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2 Service” 


A World-wide Favorite for the past 38 years! 


Beaver No. 3 Ratchet Threader is a deluxe tool with 
fully-enclosed ratchet teeth that cannot get gummed-up or 
mutilated—thus eliminating the danger of serious accidents 
caused by ratchet slippage. 


Die segments square in shape — no weak sections — are 
easily removable for sharpening and can be inverted for 
close threading. Ample openings between segments for 
oiling and chip clearance. 

Diehead carrier free 
extra. 


enclosed metal tool-box available 


i to 1's 
Brass Tubing, %4-20; 


Beaver No. 3 threads Pipe, 
Conduit, 42 to 1”; 
Also specials. 


Bolts, “% to 1”; 
Ye or %-27 Thread. 


Write for complete new Catalog No. 49 — free! It shows 
a complete line of hand tools, % to 12-inch; electric pipe & 
bolt machines, power drives, etc. Address Beaver Pipe Tools, 
Inc., 216-300 Dana Avenue, Warren, Ohio, U. S. A. 


codon 


Clog-free openings for 
rapid chip clearance and easy 
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Square-shaped die seg- 
ments have no weak offsets. 
Easily removable for resharp- 
ening. Can be inverted for 
close threading. 


® RW 


| 














meee 


Handy carrier free with 
orders for tools with three or 
more dieheads. 











Enclosed ratchet mech- 
anism protects teeth and elim- 
inates slippage — and acci- 
dents! 











Patented chip-free Die- 
head for threading bolts and 
rods up to | inch. 























eas Industrial Distribution ““ °°’ ’ 





Too Hot to Work? —An editorial 

Help Cut Costs to Build Sales —Reducing customers’ costs increases tie-in sales opportunities .. - - 
Ship & Invoice from Original Order —J: doubles in brass for order filling and invoicing 

30 Years Old?—Broadeast It —Good will, additional orders & publicity jor industry & company result 
Wired for Service —Teletype service aids branch offices in maintaining competitive positions. ....+++-+ 
The Professional Touch in Promotion 


—Insures mailing efficiency, well-written promotion & management's freedom from detail 
“Rush” Really Means Rush —36-hr. service results in minimum paper work, maximum service. . . 
How Remodeling Multiplies Customers & Sales 

—New “face” resulted in customer rise from 25 to 800 
Assembly Line Inventory Control 

—Uses fewer workers, speeds up operations & insures greater accuracy 
Index of Industrial Distribution Articles 

—Easy guide to features appearing in first six issues of 1950 
Sell Product Use to Get Orders —Plugging benefits will benefit you 
Make It Easy for Customers to Buy —Parking space, efficient service & display are 3 ways to do it 
What Do Salesmen Want at Meetings? 

—Here’s what a questionnaire sent out by an Atlanta distributor revealed 
Needed: Increased Sales Power 


Distributors & manufacturers should start training salesmen now, says sales head 


E PAR TME NT S 
Washington Briefs . 7 Supply Sales Trends .......... 90 
Talk of the Trade Outlook for Business... .. . 94 Questions & Answers. . 
Door Openers to Sales......... 88 Selling Is My Business. 96 New Products 





COMING IN INDUSTRIAL DISTRIBUTION NEXT MONTH 
a Old But Good 


It’s easy to sit back and say “they can’t expect ...Way back when Grandpappy was a salesman, 
me to do that, it’s not part of my job”. But when it there were basic selling principles. They haven't 
comes to making sales, there’s darn little that is changed much, if any. And, if you think they have, 
“above and beyond the call of duty’. It was by you're in for a surprise when you read about a sales 
putting this philosophy to work that a salesman man who stuck to basic precepts and wound up with 
cracked a tough account. You'll enjoy reading about a “jack-pot”’ sale. 
his activities, and you'll get some tips that might 
turn the scales in your favor when you run up against 
a toughie. Recall When .. .” 

Setting Your Sights High Time is a wonderful thing. It heals wounds, 

To be big, so they say, you have to think big. it...well, it does a lot of things including making 
We've found a salesman who picked out a product you forget circumstances surrounding sales. If you 
for a leader and set his sights on selling the product have the memory of an elephant, you may not be too 
bv the dozen—and he does, too. Would you call that interested in how a salesman keeps his record of sales 
“cheaper by the dozen’? alive. But then, who wants to be an elephant? 


“Above and beyond .. . 





guaranteed unfailing performance 


NEW...BUTTON HEADS 


Newest addition to H-K line! Thin 
heads — non-deforming sockets 
help make sales. Tailor-made mail- 
ing piece with Distributor’s imprint 
builds new customers and profits. 
Get the facts . . . today! 


WAN ARRRAL ARAL AAA 


and Holo-Krome are synonymous. This fact is substantiated every day by 
Industry's production lines. The Holo-Krome patented, exclusive process for 
complete cold forging of H-K FIBRO FORGED Socket Screws; constant in- 
spection during production; unremitting tests and research by Holo-Krome in 
its own laboratories, make the H-K guarantee of unfailing performance an 
outstanding achievement in the socket screw industry. Look for the H-K in 


the socket. It's your guarantee of unfailing performance. 


HOLO-KROME 


Conplatily Cold Forgud %', Socket Screw Prodactd 


2, 
THE HOLO-KROME SCREW CORP., HARTFORD 10, CONN, 
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ARE YOU ACQUAINTED WITH 


LINK-BEL 








Proper speed control of production and materials handling machinery is the 
answer to many manufacturing problems. Practically every industry has such 
problems . . . and alert Link-Belt distributors are on the job recommending the 
installation of Link-Belt Enclosed Drives to successfully solve these problems. 
The Link-Belt line of Enclosed Drives is COMPLETE — and Link-Belt also manu- 
factures a full line of Chains, Sprocket Wheels, Bearings, Couplings, Clutches, 
etc. to promote the utmost efficiency in the transmission of mechanical power. 


LINK-BELT COMPANY a 


Chicago 9, Indianapolis 6, Philadelphia 40, Atlanta, Dalics | neopolis 5, San Francisco 24, Los Angeles 33, Seottle 4, 
Toronto 8 





New money-making deal 
for Distributors! 


Have you seen our 
new catalog No. 60? 


Do you know of our new schedule of 
list prices and liberal discounts? 
Then let us tell you the whole Lowell 
Red Ratchet Wrench story... the new 
exclusive features that make these 
famous wrenches so easy and fast to 
“Lowell” Reversible Ratchet Wrenches use... SO easy and fast to sell. 


“Swaco” Car Wrenches and Car Movers Don't wait for us to call on you—write 


oe Ww h n Vi 
Warnock" Strap Wrenches and Vises today and let us rush the story to you. 


Lowell Wrench Co. 


WORCESTER, MASS. 2 
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The Cover 


The eagle typifies freedom—so, too, 
does our country. One is a powerful 
force soaring through the sky; the 
other, a dominant figure in the 
world. At what better time than 
this can we stop for a few moments 
and become fully aware of the great 
gift, the priceless heritage that is 
ours—independence and democracy 
—embodied in America! 
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BETHLEHEM 
TURNBUCKLES 


in thread sizes % in. to 2% in., 


WHLOUODOHOADAAUM ONG Ape de odi tats 


inclusive, with 6 in. openings be- 
tween heads, are available from 
stock. They are furnished with 
right- or left-hand threads, with 
or without stub ends. Some sizes 
of turnbuckles with 9in.and 12in. 
openings are also available. 


BETHLEHEM 
CLEVISES 


are made in sizes Nos. 212 to 5, 
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and in thread sizes % in. to 2% in. 


hole fh fe be fr fx fe frp fp pe po pepo pap 


They come with right- or left-hand 
threads, and can be obtained 
with or without pin and cotter. 


BETHLEHEM STEEL COMPANY 
BETHLEHEM. PA. 


On the Pacific Coast Bethlehem products are sold by 
Bethlehem Pacific Coast Steel Corporation. Export 
Distributor: Bethlehem Steel Export Corporation 
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Dodge 
Advertising 
is( Your 
Advertising! 


MonTH after month, in leading 
industrial publications, the Dodge Trans- 
missioneer” is spotlighted as the man who sill 
has important facts about the latest devel- wae” th om pret 
opments in power drive machinery. Ads 
like these feature new and better products rime 
for mechanical power transmission which ; 


are available through Dodge Distributors. 


This business of promoting distributors’ 
sales is as old as Dodge. And supporting 
this merchandising policy are two founda- 
tion stones: aggressive leadership in engin- 
eering and design; the highest standards 


of quality in manufacture 


Dodge advertising and sales promotion 
create sales now— Dodge performance 
builds business for the future 
ev Josie Sanibienet ena tidied ot Gnas 


DODGE MANUFACTURING CORPORATION 
500 UNION ST., MISHAWAKA, INDIANA 


fio 
DODGE 


» of Mishawaka, Ind. 





FIRST IN POWER TRANSMISSION MACHINERY 
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*“Aecepted Webster 
of Our Industry” 


“T have just had an occasion to 
briefly compare a December, 1922, 
issue of Mill Supplies with the cur- 
rent September Industrial Distri- 
bution. Times have certainly 
changed in that brief span of years 
and every compliment to your 
organization for a job ‘Very Well 
Done.’ 

“Industrial Distribution is, of 
course, I believe, the accepted ‘Web- 
ster’ of our industry and without it 
we certainly would flounder for 
much of the information packed 
into each issue. 

“If our office can be a criterion 
of the industry, then I can unhesi- 
tatingly state that I know of no 
magazine or trade paper which re- 
ceives the careful perusal of each of 
our men that is given to Industrial 
Distribution. It seems to be the 
standard practice, and please be 
assured that we encourage it, to 
start with the front cover and per- 
use the entire issue, page by page. 
Obviously, we direct their atten- 
tion to the special articles, etc., 
however, the advertisements like- 
wise are a ‘must’ with all of us so 
that we may know our market and 
the competitive market as well. 

“Our most sincere desire is the 
continuance of a very fine publica- 
tion, Industrial Distribution.” 

Yours very truly, 
Byron B. Cushman 
Rochester Office Manager 
R. C. Neal Company, Inc. 


Our thanks to Mr. Cushman 
for his unsolicited 
comments on behalf of 

the readers at 

R. C. Neal Company, Ine. 


From cover to cover INDUSTRIAL 
DISTRIBUTION is your magazine. 
Do you cash in on the many values 
it offers you in your daily work? 


Industrial Distribution 


WASHINGTON BRIEFS 





McGraw-Hill Washington News Bureau 


reports on events, trends and outlook 


Secretary of Commerce Sawyer is saying what many businessmen say: 
antitrust law is so confusing and conflicting that what we need is 
new legislation. Federal Trade Commission and antitrust division 
of Department of Justice are happy with law as it is--but might like 
it made even broader. 

Sawyer’s speeches on ‘‘size’’ and ‘‘competition’’ are directly 
contrary to policy of other Administration bigwigs. Sawyer says we 
should not judge effective competition by standards of 60 years ago 
(Sherman Act) but should measure competition by its service to the 
consumer in expanding goods and services, improving quality, or 
lowering price. 

Sawyer specifically criticizes the ‘‘parallel action’’ theory that 
underlies FTC and antitrust efforts to bring new actions, where con- 
spiracies cannot be proved. ‘‘Parallelism is likely to result from 
informed competition,’’ says Sawyer. 

Sawyer’s outspokenness just about ends the possibility of any- 
thing coming from his ‘‘committee on government and business 
relations’’--the Sawyer committee. James Mead, new chairman of 
FTC, replaces Lowell Mason on the committee--a switch less favor- 
able to the Sawyer viewpoint. And Sawyer’s speeches (one on ‘‘size”’ 
the second on ‘‘competition’’) show that he’s at complete opposites 
with Attorney General Howard McGrath and antitrusters. 


CENSUS TRENDS 

Some of the guesses made on this year’s Census of Population 
are already being nailed down by workers handling the early returns. 
Here’s how Washington headquarters summarized them: 

Large population increases on the west coast, in Texas, Florida, 
and in the industrialized areas around the Great Lakes. 

Great growth in the suburban areas of large cities --some of this 
at the expense of central city population. 

A shrinkage in farm population in those areas where increased 
mechanization is contributing to farm consolidations. 

A larger proportion of women in the population and a consider- 
able increase in women workers. 

An increased proportion of the population in the very low and 
and highest age groups due to the high marriage and birth rates during 
the war decade and the extension of the life span, 

Widespread evidences of an improved standard of living as 
indicated by home facilities and utilities. 

An even greater proportionate increase in the number of house- 
holds than in total population 


CO-OP ADVERTISING KITTY: The Bureau of Internal Revenue has 
slapped down for trying to tax an advertising kitty collected by a 
manufacturer from his distributors. 

The U. S. Tax Court has told B.I.R. to keep hands off the 
money turned over to The Seven-Up Co., by its bottlers; in the court’s 
view this cash was a kind of expense account --not income subject to tax. 


(Continued on page 10) 
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You havea Iremendous 


wherever there are Delta 


17” Drill Press 
2 models — 16 varieties 


10” Tilting-Table Saw 
3 models 








Cabinet Shaper 


Teo! Grinder with Twin- 
Lite® Safety Shields 
18 varieties 





Delta — the most complete line: 5 
over 1300 accessories you can sell in addition to your 


SSssscss 


You sell more 
Mathine Spur Bits. 


ea 


You s@l! more Rovter Bits. 
You self more Plug Cutters 


Sass s 


Vou sell more 
Bite for Mortising. 


— 


You sell more Hollow Chisels. 


You sell more 
Drills of all types 


You sell more Taps 


You sell more Reamers. 
You sell more Chucks 


—and many more, profit- 
able drill-press supplies! 


° 
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You sell more 
Cross-cut Blodes 


You sell more 


You sell more 
Hollow-Ground Blades 


You sell more 
Dado Heads and Inserts 


You sell more 
Moulding Cutter Sets 
~ 


¥. 
oF 2 


You sell more 





You sell more 
Rip Blades. 


Combination Blades. 


O98 


Od 
Od 


Moulding Cutter Heads 


—and many more, profit- 
able circular-saw supplies! 





You sell more 
3-Lip Shaped Cutters. 














You sell more 
3-Lip Straight Cutters. 


You sell more 
Standard Cutter 
Sets. 


You sell more 
Cove and Bead 
Cutter Sets. 


You sell more 
Sash and Cabinet 
Cutter Sets 


S 


You sell more 
Shaper Collars 


You sell more 
Safety Cutter 
Heods. 


—and many more, profit- 
able shaper supplies! 


You sell more 

Aluminous 

Oxide Wheels 

— more Vitrified Aluminous 
Oxide Wheels. 


= 


You sell more Diamond Point 
Wheel Dressers. 


; 


You sell more 


Q ) Buffing Wheels 
You sell more 
Polishing Compound 

£. Par 


You sell more Scratch Brushes 
— more Wire Brushes. 


You sell more Twist Drill 
Grinding Attachments 


—and many more, profit- 
able grinder supplies! 





Cut-Off Machine 
5 varieties 








14” Band Saw 
4 varieties 





Machines! 246 


You sell more 
Abrasive Wheels. 


You sell more 

High-Speed Sow 

Blodes — more 
Circular Saw Blades. 


You sell more 
Dust Collectors. 


You sell more 
Coolant. 


Cae 


You sell more V-Belts. 


—and many more, profit- 


able cut-off supplies! 





You sell more 
Wood-Cutting Blades. 


You sell more 
Metol-Cutting Blades 


You sell more 
Screw Feed Attachments. 


—and many more, profi 
able band-sow supplies 


Top quality makes Delta machines and accessories 


Lubricated-for-life ball bearings 


DOUBLE SEAL 


a | 


FELT SEAL SeHELO 


Precision-bored bearing seats 


Pre-loaded bearings 


BEARING 


BEARING 


AT REST PRELOADED 


—— 


cit age 


FORCE 


Precision-ground shafts 








supply business 


Belt Sander 
2 varieties 





Weod Lathe 
2 varieties 


Varieties ! — plus 
regular supply lines 


You sell more 
Miter Gages 


You sell more 
Adjustable Backstops 
— more Adjustable 

Wood Fences 


— more Tilting Tables 





You sell more Motors 
more Switches more 
Controls — for all 
machines 











—and many more, profit- 
able sander supplies! 





asy fo sell! | 


Dynamically-balanced pulleys 
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You sell more Turning Tools 


Gu, 60 


You sell more 
Ball Beoring Centers 


——C et 
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You sell more 
Drive Centers 
— more Cup Centers 
— more Screw Centers 


You sell more 
meme — 60° Plain Centers 


You sell more Sanding Drums 


—and many more, profit 
able lathe supplies! 


You sell more 
Abrasive Sleeves 


DELTA 
CRESCENT 


53 Machines 


246 Varieties 
over 1300 Accessories tons bane 


— plus 5 Grinders... 
» » « 2 Abrasive Finishing Machines . . 
. Lathe . . . 2 Saw-Jointer Combinations . . 





Once you get any Delta 

machine in a plant — in 

operation — it acts like an 

“on-the-spot” salesman for you, bringing in addi- 
tional business year after year. Thousands of Delta 
machines already on the job give you a huge mar- 
ket for supplies and accessories right now. And 
every new machine you sell makes your supply 
business that much bigger — automatically! 


¢ For one thing, they use up “expendables” — 
bits, cutters, abrasive wheels and belts, etc. 
which increase production for your customers. 


¢ For another thing they give you a perfect 
“in” to sell attachments and accessories. Any- 
one is interested in getting more and more 
production out of his ori ginal equipment. 


It doesn’t take a slide rule to figure that a Delta 
sale, profitable as it is, is actually worth many times 
the price on the original sale. Every single sale sets 
up a profitable supply business for you. What's 
more, the demand for all the machines in the Delta 
line opens the door to supply accounts you might 
otherwise miss. 

Make the Delta line your opening for extra sales. 
Sell Delta to open up new supply accounts — and 
sell Deita to build extra volume on every supply ac- 
count already on your books. It pays off every time! 


Sold only through 
authorized industrial distributors 


rwit 


3 Band 6 Circular _— 





sunioens 


3 Welders . . . 2 Shapers... . 4 Radial-Arm Saws . Mortiser 


. 3 Cut-Off Machines . . . Deburring Machine 


- 2 Planers . . . 2 Buffing Machines 


POWER TOOL 


¢ MULTIPLEX 


* HOMECRAFT 
= 


DIVISION 


@ Rockwell 


Manvitacturing Company 
MILWAUKEE 1, WISCONSIN 


+ 
Sd 
11 Drill 
Presses 








WASHINGTON BRIEFS 





/ 
e (Continued from page 7) 
NEW AID TO IMPORTS: A little- 
noticed aid to imports and importers 


became law recently. It is the law 


@ 

which now permits ‘‘manufacturing 
and exhibition’’ in foreign trade 
e _zones--the customs-free areas 
where foreign goods may be landed 
and stored without paying U. S. 

duties. 
As late as 1947, only New 


s Th 4 ¢ F i York had a zone. But now New 


Orleans, San _ Francisco, Los 
Angeles, Seattle, and San Antonio 
each have one. 

TRIPLEX manufactures threaded fasteners economically . . . 

yet maintains quality and toughness through its modern 

plant, efficient equipment and handling methods. Next time 


The advantage of the zone is 
not only to the importer: inland 
you're ready to buy threaded fasteners—write or wire for 
TRIPLEX prices. 


buyers or manufacturers, for in- 
The TRIPLEX SCREW Company 


TRIPLEX ,. 


stance, who need or use imported 
commodities or merchandise, may 
bring the goods into the zones duty- 


5307 Grant Avenue 


® Cleveland 5, Ohio 





CAP SCREWS 
Sizes to 1” x 8”. Hex, 
flat, button or fillister 
heads. 


MACHINE 
Dy BOLTS 

) Sizes to 1% x 60”. 
Square, hex or coun- 
tersunk heads. 


STEP BOLTS 
Sizes to %" x 6”. 
Standard heads, fin- 
ished points. 


STOVE BOLTS 
Sizes to Y%4" x 6”. 


Round, flat or oven 
heads. 


SEMI-FINISHED 
NUTS 

Sizes to 1%". Ameri- 

can Standard heavy 

ond light, full and 

jam sizes. Milled from 


CAP AND SET SCREWS 


SET SCREWS 


Sizes to %" x 4”. 
Square heads, oval 
or cup points. 


CARRIAGE 

BOLTS 
Sizes to 1” x 60”. 
Standard round or 
special heads. 

PLOW BOLTS 

Sizes to %” x 20”. 
American and Manv- 
facturers standard 
heads. 


LAG BOLTS 
Sizes to %"” x 20”. 
Standard square 
heads and gimiet 
points. 


CASTELLATED 
NUTS 
Sizes to 1%". Ameri- 
can Standard light 
castle hexagon. 





MX “oucnness 


A 


BOLTS, NUTS AND RIVETS 
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free --and pay the duty as they take 
the merchandise out of the zone. 

Among the other advantages: 
imports may be bought in bulk, and 
repackaged inside the zone; imports 
may be shown and sold without 
forcing the importer to first pay the 
duty; importers don’t have to pay 
the duty on damaged or inferior 
goods which they reject after they 
have been landed in the zone. 

Zone operations have been 
hampered, up to now, by the limita- 
tion in the original law which ban- 
ned ‘‘exhibition’’ of goods or 
‘*manufacturing’’ inside the zone. 
From now on, there are nore- 
strictions. 

Among the leading commodi- 
ties brought into zones recently: 
auto parts, leather goods, watches, 
tin, zinc, silk. 


| HOW TO GET ADVICE FROM 
ANTITRUST DEPARTMENT: There 
| is free advice for businessmen at 
the Antitrust Division of the De- 
partment of Justice. It’s being 
taken mostly by businessmen who 
have some kind of marketing 
scheme up their sleeves, but are 
wondering whether they aren’t open 
to an antitrust suit. 
There are strings to the offer, 
of course=you can’t come away 





(Continued on page 14) 





ARMSTRONG 


Sell the Complete System of 
ARMSTRONG TOOL HOLDERS 


There ace ARMSTRONG TOOL HOLDERS in sizes and 
types for every operation on lathes, planers, slotters and 
shapers—for the heaviest cuts; for the most delicate cuts. 


With standard shaped cutters bits and blades of 
ARMSTRONG HIGH SPEED, ARMALOY (Cast Alloy) 
and ARMIDE (Carbide-Tipped) they provide a system of 
tooling that assures maximum production per machine hour, 
lower tool costs, and high machining profits. 


Comprising the basic tools of practically every tool room 
and machine shop, ARMSTRONG TOOL HOLDERS are 
being bought continuously . . . are a constant source of 
profit to the Industrial Distributors who catalog, stock and 
display them. It is a profitable practice to put the question, 
“What ARMSTRONG TOOL HOLDERS do you need?” 


Write for Catalog 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 


5205 West Armstrong Ave. Chicago 30, Ill. 


* 
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9 TOOLS 


MOTOR: Powerful universal type 

for AC-DC. 4.5 ampere rating. 
Triple insulated for long life. Pre- 
cision balanced. 

FRAME: Diecast aluminum. Com- 

pact and light in weight. insures 

interchangeability of repair parts 

when required. 


CHUCK: Famous Jacobs Model 
338, highest quality geared chuck. 


CHUCK KEY: Spring clip 
arrangement for mount- 
; ing chuck key to tool. 
: Handy to use. 
GEARS: Helical cut, heat treated 
steel for smooth, quiet operation 
and long life. Spindle gear cop- 


per brazed to shaft for accuracy 
and strength. 


SWITCH: Two-pole, has 100% 
overload capacity. Lockin i 
BEARINGS: Combination of ball, — a 
boll thrust and Oilite bronze, in 
proper position for smooth, quiet 
operation and long life. 


for continuous operation. 


The inside story of 
THE BEST VALUE 
IN THE INDUSTRY! 


MODEL 200-4” standard Duty ag 


Lummins DRILL Ou a 
ye 








THA 


Lummins 


MODEL 600 
6-INCH SAW 
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POWERFUL BALANCED MOTOR: Universal type tor 


BALL AND ROLLER BEARING PROVEN WORM AND WHEEL GEARS 
AC-DC. Built to our rigid specifications for maximum THROUGHOUT: This construction Worm is of highest quality alloy steel, 
performance and long life. Is statically and insures smooth performance precision cut, heat treated, ground and 
dynamically balanced; successively baked in var- trouble-free operation ond long polished. Worm wheel is of toughest 
nish to insure perfect insulation. Efficient fan insures life. bronze. Smooth, quiet operation and 
maximum cooling under all operating conditions. long life are assured. 

CUMMINS MODEL 600 SAW IS THE ONLY LIGHT WEIGHT, POPULARLY PRICED PORTABLE ELECTRIC SAW THAT HAS ALL 

THESE RUGGED, DEPENDABLE FEATURES PROVED IN PERFORMANCE IN PORTABLE SAWS FOR MORE THAN 30 YEARS. 


PORTABLE 


ara 4740 NORTH RAVENSWOOD AVENUE - CHICAGO 40, ILLINOIS 
pac 





Nicu- DUMORE 


AUTOMATIC DRILL HEAD 


s 


Number I on your sales list 


W. thought that we had some- 
thing in the Automatic Drill 
Head, but response from the field 
has amazed us. 


At the A.S.T.E. show, prospects 
jammed our booth to watch the 
tool work, blinked at the low 
price, and asked ‘When can we 
get delivery?” 


Test models had to be pryed back 
from the shops, and performance 
figures that accompanied them 
confirmed the fact that the Auto- 
matic Drill Head has revolution- 
ized small hole drilling. 


Don’t miss the boat on this Sales 
Sensation, available only to you 
Dumore Distributors. All orders 
filled in sequence received. 


Get your order in Today! 


The DUMORE COMPANY 
1300 17th St., RACINE, WIS. 
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(Continued from page 10) 
with a license that makes you im- 


| mune to government prosecution. 


But you can get the trust- 
busters’ promise not to file a crim- 
inal suit against you for doing what 
you told them you planned to do. 

Here’s how it works: Bring 
the department your proposal in 
writing. The plan must not be in 
operation, and it must have no 
incomplete or “open end” provisions. 

If your proposal looks to the 
government men like a_ possible 
violation of the law, they’ll let you 
know--and you can make up your 
own mind whether or not to go ahead. 

If your plan looks okay, then 
they’ll give you a letter that says 
so, and a promise not to bring a 


| criminal suit against you. 


However, the department still 
might file a civil suit against you 
on the grounds that (a) the idea 
worked out different than was ex- 
plained to them or (b) you went 
beyond the limits set in the pro- 
posal they okayed. 


SUPREME COURT: It’s a good 
thing to keep up with what the 
Supreme Court thinks is the mean- 
ing of the law of patents. Just 
before it folded for the summer, the 
court handed down. important de- 
cisions on infringements, royalties, 
and price-fixing. 

On infringements: 

The court held that a patent 
which didn’t specifically claim a 
| certain ingredient for a welding 
| flux was infringed by a competing 
product which included as part of 
its formula a substitute or alterna- 
tive chemical. The court thereby 
| seemed to expand the so-called 
‘‘doctrine of equivalents’’--that is, 
that ‘‘if two devices do the same 
work in substantially the same way, 
and accomplish substantially the 
same result, they are the same, 
| even though they differ in name, 
form, or shape.’’ 
| On royalties: 
The Court ruled that it is 
| legal for a patent owner to receive 


(Continued on page 18) 
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Ads like these... 


| | 
| 


; 








HELP PAINT 
A PRETTIER 
PICTURE 
FOR You 








Increased sales make a pretty picture on your sales chart... and these 
ads help you make that picture. : 


Take the ad above, for example ... A Dependable Source of Supply. 
This ad tells your prospects that you not only have dependable products 
like Spang CW Steel Pipe, but you give friendly, dependable service 
along with it. 


These ads go a long way in building up your community sales. They are 
constantly selling for you . . . constantly reminding your prospects of the 
dependable Spang Distributor in their community. 


SPANG-CHALFANT 


Division of The National Supply Company 
EXECUTIVE OFFICES: PITTSBURGH, PA. 


District Sales Offices: Atlanta; Boston; Detroit; Houston; Los Angeles; 
New York; Philadelphia; Pittsburgh; St. Lovis 
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Z 10 3 times longer 


with these new Fatigue-Resistant 


An exclusive development of 
. AMERICAN STEEL & WIRE COMPANY 
g with these 
vy Boom 
geptace YOUR 7 SUE-RESISTANT ite 


new T _F - 


conditions. 


TS AO IY ge RR ES 


tame. ees eS = 


NEW TIGER BRAND FATIGUE-RESISTANT BOOM SUPPORT ASSEMBLIES on « 


lita 5 cu. yd. dragline near Pittsburgh, Pa. 


TIGER BRAND 
WIRE ROPE 
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ite tor boom supports 


Tiger Brand Cable Assemblies 


@ Here is an “innovation” in boom support as- 
semblies that effectively combats the most severe 
vibration on power shovels, draglines and 
cranes. Notice the novel thimble design which 
embodies an interwoven eye and open end pend- 
ant easily and quickly interchangeable on stand- 


ard equipment. 


This new design dampens vibration instead 
of concentrating it at one point. The result is 
two to three times longer life for boom supports 


and much greater safety. 


The new boom supports are especially adapt- 
able to installations where fatigue failures occur 
adjacent to sockets. They can be easily and 
. ‘ VIBRATION EFFECTIVELY DAMPENED HERE over « long section instead 
quickly adapted to your present equipment be- ai Wales euseemeraball at ein pati 
cause essential dimensions such as pin diameters, 


distances between ears, etc., are the same as for 





standard open and closed sockets. 
American Steel & Wire Company 
Fatigue-Resistant Boom Supports are an ex- Rockefeller Building, Dept. D-70 


H . Cleveland 13, Ohio 
clusive development of American Steel & 
— ie ~ Please send me complete information on your new Tiger Brand 
Wire Company. Send the coupon for complete ‘ 

Boom Support Assemblies. 


information. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO 


TENNESSEE COAL, IROM & RAILROAD COMPANY, BIRMINGHAM, Ces 00x kcenwinns sates ecu dékaes ‘ 
SOUTHERN DISTRIBUTORS 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK Address 
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(Continued from page 14) 
@ royalty payment based on a per- 
centage of a manufacturer’s total 
sales, whether or not the manufac- 
turer actually makes use of any of 
the patent. The dissenters said this 
means that the patent owner can 
use his patents to ‘‘bludgeon his 
way into a partnership’’ with the 
licensee, collecting royalties on 
unpatented as well as _ patented 
articles. 
The case involved patent 
licensing agreement which gave a 
radio set maker rights to use sever- 
al hundred patents owned by Hazel- 
tine Research, Inc. 
On price fixing through 
patents: 
Billings VITALLOY® Forged Sockets are engineered and designed to In the U. S. Gypsum case, the 
court moved closer to the goal the 
government antitrusters are shoot- 
ing for: making it clearly illegal 
for a patent owner to fix the price 
Experienced craftsmen always — reach for Billings. at which his licensee must sell a 
patented product, or the product 


y made with his patented machine 

get TLu N ( 4 or process. 
ss" - On the safe side of the law 

\) at Ness would be -- 


(1) The producer that licenses 
WRENCHES & SHOP TOOLS no one to use his patents -in which 


THE BILLINGS & SPENCER CO., HARTFORD 1, CONN... U.S.A. cane he can make and eet} his oun 
product at as high a price as he 


chooses to fix and 
(2) The patent-owner who li- 
censes all comers at reasonable 
royalties, with no strings as to the 
ty H selling price of the product. 
B / l l i] N G S / With the latest decision 
hd wil TH i against U. S. Gypsum added to 
previous patent decision, the court 
has said: 
Ads like this appear regularly in the publications (1) It is clearly illegal to fix 
your customers read. Forceful advertising — Tailor- prices in awhole industry by means 
made promotions — Selling aid from factory-trained of licenses to make the patented 
salesmen — a sound policy of Selected Distributor- product (2) it may be illegal to 
ships . . . are the PLUS VALUES of a tie up with bring in part of an industry under 
Billings. price-fixing patent agreements but 
(3) it is still legal to license one 
competitor to make a product that 
is price-fixed in the license agree- 
ment, 
But the antitrusters think the 
court is moving their way. 


meet requirements where precision tools are essential. They're forged of 
special analysis alloy steel and heat treated to Billings rigid specifications. 


Three patterns make Billings Sockets adaptable to every Industrial use. 
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To readers of “Industrial Distribution”: This message to your customers, published in 
Business Week and Newsweek, is reprinted here for your information. It will help you when- 
ever you sell products made with Du Pont’ Cordura’ High Tenacity Rayon. Just be sure to re- 
mind your customer about the engineered qualities of‘ Cordura” that give better performance, 
And keep‘ Cordura” in mind whenever your customer needs a yarn that provides Sigh 
strength at low cost. 
TENET 


i 


Ry 
’ mm 





ay" 


0 
6 
a 


SILO MADE OF PAPER ... sinewed with “Cordura” Rayon 
yarn. By lining a circle of fence with heavy paper, farmers 
make an economical storage place for ensilage. Paper re- 
inforced with tiny strands of “Cordura” yarn has far greater 
strength ... holds up under the strain of retaining tons of 
ensilage throughout the winter months. 











S MANY different products have been improved with Du Pont 


Cordura* High Tenacity Rayon. This is the yarn that makes con- 
veyer belts thinner .. . yet tougher. It takes the stretch out of V-belts. 


Surprising it makes garden hose so durable that one manufacturer now offers 

it with a ten-year guarantee. “‘Cordura” builds in sales advantages 

what you can do This carefully engineered yarn is inherently stronger than natural 

> ° fibers commonly used. Made of continuous filaments, it has no short 

with this ends to pull apart under strain. And ‘‘Cordura”’ is absolutely uni- 
form ...a yarn with no weak spots. 


rayon yarn Consider these advantages, and you may find that this rayon yarn 


can help you cut costs and add new selling points to your product. 


. and often decreases costs at the same time. 


"REG. U8. PAT. OFF 
YOU CAN GET ALL THE FACTS about Cordura” in 


af SN this new manual, ‘*Sinews for Industry.” It gives 

T ) physical properties of ‘‘Cordura,’’ describes many 

Ol (IN A successful applications . . . and tells you how 
a a 


Du Pont will help you profit from this yarn. Write 
Rayon Div., E. 1. du Pont de Nemours & Co. (Inc.), 
Wilmington 98, Delaware. 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
66 e . 
Du Pont Cordura” High Tenacity Rayon—for high strength at low cost 
for RAYON...for NYLON...for FIBERS to come... look to DU PONT 
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2? Great New Features 
in 2 Great Saws 


Simply twist thumb 
screw to make 
depth adjustment 





of , * 


‘ Be ee 
LUE of the Year 


Outstanding saws! Outstanding buys! Always leaders in quality and value, the Guild 
A-6 and A-8 Saws are certainly in a class by themselves with these senational new 
features — and their prices have not been increased! The new built-in tilting adjustment 
has an accurate, easy-to-read quadrant giving angle-setting up to 45°. The quick-action 
depth regulator works by a mere twist of the thumb screw, allowing saw base to be 
dropped or raised to desired position in a moment. And with these two extra-useful 
improvements go all these other quality features that give Guild Saws their tremendous 


SUPERIOR FEATURES FROM A TO Z 


popularity! 


Highest Quality ball bearings on jackshaft 
and armature. 

Light Weight 
maneuvering. 

Special Vent blows sawdust away from 
operator. 

Super Speed through powerful 3200 RPM 
(full load) motor. 

Extra Safety through right hand blade. 

Reliable Protection through non-clog swing 
guard. 

Full-Depth cuts (2” in A-6; 2%” in A-8). 


for easy handling and 


Saw Lumber, plywood, compo- board, 
aluminum siding. 

Abrasive Wheel cuts metal, scores brick 
and tile. 

Perfect Balance with grip over center of 
gravity. 

Helical Gear drive delivers 11% 
power to blade. 

Exclusive Air Jet clears sawdust from 
cutting line. 

Both Models are professional type saws 
of guaranteed quality. 


more 


These great Saw Values are today’s big 


sellers! Write us for full 


PORTER-CABLE Machine Co. 


information. 


2647 N. Salina St. 


- 


a. 


ae. 
et 


f.0.8. Syrecuse 


Syracuse 8, N.Y. 


Manufacturers of SPEEDMATIC and GUILD Electric Tools 
In Canada: Strongridge Ltd., St. Catharines, Ont. 
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industrial need — 
sell AMERICAN... 


the best gears in stock 


The American Stock Gear line includes... 


Spur Gears 

Brass 

Steel 

Cast Iron 

Bronze 

Non-metallic 
Racks 

Steel 

Brass 
Internal Gears 

Brass 

Cast Iron 
Mitre Gears 

Brass 

Steel 

Cast Iron 
Bevel Gears 

Brass 

Steel 

Cast Iron 


Spiral Gears 
Steel 
Bronze 
Ratchets and Pawls 
Brass 
Steel 
Worm Gears 
Bronze 
Cast Iron 
Worms 
Steel 
Sprockets, Hub & Plate 
Bronze 
Steel 
Cast Iron 
Universal Joints 
Flexible Couplings 
Other Power Transmis- 
sion Supply items 


The American Stock Gear Division of Perfection Gear Company 
offers distributors a complete line of highest quality stock gears. 
With a range of 48 to 3 diametral pitch, the line includes 

brass, bronze, steel, semi-steel, cast iron and non-metallic 
gears of every industrial type. 

In American, you offer your customers the highest quality 
stock gears made. Precision dimension . . . laboratory tested 
strength . . . smooth, quiet performance . . . all help make 
American the finest to sell. 

Perfection’s 30 years in the manufacture of automotive gears 
provides a background of experience and ability for its 
newly-acquired American division. Its complete facilities . . . 
metallurgical laboratory, modern heat treating and scientific 
testing equipment . . . help make American Stock Gears 
the finest available. 

Write for complete details on obtaining a fully protected 
“ground floor’’ franchise for the distribution of this profitable 
stock gear line. Your inquiry will be confidentially treated 
and incurs no obligation on your part. 


@O9C6EO 


AMERICAN Stock GEAR _..DIVISION - PERFECTION GEAR COMPANY - HARVEY, ILL. 
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DO YOU HAVE 
THESE 3 CATALOGS ? 


By 


THE MARK 
OF QUALITY 


Weatherhead 


THE WEATHERHEAD COMPANY, CLEVELAND 8, OHIO 
PLANTS: Cleveland, O., Angola, Ind., Columbia City, Ind. 
St. Thomas, Ontario, Can. 


oat Weatherhead catalogs provide sig- 
nificant information . . . practical data... 
specifications . . . invaluable to the engineer, 
the worksmanager, andthe purchasing agent. 

Profusely illustrated, these catalogs de- 
scribe, indetail, Weatherhead Industrial Tube 
and Pipe Fittings . . . Weatherhead Ermeto 
Steel and Stainless Steel Fittings for high 
pressure connections . . . Weatherhead Re- 
usable Steel Hose Ends, Industrial Hose and 
Assemblies. 

Whatever the purpose . . . if you use or 
contemplate using fittings . . . these three 
Weatherhead catalogs will be useful, help- 
ful, and profitable. 

Fill in the coupon . . . and mail NOW! 
Copies of any one or all three catalogs will 
be sent you . . . without obligation. 
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The product of 104 years’ experience 
in fastener manufacturing, 
sold through the finest distributors 
in the world. 


Fastener appearance that contributes 
to the sales value of your customer's product 
—helps him get True Fastener Economy. 
The exceptionally fine finish of RB&W Cap 
Screws and Square Head Cup Point 
Set Screws is the product of more than a 
century of continuous research and progressive 
development in fastener manufacturing 
backed by the skill of four generations 
of RB&W men and women. 


bind 
= 
7 ~, 


DISTRIBUTOR 
oe ne ae 


/ ] Plants at: Port Chester . 
Pa. Rock Fails. I los 
Potoloibitelslsi Me tell SMmoballa o. 
r 


Detroit, Chicag 


THE COMPLETE QUALITY LINE PENA. SVTES 


104 YEARS MAKING STRONG THE DISTRIBUTORS THAT MAKE AMERICA STRONG 


RUSSELL, BURDSALL & WARD 
BOLT AND NUT COMPANY 
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7 DUSINESS 





S-A “"SWIVELOADERS" 
fill and trim dry bulk 
materials—up to 2” size 
—into cars, bins and 
storage spaces at low cost 
Bulletin No. 1046. 








PULLERS 


save manpower. One 
man—unaided—can 

move up to six loaded : J 

cars. Every firm with a S-A 
switch track can use one. “TELLEVEL” 


Bulletin No. 1339. regulate bin levels 
automatically— 
control material 

level in bins, tanks 

a , and storage silos. 

SACO SPEED REDUCERS Bulletin No. 1048. 
adapt standard full speed ‘ 

motors to any speed required. S-A 

Saves time, floor space, instal- Hand and Motorized 

lation costs and maintenance. WINCHES 
Bulletin No. 643. enable one man to 
lift—or move— 
heavy loads—up 
to 3000 pounds. 
Ask for Bulletin 
No. 340. 








me iene No Stock to Carry..No Investment. .No Sales Quotas 
LOADERS 


speed up load- : wee i , 
ing and trimming Stephens-Adamson specialties in stock—and neither 


loose, small lump do we. You merely sell from catalog. ..and we make 
materials into box d hi P astioniie eee o hes 
cars.One man, part rop shipments. Practically every type of business 
time, can operate. you call on can use one or more of these time-saving, 
Bulletin No. 948. cost-cutting items. Your men will welcome these 
practical additions to your line. You'll make extra 
profits with no extra investment or selling cost. 


Your customers scarcely expect you to carry these 


Lt FOR FULL INFORMATION—PRICES—AND DISCOUNTS. 


MERCHANDISE 


STEPHENS- Badia eanes 


8 RIDGEWAY AVENUE, AURORA, ILLINOIS —. co. LOS ANGELES, CALIFORNIA * BELLEVILLE, ONTARIO 
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Abrasive 


Grinding Wheels 
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To NORTON pietributors' 


The Man who Knows 
the Answers 


next pest thing 
find thene 


jhe 
knowing where to 


The anewers we are talking about 
shape of grinding wheel to fit 4 given gri 
ite complete epecif ication’ for the 
question -- handy anewers to have when you 
induetrial trade. 


You nev tell when 
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/need a whee/ for that 
carbide grinder down in 


Dept. 28. Can you Te// me 
what /shou/d vse? 


Sure, /ve got the specitication 
right here ih my Norton 
Distributors Manuva/. 
Whats the make and mode/ 7 
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Gdlaking better products to make other products better 
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IT’S EASY... if you can turn over your stock 
2 to 3 more times a year. If you can prevent 
costly overstocks, avoid shortages of fast-selling 
items, maintain balanced inventories. 

HOW DO YOU GET Very easy ... if you can get positive, accurate 
control over inventory—and, at the same time, 
cut clerical work as much as one half. 


We've already shown scores of firms how to 
do these things . . . with Kardex . . . and with 
Robot Kardex, our new, mechanized Visible In- 
ventory Control System . . . that saves up to 30% 
in posting time! We’d like to show you by send- 
ing you a copy of Remington Rand’s new, au- 


thoritative 24-page study, “How To Get Profits 
From Inventories.” 

FROM INVENTORIE $? It’s packed with helpful facts, figures, charts 
that will show you how to attain a realistic pic- 
ture of your inventory status . . . help you deter- 
mine whether your position is safe or precarious 
... whether you're acting on facts or guesswork. 
Send for your copy today. 





Send for this timely, 


PREE Book Today! 


e How to keep inventories in balance with demand. 


Remington. Ftand 
MAIL T0: Management Controls Reference Library, 
* Room 1339, 315 Fourth Ave., N. Y. 10 


@ How to achieve the Ideal Turnover Rate for your business. 


@ How to analyze trends in demand. 
Yes, send me my FREE copy of your new 24-page book, enes to 50% i neitian tus 
; : : s -pcieimeete no ‘ 
“How To Get Profits From Inventories.” (KD375) a ee aaa 
@ How to eliminate unnecessary writing of purchase 
requisitions. 


@ How to save money with THE CHART THAT THINKS. 


Name 


Title . 
By SHOWING you how to get these and other 
money-saving results, “How To Get Profits From 
Inventories” may be worth its weight in hundred 
dollar bills to you . . . many times over. For your 
free copy, simply fill in and mail the handy 
COUPON ... today. 


Company 


Street 


ee ee es ee a 


City Zone State 


Copyright 1950 by Remington Rand Inc 


bee enn" F 
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fora HANDFUL ¢= A 
of POWER ve 
plus BETTER - SAFER 


alelalomtoh alate, ...demand 


J felt > Gia late i aal— 


you can depend on! 


To SEE and HANDLE 
it, is to WANT 
the 


SHOWING 
ONE HAND 
OPERATION e , 


SPECIAL On Re 2’’ CAPACITY 
FEATURES ee ELECTRIC 


HAND SAW 


® Modern Design @ Adjustable Rip 


®@ Helical Gear Drive Scale Guide 
® Perfect Balance 
® Permanently 


Lubricated ® True One-Hand 


Operation 
® Sturdy, Powerful ® Standard Round 


® Light, Dependable Hole Blades 


@ Angle and Depth ® Exceptional 
Adjustments Performance 


The Carpenter and Builders’ General Purpose Saw saw complete wit CASE 
Sold only through Authorized SIOUX distributors 





STANDARD THE 
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If you have a rust problem, 
and would like 4 free sur 
vey and recommendations 
send your name and ad 
dress on your business 
stationery. A qualified tac 
tory representative will 
arrange this free service 
which includes 4 trial size 
of Rust-Oleum for specific 
test purposes There is no 
obligation on your part 
Write today 


INDUSTRIAL DiSTRIBUTION @ 


STOP RUST «<té 
RUST-OLEUM 


even against salt 


Every day rust eats away at your metal 
tanks, buildings, fences, stacks. ..every- 
thing metal inside and outside your 
plant. Yet, rust and costly rust depre- 
ciation can be stopped instantly 


economically with RUST- OLEUM 


Industry of all kinds railroads, steam- 
ship lines, iron and steel companies, 
refineries, iD fume -choked industrial 
and coastal areas have proved Rust- 
Oleum for more than 25 years They 
know that Rust-Oleum stops and pre- 
vents rust!* 


Rust-Oleum 

extensive preparation 

surfaces that are already rusted. Rust- 
Oleum spreads evenly .. . free of brush 
marks. Its tough, pliable finish protects 
against every kind of weather, against 


2414 Oakton Str 


JULY, 1950 


fumes and heat 
air and salt spray 


Beauty and durability are combined in 
Rust-Oleum for it is available in 4 large 
selection of colors including alumi- 
num and white 


Don’: wait another day! Let Rust-Oleum 
give you safe, sure, economical pro- 
tection against rust. Use it to protect 
all your metal surfaces. Specify it to 
parte etTeetOm™ OF architect 
ndustrial distributors in 
all principal cities of the 
United States and Canada 
stock Rust-Oleum to 
y every. * See 
weets lor complete cata 
og and nearest source of 


f/ supply, or write us direct. 


* Names oo request 


CORPORATION 


Evanston, Ilinois 





The cylindrical body 
defies distortion 


] : at readership sur- LUNKENHEIMER FIG. 2228 LINE 
veys made by leading in- UNION BONNET GATE VALVES 
dustrial periodicals show Saath aeee 
an unusually high degree of rare rap Mecaclg 
favorable recognition for 9 i src of Wh olindrca 
Lunkenheimer Valves§ °"s sgn 
among buying factors in 
the most important valve 
using industries. 

_ This Nation-wide recog- 

m is being fostered by 


the month-after- month use 


of ‘advertisements like the 
at y-insertion reproduced. 


‘Lankenheimer Distribu- 
tors are also “recognized” 

tINMEEME ic close tie in fea- | er 
tured in these ads. ga 


i 


ESTABLISHED 1862 


THE LUNKENHEIMERC2: 


sme" QUALITY” — 
CINCINNATI 14, OHIO, U.S.A. 


NEW YORK 13 * CHICAGO 6 + BOSTON 10: PHILADELPHIA 34K 
— 
EXPORT OEPT. CINCINNAT! 14, OHIO. US. A 


INDUSTRIAL DISTRIBUTION © JULY, 





NEVER 
OUT-OF -ROUND 

LEAKPROOF METAL- | 
TO-METAL SEAL 


ALLEN TRU-ROUND 
DRYSEAL PIPE PLUGS 


\ 


Tg ae Pressur-Formd 





This newest Allen O Head product, 
made of Allenoy steel, meets 
all the demands of a dryseal plug 
in applications involving extreme 
pressure, such as in refrigeration 
and hydraulic equipment. For 
use with dryseal taps. No sealing 
compound required. 


It stands up under repeated 
wrenching as no plug has before. 
Its Pressur-Formd socket, un- 
weakened by drilling and broach- 
ing, is so strong the key will shear 
before the socket strips. 


Pressur-Formd threading insures 
metal-to-metal contact all the way 
by producing burnished threads. 
This method prevents distortion 
and nicked, imperfect threads 
which gouge softer metals and 
jmpair the seal. 


Accurate fit is assured by 360° 


roundness, and by a perfect taper, at 
both the pitcn and crest diameters. 
Here’s positive protection against 
the high cost of leaky or faulty 


pipe plugs. Get ‘*Tru-Round”’ 
Dryseal Pipe Plugs by ordering 
genuine Allens in the distinctive 
black and silver box. 

Now available in sizes from Y¢” 
to 114”. No increase in price. 
Write us for samples and en- 
gineering data. 


FOR NORMAL APPLICATIONS 

Our ‘‘Tru-Round”’ stand- 

ard pipe plug, also Pressur- 

Formd, is leakproof, and 
a sealing compound is not ordinarily | 
needed for pressure-tight joints. Pre- | 
| cise roundness and smoother threads | 
make for better seal. Threaded strictly | 
in accordance with Army-Navy Aero- 
nautical Specification AN-P-363. Fully 
guaranteed. 


MANUFACTURING NG 


Hartford 2, Connecticut, U. S. A. 


DETROIT, CHICAGO, LOS ANGELES 
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ARE YOUR 


ALLEN Ss HEAD 


SCREWS 


“IMMEDIATELY 
AVAILABLE 
FROM 
STOCK"? 


The exceptionally complete range of 


standard Allen O Head Allenoy and 
stainless steel products is important 
to screw users, and creates business 
for Allen Distributors. 

& 


Are your Allen stocks complete 
enough so that you and your cus- 
tomers get the real benefit of Allen’s 
broad standard line? Or do you have 
to keep your customer waiting while 
you order from the factory? 

a 


You know from experience that the 
Allen line enjoys rapid turnover, and 
your ‘‘Allen’s Alley’’ does not put a 
big demand on your valuable space 
It pays all around to keep a full 
stock of AllenO Head products so 
you can deliver immediately. 
3 


he advertisement at the left is 


currently appearing in leading 


yublications to help keep Allen 


,IT 








WICKWIRE ROPE «~~~ 


Ask any user...you’ll find them everywhere 


In scores of industries, users of Wickwire Rope have developed an affectionate respect for its 
performance, safety and long life. And, for true economy, they use Wickwire'’s WISSCOLAY® 
Preformed. It lasts longer — is easier to cut, splice and install. It's kink-resistant and 

safer to handle. Wickwire Distributors and Rope Engineers, in key cities 

everywhere, are prepared to render prompt service in 

meeting your wire rope needs. Wickwire Rope 

Sales Office and Plant — Palmer, Mass. 

IN THE EAST—Wickwire Spencer Steel Div. of C. F. &l. 


500 Fifth Ave., New York 18, N.Y. 


IN THE ROCKIES—The Colorado Fuel and Iron Corp. 
Continental Oil Bidg., Denver, Colo. 


ON THE WEST yey 7 tama Wire Cloth Corp. 
1080—19th Ave., Oakland 6, 


LOGGING 


TRANSPORTATION MINING 





NUFACTURIN 
ponies oe a MARINE 


CONSTRUCTION 





ROLLER CHAIN 


FORI W ORTH GD SPROCKETS 


HERE’S AN IDEA n 


A Roller Chain Sprocket 
that needs no reboring— 
at competitive prices 


FORT WORTH 
“DH” SPROCKETS OFFER THESE SALES FEATURES: 


e No Re-boring e Replacing 'DH" Plates 

e Steel Sprocket at Only—Saves Money 
Cast Iron Prices e Same Hub Used for 

e Speed Changes Easily “DH" Sprocket and 
Made—at a Saving Bolt Rim Sheaves 


GENEROUS MARGIN OF PROFIT TO DISTRIBUTORS 


Our pricing policy provides approximately 40% profit 
when you sell DH” Sprockets to an Industrial user from 


your stock. 





COMPLETE : re 
V-ORIVES A : “DH” Sprockets, presently available only in sizes 
comparable to style ‘‘C’’ Cast Iron Sprockets. 


WRITE FOR CATALOGE 300-8 


FORI WORTH wacweerco 


3600 McCART ST. FORT WORTH, TEXAS 


SCREW CONVEYORS FACTORY WAREHOUSES 
& ACCESSORIES HOUSTON KANSAS CITY CHICAGO ATLANTA 
LOS ANGELES ST. LOUIS MEMPHIS DALLAS 














when you 
see this... 





Here’s a valuable sales tool that really 
helps you sell! At a glance, your customer 
sees how to save time, work and money 


every day in many places in his plant. 


Packed with pictures and short, quick 
statements, this colorful new booklet helps 
you get the attention and interest you 
want. Helps you get the order faster! 


Carry it with you. Discuss it with your 
prospects. This is your sales presenta- 
tion. It shows 11 plant-proved examples 
of how Alemite Lubrication Equipment 
cuts production costs.... And that’s selling! 





STEWART 
WARNER 
“tr 


ALEMITE 


Modern Lubrication Methods 
That Cut Production Costs 











Alemite, Dept. H-70 
1850 Diversey Parkway, Chicago 14, Illinois 


My company handles the Alemite 


Line. Please send me a free copy of the powerful new sales 
booklet showing “11 Ways to Cut Production Costs.” 
Name 


Street 


City 
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& 
Complete line... 


Recognized top quality... 


Strong sales support 


The ROUND trademark means more chain 
volume for YOU .. . more customers, steady 
repeat business, greater customer satisfaction 
and higher profits. 

You profit because your customers can meet 
all their chain needs from one single source — 
you! ROUND makes chain of every type... 
Proof Coil, Brass Safety, Double Jack ...a 
hundred other kinds from small links used in 
precision instruments to massive anchor chain. 

ROUND has stood for top quality in chain 
since 1869. Your customers know and trust the 
ROUND name. 

Six large plants with warehouses in principal 
cities guarantee that your requirements will be 
filled promptly and efficiently. 

Continuous ROUND trade and national ad- 
vertising, modern packaging, a full assortment 
of selling aids—plus planned sales promotion 
—help you get more orders, faster. 

Cash in on these ROUND sales advantages: 
(1) Complete Line (2) ROUND Quality (3) 
Sales Support. They're real profit boosters! 4.2ss 


Kegettes are ideal for store display... boost sales... are 
easy to stock. Each contains one of following quantities of 
Proof Coil or BBB Coil Chain (self colored or hot galva- 
ized): 250 ft., %"; 150 ft., %"; 100 fit., 4675 75 ft., %”. 
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The Round trademark will boost your sales! 


The Reel Salesman 
turns the sales spot- 
lightonchain. Itholds 
4 reels (or their equiv- 
alent in 4 or ¥ reels) 
of popular small sizes 
of welded and weld- 
less chains. 








Proof Coil or BBB Coil 


Liberty Coil—Twist Link 


a a 


Liberty Coil—Straight Link 


OOOO oSas 


Liberty Machine—Twist Link 


k Weave or Triumph Pattern 


SSeS ee 


Buckeye or Brown Pattern 


CLE VELAND (HAIN 


Lhe Cleveland Chain & Yflz Co. 
Cleveland 5, Ohio 


ROUND Associate Chain Companies 


The Bridgeport Chain & Mfg. Co., Bridgeport, 
Conn. ¢ The Cleveland Chain & Mfg. Co., 
Cleveland, Ohio * Round California Chain 
Co., So. San Francisco and Los Angeles, Cal. ¢ 
The Round Chain & Mfg. Co., Chicago, Ill. ¢ 
Seattle Chain & Mfg. Co., Seattle, Wash. * The 
Southern Chain & Mfg. Co., Birmingham, Ala. 
® Woodhouse Chain Works, Trenton, N. J. 
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Steel pipe is first choice for radiant heating advantages 





Remember when a heating plant was just intended to keep folks warm? 
That day is gone! 
Heating needs of modern business now go far beyond that of merely 
providing for human comforts. Today’s heating systems must often 
function in capacities involving such requirements as quality of heat, 
consistency of temperature, preservation of humidity levels, conservation 
of space, and even psychological factors of health and efficiency. 
Radiant heating has often proved the successful solution to such 
heating problems, and steel pipe, of course, is the logical choice for 
successful radiant heating systems. 
There are many good reasons why. For one, steel pipe has more than 
60 years of proved performance behind it in conventional hot water and 
steam heating systems. It has become almost standard material for this 
use. Then, too, steel pipe is economical, easy to form and weld, durable, 
and its expansion and contraction in concrete or plaster for all practical 
purposes may be considered the same. of The Peoples Natural Gas Company Pittsburgh, 
Yes, steel pipe is first choice for radiant heating in modern industria] 2. incorporates a steel pipe radiant heating 


“19: , “)): system for warmth, protection of delicate instru- 
buildings, public buildings, schools, churches and homes. ments and even for snow removal. 


COMMITTEE ON STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE 


350 Fifth Avenue, New York 1, N. Y. 
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THE NORTHERN PACIFIC 
TRANSPORT COMPANY 


| 
| 
[ 
| 
| 
| 
! 
| 
| ~ «+ @ Very prominent western 
| 
| 
| 
| 
l 
l 
| 
! 


a large number of motorized ve- 
hicles in the states of Montana 
and Washington. The operation 
of their equipment is extremely 
severe due to mountain grades 
and wide temperature variations. 
| 
They say. .'. 


\ 

| 

| 

| 

| 
transportation company, operates | 
l 

! 

| 

| 
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LUBR 


(A 


CUT OUR PARTS REPLACEMENT 
50%°° 


Quoting from their letter of 
October 17, 1949: 
“We ran our first test on LusRIPLATE #22 in 
March, 1945, in 3000 series Timken tandem- 
drive, worm axles. That year we experienced 
considerable trouble with wartime drivers 
and very poor roads, causing us no end of 
trouble. The oil that we were using set up to 
tar in 10 to 15 thousand miles. The Lusrt- 
PLATE #22 proved so satisfactory we installed 


it in all our worm-gear, hypoid, and two 
speed axles. This enabled us to change our 
oil-change period from 15,000 miles to 40,000 
and on some applications, depending on 
speeds and temperatures encountered, we 
raised the change period to 60,000 miles, 
or approximately once a year. Our overhaul 
periods were stretched from 50,000 to 
100,000 miles, and repair parts bill cut 50% 
with the increased mileage.” 





Naturally with the economies that this 
company enjoyed through the use of 
Lusrie.ate Lubricants on worm-axles, 
they extended the use of LUBRIPLATE to 
other parts of their equipment. The sav- 
ings in parts, time, money and increased 
efficiency are equally startling. Let us 
send you the entire report of where they 
are now using LUBRIPLATE and what it 
is saving them. 


LusriptaTe Lubricants will prove just 
as effective for you in your plant in re- 
ducing friction and wear. They are differ- 
ent from any other lubricants you have 


DEALERS EVERYWHERE 


ever used. They save power, prevent 
rust and corrosion and definitely arrest 
progressive wear. 


Lusrietate Lubricants are available 
from the lightest fluids to the heaviest 
density greases. There is a LUBRIPLATE 
Product best for your every lubrication 
requirement. Let us send you Case 
Histories of savings that others in your 
industry are making through the use of 
LupripLate Lubricants. Write today. 


LUBRIPLATE DIVISION 
Fiske Brothers Refining Company 
Newark 5, N. J. Toledo 5, Ohio 


CONSULT YOUR CLASSIFIED TELEPHONE BOOK 


THE MODERN 
LUBRICANT 
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competent 


(Advertisement) 


LUBRIPLATE HAS 
SALES APPEALS 


| When you can go into a plant and 
lay it on the line that another user 
| of LUBRIPLATE Lubricants is cut 


| ting parts replacements 50°;,, vou are 


going to get attention. ‘Today, 


| savings in operating costs are what 


every plant operator is looking for. 


And with LUBRIPLATE Lubri 


cants, you can promise and deliver 


| savings beyond parts replacement. 


These modern lubricants reduce fric- 


| tion and wear, they prevent rust 
| and corrosion, they save on the cost 


of lubricants because they require 
less frequent application, they save 


power, they permit higher speed 


If these are not real 
sales appeals, we don’t know what 


operation. 
sales appeals are. 


So much for getting initial sales 
for LUBRIPLATE Lubricants. Now 
for the big thing about them from 
the Industrial Supply Salesman’s 
LUBRIPLATE Lubri 


cants are repeat items, they are sold 


viewpoint. 


to the same customers over and over 


again because they make good and 


are used up. With this prospect for 


repeat business, it behooves the 
salesman to open up as many new 
LUBRIPLATE customers as he can, 
for each is a continuing gold mine 


from that time on. 


LUBRIPLATE: sales practices are 


| tailor made for the Industrial Sup- 


ply Salesman. Protected territories, 
factory representatives 
| to help the salesman, plenty of 
| good literature and continuous 
advertising like the sample along 
| side of this column all contribute 
the In 
But he 


Are 


to build sales volume for 
dustrial Supply Salesman. 
j must do his part too. you 


| doing yours? 
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“Easiest rope in the world to sell 


“OUR WIRE ROPE sales picture has changed 
completely since we began selling the Roebling 
line. In the first place, Roebling is the oldest 
name in wire rope, and far and away the best 
known. Tell a customer you're going to fill his 
order with Roebling rope and he’s always pleased. 
He knows he’s going to get a product that’s the 
standard for the whole industry... rope that will 


give him top performance, stay on the job longer 


33 


and bring his costs right down to rock bottom. 

“If one thing more than another is sure to bring 
prestige and business to a distributor, it’s a widely 
known line of products that everybody knows 
and believes in. You'll find that Roebling has the 
sort of reputation that comes from established 
leadership in a field of essential importance to 
industry everywhere. 


“When you tie up with Roebling, it pays off.” 
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ALL YOUR customers and prospects are looking 
for ways to reduce their costs. And every time 
they open their trade papers they see Roebling 
advertisements that tell about the extra service 
life and economy of Roebling wire rope. Business 


owners and executives are also reached regularly 


by special advertisements in Fortune, Newsweek 


and Business Week. 





ROEBLING DISTRIBUTORS can always have 
the active cooperation of the Roebling organiza- 
tion. It’s part of the job of Roebling Engineers 
and your Roebling Field Man to help you recom- 
mend the best rope for every type of service and 
equipment ... to find the solution for technical 
difficulties . .. to show users how to install and 


maintain wire rope for best results. 


WHENEVER Roebling Distributors are asked to 
fill orders in an extra hurry, they are always in a 
position to make good. There’s a Roebling branch 
warehouse nearby, and it always has a full line of 
wire rope on hand in ample supply. Distributors 
can count definitely on supplementing their own 


stock by means of prompt deliveries from the 








warehouse. 


e247 e 
FOR EASIER SELLING . . . EFFECTIVE ADVERTISING .. . 
SUPERIOR ENGINEERING AND WAREHOUSING SERVICE... . V - 
seep nT 
JOHN A. ROEBLING’S SONS COMPANY, TRENTON 2, NEW JERSEY 


ROEBLING 
a ae. A CENTURY OF CONFIDENCE 


Atlanta, 934 Avon Ave. ® Boston, 51 Sleeper St. * Chicago, 5525 W. Roosevelt Road * Cincinnati, 3253 Fredonia Ave. * Cleveland, 701 St 
Clair Ave.. N. E. ® Denver, 4801 Jackson St. * Houston, 6216 Navigation Blvd. * Los Angeles, 216 S. Alameda St. * New York, 19 Rector St 
* Philadelphia, 12 S. Twelfth St. * Portland, 1032 N. W. Ith Ave. * San Francisco, 1740 Seventeenth St. * Seattle, 900 First Ave. $. 
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“ 
CHECK THESE 


TO HELP YOUR SALESMEN 


Journal Jock | PUBLIC UTILITIES 


OLY-W eld am ielg 


CHEMICAL PLANTS 
Need Jacks to... 


Pulling and straightening poles Support tanks 


Supporting cable reels Adjust heavy connecting lines 
Forcing pipe , 
Force pipe 
Pulling pinions and gears 
Bracing trenches Install pressure vessels and other 
. equipment 


Repairing equipment 














STEEL FABRICATORS 


Push ond Pull Need Jacks to. . 


MACHINE SHOPS 


OY-We [ola <n co) a 


Shove, lift and hold steel plates for 


Air Metor 


welding or riveting 

Position and support fabricated 
sections 

Move loads horizontally 

Adjust material for downhand 
welding 

Install complete units 

Repair cranes and equipment 


Unloading and placing machinery 
Lifting and moving old machinery 
Repairing lift trucks 

Pulling pinions and gears 
Repairing cranes 


Special lifting, lowering or 
straightening jobs 











DUFF-NORTON’S ADVERTISING AND PROMOTIONAL PROGRAM 


IS IN THERE PITCHIN’ FOR YOU 
DUFF-NORTON HELPS 


YOU TO GREATER 
SALES AND PROFITS 


Tear out this ad and pass the sales leads outlined above along to your sales- 
men. On every call, they will find customer acceptance and easy jack sales. 
The high quality of Duff-Norton jacks—backed by a broad, hard hitting 
advertising and promotional program in national trade journals, direct mail 
campaigns, sales literature imprinted for you, catalogs and other sales aids— 
simplifies your selling job and helps you to greater jack sales and profits. 
Get the facts . . . sell Duff-Norton Jacks! 


Write for Catolog 203E! 


THE DUFF-NORTON MANUFACTURING CO. 
MAIN PLANT and GENERAL OFFICES, PITTSBURGH 30, PA. CANADIAN PLANT, TORONTO, ONT. 


“Che House that Jachs Built”’ 


INDUSTRIAL DISTRIBUTION © JULY, 1950 








B&G ttyidre-Fic PUMPS 


FOR FORCED HOT WATER HEATING SYSTEMS .. . SERVICE WATER 
SYSTEMS ... REFRIGERATION AND INDUSTRIAL APPLICATIONS 
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The excellence of design and construction which has 
made the B & G Booster the largest selling pump in its 
field is now expanded over a comprehensive line of 
centrifugal pumps. 

For any size of forced hot water heating system, B & G 
Types “H”, “PD” or Universal Pumps enable you to 
make a selection of head and capacity best suited to the 
job. Service water heating systems likewise can be most 
economically circulated with these pumps. 

For refrigeration, air conditioning and general in- 
dustrial application, B & G Series 1522 and 1531 Cen- 
trifugal Pumps are satisfying the most critical engineers 
and operating men. “B & G” is the symbol of quality— 
and your warranty of satisfaction. 


Send today for this up- 


to-date fileof BEG ; | a 
ixictctan | MnQpel BELL & GOSSETT 


Dept. BP-35, Morton Grove, lilinols oe . 


Canadian Licensee: S. A. Armstrong, Lid. e. 
1400 O'Conner Drive, Toronto 13, Canada 
*Reg. U.S. Pat. Of, 
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Set up for 
Extra Sales 


Here are new business builders for 
P-K* Distributors . .. new time-savers 
for their customers. 


Key size, and corresponding socket 
set and cap screw sizes are clearly 
stamped on arm of P-K Size-marked 
Keys. Eliminates guesswork and time 
wasted selecting the right key . . . espe- 
cially useful in training new help. 


Keys are made of special analysis 
alloy steel, heat treated for maximum 
resistance to torque stresses... Keys 
are made to close tolerances, with ends 
chamfered for easy insertion. 


Now, in handy sets, also, to step up 
sales... The unique No. 111 Set, in an 
attractive compact steel case with 
easy-to-use Key island, is the only one 
of its kind on the market. The handy 
No. 45 Set, in a durable plastic pouch, 
will fit conveniently even in a vest 


pocket. 


Just more reasons why distributors 
prize the P-K Socket Screw line -why 
they'll tell you, “If it’s P-K .. . it’s 
O.K.” for sales producing features, for 
smart merchandising, for steady profits. 


Certain territories are open for ap- 
pointment of new distributors of P-K 
Socket Screws only. Parker-Kalon Cor- 
poration, 200 Varick Street, New York 
14, N. Y. 


"TRADE MARKS REG. U.S. PAT. OFF. 


N 


P-K 


*Trade Marks Reg. U.S. Pat. Off. 


PARKER-KALON 


SIZE -MARKED 


SOCKET SCREW 
KEY SET NO. 111 


Contains eleven sizes. Engi- 
neered Hex Keys (short arm 
series, cadmium plated) put up 
in unique, attractive compact 
steel case with easy-to-use key 
island. Simple interchangeabil- 
ity table on inside cover permits 


quick, accurate key selection 


SOCKET SCREW 
KEY SET NO. 45 


Contains eleven sizes. Engi- 
neered Hex Keys (short arm 
series) put up in a compact, 
durable plastic case. 


Engineered 


HEX KEYS 


PARKER-KALON' (04/4 SOCKET SCREWS 


SIZE-MARKED SOCKET HEAD CAP SCREWS » GROUND THREAD SOCKET SET SCREWS 
+ FLAT HEAD SOCKET CAP SCREWS « STRIPPER BOLTS + PIPE PLUGS * HEX KEYS 
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SAF-T- CUT Conoft Wheels 


(six inch thru twenty inch diameters) 


Bay State Saf-T-Cut wheels are strong, tough products manufactured 
in such a manner as to permit high speed operation and to withstand 
abuse of rough usage on heavy duty jobs. They resist common 
breakage from the twisting torque or lateral pressure that frequently 
occurs. They can be used WET or DRY. 


In addition to their use on cut-off machines, the smaller diameter 
Saf-T-Cut wheels 6”, 7” and 8” are ideally suited for use on straight 
portable grinders for slotting and notching operations. 


Write for details regarding the Bay State line. 


BAY STATE ABRASIVE PRODUCTS CO., Westboro, Mass., U. S. A. 


Chicago, Cleveland, 
Detroit, Pittsburgh. 


ania for cutting off sprues, gates and risers from non-ferrous, 
stainless steel, monel and cast iron castings . . . slotting track welds 
. cutting transite, fire brick, etc. 


EMER OF TEE wwervure JOE Pergormance Conascstently Duplicated 
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HOLES PER GRIND 


A farm implement manufacturer was 

having trouble drilling small holes 

1%” deep in a shaft made of 1019 steel, 

very hard. Using regular drills, they were 

getting only 3 to 8 holes per grind. The 

drills burned on the corners from heat that 

was generated. <>When a Cleveland Service 

Representative was called in to solve the prob- 

lem, he recommended the special purpose CLE- 

FORGE High Speed Drill, a stock item, illustrated 

at the left. No other change was made; speed and 

feed remained the same. The CLE-FORGE High Speed 

Drills averaged 83 holes per grind... ten times more! 

This is not an unusual case. There are several special 

purpose CLE-FORGE High Speed Drills, regularly 

stocked by your Distributor, which often can help you 

solve a difficult drilling problem. A CGeeland Service 

Representative will be glad to advise you. Contact our 
nearest Stockroom, or... 


Telephone Your Industrial Supply Distributor 


7 
¢> A THE CLEVELAND TWIST DRILL CO. 
| 1242 East 49th Street Cleveland 14, Ohio 


Stockrooms: New York 7 + Detroit 2 + Chicage 6 + Dallas 1 + San Francisco 5 * Los Angeles 58 
€. P. Barres, itd., London W. 3, England 





ASK YOUR INDUSTRIAL SUPPLY DISTRIBUTOR FOR THESE AND OTHER C&eveland TOOLS 
—EEEE 
f 2 


iN) \ GEEYELAN 


DISTRIBUTORS EVERYWHERE 


This advertisement reaches your customers who read the leading magazines in the metal-working field. 


‘ 
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Skilled workman about to 
remove finished rope from 


Proper tension means 
a system of weights, 
laid. From beginning to 


Every department of the 
quality. Result: those ever-¢ 
handling — Greater Strength for 
when wet—Proof Against Ret, 


You can 
guaranteed for 


COLUM 


320-50 Genesee SI 


There is no finer rope! 


PURE MANILA ROPE 
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“THE Lincoln LUBRICATING 
EQUIPMENT LINE IS ONE OF 
THE MOST PROFITABLE AND 
SATISFACTORY LINES WE HANDLE.” ——__ 


LeValley McLeod, Inc. 
Schenectady, N. Y. 


“You might be interested to know that we consider 


ourselves very fortunate to be included in the ranks of 


Lincoln Industrial Distributors. The Lincoln Lubricating 


Equipment Line is one of the most profitable and 


satisfactory lines we handle. 


“We have distributed Lincoln Industrial Lubricating 


Equipment for the past 7 years. One of the things that 
D. M. Williams, Vice President ap P Y 9 


Seeley Aidead, ine. has impressed us greatly, and our customers as well, 


is the excellent cooperation which your company has 
given us, their distributor. This is most important, not 
only from our angle, but also for relationship with 


our customers. 


“We are enthusiastic about your Packaging Program for 


it helps solve our inventory and our handling problems.” 


D. M. Williams, Vice Pres. 
LeValley McLeod, Inc. 


The above is testimony to the Industrial Distributor of 
the advantages enjoyed under a Fair Selling Policy, 
rigidly adhered to. 


¢ ¢ @ PIONEER BUILDERS 


GNEDEN 


LUBRICATING EQUIPMENT.e « « 


LINCOLN ENGINEERING COMPANY - « - 
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Linco/n offers Distributors 


5 Distinct Advantages 
that Build Industrial Sales... 


$ COMPLETE LINE 


The Lincoln Line of Lubricating Equipment is complete, to meet every 
lubrication requirement. It includes everything from the new Bulineck 
Surface-Check grease fittings, to a full range of Centralized Lubri- 
cation Systems. 





$ SALES AND SERVICE SCHOOL 


Lincoln maintains a Sales and Service School where Distributors’ sales 
men and mechanics are factory-trained to provide customers with the 
most complete and efficient service. 





$ NATIONAL SALES AND SERVICE POLICY 


Lincoln Distributors are protected by an established Sales and Service 
Policy predicated upon the marketing of Lincoln Products through 
Industrial Distributors. 





$ NATIONAL ADVERTISING 


Lincoln's national advertising in leading publications constantly di- 
rects the Buyer to the Industrial Distributor. 





$ UNIFORM PACKAGING 


Lincoln Lubricating Equipment is attractively packaged in metal-edge 
cartons to permit safer handling, better inventory control, quick iden- 
tification and increased eye appeal. Accessories are pre-packaged 
in polyethelene bags for additional protection from dust and moisture. 





oa 


5739 Natural Bridge Ave., St. Louis 20, Mo. 
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Here’s Why Dealers Like to Sell 








————— ——— 
© SLUMS 
**Sengunee? 


DIVERSIFIED MARKETS 

BIG PROFIT MARGIN 
PACKAGED SELLING PROGRAM 
FACTORY-TO-DEALER PRICES 
FACTORY COOPERATION 


NATIONAL ADVERTISING 


METAL PRODUCTS, INCORPORATED 
General Offices: 753 Monroe Avenue, Auroro, Illinois 
Factories: AURORA, fll., YORK, PA., CHICAGO HEIGHTS, ILL. 
; Sold Nationally through Factory Branches and Dealers 


LYON Metal Products, Incorporated 
753 Monroe Ave., Aurora, Illinois 


Please send me information about the LYON dealership 


NAME 





ADDRESS 








City 








‘ 


A PARTIAL LIST OF LYON PRODUCTS 
Pi, * Displa rea ; sci 
Nood Working Benches ® Hang 


® Conveyors * Tool Stands  * Flat Drawer Files 


* Shop Boxes © Service Carts * Tool Trays * Tool Boxes 
) Wor $ * Bar Racks ® Hopper Bins * Desks * Sorting Files 


Economy Locker Racks © Weldir enches * Drawing Tables © Drawer Units ® Bin Units ® Ports Cases * Stools ® Revolving Bins 
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A completely new method of 
dust removal for masonry drills! 


The New Carboloy 


MWESTIRAL 


Masonry Drill 


is making spectacular 
new sales records 


100% sales increase over previous records in the first 
month after introduction that for 
insistence? 


how’s buyer 


50% of the 
“Live-Spiral” 


And no 


most 


And more than 
loy’s new 
reordered 
Drill is the 
designed! 


Carbo- 
already 
“Live-Spiral” 
drill ever 


jobbers who handle 
Drills have 
wonder—for the 
revolutionary 


Masonry 


masonry 


A new principle lifts out the dust, permits continuous 
drilling— cleaner, There is no 
packing of dust, no lifting out the drill for a new start 

-the “Live-Spiral” Drill goes all the way continu- 
ously. The tip of Carboloy Cemented Carbide—the 


faster, easier, deeper. 




















New Carboloy “Live-Spiral” Drill 
with Carboloy tip goes,all the way 
without packing, cleans dust from 
hole, drills continuously... faster, 
easier, cleaner, deeper. 


Ordinary carbide masonry drills will 
drill to depth about 3 diameters of 
tip before loading up with tightly 
packed dust that stalls drilling 
action. 
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hardest metal made by 


masonry. 
The price is right too. You'll find this drill, 


neatly in a transparent plastic tube, 
priced with ordinary carbide 


man rotary drills any 


packaged 
is competitively 
masonry drills. 


Don't let this great sales 
50% of all order jobbers 
out about 
“ye 

. 8 Mile 


opportunity pass you by. Over 
have reordered already! Find 
this revolutionary Carboloy “Live-Spiral” 
Drill today. Carboloy Company, Inc., 11131 
Road, Detroit 32, Michigan. 


CARBOLOY. 


CEMENTED CARBIDE 


‘Live-Spiral” Masonry Drills 


“Carboloy” and “Live-Spiral" are trademarks of Carboloy Company, inc. 


- — eae ee ae ome oe oe oe, 


Carboloy Company, Inc. 
11131 E. 8 Mile Road 
Detroit 32, Michigan 
Sure, I'm interested in making money. Send me full information 
and resale proposition on your sensational new 
Masonry Drill, 


Live-Spiral” 


Name 
Company 
Address 


City Zone 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
J 
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It's your advertising 
100 








NicHotson has always recognized the 
importance of the industrial distributor in the field 
he occupies. He renders a valuable service to both Nicholson advertising for 1950 is 
consumer and manufacturer... and in doing so scheduled to appear in the following 
establishes a steady business for himself. It is an leading industrial publications, with 
association that calls for teamwork ... and it is team- 
work of the highest order when the tie-up is with 
Nicholson. 


Besides making a line of products of superlative American Machinist . . . . . 391,300 
quality, Nicholson goes to great lengths in helping Pactrp 2. wwe tw ww 
the distributor sell it... through technical field- Iron Age . + =e «3 2) ee 
service support; through the liberal and steady dis- Machine and Teel Blue Beck 435,000 
tribution of informative literature ; and through Machinery . ... . . . . 278,200 
widespread advertising which hasn’t let up in a ; 

Mill and Factory . . . . . . 242,100 


Modern Machine Shop . . . . 456,800 


their approximate circulations multi- 
plied by the number of issues used. 


generation. 


Nicholson advertising is by far the most extensive New Equipment Digest . . . . 786,500 
in the file field. And it is always working for you who Reaiiial 

have teamed up with us. It is, in fact, your advertis- ae + F + 8 - + «+ 159,400 
ing as well as ours... because it is persistently urging Stel . . 2... . - + 190,200 
industrial file users to deal with YOU. On the opposite Tool and Die Journal . . . 305,500 
page are examples of what Nicholson ads say about 3,758,300 
you. And on this page is a statistical approximation 
of the number of times they’ll be saying it in 1950. 











NICHOLSON FILE CO. * 42 ACORN STREET © PROVIDENCE 1, RHODE ISLAND 


(in Canada, Port Hope, Ont.) 


FOR EVERY PURPOSE 
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GIVE SUPERIOR SERVICE 


V4 
4 
/ } 
-PEARLITIC MATRIX 
q MAGNIFIED 500X—shows the sound banded 
structure of the base from which the de- 


sirable physical characteristics come. 


Ry GRAPHITE FLAKES 
AS MAGNIFIED 100X—fineness of graphite 
=~ flakes minimizes possibility of 


Z 
weak spots—results in stronger iron. 


Te 1c ~~ 
Atve, ROy = 


CLOSE ANALYSIS CONTROL sham 


—possible in the electric furnace—results in a pearlitic we. 
matrix, evenly distributed graphite, minimum sulphur 

and phosphorus, superior iron, sound castings, high 

quality valves. All R-P&C IRON VALVES are made of 

Electric Cast Iron. 


ae Raz 
wR for your copies of these Bulletins DH-8 and ‘ 


fe 
DH-136 which describe in more detail the R-P&C line 
of Iron Valves : 


Acco Reading, Pa., Atlanta, Baltimore, Boston, Chicago, Denver, Detroit, Houston, 
A 


New York, Philadelphia, Pittsburgh, San Francisco, Bridgeport, Conn. 


R-P & C VALVE DIVISION 
AMERICAN CHAIN & CABLE 
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Jacking Up Sales 


AT LAST ... You Can Send a “Boy’’— 
To Do a Man's Job 


The analogy tells 
the story! The new 
Simplex ALUMINUM 
Pole Jack (No. A- 
329) weighs only 60 
pounds—but has 15- 
ton capacity. New 
aluminum housing 
saves 35 pounds; as 
compared to the No. 
329 Jack with mal- 
leable housing. No 
lifting strength is 
sacrificed. Some 
“boy”! People go 
pop-eyed when they 
see this strong 
armed “youngster” 
of the T-K Line do 
its job. Pulls or 
straightens any size 
pole, large or small. Many utilities men say it’s the first real 
improvement in pole jacking in 25 years. Tell the telephone and 
power line maintenance men in your territory about it. 








PUTTING THE SQUEEZE ON CONCRETE 


Contraciors are using an old idea with a new twist in pre-stressing 
concrete to eliminate future cracks and premature deterioration. 
Rods or wires set in the concrete are pulled up tight by a jack 
... and firmly anchored with nuts and bearing plates. The inbuilt 
tension that produces correct stressing is applied successfully to 
beams, slabs, floors, walls, ramps, landing strips, etc. Simplex 
Remote Control Hydraulic Units with center hole do a fine pre- 
stressing job. Distributors find this unique method a rich source of 
jack sales. The folding green ain't hay when Simplex Units team 
up with construction men to ‘pre-stress’” as it was never done 
before. 


COVERS EACH FIELD LIKE A TENT 
Industrial Mines Marine Oil Fields 
Construction Railroads 


Simplex advertising this summer won't write the orders and put 
them on your desk . . . but it can do a helpful selling job for you 
—by talking to your prospects and customers in all major markets. 
You'll find timely T-K ads doing their stuff in the hard-hitting 
publications that reach the buying power of each of the markets 
itemized above. Backing ‘em up is our new 32-page Catalog plumb 
full of sales-making ideas for jack applications. 


Are YOU Up on the LOW-DOWN of Roof-Bolting? 


It's a hot item in modern mining technique ... and jacks are 
essential tools. That means more sales for many distributors. 
Roof-bolting replaces more costly timbering and aids operators to 
get more coal from any seam. The T-K No. 366 Mine-Timber Jack 
is easily adapted to feed electric coal drills used in drilling the 
roof-bolt holes. Simplex-Jenny Hydraulic Pullers follow up to test 
the holding strength of the anchored bolts. Get the idea? Brush 
up on your mining and you won't get the brush-off from mine 
operators when you talk them into a corner on Simplex lever, 
screw and hydraulic jacks. 


LIKE A 
STEEPLEJACK 
... Sales 
Are At a High Level 


Demand continues heavy. Simplex 
Jacks are moving out to a great 
diversification of industries. New 
uses, and the greater need for sav- 
ing time and labor, are steadily 
building sales volume. That's our 
experience. If it doesn’t check with 
yours, maybe you want to talk to a 
Templeton-Kenly man for ideas on 
how to jack up your jack sales. 


GIVE YOURSELF A “LIFT” ' 


with a Simplex Jack. If you're singing the summer 
blues, take a jack or two along ... and make a few 
demonstrations. There’s nothing like a little fresh air 
and a little action—to revive the old sales spirit. It's 
wonderful how people respond to actual demonstration 
of something they can see and touch. You'll probably 
surprise yourself by making some profitable sales where 
you least expect them. 


TEMPLETON, KENLY & CU 


1036 S. Central Ave., Chicago 44, IN 
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BRA \) SELF-LOCKING SET SCREWS 


The patented Knurled Cup Point of 
this popular "UNBRAKO" Socket Set 
Screw makes it a Self-Locker, because 
the edges of the counter-clockwise 
knurls positively prevent creep, re- 
gardless of the most chattering vibra- 
tion. "It won't shake loose!" 


SELF-LOCKING 
KNURLED 
CUP POINT 


Their exclusive knurling makes them exceptionally vibration-resistant, prevents “creep” 


and subsequent loosening of the screws. Because they “stay put”, even under the most 





Knurling of Socket chattering vibration, they are “Vibration Insurance” for your production machinery — 
Screws originated 
with “UNBRAKO” reducing downtime and repair costs —and maintaining delivery schedules and customer 

in 1934 








goodwill. Our folder 658-1 gives you further details. Write for it today! 





‘UNBRAKO “UNBRAKO" 


NBRAKO” 
SQUARE HEAD ims LOCKING SOCKET HEAD 
STRIPPER BOLT 


SELF-LOCKING SOCKET SET SCREW 
WITH KNURL 
SET SCREW WITH KNURLED : 
HEAD 
THREADS 
~ 
“UNBRAKO" 
KNURLED SOCKET 
HEAD CAP SCREW 


STANDARD PRESSED STEEL 





JENKINTOWN 13, PENNSYLVANIA 
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Two new machines... one great sales advantage... 


Walker 
Turner 


designing 





You—and your prospects—are going to read a lot about 
design in Walker-Turner advertising from now on. 
Machines built with the customer's special needs in mind 
—that's something for Walker-Turner dealers to keep in 
mind . . . to emphasize in selling. It gives you a sales 
advantage. 

Now, with Walker-Turrier’s new 12” Tilting Arbor Saw, 
and revolutionary 16” Band Saw to talk about—latest 
design achievements in a complete line of metal and wood- 
working machines . . . with sales-building advertising in 
some 22 national magazines to back your sales effort—the 
Walker-Turner franchise is more valuable than ever! 

Play up Walker-Turner designing in your sales calls. It 
will pay you—in extra sales, bigger profits, and repeat 
business. Write today for complete information. 


A RIT) A\ 
BAND SAW 


For the first time in a band saw, all the basic parts of the 
machine are functional. Single speed models for wood and 
plastic cutting. 8 blade speeds—with standard motor 
193-5692 feet per minute; with slow speed motor 126-3700 
feet per minute. Table size 18” x 17”, 


TILTING ARBOR SAW 
Capacity 42”. Table 48” wide x 3834” deep. 5 h.p. 3 phase 
motor or 3 h.p. single phase. Dado capacity 1/2” wide. 
Saw speed 3600 r.p.m. New rip fence locks front and rear, 
micrometer adjustment “T” slots for miter gauge. New 
improved safety guard and splitter. 





| (KEARNEY 8TRECKER)| 
a WAUKES SOLD ONLY THROUGH AUTHORIZED DEALERS 


} 
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fastest selling sander 
ever built... 


V , 
_..this new model 200 == 
electric sander 


Here’s a quality sander you can count on to increase your electric 
tool profits fast. This new money maker is opening up sales op- 
portunities on practically every call. Demonstrate it—compare it 
quote the price—and the sale is made. 

Hot prospects everywhere: industrial... construction... auto- 
body . Cabinet shops... boat builders... farms... 
home workshops... and others. Have them try—they’ll invariably 
buy this money-saving, high-quality production tool. 

Proved by recognized distributors wherever it has been offered. 


aircraft . 


Proved dependable and economical... proved the greatest value 
proved a fast selling high profit item. You 
can check this record with these distributors at anytime. Names 


available on request. Write today fo 


in the sander field 


complete details, sales policy, 


and available territories 


Compare ™ 


retail price 


full year unconditional 
guarantee against any 
defective material or 
workmanship 


Compe Ub this 


remarkable warranty 


INDUSTRIAL DISTRIBUTION 


100% ball bearing construction...sealed and shielded...no lubri- 


cation required 


115 volt shaded pole motor.. 3450 RPM.. 


fast action sanding 


50-60 cycle. gives 


Direct ball bearing drive gives longer life. Elimination of gears means 
lower maintenance cost 


Scientific counter-balance minimizes vibration reduces operator 


fatigue 
Heavy duty switch with 100% overload capacity 


High volume fan with controlled air 


tures low 


flow keeps operating tempera- 


4%” x 7%” rubber pad (requires half a standard abrasive sheet) 


with quick change spring tension clamp 
for easy 


Weight 9 pounds non-tiring use 


Sold on a selective basis only through recognized Distributors and Wholesalers. Support: 
ed bya clearcut, concise sales policy with genuine consideration for the distributor's profit 


National Sales Representative: 
M. F. Huseby 


Junior Tool Company 


5570 Alhambra Avenue, Los Angeles 32, Calif. 
JULY, 1950 








It looks so 


—the stop, the feed, the pivot 


A precision double play 
and the throw. Only perfect teamwork can make it 


pe yssible 


In your business and ours, teamwork is equally vital. 
At CARBORUNDUM, we 
portance of close cooperation with our local industrial 
distributors. Only organized teamwork can build 


have long recognized the im- 


sound and profitable business 


The keystone of our program is to back up distribu 








Coated Abrasives by 


CARBORUNDUM 











easy... 


tors’ services by developing new and improved prod- 
ucts — by supplying experienced engineering and sales 
cooperation —and by promoting active customer pref- 
erence for products by CARBORUNDUM. 


It is to your advantage to follow through with a pro- 
gressive selling policy in personal solicitation. By 
working together we make it easier to increase the 
sales volume of abrasives by CARBORUNDUM and the 
orofits they pay you. Coated Products Division, The 
Carborundum Company, Niagara Falls, New York 


Making ALL abrasive products... 
to give you the proper ONE 
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TO MAKE YOUR SELLING EASIER— ADVERTISING! 





Gilmer V-Belts have more strength to deliver more 
power because they’re made with Cordura* Rayon 
Pulling Cords. This high-strength rayon, with its 
inherent low friction and easy flex, is also specially 
“normalized”’ by Gilmer for strict stretch control. 
All cords are locked parallel, individually cushioned 
all around, and built into a belt body that includes 
deep, live rubber sections, above and below. The 
“innards” of Gilmer V-Belts stay put—run cool— 
preserve belt dimensions! 


Extra pull is added, too, by the tough, lasting, 
Gilmer jackets. Their true-formed straight sides 
hug groove walls full height. And they are built 
to keep gripping, even under adverse conditions. 


When you add up these advantages, you’ll readily 
see the power savings, less frequent belt replace- 
Belts as well as in Multiple V-Belts ment, less downtime, and distinct production 


: ; economy you get with Gilmer V-Belts. 
Gilmer also makes Flat Belts for every drive: *® du Pont 


There’s extra pull in Gilmer Light-Duty 


Gilmer Kable Kord (two-belts-in-one—contactor 


and power), Gilmer Standard Cut-Edge Flat L 4 G ] LM E R os oO M PA N Y 
. e 


Belting, Gilmer High Speed Belts, and special 
belts for special applications in both endless and Tacony, Philadelphia 35, Pa. 
connector types. Division of United States Rubber Company 


Don't forget the other reliable products in the Gilmer Line: 


<< THROUGH *--) YOUR ‘--y GILMER : --) DISTRIBUTOR 





TO MAKE YOUR SALES PROFITABLE—A POLICY! 











V-BELTS—LIGHT DUTY and MULTIPLE 
Made with durable rayon pulling 
cords; Gilmer quality. Gilmer’s huge 

= assortment of V-molds 


e assures a complete lineof 


precision - built V-Belts. 
ws add 


KABLE KORD® CONNECTOR-TYPE 
FLAT BELTING offers the 
same general construction 
features as Kable Kord 
Endless Belts. Supplied 
in rolls, 


HIGH SPEED BELTS 

Flat, endless belts, noted for tough- 
ness and flexibility. All-fabric, rubber- 
fabric, or special cord structure. 
Speeds to 10,000 f.p.m. and over; 
4 Speedage Kord, for example, 
operates at speeds up to 
50,000 
‘8, pulleys as small as 4 

y) in diameter. 


Xe 


r.p.m, on 
" 


TEXTILE INDUSTRY BELTS 
such as Spinner, Cone, Lickerin, 
Winder, and Gainer belts for textile 
plant drives; also other prod- 
ucts for textile appli- € 
cations, such as loom 
strapping, check straps, a,’ 
roll covering. 

a L 


SPECIAL INDUSTRY BELTS 
Saw Mill Belts, Tube Winders, Sand 
Slingers, Band Saw Bands, Light 


& Conveyor Belts; Planer 
1.) 
‘ 


Belts for the lumbering 
STUDY THIS ADVERTISEMENT— 


industry; Tobacco Stem- 
ming Belts 

Your customers are seeing it now in 

current industrial publications. Note 

that Gilmer tells readers, 


“Buy through your Gilmer Distributor” 


SHEAVES 


STANDARD CUT-EDGE FLAT BELTING 
Acompetitively priced, rubber-fabric 
belting of first quality. 


Tough structure provides 


connectors, 


KABLE KORD® FLAT ENDLESS BELTS 
The Gilmer first line flat belt. Com- 
bines ‘“‘two belts in one’’ (contactor 

power). This unique 


and 
2 structure, plus the endless 


Ww 


a firm foundation for r/ _ wr 2 


ROUND BELTS AND BELTING 

For drives on small high-speed drills, 
hammers, tappers, saws, light wood- 
working machinery, valve re- 

facers, etc. Also Half-Round 

Belts for special ap- 

plications, 


tA 
\ 


cord feature, sells Kable 
Kord. 


LIGHT DUTY POWER TRANSMISSION 


g 


‘’ 


BELTS—A broad line, including 
Gilmer CD, a cut-edge endleas 
belt with pulling element of 

strong belting duck; Gilmer 
CC, a cut-edge endless belt 
with pulling element of 
continuous cords, 


Besides V-Belts and Flat Belting, Gilmer Special Purpose Belts are in 
constant demand by plant engineers; need not be carried in stock; are 
not subject to general competition. Also in the Gilmer line are Hose and 
Packing for Industrial Use, Friction and Rubber Tape, Mats and Mat- 


ting, and General Mechanical Rubber Products 


all backed up by... 


THE GILMER SALES POLICY 


. A"buy-through-Distributor” policy; no factory sales in competition. 


A widely-experienced District Manager gives frequent direct 


sales help. 


. Engineering assistance when needed from factory power trans- 


mission specialists. 


Distributor protection. 


Uniform discount schedules. 


A profit on every sale. 


Catalogs and national advertising in a balanced program. 


. Monthly bulletins from the factory. 


3 
5 
6 
7. Full jobber profit on non-stocking Special Purpose Belts. 
8 
9 
0 


. Stockroom and merchandising aids. 


This Gilmer Sales Policy makes all Gilmer 
Products attractive to handle and easy to sell! 








#100 Foot Connected Coils 


sell Rope 
right from 
Your Counter 


Increased Sales— More impulse sales from counter 
displays of product. 


More Profit—Sold with less effort. No uncoiling, 
no measuring, no weighing, no re-coiling. 
Customer Appeal — Attractive package! Conven- 
ient put-up! Counter display suggests need! 


Save Space—Boxes stock compactly. Easy to handle. 


Get more information about this up-to-date way to 
build your rope volume and your profit. Your “AMER- 
ICAN BRAND” Rope distributor has the whole story. 
Phone or write to him, or write to us for name of 
distributor nearest you. 


“American Brand” 





AMERICAN MANUFACTURING COMPANY 
Brooklyn 22, N. Y. 

ROPE + TWINE - OAKUM + PACKING 
Branch Factory: St. Lours ConDAGE Mit s, St. Louis 4, Mo. 
Sales Offices: Boston + Chicago + Houston + New 

Orleans + Philadelphia + San Francisco 











bt 
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Talk of the Trade 


ATLANTIC CITY OR . . .: Conventioneers arrived in 
Atlantic City for the ‘Triple Industrial Supply Conven 
tion in a varicty of ways but it remained for Jerry ‘Tone 
Carborundum) to really have an experience. . . Jerry 
missed train connections in North Philadelphia so rather 
than sit around and wait for a few hours, he scouted 
around and found a cab driver who was willing to make 
a trip to Atlantic City ven though tine cab was 
very much on the old side, Jerry settled back and was 
really enjoying the ride when “bang” went a tire It 
was then that Jerry really found out how old the driver 
was He was in his 70's, had a wooden leg and had a 
heart condition Jerry had to change the tire—And the 
cab fare was $20 , 














spas 
Loot, 


NOTED: Ed Ristau (Cummins Portable ‘lools 
come proficient in Windsor knots A year ago, in 
Cleveland, Ed took his first lesson in tying the big knot 


GOOD JOB: A vote of thanks is certainly due to the 
three association secretari« 
and Bud Hanson, for their work on the convention 
Ivervthing went off like clockwork. 


} 


COMPETITION: L.D.’s editors 
cameras had competition in covering the convention 
Brownie Jalbert (Bay State ‘lap & Die) had one of those 
you-take-it-and-develop-it-immediately cameras and re lly 
had himself a time 


s, Harry Rinehart, ‘Ted Pugh 


with their bulb flashing 


COINCIDENCE: We got talking to Colman Curtiss 
ind C. E. (Ho-ho-kus) Zettel (Buffalo Bolt) and found 
to our amazement that Zettel, up until he was trans 
ferred to Chicago a few months ago, not only lived a 
few miles from me but belonged to the same golf club 


ind it’s a small club, too \h, me, ‘tis a small world 


ALSO ENROUTE: Charlie Pattison and ‘Tom Ramsay 
W. M. Pattison Supply, Cleveland) had a thrilling ex 
perience in getting to the convention They were 
driving and were not too far out of Cleveland when they 
started to climb a hill Suddenly there was a crash. . . 
\ truck had rammed into the rear of their car. . . Yes, | 
said the rear and they were climbing a hill. . . The cat 
was demolished but Charlie and ‘Tom, fortunately 
escaped without a scratch. . . And they got to Atlantic 
City by the simple expedient of telephoning into Cleve 
land and having a new car sent out to them 


CONGRATULATIONS: Sy Seymour (Columbus Vise) 
wound up the convention with a sore hand, thanks to his 
fricnds shaking his hand and wishing Sy and his charm 
ing bride happiness We, too, want to add our best 


shes 


I'HE YEARS GO BY: In talking to‘Ed Healy (Hart 
ford-Healy, Buffalo) we got quite a jolt when we inquired 
ibout his little daughter, the one who attended the 
onvention with Ed a few vears ago and was only “so 
g Now, Ed tells us, Pat i quite the young lady 
Vim beginning to understand what the poets mean when 
} ' 


thev write about time flying 


R. W.B. 
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JENKINS DISTRIBUTORS 


find all needed information faster 


in this Price and Discount Sheet than in any other 


Normally, there is little that is newsworthy about a 
Price and Discount Sheet. Every manufacturer sell- 
ing through distributors publishes one. 


But there is always the exception. And that is 
Jenkins Valve List Price Catalog and Discount 
Sheet. It’s based on years of study of the distribu- 
tor’s and valve buyers’ working needs ..- - what 
information?—how detailed?—how arranged? And 
the result was tested and improved until any dis- 
tributor salesman, armed with this booklet, can 
rattle off the answers pronto. 


“Saves us hours of time every month” .. . “Handi- 
est sheet we ever used”. - “A valve encyclopedia in 
a nutshell” . . . are only a few of the comments 
received from Jenkins Distributors. 


A handier, more helpful Price and Discount 
Sheet is another of the many advantages well-known 
to Jenkins Distributors. It’s part of a broad, con- 
tinuing effort to make Jenkins Valves easier to 
sell .. . a resultful effort that has made Jenkins the 
favored valve franchise everywhere. Jenkins Bros., 
100 Park Ave., New York 17, N. Y- 


JENKINS | 


Loon FOR THE O1AMOND ware 


VALVES= 






! 
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Republic’s Super Excelo Conveyor Belts... 


build superior reputations 


@ You can bet your belt that Republic’s Super Excelo 
Conveyor Belting will satisfy your customer's toughest require- 


Ments for lowest-cost material movement. 


Weight. impact, oils. chemicals, abrasion, cutting, tearing, 
Nlexing and aging . . . Super Excelo resists them all! 

The twin Super Excelo Conveyor Belts shown above have 
ow carried more than ten million long tons of “Wet Rock” for 
the International Mineral & Chemical Corporation’s Peace 


Valley Mine in Florida 


The belts have been in constant use, operating day and night, 
seven days a week for the last 3'4 years. Although “Wet Rock” 
is a plastic phosphate material which might easily destroy 
ordinary conveyor belts—Republic’s special Reprene covered 
Super Excelo moves on 

Republic's Distributor in Lakeland, Florida, the Mine & Mill 
Supply Company put these 36-inch, 5-ply belts to work on this 


job because they wanted top performance. They got it, and they 


pioneers in the use of COLD auBse®™ \ 


built a lasting reputation for themselves and for Republic Rubber. 


Let Super Excelo’s performance be your calling card... 


your key to bigger sales in the future. Recommend it today. 


Mr. D. H. Handley 
Mine & Mill Supply 
Lakeland, Fi 


REPUBLIC’S 5-POINT POLICY 


A LINE of rubber items sufficiently complete to permit effectively 
supplying the requirements of the trade solicited. 

A QUALITY of product uniformly good and capable of delivering 
service results that should reasonably be expected 

A PRICE basis inducing and making possible aggressive compe- 
tition with reasonable profit return. 

FREEDOM from competition from his source of supply, either 
direct or indirect, among the trade covered by his day to day 
solicitations 

SELLING helps of reasonable amounts so that his sales force 
may be given the advantage of specialized training and a 
knowledge of the product sold 


INDUSTRIAL RUBBER PRODUCTS BY 


REPUBLIC RUBBER DIVISION 


Lee Rubber & T Corporation 
YOUNGSTOWN, OHIO 


FOR LEE TIRES & TUBES * CONSHOHOCKEN, PA 
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00 Hot to Work? 


OR the next couple of months we are all 

hear that statement wherever we go. In 

will contribute his 

And in our use of the phrase, it won't 
end with a question mark. It will be an excuse for 
not getting things done. This goes for the boss but 


especially for the salesman. 


the chances are each of us 
the clamor. 


Ihere is a very natural tendency to let up when 
we can find anything in the way of an excuse. And 
what could be better than hot summer weather. 
Furthermore, there is alwavs that entertaining that 
should be done. We'll all play hooky from work and 
take a favored customer to a ball game or sli 
for a round of golf. But who are we kidding 


p out 

I’d like to suggest along this line that summer 
a good time to get ahead. All your competitors ar 
feeling the heat just as much as you are. If you can 
stick it out and make just one more call than the 
other guy, vou'll be that much ahead. 

There’s lots of business to be had this summer 
Currently, the Federal Reserve Board index of total 
industrial activity is approaching the post war high 
and it looks as if it will remain at record levels 
throughout the summer and fall. Steel production 
is at more than 100 percent of capacity. And auto 
mobiles are being produced at a 9,000,000 annual 
clip. Yes, there'll be business. Your customers will 
be buving. But will vou be the one to clinch the 
order? Or will it be too hot for you to work? 


Persistence 


When I’m tempted to grab a handy excuse and 
knock off work, I remind myself (not alwavs suc 
| 1 game we used to play at our swimming 
Fast Okaw River \ kid. I 
we had a name for it, | the cor t 
We'd all duck simultaneously 
uuld stay under the ] 
one up was the winner 


one OF rance 


ee who 


One fellow named Bob was always 
The rest of us would stay under 


1¢ up. But then I know every other guy feels 
just like I do. So I just make myself stay down a 
little longer. And sure enough, the rest of you 
punks give up before | do.” 


n 
1 


) 
] 
i 


Vhat’s the real competitive spirit. It’s the sort 
f thing that wins battles in wars. It wins football 
It’s the deciding margin in lots of tennis 

And it’s also a big factor on the plus sid¢ 
in the battle for sales. Your customers—and your 
competitors for that matter—are still there when 
vou decide to knock off because it’s too hot. 

So much for work, 


games. 


matches 


Vacations 


\t the same time we talk about working when 
there is work to be done, it is also good to take a 
vacation. And everyone needs a vacation. A com 
plete change is good for you. It is also good for your 
company. You'll come back a better man. And the 
chances are when you see your customers again 
you'll have something new to talk about. 

The value of a real vacation, of course, is both 
psychological and physiological. It gives you a chance 
to get your mind off business. That’s probably more 
valuable than the physical change. But both are 
important. The thing to remember is, “get away 
from it all.” 

I have a friend who always manages to look up 
his business acquaintances on his vacation. He knows 
people all over the country so wherever he goes he’s 
ilwavys making a “‘few business contacts.” For my 
that’s no vacation, much as I like to see old 
business friends. In any event, he now has ulcers. 
loo tense. ‘Too carnest. 


money, 


work hard when there’s a job to do. But 
1 real vacation when that’s the order of 
With this good counsel we all agree, 


700d vacation! 


} Oe eS a 
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RIVETING JOB GONE SOUR provokes Jack Kincs, 


p. a. of J & L Stamping Co. to call in Paul Schroeder, sales 
wi at Schuitz & Anderson Co., Newark, for his advice 


thet 


ON THE SHOP FLOOR, alongside the machine, Sales 
in Schroeder rough-sketches minor changes in the rivet 
punch. The new design, he thinks, will increase output 


SPOT 
ti n une with Lou | 


Help Cut Costs 


Be content to begin small, salesman says, 


money, labor, power—and make friends 


“MANUFACTURERS could do a lot better on cost-cutting 
if they talked to a salesman who knows his products and 
has studied the manufacturer’s own production methods 
I'he suggestion is Paul Schroeder’s, salesman for Schultz 
& Anderson Co., Newark, and is exactly what Mr. 
Schroeder emphasizes in his calls on customers. “Help 
your customer to cut his costs and automatically you 
begin to make sales.” 

Mr. Schroeder is in a better position than many sales 
men to carry out his cost-cutting, sales-building cam- 
paign. He has had considerable experience with machines 
and tools; even owned his own shop at one time. But in 
another sense many distributor salesmen are away ahead 
of Mr. Schroeder, for he has had to build his accounts 
right from the ground, or take on “sleeper” customers 
whose business never amounted to a great deal until he 
started calling regularly. 

Moreover, many of his most successful recommenda 
tions to customers are ideas he picks up on the side, 
both on the job and off. 


He Adapts Techniques 


Recently on one of his calls he became acquainted with 
a new method of “welding” plastic which he was able to 
adapt and put to work later for a customer welding 
rivets. And when it was found that the metal rivet 
snapped where the plastic rivet had held, he re-worked 
the die to produce a metal rivet joint that would hold, 
and speeded up production several points by the new 
device. 

If there is any secret in Mr. Schroeder’s cost-cutting 
campaign it may be in the fact that he would rather sell 
the smaller shops than the big ones. “The big ones,” 
he claims from experience, “are expensive to have and 
to hold. You can get into the small shops easier and 
faster simply because you do have more opportunities to 
help them. They don’t know ‘all the angles’; thev’re 
learning just like you. But in the big shops you have to 
climb over their engineering staffs before you even get 


1 look at their machines.” 


Methods Are Simple 


Mr. Schroeder’s cost-cutting advice and method 
simple: (a) help your customer to understand (and 
buv) the new, modern machines that can do so mu 
more for him; (b) help him to cut corners on the pro 
duction line, (c) help him to engineer more power into 
} 
his present machinery; (d) help him to save stops, save 


} 


time, save labor and money by simplifying the 


tion process itself 

You begin small. Mr. Schroeder inherited an account 
some time ago that illustrates how small an account can 
—in the beginning he manufacturer built television 
ierials. He himself had started small, and grew as tele 
vision grew, by leaps and bounds. But today he makes an 
1erial that sells well and he makes a comfortable profit 
doing it. Mr. Schroeder can take a bow as a continuing 

ntributor to the firm’s success. 
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To Build Sales 


and use every opening to save time, 


and sales along the way. 


[he account developed out of a su 
Schroeder’s that cach year saves the firm a 
of money. The company had been bringing u 
terial for “‘tin cans” (those little shields they put a1 
the ballast tube of your radio), already perforated 
Schroeder thought they were losing money; he believed 
they actually could make money by perforating the ma 
terial themselves. He suggested they use a small punch 
press—which he’d be glad to sell to them. And he did 
supply the press, but that was only the first of a string 
of recommendations he made on the job. 

The press delivered 180 strokes per minute 
Schroeder figured it could be made to move faster. When 
they tried his suggestion, the press delivered 540 strokes 
per minute—and where the original stroke was 14-in 
he engineered it down to 4-in.—increasing the press’s 
output by 300%. 


stion 


gee 


STEEL COIL WINDER, designed earlier by the sales- 
man, takes hazards out of the job The operator now 
Mi yeels four antenna straps where old method wound only onc 


Suggests Weld Change 


I'he same firm had a spot welder which laid down two 
fast spots on two pieces of $-in. stock, to be used as a 
mounting bracket for their antennas. ‘The welder did 
a botch job. Mr. Schroeder diagnosed the trouble as 
“insufficient amperage”. Then he sold the antenna 
maker a 25 Kva. welder to replace the 10 Kva he'd been 
using. The trouble stopped. 

Walking through the plant one day (he had a 
pass” by that time) he watched one of the workers wind a 
long length of steel coil. ‘The operator did the job by 
hand and at great risk to his fingers because the coil 
edge was razor-sharp. Did it have to be done that way, 
Salesman Schroeder asked, and he learned that the coil 


was used in the antenna’s chimney straps, that it had PUNCH PRESS PRODUCTION took a long leap upward 
to be wound up that way, in 100 ft. reels, to make it when slight design changes recommended by Mr. Schroeder 
more manageable to handle through the following were adapted to the job by Foreman Angelo Castellano. 
machining process. Within a few minutes, Mr. Schroeder 
and the foreman were able to work up a self-starting, 
self-measuring, automatically-powered reel that could be 
plugged into a wall switch. Naturally, Schultz & Ander 
son supplied all the parts. But that wasn’t all 
For a following operation he designed a strap-winding 
machine that increased output on the operation 400 pe: 
cent. It’s a simple device; a pulley block and a hand 
shear that feeds and cuts off four chimney straps simul 
taneously. Before they were rolled one at a time and 
cut off with a pair of snips. Again he supplied the part 


They Grow; His Sales Grow 


His latest, and largest sale to the growing firm, is a 
65-ton flywheel press they use for stamping and forming 
chimney mounting brackets. He sold it because they 
believe him when he says it will increase their capacity 
overall to do that work themselves. They believe him 
because he has proved time and again that he know 
what he’s talking about. But more than that, he ha 
proved he is interested in the product they manufactur — 2 


> 7 e r > r r wl } , — , e 
in how to make it better, or cheaper, or faster; which NEW RIVET DESIGN (see first picture), changing center 
incidentally must mean many sales of industrial equip indent for a mushroom head, gets the onceover. The dic 


ment and supplies carried in stock at Schultz & Anderson maker made the simple change in less than an hour 
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ORDERS rites the order 4 CREDIT CHECK and an inserted number 
der on its wav to be filled \fter 
ue writing later erk puts the order on a sub-floor level belt 
Order forms ontinuous flow of work b 
I ind th h pping tag 


rse carbon 


checking 


convevor 
tween the 
lepartment Th 


AT HIBBARD, SPENCER, BARTLETT & CO., THEY 


Ship And Invoice From the Original Order 


Orders are written only once by this firm; the original 


doubles in brass for order filling and invoicing 


IN PACKAGING, th 


packa t i] PRICING is 
ta I! ver } 1 f t of the p 
gel vorh i iT | Vrap 


HS 


ompleted on the original order form. In 
vmbo is backordered or cancelled 
; 19] rder } ] ] ; h) ] 
iginal order is backed up with a blank 
1 paper and run through this reprodu 
2 UU In\ l Sa lay 
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SHIPPING TAGS ar printed with addressograph plates 
Ihe number and type of tags required is determined by 
referring to a stock number list which discloses the manu 
facturer's methods of packaging and number of items in 


each carton. The original order, with shipping tags attached 


then delivered to the warehouse via pneumatic tubs 


Nosopy writes invoices at Hibbard, Spencer, Bartlett 
& Co., Evanston, Il.; they are reproduced copies of the 
smen’s original orders and orders are written 
once—bv the salesman who makes the sale. From then, 
on the original order is the sole agent from which the 
customer’s order is filled, packaged, shipped, priced and 
invoiced, back ordered too, if necessary 

No specific study has been made as to savings in man 
hours and costs under the svstem, but management esti 
mates that in office procedure alone, there is a 25 to 

40 percent saving in the cost of processing an order 
Aside from cutting paper work to minimum, the sys 
Is up order handling. Most of the 2,000 orders 
received on an average day by Hibbard, Spencer, Bartlett 
ind the H. Channon Co., the industrial sales division, 
ire thoroughly processed, shipped and invoiced the samc 
day as received. A few orders received after 3 p.m. might 
be held over for the truck the next dav but, 
that’s the limit of delay vy 10 a. m. the decks ere cleared 
current dav’s orders. According to the manage 
Hibbard, Spencer, service is all they have to 

in to keep it at its best 


nd of the order processing procedure, 


} 
On| 
} 


tem specc 


wccomplished with the salesmen 
paper order forms (a blank shect 


ensitized per upon which the invoice is 


from the original order after pricing) and a 
machine. The machine is a Bruning “whiteprint.” 

Ihe warchouse operation is another story of efh 
vaestiacte, ta: clineh vee enieeill ated b hhon 
cmpnasis 18 placed hn speed 1d Ca oO ian 

or example: In the broken package department 

pickers are mounted on roller skates as an adjunc 
+} 1] 


] 7 
speed; more speed is evident in the will call 


ment where order assemblers make use of motor scooter 
to cover the distance between the pick up desk and 
varehouse stocks faster; fork trucks, package conveyors 
nd t 1.S00 rl 1 drag | that toy ler - 
ind two |, ft. overhead drag lines that tow order Car 


tribute to warehousing efficiency 


ORDER PICKERS are mounted on roller skates to c« 


the distance faster. Order carts, towed by overhead « 


ver 
lrag 


lines, receive the completed orders and carry them with 
the original order form through the full and broken package 


departments and then to packaging. The overhead 
mvevor carries reclaimed cartons to packaging 


H. CHANNON COMPANY 





belt 




















osc delpoen 


A COMPLETED INVOICI n eX reproduction of 


nain p ! riginal order he invoice is the 


given 


; 
t 

thr 

tiiTee 


Dp 


workings of 


blanks 


1 cust 


cor 


mer 


mM process IS 


} 
o the 
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started promotion 
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50 Years Old? 


Orlando, Fla. distributor pro- 
paper and radio how firm is 


half century of growth” in 





INpusTRIAL FLoriwa knows Harry P. 
Leu, Inc., Orlando, is celebrating its 
50th anniversary in business. The 
news, however, didn’t just happen. It 
took an energetically-executed _ pro- 
motion campaign, planned and de- 
veloped by Paul J. Stine, general 
manager, and Ruth T. Gardner, adver- 
tising manager 

I'he rewards were two-fold. Harry 
P. Leu, company president who also 
erved as wartime head of the Southern 
Supply & Machinery Distributors As- 
sociation, was congratulated by press, 
radio and civic, industrial, and other 
business leaders. The business was the 
beneficiary of inestimable good-will, 
some orders from old and new custom- 
ers, and wide publicity for itself and 
the industrial supply industry. 

Only a relatively few business con- 
cerns in Florida have had a half cen- 
tury of continuous existence. This fact 
made Harry P. Leu officials feel that 
their firm’s record was unique and 
one of which they could feet justifiably 
proud. They felt it was worth pub- 
licizing. 

Preparations for the celebration 
were begun by Mr. Stine and Miss 
Gardner last summer. The first step 
was to determine objectives. Two were 
adopted. One was to draw attention 
to the firm’s leadership, experience, de- 
velopment and acceptance by indus- 
try. The other was to emphasize the 
company’s capacity to maintain and 
improve its services and performance 
in the future. 


Suggestion File 


Mr. Stine built up a file of sugges- 
tions on methods used to mark such 
events by other firms. Miss Gardner 
picked up ideas from trade papers and 
newspapers and by writing to other 
firms which had observed similar 
events. The file eventually contained 
ideas on newspaper advertising, radio 
programs, memorial folders, slogans, 
novelties, banners, stickers, open- 
nouse programs, posters, etc 








—Broadcast It 


claims through mail, 


news- 
“better able to serve after 


experience, facilities 





\fter studying the list, Mr. Stine 
decided maximum results could be ob- 
tained through newspaper advertising, 
direct mail and the radio. From then 
on, Miss Gardner concentrated on ma- 
terials and ideas for each program. 


Newspaper Program 


The newspaper program developed 
from a relatively minor role in the 
observ ince into a spectacular promo 
tion. Several proposals were discussed 
with the advertising manager of the 
Orlando Sentinel-Star. The project 
finally adopted was a special tabloid 
supplement to be distributed with the 
regular Sunday edition of the paper 
on Jan. 1, 1950. 

Mr. Stine and Miss Gardner did 
most of the work on the supplement. 
Miss Gardner rounded up old and new 
photographs and wrote stories. The 
stories told about the company’s his 
tory, Mr. Leu’s part in the firm’s de- 
velopment, various operations, variety 
of stocks carried, personnel, facilities 
and the reasons for industrial supply 
services in industry. 

Mr. Stine solicited about 300 sup 
pliers for advertisements. More than 
40,000 copies of the 32-page supple 
ment were distributed. Each of the 
company’s suppliers received a special 
copy. In addition, the lead editorial of 
the paper was a eulogy of Mr. Leu as a 
businessman, civil leader and horticul- 
turist. 

The edition was an unqualified suc- 
cess. Congratulatory messages poured 
in from customers, prospects and other 
readers all over the state. The main 
theme of the messages was that the 
senders did not know that the firm 
carried such a wide range of products. 

Supporting this was advertising on 
the Industnal and Business Review 
page of each Sunday’s paper. Each ad 
features related products carried by 
Harrv P. Leu, Inc. Once each month, 
the firm contributes a story and pic- 
ture of some important development 
in the industrial supply picture 


ARE BETTER ABLE TO SERVE YOU AFTER 


“A ia sheng ot Gat 


once elie 


MEMORIAL FOLDER in green, gold and black 


The emphasis is on service 


ties in pictures and text. 


A memorial folder in green and 
gold, designed by Miss Gardner, fea 
tured the direct mail program. Photo 
graphs and drawings tell the story o 
the company’s development from a 
boiler works to a full-line supply house 
Ten thousand folders were litho 
graphed 

Some of the folders were distributed 
at the Florida Citrus Exposition and 
Central Florida Exposition where ex 
hibits were set up. A general mailing 
is planned for mid-year. 

A schedule of regular mailings of 
personal messages, seasonal listings for 
such industries as canning and pack 
ing, Fire Prevention Week is followed. 
The mailing of tool and equipment 
manuals is tied in with the observance 
also. 


Radio Promotion 
The 


program 
1949”, a 


cials, 


company sponsored a half-hour 
called “News Review of 
local feature. Three commer 
featuring the company’s history, 
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lescribes firm's stocks and facili 


its place in industry and its services 
were included. 

In addition, Mr. Leu was invited to 
be a guest on a local news commen 
tator’s program. Mr. Stine was assigned 
the honor of telling the 
story. 

The 
upplemented by the use of novelties 
with the firm’s imprint. Stickers, pack 
ige markers and banners, which can be 
ittached to the company’s trucks keep 
the name of the firm before the public. 

Harry P. Leu, Inc. began in 1900 
is Cain & O'Berry Co., providing 
boilers and service fof the phosphate 
industry. Mr. Leu joined the firm in 
1904 and acquired outstanding hold 
ings in 1926 when he changed the 
of the firm. Meanwhile new in 
dustries requiring industrial supplies 
ind cquipment moved into the 
The firm expanded _ facilities 
stocks and today has about four 
of floor space and carries 
30.000 items 


company’s 


mniversary year promot on 1s 


name 


area 
and 


moi 





Wired For Service 


R. C. Neal Co., Inc., Buffalo, 
helps branch offices maintain 
competitive positions with 
minimum inventory through 


leased wire teletype service 


QUICK AND ACCURATE COMMUNICA- 
TION between R. C. Neal Co., Inc., 
Buffalo, and its branches in Rochester, 
Elmira, and Syracuse, N. Y., is as- 
ured since the management installed 
letvpe service offered by Western 
Union and the Bell Telephone System. 

Inasmuch as the company does not ORDER FOR ITEM not stocked in Rochester, N. Y. branch of R. C. Neal Co., 
maintain complete inventories in the is teletyped by Dorothy Lang to Buffalo headquarters, where complete inventory 
branches, an efhcient method of send is maintained, 
ing inquiries and orders fot stock to 
the main office is essential for the 

ranches to maintain their competi 


tive positions 


+ 


For this purpose, each office is 
quipped with two teletype machines, 
1 ct communication on a 

stern Union wire between 

Elmira, Rochester and Buf 

ind the other for direct com- 

munication through the Bell Tele 

ne System to any point in_ the 

States. An order received by 

of the branches, if for an item 

ied in stock, can be trans 

without delay to Buffalo, and 
made the next day 

Western Union machine is 

nly for communication between 


ae fi The B MESSAGE IS RECEIVED by Charlotte Koman, who immediately checks inventory 
mpany s offices 1c Bell tele . : , j 
ontrol to determine if item is in stock. Disposition of order is teletvped to branch 


mn) " YT Yr 
used to place inquiries or o1 in: 


with manufacturers, and the com 
pays on a per call basis 
messages in both cases are 
nquiries about inventory and 


can be checked immediately for 
mn the inter 

entory, the 

ide inven 

mquil 


SHIPPING DEPARTMENT in Buffalo sends merchandise to branch offices as soon 


Here, Richard Lipp prepares a number of small items for parcel post 
ri i t i t 
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To: MAILING DEPT, 
KK ADO this customer te our meting list 
] CORRECT mailing list os indicated below:* 
(CD The NAME and ADDRESS is CORRECT 
(Pleese PRINT) 
Wilson Mfg. C Small Hand Tools 
Meme of Firm. ont meats 2: ____ ss Power Goes ons CATEGORY 
e Materi ale Handlin 
Amention, Oat, ity a = Equipme' OC Woodworking 
Tete, __ Purchasing Agent _ ____._ OF Steam — Equip Meralwerki ing 
= . ment 0 ore & Builders 
%. Address ov ». oP... Box 3312 oO Mechanical Rubber 1 
oods 
Richmond, Virginie ___1 tron & Stee! Products 
"Note: If the above is © correction, then pleose gM Mochine Tools Cleaners 
thew below the old nome ond addres: 1 it now odworking Ma Municy “apy 
eppeers on mashing bet “4 


INDUSTRIAL SUPPLY C0. 


iq Tools C Food Products & 
} Welding Equipment Canneries 
& Supplies D Railroads & Trane 
___. PA Electric Motors & portation 
OC Plumbing & Heating 
& Ce compressors Contractors 


« Miscellaneous 


TYPE ACCOUNT Eq New Account [) Prospect 


Old Account Nora: Make separate cards if more than one contact per firm 


Oe suman 7k Mirolhns on bof B4/ Le 


THE TOPIC for each month's “Ups and Downs’ (right) 
is decided upon by Lloyd B. Mize, president of Industrial 


Supply Corp., Richmond, who is shown checking on tech 


AD AGENCY GIVES DISTRIBUTOR .. . 


in time 
for a niekel and a dime 


A LONG DISTANCE CALL 


For want of « 15¢ generator brush 


hat machine was back in opereti 
nm loss: none! 


wes it al worth 15¢?- we thik so 


Because extra-special 
Matever th 





nical data with Miss Lorraine Burdett. Additions, subtrac 
tions or changes in the firm’s mailing list are reported by 
salesmen on special cards (see above left) 


The Professional Touch in Promotion 


AFTER VARIED EXPERIENCES in handling their own 
idvertising, the executives of Industrial Supply Corp., 
Richmond, have turned their program of direct mail pro- 
motion over to a local advertising agency which special- 
zes in industrial accounts. The advantages of this arrange 
ment, greater efficiency in mailing, expertly written 
promotion pieces, and freedom for company officials from 
the often unfamiliar details involved, justify the 15¢ per 
mailing cost, according to Lloyd B. Mize, president 

Phe management plans to mail monthly to customers 
ind pl spects a promoti mM piece consisting of a single 
sheet of 8 x 14 inch yellow paper, with the title of the 
eries, “Ups and Downs,” printed at the top and the 
name and address of the firm at the bottom. Enough 
sheets for a year were printed, and a different mes 


S 


mimeographed each month. The reverse side of each 
sheet lists the lines Industrial Supply handle 


When the agency was ¢ ited on to handle Industrial 
Suppply Corp.'s direct m il promotion, the management 
turned over the company’s complete mailing list 

These cards are designed to show the name of the cus- 
tomer or prospect firm, the contact within the firm, type 


of account, nature of the change to be made in the firm’s 
listing, and the products used by the customer. The list 
ing is also cataloged according to type of business, such 
as woodworking, metalworking, chemical, textile, etc. 
When a salesman wants to add, drop o1 change a listing, 
he fills out a card which is forwarded to the agency. 

Ihe only other responsibility which rests with Indus 
trial Supply Corp. is for the management each month to 
indicate to the agency the type mailing it wants sent out. 
Company executives supply whatever data is required of a 
technical nature. 

For its part, the advertising agency sees that the con 
text of the promotion piece is properly prepared and that 
it is mailed at the proper time. The agency times the 
mailing each month so that “Ups and Downs” is on each 
desk on a Tuesday morning. 

This system of handling direct mail advertising has not 
been in effect long enough for company officials to thor- 
oughly evaluate customers’ response, but, according to 
Mr. Mize, the known advantages of using agency facili 
ties outweigh any benefits derived from the management 
handling the advertising themsclves 


prospect’ 
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a ORDER SLIP BI ome _— Cc arl Kallgren 
le salesman at ‘The Lindquist Har , Bridgeport, 


. HE MARKS IT “RUSH”, calls in store clerk Bernard 


Goosman for Processing the order Seong th emergency chan 
ne On the intercom, he verifies dri 


li not 


as “on order 


5. ORDER IS PICKED UP « the next morning by 6. IN THE RECEIVING 
Michael | iput of the receiving departmen Lit 
H t t at t ung” a 


DEPARTMENT, Al Naiden 
indquist ( ry in the shipment against the “P” 


number order slip; 
notes a quantity promised to Blank Co 


, and allots it. 


“Rush” Really Means Rush! 


Emergency 


order routine at Bridgeport company delivers most orders 
within 36 hours; keyed 


to “minimum paper, maximum service” 
WHEN A CUSTOMER he phone to o Lhe I indquist method of processing emer 
t I Hardware holds to a minimum the paperwork, the 
gency or for ; facilities involved. ‘This serves not only to keep “too 

gets service t many cooks” out of the “short-order” routine, but it 

idds up to fewer man-hours of labor expended; fewer 

lollars to put by for this labor expens« 
Let’s follow a “rush” order for 
rough the Lindquist 


gency orders 
people and the 


t r t vel f he manufac 

plant t distril g fh nd ndquist tl 
is always bearing down on t ngle, ising the erally, is through a telephone 
phone, telegram o1 lety] hurry t rder along have come in to the 
ind often calling the railro | 


depot early the next The sal 
morning to pick up the items require 


some special drills 
operations. First contact, gen- 
salesman, though specials 
firm by mail and by wire 

sman will note down the data on a_ blue 
'elephone Order” slip. He'll consult 


with purchasing 
74 
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3. RUSH ORDER IS TELETYPED to manufacturer by 
Secretary Helen Seperack. ‘The two-way wire puts Lindquist 
in direct communication with major sources of supply 


7. THE LAST PAPER STOP before t 


and combined with the remaining items on order is the out- 
shipping desk, where a copy of the orginal is file 1 


are wrapped 


will the item is out of stock I 
uses the intercom—see picture two—to venfy the 
situation). The salesman then calls in a store 
k, hands the slip over to him, after fist marking it 
h’’, and the order is officially on its way through 

the firm’s fast-order handling routine 

Teletype Is Two-way 

Because it’s “rush”, the store clerk will hop over to 
| he 
operator. She'll immediately type the order into the 
machine, which connects Lindquist with all of its major 


teletype machine and prop it up in fro yf t 


suppliers in a two-way system 

Meanwhile, the purchasing agent (picture four) ha 
received his copy of the order, has added it to his pu 
chase record cards and now stops in at the shipping 
department to bring their records up to date. He pulls 
vut the manufacturer’s ““P” number order from the in 
oupl of 
packages of the special drills on order are promised to 
the Blank Co. Others may be promised to other com 
panies; it’s all down on the original copy the “P” 

order. 


coming shipment files and makes note that a 


4. PURCHASE DEPARTMENT HEAD Roland G. Lane 
notes the new order on the original “P’’ number order sent 
to the supplier, files it in the receiving department 


anal 


8. THE PACKAGED ORDER is loaded by shipping clerk 
Frank Golden for afternoon delivery. Only time lost in the 
process was in transit from supplier to distributor 


When the railroad advises Lindquist that the drill 
order is on hand, it is picked up and delivered imm¢ 
diately to the firm’s shipping department. There it is 
routed upstairs, and checked in. It is at that time th 
head of the department will pull the “P” number out 
of the files and note the customers’ name or names listed 
against the order, and the number of diills promised to 
each. The order is then broken out and allotted to the 
customers listed, including the Blank Co 
Single Day Service 

Ihe drills, together with any other items that may ha 
been requested by the Blank Co. are pac kaged in th 
shipping department, combined, and set out for delive: 
on the next outgoing truck 

The time elapsed from phone request to out-going 
hipment seldom exceeds 36 hours. More often th 
whole routine is gone through within a single 24-hour 
period, especially when Lindquist’ suppliers are located 
nearby. 

Keeping the system simple, and kecping down th 
number of people involved naturally has contributed to 
accuracy in the method 
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SHOWROOM DISPLAY at Mars Co., Duluth, attracts of the equipment on display. The machinery is powered 


ustomers to new products and increases the sales power to allow demonstration 


How Remodeling Multiplies Customers and Sales 


Duluth firm takes on a new “business face”, a new approach 


to selling and builds its customer list from 25 to 800 


facilities. These selling fea- 

mbined with a sound mer- 

handising program, created a dem ind 

the extension of sales effort. 

provide showroom and counter 

the firm’s general offices wet 

wed to the second floor. This pro- 

ided a display space of approxim itely 

30 x 45-ft. Wood and metal working 

machinery, welding equipment, hoists, 

t etc., are displayed in the showroom 
the rapid broadening of irea with the equipment powered for 
ittributed by Mars exec demonstration by salesmen. The sales 
1 new showroom and sales ounter display consists of display 
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panels of perishable tools and a back 
counter shelf display for portable elec 
tric tools. ‘The display is kept simple 
and unjumbled with other merchan 


dise 
Showroom Creates Sales 


“Our larger customers, of course, are 
interested in stock deliveries and not 
necessarily pretty showrooms,”” said 
W. A. Mars, vice-president and sales 
manager. “However, a good looking 
showroom is always attractive, even to 
large company purchasing agents. It 
creates a good business impression; it 
makes them feel confident that they 
ire doing business with a progressive 
ind competent supplier. Our show 
room definitely has increased ou 

ype of business. It has attracted old SALES COUNTER DISPLAY consists of paneled display boards of perishable tools 
customers to new products ind rounds back she pt 
out the number of items a custome! i 
will purchase from us, too.” 

Aside from this firm’s new “business 
face” reflecting progress and efficiency, 
customers are insured top-notch SCT\ 
ice when and where thev want it. An 
increased sales staff is thoroughly 
schooled in the art of product demon 
stration. A well-planned, two-day sales 
meeting each month makes use of the 
latest motion picture films on product 
education and salesmanship. 


f display of portable tools kept simp:e to deliver a pointed sales 


Salesmanship Up-graded 


Ihe Mars Co. showroom and sales 
counter permitted the automatic adop 
tion of point-of-sale merchandising 
methods that have up-graded the sales 
men’s sales ability. Displayed products 
erve as a constant reminder to sales 
men that their firm is not just stocking 

- . ’ + I}, 
espe -yorany os hy — OFFICES are on the second floor of the Mars’ building providing 

a sales organization engaged in the a te aff 
business of visual selling, too. Sales 


TIN 


lat improves working conditions. Intellig r lavout contribute 


men consistently invite customers to 

inspect the firm’s warchouse and show 

room facilities to acquaint them with 

the wide range of products ilabl 
Moving the general offic 

econd floor provided the office forc« 

with a privacy that has inproved work 


ing conditions. Handling a greater 





number of orders and an increased 
\ e, management of the firm 
} 


irtmentalizing this de- 


to its efh- 


equipment, 
ind adequate 
office a pleas 
to work 
ippraisal and sti 
operation cam 
inswer for the one bes 
| each item they stock | 
merchandise is stored on specially de SALES MEETINGS are of two-day duration. ‘Thev’re 
signed racks and bins to provide eas¢ Motion picture films on salesmanship and produ 
identification and order filling education for Ma ilesmen ; er 
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Assembly Line 
Inventory Control 


York, Pa., distributor buys two office 
machines and now has a pricing and in- 
ventory control system that uses fewer 


workers, speeds up operations and in- 


CUSTOMER'S orders are sent to Pricing Clerk Dana Neu 
aus, who rem card from file for each item on order 
| card and sent to billing 


sures greater accuracy 


laily to l'HROUGH THE USE of two machines, the P. A. & S. Small 
Co., York, Pa, distributor, now has a mechanized pricing 
and inventory control system that has reduced overhead 
expense and, at the same time, increased efficiency. 

I'he system for quick pricing of orders and for main- 
taining a careful check on inventory is based on the use 
of the National Cash Register Co.’s accounting-book- 
keeping machine. The Small Co. also uses I. B. M.’s 
card punch and sorting machines to supplement the 
iccounting-bookkeeping unit’s work. 

Three forms are used: an inventory sheet for each size 
of each item in stock, an I. B. M. card tor each item in 
stock, and a proof and order sheet on which all the day’s 
transactions involving issuance of stock are recapitulated. 

To speed up pricing, I. B. M. cards, with each card 
listing an item in its various sizes, are prepared and filed 
ilphabetically. Filed under ““W”, for example, is a num- 
ber of identical cards for ‘““Wrenches—B&S Dbl. End, 
Comb, Box & C.E.” On each card for these wrenches are 
listed the ten sizes handled by the company, and the 
price and discount on each size. The cards also list the 
item number, which is pre-punched into the center of 
the card, and printed at the top. 

Cards for cach item are mimeographed and punched 
periodically. When the supply for a particular item runs 
low, a marker is inserted in the file cabinet as a reminder 
to have more cards prepared. New cards, of course, must 
be prepared when there are price changes. 

When an order is received, a copy goes to the pricing 
erk. He removes a card from a large open-topped-box 
file, for each item listed on the order and, using the 
listed on the cards, prices all the items ordered. At 
the same time, the amount withdrawn from stock is noted 
m the card next to the appropriate size number, and the 
card is marked for further punching to indicate which 
size number is being issued. The order is then sent on to 
the billing department for extending and invoicing 


At the end of the day, therefore, the pricing clerk has 
accumulated a stack of cards, each card representing a 


withdrawal from stock of some particular item. Each 


I. B. M. MACHINE for sorting by Mrs. Neuhaus 


re prepunched with item number, and cards are 


ma ! nn 1} i 


} 


prices 








: 
| 
ird is then punch is indicated by the pricing clerk, 


to show the size item involved in each transaction. TI 
necessary because each card may list several sizes 

The cards are then run through the I.B.M. sorting 

ACCOUNTING-BOOKKEEPING m senaten machine, which arranges them in numerical order by 

Miss K S I t ; item number, and they are ready for posting to the inven- 


11S 


tory control sheets the next morning. 
Ma t t t rv sheet hese sheets are kept, in numerical order, by the opera- 
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32 980-8 


TEM N 














INVENTORY CONTROL SHEET list icular size of 


f every jt . 
r every item in 


memoranda 


CK 1S KCD 











i ize wrench 
ts like thi osted from 1.B.M. cards 
lr 1 idditi 


tc for 


partment 














ALL SIZES of double 
ted on I 


1] 
middle 


end wrenches ar 
B. M. card, with prepunched 
holes in indicating item number. 
Clerk blacks out additional spaces in center 


ter 1 indicate t} 


id 





indicates 
, 


have been sold 


of the National Cash Register 


r machine 


sted on each sheet 


r, sources Of supply, resaic 
PI 
pre-dete 


mined minimum 
t = 


» be Kept in t 
an item 15 


the transactiol 


i+ ] 


in item 1 dered, 
randa from the purcl 
sted trom ti 
; 
ed only whe 
in, operating 
to pos 
I 
iventorv each day 
When the operator 
ing the amount a1 
is day, the card \ 
same order as the inventory 
the machine, underneath a c: 
re ' + 1 
il columns extending bevond the 
t, is a maste 


yitulation of the inventory 


yntrol 


bon 


accounting-DOOKKCe] 


with 


PROOF AND ORDER SHEE1 


ier with 


required is shown, togetl 


These sheets give 


I 


There is a sheet for each size of each item, 


is a description « 


I 


heets 
two 


inventory 
proof and order sheet. This page is 
issued for the entire day 
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purchasing agent 


The operator enters the date 
and 


yf item and yntrol 


1.B 


PROOF AND ORDER 
SHEET 





Minimum balance 
minimum items are in red 


summarizes da withdrawals 


actual balance. Below 


omplete picture of inventory levels at glance 


ind item number on the 
sheet, and then place the inventory 

item in the machine over the master 
item issued is cal 
from. the 


inventory 


order 
heet for an 
I'he total number of each size 
y or with an adding machine 
ind then the total is listed on the 
Ihe balance on order is listed from pre 


by the 


1\ I 


I 
1 the balance on hand is struck 
two additional column 
minimum amount of each 
hould be in read from the inventory 
heet whil he last column the machi 
minimum 
minimum, 


sheet is entered the 


low this figure 


item is below 
on] 
numerically 
eady to 


+ 


rehiled 
ind order sheet 
the subsequent inventory po 
f eac proof and order sheet 
which have been issued that day, gos 
agent. From this sheet, 
n which items stock is low, 


each dav the 

; , 
Mmpany pu chasing 
red entric 


to replenish inventory 


indicating 
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An Index of Industrial Distribution Articles 


Here’s a listing of articles that appeared from January through June 1950 





SALES IDEAS Want More Conripence? Sars? 
Krep NOTES 


+ bh] 1 1.” 
ittle DlacK DOOK 


\ New Buitpinc with A SELL , ' I 
\NGLI 
Special featur emphasiz 
You've Gor a Sure WINNER 
Contests furnish sal Irn 


Wuat’s Wronc wit 


Sdn LAYOUT AND DISPLAY 
SALES 
[EETINGS Feb. ’5 OFFICE AND WAREHOUSE OF THI 
vhat a survey of distributors reveale 'uTURE” . . 
Your Own SAEs MEETINGS” pr. ’5 ( West Va. firm centralizes in 
in advance, feature salesmet ks Wuat A Dirrerence A Decapt 
our SERVICES TO INI MAKES ‘i , .. Mar 
BuYERS wy 5 = Picture sequence gives proof of changing times 
Packaged program pavs in inct 1 sal Pune Saces Counter; A Saves Buitper. Apr. 750 
, Yes, if well-manned & organized 
[ney ANSWER THE Buyers’ Questions. June 750 
Product exhibits stimulate interest 


SALES IDEAS FOR SALESMEN 


“Factory Men Can Oren Doors For ; : 
ve lin. ’s0 66. PROMOTION 
\ Chicago salesman shows vou how 
AROUND THE CLOCK WITH A SALESMAN 
me You gr tees D seinen Reasons why will give you tips on staging shows 
, arias . \rE You Getrinc THE Most rROM 
How to prepare & duct su = peo ADVERTISING? Jan. 750 


‘Our Next Toor Suow Witt Bt 
DIFFERENT” . : . ..Jan. 750 


titiy raynet 
t CIV¢ IPAS 


Waar Seta a ee a Follow this low-cost plan, make advertising pay 
How ro Promore A New Propucr....Mar. °50 
= 1OW a salesmal le answer Small scale product show gets story across 
( USTOMERS (>Rt P SUPPLEMENTARY CATALOG . Mar 
Helps to build sales volume 
More Sates Promotion at Less Cosr. Apr 


USTOMERS 
in lead to ma ; Duplicating equipment is the answer 
Yoursetr & You't on Seti Your SERVICES TO INDUSTRIAI 
Buyers . : ; May 
Packaged program pays in increased sale 
Do You Pituc Your Caratoc? June 
In ord creat 1S¢ feret 


Lo NIAKI Ss 


Bocs Down 


IDEAS FOR MANAGEMENT 


Leavers” Leap vo Bic Bustness ) ; INVENTORY AND BuyiInc GEARE! 


i rO SALES 
Make Your Sevtinc Jon Strick | One type of card records sales anal 
Giving p nalized set will hel Your Smartt Orprers Can Br 
Dany Rerort Comes to Lirt wv °50 2 PROFITABLI 

Diarv records events of on lest s day Special fort 


INDUSTRIAL DISTRIBUTION ¢ JULY, 1950 





Own Srock List Boosts Erriciency. .Feb. ’ 
Atlanta distributor shows you how 
How Are Your Assets APPORTIONED? . Feb. 
Match your figures against the average 
Wuat’s Your BartinG AVERAGE IN 
SELLING? ... oar. a 
Create & keep interest in sales statistics 
Stock ConTROL SIMPLIFIED ..... Apt 
Three easy steps solve the problem 
F'sTIMATE CustOMER POTENTIAI 
Increases sales & operating efficiency 
Is AptirupE TEstTING BENEFICIAL? June 
Three-year trial brings excellent results 
DistrrpuToR Merrrs MANUFACTURER. . June 
Panel discusses new lines issue 


May ’ 


MEETINGS 


Ciose Cooperation Urcep For 
INDUSTRY Jan. 50 +68 
Manufacturer-distributor cooperation Central States 
theme 
400 ar Forum Hear: “I1’s 50-50 1x50” .Jan. °50 = 78 
Picture report on second of three scheduled mee tings 
SouTHERN Meetine Arrracts 500....Mar. 750 72 
Speeches & discussions highlight meeting & Forum 
TripLe INpustRIAL SuPPLY 
CONVENTION June 50 66 
Picture & text report on Atlantic City meeting 


GENERAL 


PauL Bunyan vs THE CONVEYOR Bett. .Jan. 50 88 
A good way to win a bet. 

Here’s Wuat He Tuinks. .Feb. 50 74 
Sec’y of Commerce views distribution & salesmanship 

FERTILE FIELDS FOR D1stRIBUTORS Mar. °50 = 7/1 
Mid-Century report shows profitable opportunity 

Survey OF DisrripuToR Opgrations.. Mar. 750 8) 
Check your figures against averages 

MEASURES OF PRODUCTIVITY. ay ’50 109 
Rate vour sales against 75 charted here 

FUNCTIONAL DiscouNTs May ’50 112 
Lawyer discusses current problem 


TRAINING 


Co.iece MEN vs SHop EXPERIENCED 
MEN .. Jan. *50 
Sales manager gives advantages of each type 
“YOuR Voc r—lIt’s Your KEY TO 
SV : Jan 
A buyer discusses shar pest tool i in sales Kit 
“WRITE THE ORDER RIGHT 
You'll save money and please customers 
G. I. Jor into Joun QO. Saresman.....Feb. *50 
On-the-job training can bridge the gap 
Scnoot Bettis Rinc ror Disrrisuror 
SALESMEN ; Feb. 75( 
University courses prepare for daily appli 
Tuey Practice WHat THey PRrEAc H Apr. 50 
Thesis theme is put into working order 


50 


ition 


INDUSTRIAL DISTRIBUTION 


WAREHOUSING 


Goop Stock HANDLING 
SERVICE 
This distributor's methods result in iad & econon 
Rapip ServicE On Wi1rE Rope 
Storage rack reduces warehousing costs 


Means Goop 


EDITORIALS 


Do You Neep More Money? 
[ne Seconp Hatr.. 
Wuere Do I Sranp? 

Ler’s Rinc THE BELL. 

More Business ror You 
Makinc CapiTraLisM WorK 


DEPARTMENTS 


How Tuer... 
Promote safety by redesigned shelving. Jan. ’ 
Maintain stockroom efficiency. hs 
Deliver stock quickly > «pelts 
Give telephone customers quicker 
service MET 
Eliminate cal] reports ite . .Feb. 
Label sold equipment ; 
Increased working area and business. . Mar. 
Sell merchandise by showing it. . Mar. 
Store & measure off manila rope Apr. 
Admit light in bins - Apr. 
Speed stock knowledge Apr. °5 
SALESMEN Say. . 
Customers’ interest should become 
yours ce oS 
Open eyes & mind open way to sales. .Jan. "5 
Product knowledge paves the way Jan 
Use selling formula for industrial 
supplies Feb. ’ 
Represent product truthfully Feb. 
Individual forms impression Feb 
Increase sales by suggestions Mar 
Application know-how boosts sales ..Mar. °5 
Selling requires professional salesmen. Mar. ’ 
Use power tool as “eye opener” Apr. °5 
Need a door opener? Sell lubricants. . Apr. "5 
Hit ’Em all, big & small Apr. 
Excited customers need care & 
courtesy . 
Want More Sales? Watch production 
rate ; : May ’ 
Practical experience aids sales 
progress 
Save time by 
number 
Know “proven, effective sales point”. 
W ork with the men outsid¢ 
Ourstions & ANSWERS ON 
Industrial tapes Jan. 
Tool holders Feb. 
Wrenches ; Mar. 
Steam traps .. Apr. 
Pillow blocks May °'5 
Dressers June 
Door OPENERS TO SALES . Ape.” 
Door Openers TO SAEs June ’ 


. May 


May ’ 
getting requisition 
June ’5 
June 
June °5 
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INCREASED OUTPUT and lov ion cost wer 


( Portland. Or t | products which made metal 


P. Jones, Russ Chamberlain 
rt tomati 


Sell Product Use To Get Orders 


Because JOHN PauL Jones, sales engi 
neer for Russ Chamberlain Co., Port 
land, Ore., “‘sold’”’ benefits rather than 
products, the Webb Electric Co. re 
duced production costs and improved 
its competitive position. Mr. Jones 
sold Webb Flectric on the idea of 
pneumatic operation and control 
vhich increased of lighting fix 
tures. His reward was the order for 
ur cvlinders, control val lt 


tubing, httings, gas ind 


output 
itpu 


types 
10Se, quick 
couplet 

Repeated visits to Webb Electric 
gave Mr. Jones a chance to see how 
lighting fixtures are made and what 
equipment is used. When the com 
pany began to think of increased out 
put, Mr. Jones seized his chance to 
benefits of 


( the pneumatic opera- 


} 


trot 1 
On ana 


control 

An anavlsis of work flow in the 

by Otto Kemmer, product 
ited a slow-down at the 

\ hear. Thi 

ACTUATING CYLINDER delivers it strij m metal sheets. The 


D 


‘ pliant 

mn foreman 

manu 

perated metal shear 
ir metal, former) 1 were Ul 

nutt wel tO 

ht baffle for the fixture 
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[he operator had to set the metal 
heet into the jaws of the shear, lowe: 
the hold-down by hand, stamp on a 
foot-lever to bring the knife down and 

n raise the hold-down again to re- 
strip. Because of physical 
excrtion in each of the three opera 
tions, the rate at which the operator 
ut strips decreased sharply after an 


ease the 


1 


hour of 
Mr. Jones pointed out that the max 
mum rate of cutting the strips could 
increased by substituting air power 

for physical effort on the three opera 
tions. In addition, he added, the rate 
full 


work 


n 
uuld be maintained during the 


vorking time. He got the ordet 
Jones in 


With Mr. Kemmer, Mr 
stalled the control valves and air cylin 
lers. Now the operator ly places 

metal sheet into position, steps on 

ot control and all three opera 
lowering the hold-down, cut 

the hold-down—take 

cally. The output was 
fold. Moreover, 
re completed quickly 

r to perform 


mere 


raising 
iutomati 
1 fin short 











VALVE turned by Otto Kemmer, fore FOOT CONTROL leaves operator's hands free to feed metal sheet into shear prop 
man, _ starts ior Mr. Jones erly light toe pressure re] t > arduous physical operations when machine 
rag 


watcl 
\ 
Wal ie 4 


SOURCE OF POWER th i or whicl furnish ir pr t OPTIONAL hold down control lever 


t yperator to work shear for 


gn 1@ pla rt pnet t per of the CT 
cutting whenever required, or t 


hold down at will 
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GLOBE MACHINERY’S SALES COUNTERS AND SHOWROOMS 


Make It Easy For Customers To Buy 


A three way service combination—adequate parking space, efficient counter 


operation and display merchandising—brings new customers and increased sales 


eerre lk YOU WANT TO SELL 11,—display 


it.” This statement pretty well sums 
up management’s thinking at Glob« 
Machinery & Supply Co., Des Moines, 
when they gave the “green light” to 
plans for revamping their sales counter 
and showroom facilities at their 
branches in Cedar Rapids, Davenport 
and the home office, too. The think 
ing must have been on the nght track 
because sales records in all three offices 
now reveal: 

1. A 25 percent increase in coun- 
ter sales volume 

2. A substantial increase in the 
number of new customers 

3. A higher unit value in the aver- 
age counter sale 

Weighing the trends in customet 
buying habits, C. W. Helstrom, vice 
president and manager of this firm, ex- 
plains that in the past few years there 
has been an increasing desire on the 
part of buyers, to want to see what 
they are buying. At the same time, 

EFFECTIVE DISPLAY is not enough t nport, counter sales lagged til he says, the buyers’ gratifying response 
ustomers were given adequat king space to make buying easier. to product display merchandising has 
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“DISPLAY IT TO SELL IT” is the merchandising idea that prevails in all branches 


of Globe Machinery, creating the customer’s desire to own what he sees 


WILL CALLS are handled by special telephone salesmen 


stationed at counters to eliminate large office red tape. 


furthered the possibilities of sugges 
tive selling techniques. 

Globe set out to avail their cus 
tomers of better service, more comfort 
ind convenience when making inside 
purchases. Fashioning their sales coun 
ers, showroom displays and _ service 
facilities to suit the desires of their 
ustomers seemed to be the answer 
to getting gveater inside sales volume 
ind new customers. 


Three-Way Combination 


Going hand-in-hand in making it 
easier for customers to buy is Globe’s 
three way service combination; ade 
quate parking space, efficient counter 
yperation and effective product display 
merchandising. According to Mr. Hel 
trom, not one of these sales facilities 
can operate successfully without the 
other. 

Globe’s Davenport branch for exam 
ple, used to have a small parking area, 

-too small for customer needs. Coun- 
ter sales in this branch in comparison 
to the others, showed only a small in- 


climinating 


crease, that is, until the parking area 
was enlarged and a direct mail piece 
sent out announcing the more adc 
quate parking facilities. 

Eliminating the customers’ parking 
problem lifted restrictions on the num 


ber of counter customers the sales 
counter at this branch could serve. 
I'he increase on inside sales at this 
branch is now on a par with the others. 

Counter salesmen at Globe are thor- 
oughly schooled in the art of product 
demonstration and increasing the 
value of the average counter sale by 
suggesting products related to the cus 
tomers’ original purchase. There is a 
tendency to over-man the sales coun 
ters at Globe so that quick service is 
insured. In the slack periods counter 
salesmen are kept busy putting shelf 
stocks and product displays in work 
ing order. 

To speed the service and avoid large 
office red tape, the processing of will 
call orders in Globe’s Des Moines 
office is handled by two telephone 
salesmen stationed at the sales coun 
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PICK-UPS on will call orders arc 


ustomer delay at the 


il" ! | 
me 6. t 
SLACK PERIODS are utilized to re 


plenish product merchandizer stocks 


made at a will call station 


] + 
Saies COUNTCI 


ter. A telephone customer requesting 
will call service is connected with one 
of the two. In the time it takes to 
write, assemble and place the ordet 
in the will call station on the loading 
dock, the customer can make. the 
pick-up. In order to expedite will call 
orders and afford customers this buy 
ing convenience, this system by-pass« 


most of the clerical steps taken in not 
mal order procedure. 


Suggestive Selling 


Only a few customers leave Globe 
counters with just the materials they 
had originally intended to purchase 
I:ffective product displays make strong, 
but subtle suggestions stimulating the 
customers’ buying action. Going on 
the theory that what the eye sees, the 
heart will desire, Globe makes every 
effort to transform shelf warming met 
chandise into potential sales. By put 
ting their products out front in fw 
view of the customers, the abundance 
of attractive product displays makes it 
easy for Globe customers to buy 
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What Do Salesmen 
Want At Meetings? 


Sales manager finds the answers by 


questioning staff and then following 


Ph) 


through on suggestions and “gripes” ; 


here’s how and what he did 


ly 1 COULD GET my salesmen to ‘open up’ and tell me 

their real problems in the fiecld—and their gripes,” thought 
J. A. Naylor, vice-president and sales manager at J. M. ‘Tull 
Metal & Supply Co., Inc., Atlanta, Ga., “by gosh, I'd 
have the start of a program for a sales conference that 
vould really get us some results!” 

Mr. Naylor went to his colleagues with the notion; to 
Vice-Presidents J. Pollard Turman, K. G. Saunders, sup 
plies division manager and John I’. Nation, head of the 
Monel division. Out of that meeting came a question 
aire, sent to all the salesmen, to which they were 
xpected to reply in detail. And to induce them to “talk 
turkey,” they were instructed not to sign their replies. 

Here are of the results of that “gripe” question 
naire, in the form of decisions taken at the sales con 
ference itself, to meet the problems raised 

1. Field salesmen have weeded out unprofitable 
iccounts. ‘Too much time and effort spent with 


SOTNC 


little return 

List of next day’s calls now is made up in advance; 
most important customers heading the list 

Speed up in notice of changes in prices and quota 
tion 
tems of entrec, like copies of correspondence re 
lection letters, are promptly for 
warded to salesmen for follow-through. 
Manufacturers’ men are helpful, salesmen wrote, 
provided calls and trips are not too frequent 
Calls should be scheduled (they now are). 

Sales lost to competitors, most of them, were due 
to prices. Some price cutting was noted; custom 
ers were found more price conscious. 

Salesmen were conscious of a lack of complete 
Majcr gripe; failure 


ceived, even 


mation and quotations 
llow up delivery 


I 


Carrying a sample of a specific item when making 
lull has made it standard 


1.1 
Calls proves pt ymntable 


ling equipment 
hied away from the question: “What would 
iles in 1950 if you were sales man 
, however, that their plans to increas¢ 
thorough study of products 
customer selec 


’ 
include 
Cillng, 


better 
tion; and better itory coverage 
During the three day conference itself, held in the 
\tlanta headquarters, the salesmen discussed the prob 
themselves, and with department heads 
policies and overall 


ICTS 


mong 
including a round-table mmnpany 
yperations 

So successful was the meeting, Tull company officials 
plan to model subsequent meetings after it Certainly the 


me scheduled for 1951 will be run along the same lines. 


GOOD PLANNING helps guarantee the success of a 


general sales mecting 


Final check of the agenda at the 


J. M. Tull session brings together K. G. Saunders, J. A. 


Navlor, sales manager, John Nation and J 


A WORD FROM THE WISE, in this case from 


Pollard ‘Turman 


“old 


timer” Harry Homer, guides members of J. M. Tull’s sales 
staff through the selling routine, offering sure-fire pointers 


CHALK TALK SESSION, led by industrial division 
iger K. G. Saunders, stresses product demonstration to 
its usefulness in the customer’s production setup 
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Needed: Increased Sales Power 


Westinghouse sales head says 
distributors and manufactur- 
ers should start training sales- 


men now, gear efforts to 


types of products handled to 


meet competition 


Mr. Jewell, what part does 
service play in selling electric 
power and appliances? 


In our field, the basic obligation 
of a public utility is to provide service. 
But service alone cannot sell power 
Electric power is sold only when some 
one is sold an electrical product which 
utilizes that power. We tend to for 
get the millions of dollars and _ the 
manv years it took us to sell men the 
idea of abandoning other forms of 
energy. We tend to forget the mil 
lions of dollars and the many years 
it took us to sell women the idea of 
abandoning the broom, the washtub, 
and the icebox 


Well, what does this mean to 
today’s salesmen? 


Just this: A whole new generation 
of salesmen have grown up who never 
knew those days The commercial 
and industria] men have had to spend 
most of their time expediting. The 
appliance salesman has placated the 
customer and pleaded with the sup 
plier. How could we expect them to 
know that in a competitive economy, 
things have to be sold? 


think some sort of 
program is the 


Do you 
sales training 
answer? 


Definitely. If we are to reach out 
for the markets that will help our in 
dustries grow, it is going to take sales 
power on a scale which we have never 
ittained before. Basic sales training 
programs for distributor salesmen are 
1 must 


What do you mean by “sales 
power?” What is it based on? 


The principal thing to remember 
that the appropriations for sales 
should be based on a realistic 
appraisal of the opportunities ahead 


power 


industry 
a 





Recentiy, J. H. Jewell, vice-presi 
dent in charge of sales of Westing 
house Electric Corp., discussed the 
question of how to increase 
efforts 
plian € 


sales 
in the electric utility and ap 
field before the Midwest 
Power Conference in Chicago 

While his remarks were geared to 
the problems of a specific industry 
they have application to the fields 
served by industrial distributors 
Here, InpustRIAL DistRiBUTION has 
rearranged his address in the form 
of an interview to stress this ap 
lication 





It seems to me we must go back to 
fundamentals if we are to plan effec 
tive sales campaigns and get value 
received in our sales dollar. Different 
kinds of buying require different kind 
of sales power 


How is selling affected by dif- 
ferent kinds of buying? 


there are only three kinds 
of buving: impulse buying, considered 
buying, and specified buying. Impulse 
buving applies to such products as 
chewing gum, breakfast foods, or elec 
tric lamps for the 
sidered buving is that which requires 
some pro and con thinking 
Specified buving is the most exact 
ing kind, and it occurs primarily in 
Exact standards are estab 
lished to which each piece of equip 
ment must 


Basically 


home, while con 


idhere 


Probably, then, industrial dis- 
tributors sell most of their prod- 
ucts on a considered or specified 
basis. How does one appeal to 
these purchasers? 


To begin with, to coordinate sales 
power for the greatest effectiveness 
we have four useful tools: advertising, 
sales promotion, sales education, and 
action devices These tools 
must be used in different ways for 
different products, depending on 
whether they are bought as the result 
of consideration or specification on 
the part of the purchaser 


getting 


Well, let’s start with con- 
sidered buying. What's the best 
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J. H. JEWELL 


way to sell to this type 
chaser? 


pur- 


I'he way to use sales power for this 
kind of product is to tell not only 
what the product will do to solve a 
problem, but also, why and how it 
will do this. Consequently, part of 
the sales power should be expended 
both for literature that tells why and 
demonstrations that show how 


What do you think about the 
market for specified products? 


Industrial activity will continue to 
fluctuate, despite governmental at 
temps at stabilization. And, the gen 
eral trend will continue upward. The 
operators of our competitive industrial 
machine are caught between the 
powerful forces of competitive prices 
and collective bargaining. It seems in 
evitable that they should continue to 
supplement manpower with electrical 
hozsepower 


What particularly does this 
expanding market mean to man- 
ufacturer and distributor sales 
forces? 


In our field, specified buying of 
electrical equipment requires so much 
knowledge to sell that it can best be 
done only with highly trained com 
pany sales personnel. All manufac 
turers of electrical apparatus have in 
creased their sales forces since the 
war If distributors feel they want 
to expand their sales staff later, it 
would be wise to start now. If our ex 
perience is typical, it will take several 

(Continued on page 150) 
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| Door Openers To Sales 





Ever fumble for something to say when you want to make small talk with the 


P.A.? Here are a few random facts that will help fill in the conversational blanks 


EFFICIENT GENERATION: The nation’s only commercial mercury vapor-steam 
power plant was recently placed in service. It is said to be the most efficient plant 
of its size—40,000 kilowatts—in the world. Mercury, vaporized in furnace produces 


15,000 kw and after leaving two 7,500 kw generators, is condensed with water. Heat 
from the condensing mercury makes steam to drive a 25,000 kw generator. 


PIPED OXYGEN: A method of supplying oxygen to patients by piping it into 
hospital rooms from outside sources has been put into effect by a large New York 
hospital. The system does away with individual oxygen cylinders, the gas being 
piped from trailers near the hospital through permanently mounted wall outlets. 


PEPPERMINT TRAIL: To find air leaks in pipe lines, air hose, and shut-off valves, 
essence of peppermint is added to the air system. The nose does the rest. Once a 
month tests make compressor do less work, last longer. 


PERMANENT PLATE: Separation of chromium plate from base metal is elimi 
nated by new electrolytic plating process. Standard industrial chrome finishes, 
plus hard chrome plate up to 1,100 Bhn, can be produced. Process is especially 
applicable to hard chrome plating of cutting tools. 


FLYING TV TRANSMITTERS: A new television transmission antenna which 
stretches the length of TV broadcasting range has been developed for use on 
high altitude airplanes. T'V transmission antenna will be mounted on a rotable 
hub on the tip of the aircraft's tail, keeping the antenna mast away from engines, 
propellers and structural interference. For landing, the mast is turned from the 
vertical operating position to a horizontal attitude paralleling the plane’s stabilizer. 


LOW-GRADE, HIGH-WEAR LEATHER: Shoe shine artists may be facing a 
grim future, as science has developed a process which combines leather and rubber 
to produce a highly durable material. When soaked overnight in a rubber solu- 
tion and then vulcanized, low-grade leather absorbs only half as much water as 
untreated hides and is twice as resistant to abrasion. 
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TO HELP YOU SELL 


Messages such as this appear regu- 
larly in leading business magazines 
reaching more than 500,000 key 
men in industry — many of whom 
are your customers and prospects. 


Continuous cleaning of conveyor chain with brushes simplifies maintenance at General Electric Refrigerator Plant 


The new conveyor method of assembly em- 

ployed at the General Electric Refrigerator 

Plant, Erie, Pa., is the last word in modern 

production practices. Here, starting with a 

compressor unit, a new General Electric 
Refrigerator literally grows before your eyes as it 
moves from one operation to another at a speed of 
27 feet per minute. 

But new ideas create new maintenance problems. At 
one point in the operation the conveyor chain passes 
througha rust-proofing solution. This results ina deposit 
of scale which must be removed from the chain. At first 
the chain was removed and cleaned ina caustic solution 
— obviously a costly and time-consuming operation. 

Then an Osborn sales engineer was asked for sug- 
gestions. The answer and solution is shown above. An 


LOOK FOR THE NAME / 


Osborn Disc Center Wire Brushing Wheel is mounted 
on either side of the chain. Revolving with the chain 
as it emerges from the bath, the brushes remove all 
dirt and scale. Cleaning is instant and continuous at a 
mere fraction of former costs. 

Time and money-saving ideas such as this are the 
stock-in-trade of Osbora sales engineers. It's the appli- 
cation that counts and the brushes are only the means 
to an end. This premium service costs you nothing, 
may save you much. For complete information write— 


THE OSBORN MANUFACTURING COMPANY 
Dept. 314, 5401 Hamilton Avenue Cleveland 14, Ohio 


RECOGNIZED EVERYWHERE FOR 
LOW END-OF-SERVICE COST 
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U. S. TOTALS 


May 1950 
Compared with 
April 1950 


| +8% 





May 1950 
Compared with 
May 1949 


+12% 


First 5 Mas. 1950 
Compared with 
First 5 Mos. 1949 





-3% 


CompiLep By INpusTRIAL DistTRIBUTION 





Supply Sales Trends 


The gap in year-to-date sales in the industrial sup- 
ply field, according to reporting distributors, has 
been closed to within three percent of 1949. 

The first five months of 1950 were three per 
cent behind the first five months of 1949, as com- 
pared with seven percent below for the first four 
months. 

May was a better month than April for reporting 
distributors in every region, running from 18 percent 
ahead in New England to one percent ahead in the 
West. 

The U.S. as a whole registered eight percent 
more sales in May than April. In turn, as reported 


last month, April was three percent below March. 
The strong advance in May can be partly traced to 
the fact that there were fewer working days in April, 
but even so, the results are encouraging. 

On the average, May ran 12 percent above May, 
1949. The range was from a 26 percent increase in 
the East South Central to a six percent increase in 
the Middle Atlantic states. 

The Middle Atlantic states continue to be 
farthest behind 1949’s figures, with the first five 
months of 1950 ten percent below 1949. 

Sales in the East South Central are six percent 
above 1949. 





May 1950 


April 1950 


Compared with 


May 1950 
Compared with 


May 1949 


First 5 Mos. 1950 
Compared with 
First 5 Mos. 1949 








NEW ENGLAND 
Connecticut 
Maine 
Massachusetts 
New Hampshire 
Rhode Island 


Vermont 


MIDDLE ATLANTIC 


New Jersey 
New York 


Pennsylvania 





+18% 


+9% 


+25% +1% 


+6% 
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PERFORMANCE 


sels te Oster Ylo.V02°"Wileo 


BUILDERS OF PROFIT- 


PIPE AND BOLT THREADING MACHINE 


Put this new Oster threader on your 1950 sales leader list! It has what it takes 
to get those names on the dotted line! Packed with time-saving features, the 
Oster No. 702""WILCO" pulls down costs and boosts up profits for every owner. 
NOTE THESE SPEEDS! Only 40 seconds to chuck, unchuck, thread, cut off 
and ream 2" pipe; only 27 seconds on |" pipe; only 15 seconds on !/4" pipe. 
Comparable floor to floor speeds are obtained on all sizes within the standard 
V4" to 2" pipe range of the machine. 

Brief facts on this fast, accurate threader are outlined below. For ALL the 
facts, you need the No. 702 "WILCO" bulletin. Write for it! 





Partial List of 


FEATURES 


Quick-opening, individual, 
quick-change die-heads and 
dies. 

New cut-off and chamfer 
device. 

New "SPINFAST" universal 
front chuck with easy-to- 
grip knurled wheel for fast 
chucking and unchucking. 
(No chuck wrench used.) 


New rear centering chuck 
assures straight threads on 
~ long lengths of pipe. 
Worm Drive: Three 

"V" belts and hard- 

ened and ground 

triple thread worm 

drive bronze worm 

gear on spindle. Spin- 

dle mounted on ball bearings. 
Result—smooth, powerful 
operation without friction. 





Carriage is gibbed to pro- 
vide for wear—lever oper- 
ated for fast positioning. 
New variable fulcrum allows 
14'/2" of threading without 
re-gripping stock. 

3-speed motor and selector 
switch gives instant choice 
of suitable threacing and 
cutting speeds. ° 
Centrifugal coolant pump is 
individually motor driven, 
assuring positive, continuous 
flow of coolant. 

Other features make this a 
real sales-getter for you, 


GET THE FACTS. Write to— 


THE OSTER MFG. CO. 
2041 East 61st Street 
Cleveland 3, Ohio, U.S. A. 











AKING THREADING TOOLS AND MACHINES SINCE 1893 
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SALES TRENDS (Continued ) 





May 1950 
Compared with 
April 1950 


May 1950 
Compared with 


May 1949 


First 5 Mos. 1950 
Compared with 
First 5 Mos. 1949 





SOUTH 
Delaware 
Florida 
Georgia 
Maryland 
North Carolina 
South Carolina 
Virginia 
West Virginia 


“AST NORTH CENTRAL 
Illinois 

Indiana 

Michigan 

Ohio 

Wisconsin 


EAST SOUTH CENTRAL 
Alabama 
Kentucky 
Mississippi 


Tennessee 


WEST 
Arizona Nebraska 
Nevada 
New Mexico 
North Dakota 
South Dakota 
Utah 
Wyoming 


Colorado 
Idaho 
lowa 
Kansas 
Minnesota 
Missouri 
Montana 


WEST SOUTH CENTRAL 


Arkansas 
Louisiana 
Oklahoma 
Texas 


PACIFIC 


California 
Oregon 
Washington 








+9% 


+10% 


+12% 


+1% 


+0% 


+7% 





+9% 


+17% 


+2 6% 


+9% 


+17% 


+14% 





-6% 


-3% 
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A GOOD PRODUCT 
AND EFFECTIVE 
MERCHANDISING 
MAKE YARWAY 

IMPULSE STEAM TRAPS 
A PROFITABLE LINE 
FOR 
SELECTED DISTRIBUTORS 


Write for information 


NOW! AT NO INCREASE IN COST 


Makes a good steam trap better 


Nearly 650,000 Yarway Impulse Steam 


Iraps have already been installed— 
proof that they are doing a good job. 


Now a stainless steel body makes this famous little trapeven better—ai no increase in cost. 
Better in wear, better in service. Users will find Yarways require less maintenance 
than ever. All parts are wear-resistant, practically wear-proof. There is only one 
moving part, a small, stainless steel, heat-treated valve. Important, too—Yarway 


Impulse Traps are suitable for all pressures up to specified maximum without change of 
valve or seat. 


Other popular advantages are small size, light weight, easy installation and low cost. 
Often it costs /ess to buy a new Yarway trap than to repair an old, ordinary trap. 


In performance—ask any user. They all say Yarways are the traps that get equipment 
hotter sooner and keep it hot! 


YARNALL-WARING COMPANY 
111 Mermaid Avenue, Philadelphia 18, Pa. 


IMPULSE STEAM TRAP 





The Outlook For Business 





As Seen By 
The McGraw-Hill 
Economics 
Department 


The business outlook for the rest of 1950 gets brighter every day. Textiles 
have now joined the parade of rising production. Earlier, textiles and other soft 
goods had been expected to sag this summer. Their recent pickup virtually guaran- 
tees a high level of business all year. For autos and housing are still booming, 
and capital goods output is on the upgrade. 


Textile pick-up came suddenly, surprised the trade. More than 150 million 
yards of cotton cloth were sold in the first 10 days of rising business. That’s one 
yard for every person in the country. Rayon, too, is coming out of its slump. Re- 
tailers look for heavy clothing sales this fall. So the textile pickup should con- 
tinue. 


Good business is boosting employment. By mid-summer over 62 million peo- 
ple will be at work. That will top the previous peak —61.7 million in July 1948. 


As employment mounts, unemployment rolls shorten. At last count, just over 
3 million people were out of work. That’s a sharp drop from February’s 4.7 million 
total. At 3 million, unemployment is about ‘‘normal’’. About that number of people 
are moving from job to job, or suffering a seasonal lay-off. 


Booming business and rising employment add to people’s incomes. The Com- 
merce Department reports that total wage and salary payments are running at a 
$137 billion-a-year clip, over $3 billion above a year ago. So consumer purchasing 
power is moving up. 


Even the stock market is booming. In 1947 and 1948 when business was 
setting new records, stock prices stayed in the doldrums. Now stock the Dow- 
Jones average of prices stands at 220 —the highest level since 1930. Treimendous 
current earnings of leading companies are sparking the boom. Dividends are rising 
while the return on bonds stays very low. So many big investors are switching 
from bonds to stocks. 


So far, the stock market boom is not like the 1920’s. The general public is 
staying away from the market. Small investors are putting their money into invest- 
ment trusts —they buy ‘‘blue-chip 


” 


stocks. So there’s still no frantic speculation. 


Still, there’s no guarantee that the stock market won’t break sharply this 
summer, even with business activity booming. Remember the fall of 1946 —stocks 
broke then even though the immediate business outlook was favorable. 


Autos and housing aren’t the only lines that are setting new production 
records these days. Paper production has reached new high ground. Electric power 
output is running 12% ahead of last year. Food, chemicals, and textiles are close 
to their previous peak rates of activity. 


Don’t be surprised if business seems to sag in mid-summer. The July Fed- 
eral Reserve Index may be as low as 185-187 (1935-39 average equals 100), It is 
now 195. The July figure will not signal a business downturn. It will merely re- 
flect the spreading practise of plant-wide vacation shutdowns. The Federal Re- 
serve index isn’t adjusted for these. And they are spreading —a recent check in 
Cleveland showed that 6 out of 10 plants will close for a week or two this summer. 
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HEX HEAD 


A=n =» | REALLY HAD A 
‘al GREAT IDEA, BUT... 








. it seems it wasn’t very practical, 


I wanted to illustrate all the different color. 
coded labels for “National” packages in their 
actual colors ... red, green, blue, orange, etc 
I wanted this ad to prove how easy it ‘s to 
“reach for a color instead of a name”... when 
you want a particular type of fastener from 
a shelf. 

But I found out we could use only red ink 
and black ink in these ads... period! 

Anyway, the two samples I'm_ holding 
should give you the general idea. Just imagine 





each of the types of fasteners listed at the left 
“‘National’’ Products Include: . , 
with a different colored label on the pack- 
Wood Screws * Machine Screws * Nuts age. These “National” color-coded labels are 
Cap Screws * Tapping Screws mighty easy to read, easy to identify. Your 
Stove Bolts * Carriage Bolts shelves look better—and you can fill orders 
Lag Bolts * Machine Bolts faster, with fewer mistakes. 
Better ask your “National” salesman to 
HODELL CHAINS show you this slick labeling system on 





CHESTER HOISTS “National” packages—in case you don’t 


already have ’em on your shelves. 








THE NATIONAL SCREW & MFG. COMPANY in 
Cleveland 4, Ohio a La Of a 


Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 So. Garfield Ave., Los Angeles 22, Cal. 


INDUSTRIAL DISTRIBUTION © JULY, 1950 





4 s \ @. ‘ 
b selling 8S i y UuUSInRness e e e Do! lead the customer? 
Study up on technical know-how? ea Let curiosity and imagination open sales door? 


wide range of control over shaking 
force, there was no disturbance of the 
tractor to which it was mounted. It 
increased the percentage of ripe fruit 
harvested. It was able to thin out 
citrus fruit trees and knock off frozen 
fruit 

And so, another market for cyl- 
inders, tubing, fittings, gages and 
valves was opened for Mr. Jones and 
his firm 


FREDERICK C. WILSON, JR.: 


JOHN PAUL JONES: eg, Py ; Go To School For 


Portable Tools Know-How 


An inside man’s job on sales isn’t 
always just answering the phone; at 
Open Door To Sales any rate, Frederick C. Wilson, Jr., 

service manager at Eggleston Supply 

\ tain) amour f cur tv al Co., Boston, Mass., knows for a fact 

Ml tor n | | it isn’t in his case. But then, maybe 
he’s more ambitious than most men 
inside 

He's going to school. He knows a 
great deal more about machinery, pat 
ticularly about electric portable tool 
like those pictured above, but he 
wants to know morc I need to 
In Your Phone Selling know more After all, | want to go 

- outside and sell the darn things I 
can lose customers just as fast figure it’s as simple is this: ‘The more 
phone as you can in the field,” you know, the more vou can sell 
Xavinond Bruton, inside salesman Anvway, it sure imcreases your Ca 
Co., Philadelphia, pacity 
mentally alert Mr. Wilson’s service capacity is con 
w to lead t 


Curiosity, Imagination 


RAYMOND BRUTON: 


Lead Your Customer 


he siderable Ile can take down that 
ttle jeweler’s lathe in the picture, 
down to the last nut, and put it to 
gether again so it will do a job good 
iS new Or he can tackle that big 
job at the back of his work-table, 
In. Capacity production electric ¢ 
ind do as good a job on that as 
the jeweler’s lathe, which can do ever 
thing the big babies do except mavl 

ut threads 

Every man at Eggleston Supply 


t! ld t 


trical device 


c ese electi 


1 preliminary to going out on the road 
ntually, with the capacity for mak 
repairs. If the 
himself”, naturall 
re; no nec 
the fact rv, 
vs In paperwork anc 
salesman with kn 
ymments, has a 


mpctition 
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l. POWERFUL NATIONAL ADVERTISING in the maga- 
zines most tool users read keeps telling them that “No Other Cutting 
Tool Will Outperform A Union” and reminds them “Contact your 


Local Distributor”. The steady impact of this continuous campaign 
WH Y means a steady flow of profitable orders for distributors who carry 
Union tools in stock. 


there’s extra profit for you in 


CUTTING TOOLS 


all \ 
\ Ay \\\y | rf 


\ \,\ 


m UNION’S HONEST DISTRIBUTOR POLICY 

is a sure source of extra profit because it guarantees 

COMPREHENSIVE MERCHANDISING in the fair treatment, protection and factory support to every 

form of counter displays, folders, charts and gauges Union distributor. Investigate! See whether you'll soon 

keeps your name and Union's alive in your prospects’ _join the list of Union Distributors whose names appear — 

memories. Such steady reminders can't fail to build prof- without charge — in a special two-page insert in 
itable volume for Union distributors in the long run. THOMAS!’ REGISTER under “Drills, Twist”. 


UNION TWIST DRILL COMPANY, ATHOLL, MASSACHUSETTS 
MILLING CUTTERS e GEAR CUTTERS e« TWIST DRILLS « HOBS e REAMERS e CARBIDE TOOLS 
We own and operate $. W. CARD MANUFACTURING CO. Division, Mansfield, Mass., Taps, Dies, Screw Plates. 
BUTTERFIELD DIVISION, Derby Line, Vt., Taps, Dies, Screw Plates, Reamers. 

BUTTERFIELD DIVISION, Rock Island, Que., Milling Cutters, Twist Drills, Hobs, Reamers, Taps, Dies, Screw Plotes, 
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wes: How they... 


... keep flat belt stock on storage rack 


Snort LENGTHS of flat belting in a -— 
wide variety of sizes are measured off 
quickly and accurately at the Charles- 

ton Supply Co., Charleston, S. C., by 
means of a special storage rack. The 

rack is made entirely of steel and takes 

up less room than many other flat 

belt storage devices. 

[he main structure of the rack is a 
long I beam supported by two “V” 
side brackets. Hung on small hangars 
ittached to the underside of the “I” 
heam is a one-inch round running the 
full leng of the “I beam. Steel 

1ung from the round. The 


1] 


belt roll is a long bolt 


Call 
ned and 
or HANGING AXLES hold flat belting at the Charleston Supply Co 
. making it easy to put rolls on 


... adapted record shelves to catalog storage 


JosepH ZEKPA IT ing agent at J. Heller Sons Co., 
Newark, N. J. dik ic—and out of that like has come 
in idea that benefits the Heller firm substantialls 
lor one day Mr. Zepka happened to try storing ] 
n end, in his old-type horizontal storage reco 
ind liked the effect so well, and the results, that 
ight the idea to work with him. The product of 
wn in the picture at the | 


litcratur 


PROMPT CATALOG 
od customer in tl 
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" Super-7 Texrope 
A and B Belts 


Powerful cord structure im. 
pregnated with live rubber, 
extra stiffening plies, resili- 
ent rubber cushion, tough, 
double-wrapped, bias-cut 
cover, precision molded, ac. 
curately matched. 


Super-7 Texrope 
C,D, and E Belts 


Famous” grommet construction, no 
splices where failure can start, heavy 
rayon cord, rubber cushion supports 
cords at pitch line, bias-cut double- 
wrapped cover has high wear resistance, 
accurately molded, matched under load, 


Steady Money-Makers 


os USERS know they're getting 
more than just quality V-belt drive 
equipment — they're getting the finest 
V-belt engineering to be had anywhere. 
That's why today there are more Texrope 
V-belt drives in operation than any other 
kind. This product demand means steady 


profits for Texrope dealers everywhere. 


Customers Want Complete Service 
Your customers don’t like to be told that 
you don’t have certain V-belt items — a 
story that no Texrope dealer ever has to 
tell — because Texrope drives offer the 
world’s widest line of V-belt equipment. 
It includes all standard and special belts 


for any industrial application, and a com- 
plete line of constant and variable speed 
sheaves for fractional up to 6000 hp drives. 


Limited Number 
of Franchises Available 
If you're interested in selling the Texrope 
line, secure additional details by calling 
your nearest A-C Sales Office. A-2956 


ALLIS-CHALMERS, 1080A SO. 70 ST. 
MILWAUKEE, WIS. 


Allis-Chalmers will be in boot 
during May 22-25 im Atlantic City 
for the Triple Mill Supply Conven- 
tion, Drop in and see us 


Texrope and Super-7 are Allis-Chalmers trademarks 


ALLIS-CHALMERS 
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Interested In These Other 
A-C Franchise Lines ? 


=< PUMPS 


Single and multi- 
Stage units to 
10,000 gpm for 
general Se. 


MOTORS 
Includes standard 
types to 200 hp 
Aiso a-c, d-c mo- 
tor-generator sets. 


CONTROLS 


Complete line of 
starters, push but 
ton devices for 
general duty. 
d 

OTHER LINES 

Distribution and 

instrument trans 

formers, small 

industrial breakers. 





Beals. McCarthy & Rogers 
Moves to New Quarters 


The Buffalo, N. Y., industrial sup 
m of Beals, McCarthy & Rogers 
this summer 

ifice-wa building, 


eighth expansion in the 


mfto a new 


house 


in the new building will 


115,000 square feet, with 
fect devoted to the 
n. The building will be win 


| sealed from. the 


quar 


outside 
inces and loading docks 
] provided by glass 
Tillh in 

building, 


f fluor 


continuous 
sup 
scent 


] 


. ' 
nn the ULI 


MW square root “egg 
tion in the offic 
rea. Lighting will 
indirect, passing 


| ceiling and provid 


ina 


MODERN OFFICI 


100 


Gordon K. Cross 
Cross To Sell 
For Pyrene In New Jersey 


Gordon K. Cross has been named 
sales representative to sell in 


hy +] 
\ Hi 


north 
Pyrene ( , mnie CX 
Newark 
Nii ross was sales man 
Klectric & Mfg. Co. of 
M3 Prior to 
les manager for the I 
* Clifton, N 


il 


manufacturers of 
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District Representatives 
Named by Allis-Chalmers 


Gilman Y. Murray has been as 
signed to Allis-Chalmers’ Los Angeles 
district office as a sales representative 
specializing in basic industries’ prod 
ucts 

John J. Greagan, Jr. has been as 
signed to the company’s Charlotte dis 
trict as a sales representative. 

Louis E:.. Lipphardt has been named 
a sales representative in the firm’s 
Boston district office 

Mr. Murray joined Allis-Chalmers’ 
basic industries machinery depart 
ment in 1948. He is a member of 
the American Institute of Mining & 
Metallurgical Engineers 

Prior to joining the company, Mi 
Greagan was employed by the Ala 
bama Power Co. for over two-and-onc 
half vears. He is a member of the 
American Institute of Electrical Engi 
neers, and a son of John J 
1 special — representative in the 
\llis-Chalmers 
office 

Mr. Lipphardt became 
vith the firm in 
graduation as a mechanical engineer 

ym the University of Maine. He re 

ntly completed the company’s grad 
ate t 


Greagan, 
Birmingham — district 


issociated 
1948 following his 


raining Course 








o& 


Lite. 
SSke sane 


eee NEW HOME for R-J Bearings Corp., St. Louis, provides more than ade 


quate warchousing and office facilities to expedite service and operations 


Additional Expansion 
Planned By Bay State 


Bay State Abrasive Products 
board of directors recently vot 
ippropriation to total $250 million 
for additional factory buildings and 
equipment in order to cope plivsically 
vith the Westboro, Mass 

ncreased business volume 


tart immediately 


ead 


concern’s 
Work will 


This is the second major physical 
expansion that Bay State has mad 
vithin the last vear. A similar amount 
was invested during 1949, approxi 
mately one-quarter million dollars 
The new biuldings and equipment 
were put into immediate operation 
and currently are operating at full 
C pacity 


Company Gets New Home 
For Evicted Family 


Expansion of the Barker, Rose & 
Kimball Inc. warehouse on Baldwin 
St. in Elmira, N. Y. recently, meant 
the removal of three houses north 
of the company building. All of the 
families in the houses found other 
places to live—except one, a family 
with nine children 

All attempts to relocate the family 
failed until company executives 
stepped in as the wreckers were stand 
ing by, halted eviction proceedings, 
and bought a house for the family 
in Horseheads 

Then girls from the office took over 
ind made over the new place into a 
real home Some of the company 
officers caught the enthusiasm and 
gave up their weekend to work on the 
project, which includes a garden and 
a small play-vard for the younger chil 
dren 


ADDITIONAL NEWS BEGINS ON 


161 YEARS OF SERVICE arc 


n the expericnce of thes« 


ned 


it Maddock & Co 

\ ude Edward Glaesser 
the firm), Wm. H. ‘Pup 
s), Charles L. Pearson, 
seated, Percy G. Mad 


Morris Abrams Ine. 
Moves In New York City 


Morris Abrams, Inc. has moved its 
industrial supply division and offices 
to 90 Hudson St., New York City 

Phe operation at 196 Centre St. will 
remain a machinery display room 


Yale & Towne Elects 
Twyman Vice-President 


Elmer F. Twyman of Chicago has 
been elected vice president in charge 
of the Philadelphia Division of Che 
Yale & Towne Mfg. Co. to succeed 
James C. Morgan. The Philadelphia 
division manufactures and dist 
the Yale line of hoists, industrial 
trucks, scales, and other materials 
handling equipment 

Mr. ‘T'wyman’s previous experience 


ributes 


in the field included 15 vears as gen 
eral manager of the Automatic Trans 
portation Co. division of Yale & 
lowne, in Chicago 

John A. Baldinger, whx issistant 
general manager of the Automatic 
l'ransportation Co. division, has been 
transferred by Mr 
Philadelphia division He becomes 
issistant general manager at the Phila 
delphia plant 

Lawrence J. Kline has been ap 
pointed general manager of the Auto 
matic ‘Transportation Co. division, 
succeeding Mr. ‘Twyman 


I'wyvman to the 


Fairbanks, Morse & Co. 
Buys Missouri Acreage 


l’orty acres of land in the greater 
Kansas City, Mo. area recently were 
purchased by Fairbanks, Morse & 
Co., Chicago manufacturers, from the 
Atchison, ‘Topeka and Santa Fe Rail 
way Co. 

lhe company is planning construc 
tion in the near future of a $$ mil 
lion scale plant, which will add ma 
terially to their production of scales 
and will be one of the finest precision 
manufacturing plants of its kind in 
the world 

At the present time, the company 
manufactures scales at the St. Johns 
bury, Vt. and East Moline, Ill. plants 
Phe company will continue manufac 
turing scales at both of these plants 
ind the new plant will be in addition 
to the firm’s present manufacturing 
establishments 


* 


NEW LOCATION of the Chester branch of the Hajoca Corp it Second 


ind Broomall Streets, Chester, Pa 
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BaD engineering leadership, precision 
workmanship keep you ahead of competition 


When you sell a Black & Decker Tool, your 
customer gets a tool that can take it with 
power, speed and stamina to keep going on 
continuous production or maintenance jobs 
to turn out better work, faster! 


That’s because each part in a B&D Tool is 
specifically designed and made for the job it 
has to do. For example, the spiral bevel gears 
in Black & Decker Sanders are cut in matched 
pairs-carefully lapped together until they 
mesh perfectly-- made completely by Black & 
Decker—for smooth, quiet flow of power from 
motor to spindle! And every B&D Tool has a 


Black & Decker-built motor, tarlor-made for 
the tool it drives! 


This quality sales appeal is one more reason 
why it pays to sell BLACK & DECKER... 
the big, diversified line that gives you over 
100 Electric Tools to sell . . . consistent, hard- 
hitting national advertising . . . plenty of local 
selling helps . . . and 29 factory-owned service 
branches in all major cities that keep cus- 
tomers’ tools in top production form, keep 
customers coming back for repeat sales! 
THe Brack & DeckeR Mec. Co., 617 Penn- 
sylvania Ave., Towson 4, Maryland. 


a 


LEADING DISTRIBUTORS YS EVERYWHERE SELL 
a 


BENCH GRINDERS 


Decker 


PORTABLE ELECTRIC TOOLS 
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PTHREE DISTRIBUTOR FIRMS wer 

nt it Independent Pneumatic ‘Tool 
Muskegon Hardware & Suppl Co., M 
Benton Harbor and Great Lakes Supp 


ISKCZON; 
2 


DAVID J. GEMMELI 


( 


( & M{t 


SALES MEETING at Pidg¢ 
Casanova, Rust-Oleum f 
AY} th 


on Thomas Iron Co., Memphis, is 
ICTOr\ epresentative Seat¢ 


sales department at 


conducted 
next to Mr. Casan 
Pidgeon ‘Thomas 


HnANALeT ¢ SUTld 


HENRY ARMSTRONG, treasurer 
G. R. Armstrong Mfgrs. Sup. | ACCEPTING A CATALOG from Whitman & Barne 
Boston, ha 1 touch of tft | ( John Smuither 
fee m the two ships ) t 


le sk 


Southern rey 


manager of Noland (¢ Inc.’s Atlanta, Ga 


1 i tinent 1 NAMUTACTUTY 
, " supply nt ] ) 
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CONFIDENCE IN YALE — 


| 


made this sale!... 


let confidence in Yale sell for you 


The Dallas Morning News spotted their new million- 
dollar presses into position with Yale Spur-Geared 
Hand Hoists. That’s typical of the confidence in- 
dustry has in Yale. Put this quality signifying name 
to work for you! It makes selling easy—you wind 


up with more money in your pocket. 


The Spur-Geared is the most efficient hand hoist 
of all! It returns a mechanical efficiency of 85%. 
It's fast—enables one man to lift 2.000 Ibs. 3 feet 
in 42 seconds. Your customers will go for its safety 
features, too. The Spur-Geared has a Weston screw 
and dise type. self-actuating load brake—brake 
pressure increases in proportion to increase in load. 
Its drop forged steel safety hook holds loads way 
over rated capacity ... opens slowly to give visual 
warning when the hoist is overloaded. The welded 
steel load chain sustains loads far in excess of 
capacity ... is rugged .. . lasts for years. 

These are but a few of many advantages of the 
Yale Spur-Geared Hoist. Refresh your memory ... 
look them up in your catalogs and pass them on to 
your prospects. Then watch your sales jump. 

THE YALE & TOWNE 
MANUFACTURING COMPANY 
Philadelphia Division 
Roosevelt Boulevard Philadelphia 15, Pa 


1 


‘N 
~~ 


INDUSTRIAL DIAL SCALES + HOISTS HAND AND ELECTRI + TRUCK HAND LIFT AND POWER 
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TO SELL Safety Equipment. YOU NEED THE ANSWERS 





In safety, more than the 
“eyes’’ must have it—protec- 


tion, we mean. So don your 


hard hat, and don’t let your 


down. Adjust your 


guard 
lenses on these 15 questions. 


Answers are on Page 148. 
CLOTHING: 


old to 
mine! 
ynstru 
tunnel digger 
lumber vardmen 
oil field 
rorestry 


shipyards 


1 
WOTKCTS 


men 


rehnernies 


he best protection in safety cloth 
t intense heat and mol 
metal probably asbestos 
Second-best” protection i GOGGLES: 

chrome-tanned leather : 
ults 


tey 
n 


igain 


If there is more than one model 
fF eve equally satisfactory 
is protection for the cyes, the onc 


st re 


rubber 
goggles 


sistant cnvironment 
ige plants 


‘ould ufhice 


mu would be 


lored 


uund hot Nored 
sharp ob 


should be 


ind opaque 
heavy-duty 
ellulose-ace 


masks 


caustics side shields 


dampn¢ 


with fiber 
with wood 
with 


} 
enses 


SAFETY 


} 


POOLS & GUARDS: 


la he goggles off the man and 
the machine, i 
rinding room supervisor advised 
he plant superintendent. He was 
lvising him to get welders p1 


ut them on 


t 


scrv¢ 1S 
for non spark ng 


oO be 


vhich of th 





month: 


Next 
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FASTENERS 








Thermoid Ruff-Top Conveyor Belting “Floats” 
Packages On 35-Degree Incline! 


Thousands of small, rough, irregularly-shaped 
points of soft rubber handle packages or cartons 
with full gripping power ...up or down inclines 
as much as 35 degrees. Light packages “‘float’’ on 
the soft surface that allows the gripping action of 
the belt to take maximum effect. 

Because this belt actually grips the packages, 
greater angles of incline are possible, floor space 
is saved, there is less trouble with packages slip- 
ping and ganging-up, and your customer can avoid 
the trouble and expense of installing cleats. 


There are many opportunities in the industries 


It will pay you to 


you serve to increase your sales and gain customer 
good will by recommending Thermoid “‘Ruff-Top”’ 
Belting as the answer to many package handling 
problems. Carry a sample as a “‘door-opener.”’ 


This is one type in Thermoid’s complete line of 
conveyor belting for economical materials han- 
dling. Every Thermoid belt is backed by a con- 
tinuing program of research and product develop- 
ment that assures highest quality and satisfactory 
service. Your Thermoid field representative will 
gladly help you select the most suitable belt to 
meet your customers’ requirements. 


Thermoid 





paar 


SE 


Wwe eaten a 


ES 


Thermoid Quality Products: Transmission Belting « F.H.P.and Multiple V-Belts « Conveyor Belting « Elevator 
Belting «© Wrapped and Molded Hose « Molded Products ¢ Industrial Brake Linings and Friction Materials. 


Main Offices and Factory * Trenton, N. ig U. S. A. 


hermol Western Offices and Factory * Nephi, Utah, U.S. A. 
Company industrial Rubber Products + Friction Materials - Oil Field Products 
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NEW PRODUCTS 


WITH SALES 
POSSIBILITIES 








AC Or 
t alu 
t Cahh DC operated 
t \ dic cast 
ine baffle fan provides maximum 
t g throughout the en 


| by a 4 hp universal 
i DPA 


its, U to OU cvcles 


right angle drive at 

10 dav guarantec 

interchangeable and can be 
detached from dmnill and 
the adapter when using right angle 
Irive Through standardization, the 
e can be adapted to six mod 
manufacturer's drills to ob 
100 to 


Chuck is 


inserted on 


ingle driv 


els if the 


t sSUUU 


ranges trom 








in speed 





ym 
Milwaukee Electric Tool Corp., Mil 
vaukee—Industrial Distribution, Juh 


i) 
I 


Drill Attachment 


Angle Head Attachment 
Drills in “Tight Spots” 


gic nead 





+ 
a | Ly a 


in dith 


vys 











Tool Holders 


Chrome Plating 
Eliminates Chip Erosion 


Electric Drill 


Drill Has Three Speeds, ee 

Right Angle Drive a ips 

ic; wing nut 

inate the need 
k hole for eas 

nd eliminatio 
rhang 

f the holder 


it —Industrial 
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Tube Benders 


Bends Tubin; 

To Full 180 

ind positioning 
tubing without dis 


advantage 


lull 


pot 


1S0° bends 
on the 
ssembly are two of the 
laimed for these gear ty 


pe tube bend 
ers. The high gear ratio of thes 
said to make bending ex 
eptionally casy, and other feature 
compactness, light 
ind quality of bend. 
benders arc 


benders 1s 


emphasized — are 
weight, 

Phe designed for use 

; “ast. = 
with copper, brass, aluminum or stecl 
tubing, including Bundy and thin wall 
conduit. There are individual benders 
for 4 in., & in., 7 im., ¢ in., and 14 in 
O.D tubc ; 
in., 4 in., % in., 
} 


' ] 1 
ITC HWSO COM! 


\ ral 
everdl 


sizes, nominal tube sizes 
, and | in. Ther 


ination benders 


3 in 
whicl 
take SIZCS 

Pubing will not flatten or kink, 
s stated, due precision fit of 
rendel that bends arc 
similar to origina 


Because the bende 


side tvpe, they can b 
tubing at the exac 
bend is desired without d 
issembly of any part 

The Imperial Brass Mfg. Co., Chi 
go —Industnal Distribution, Jul 
195 


to close 
ind the fact 
formed by an action 
drawing of tubing 
ire D 


lippec 


open 
1 over th« t 


point 


Variable Pitch Pulleys 


Provides Greater 
Speed Changes 


These two new additions to the 


nanufacturer’s line of variable pitch 
illeys are designed to provide greater 


4 to 


horse powel 


| 
} 


17 
ifinitely variable speed changes 


n the two and thre 


Designed on sound power transmis 
1 principles and utilizing a V to \ 


Continued on page 112 








BLACKHAWK electricians’ equipment 


gives you extra sales 4 WAY 


FS. ed a 


Om More Speed on RIGID pipe, too! 


hydraulic unit has 


a Now, THIN WALL Conduit can be bent profitably! 


At last, this popular tubing can be shaped efficiently on the job-site 

thanks to a new Bender, No. S-34. Remote control and other exclusive 
features create greater speed, better workmanship. Beautiful, kinkless 
bends, matched offsets and rigid installations are made in new record 
time. It handles 114, 1/, and 2” sizes. Savings in materials are 


dramatic. This equipment pays for itself on the first good job. 


It’s a Knock-Out Punch and 
it’s HYDRAULIC! 


No wrench to swing "Porto- 
Power holes up to output of a pipe 
works 


draulic equipment also 


punches 
i> in distribution boxes, ete. 
Saves at least 60% of job time. 


tl hottest equipment line in th 


oduct of Blackhawk Mfs ept P 


Oo Eliminate hand pumping! 


A motorized, portable hydraulic 
pump (No. P-182) can triple the by the 
bender 


wonders on other 


The “Porto-Power 
many exclusives. Because the ram 
works in any position, a Blackhawk 
Bender adapts to floor or bench use 

or overhead on existing runs. Two 
models serve 8 pipe sizes, 1° to 4°. 


Q Lift machinery, pull pulleys 


Dozens of allied jobs are licked 
hydraulic 
Blackhawk 


1an’s Equipment 


Porto-Power 
It jacks 
hy blectric 


which serve 


} t rt 
at t 


ere, have 


ie electrician’s field! 


). Milwaukee 1, Wisconsi 


BLACKHAWK 


HYDRAULIC Porto-Power EQUIPMENT 
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TAPPING 

SMALL HOLES 

| with WINTER 
MACHINE SCREW 


: Ground, 
TAPS eS SS ee 


aay 
t9 


he 


ALWAYS AT YOUR SERVICE 
WINTER BROTHERS advertising in lead- 
ing business publications points out that 
WINTER distributers carry a complete 
steck of WINTER Taps. Your customers 
e@re encouraged te deal with their in- 
dustrial distributers when they need any 
indvetriel product. 


WINTER BROTHERS COMPANY «+ Division of the National Twist Drill and Teel Company 
Rechester, Michigan, U. S. A., Distributors in Principal Cities + Branches in New York, Detroit, Chicago, Sen Frencisce 





REAMING with 
NATIONAL REAMERS 








Reaming consists of enlarging, smoothing, and 
bringing to exact size a previously made hole. To 
satisfactorily perform this important function a 
reamer must be properly designed, accurately 


sized and made, and have good wearing qualities. 


These are the foremost considerations in the design 
and manufacture of National Reamers. 

Stock Reamers are available in a 

wide variety of styles and sizes. Our engineers 

will assist in developing suitable reamers 


for your customers’ special jobs. 


National also makes Twist Drills, Counterbores, 


Milling Cutters, End Mills, Hobs and Special Tools. 


“CALL YOUR 
DISTRIBUTOR” 


& is NATIONAL'S @rm 
belief, based on long ox- 
perience, that the lecal 
industrial distributor is the 
one best source for all 
staple industrial needs — 
including NATIONAL 
Metal Cutting Tools. 


OC ee ae 


NATIONAL TWIST DRILL AND TOOL COMPANY » Rochester, Michigan, U.S.A. 
Distributors in Principal Cities + Factory Branches: New York « Chicage © Detroit + Cleveland + Sen Francisco 








nt than die formed packings. A vantage when countersinking for Hat 


mforms more readily head screws, or counterboring fort 
of the stuffing box, and as it | standard pattern cap screws is 1mprac 


in be drawn up, ci tical in product design 
material and kec gi Another advantage claimed is the 
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ity of the new button heads to re 

in the true hex shape, well defined 

ers and smooth taperless walls of 

sockets without deformation und 

| butt cut ring repeated tightening and loosening op 

Packing Division, Raybestos-Man tions, thus eliminating — replace 
hattan, Inc., Manheim, Pa Indus ents and the danger ft 


trial Distribution, July 1950 red head 
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d, in diameters from No. S t 
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olo-Krom«e Screw Corp., Hartford, 
Industrial Distribution, Jul 





Cap Screw 
Plastic Packing 


Button Head Screws 
Claims Greater Density Retain True Hex Shape 
Than Woven, Braided Packinas 











Arbor Saw Table 


Portable Saw Table 
Weighs 44 Pounds 
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Product Manufacturer age Product Manufacturer 








Drill Attachment Cunmimmins Portable Tools 4 Klectrodes Arcos Corporation 

Electric Drill Milwaukee Electric Drill 98 | Textile Motor Century Electric Co. 126 
Pool Holders Super Tool Co. , Lathe South Bend Lathe Works 126 
Dube Benders Imperial Brass Mfg. Co. H Packing Packing Div.. Flexrock Co. 130 
Variable Pitch Pulleys | Gerbing Mfg. Corp. (creasing Outfit Alemite Div... Stewart- 


assees ‘ 25 
Plastic Packing Ray bestos-Manhattan, Ine Warner Corp, 132 


Power Press Sales Service Machine Tool 
Co. 132 


Hose Enel Weatherhead Co. 136 


Flat Stock Brown & Sharpe Mifg. Co 136 


Cap Serew Holo-Krome Screw Corp. 
Arbor Saw Table Porter-Cable Machine Co. 
kan He Eleetrie Ventilating Co. 
Locker Rack Lyon Metal Products, Ine. Ratchet Adapter Herbrand, Div. of The Bing- 
Aluminum Paint Bisonite Co.. Ine ! ham-Herbrand Corp. 136 
Tool Holder Kennametal Ine. 1! Locknuts Link-Belt Co. 

Fire Alarm Buffalo Fire Appliance Corp. Chipping Hanmiumers Rotor Tool Co. 

Masonry Drill New England Carbide Tool Sander Skilsaw,. Ine. 140 
to Flexible Tubing Flexible Tubing Corp. 1 
Wood Bit Set Century Drill & Tool Works 142 
Hydraulic Jack Wihtol Industries 142 
Jointer-Planer Atlas Press Co. 1th 
Soldering Tool Ideal Industries, Ine. 14t 
Hydraulic Jacks Star Jack Co Jack Plane Millers Falls Co. 116 
Electric Hand Saw Albertson & Co. Tne 2 Lamps Westinghouse Lamp Div. 116 


Level Douwelas Co 
Ladder Platform Res-Tep. Tne 
Foreman’s Desks Standard Pressed Steel Co. 


Fastener South Chester Corp 














NDUSTRIAL DISTRIBUTION © JULY, 1950 





icy Als saves 
i) AL 
your money 





p= 
Bas ) ) 
{@ , 

H fs 

as 1 


a 


Handle it e 
«¢hru-the- -air” 


at lower cost 


These added values make the P&H Zip-Lift 


America’s most popular little wire 

rope electric hoist 

SAFER — 110 volt push-button control. No open wiring. 

Plugging type limit switch; double brakes. 

LIFETIME CONSTRUCTION — Precision built — shaved 

gears running in oil — grease-sealed antifriction bear- 

ings — fully enclosed, moisture-proof, dust-proof, acid- 

proof. Motor designed for hoist service. 

ALERT SERVICE — Out-of-stock delivery from qualified 

dealers everywhere — also backed by 19 branch offices 

and conveniently located warehouses. 


And Now ... Still More New Features — 
All Standard Equipment 
@ Lower limit stop — meets all safety codes. 
@ Extra ground conductor in feeder cable and push 
button pendant. 
@ Reinforced push-button pendant. 
@ Grooved drum for longer cable life. 
Available in capacities up to 2000 Ibs. 


Skilled workers should never be allowed to heave 
heavy loads by hand. Let them put their time and 
effort where they belong—in production. 


In thousands of plants “thru-the-air’’ 


handling 
with the Zip-Lift is saving time—earning money... 
beside 
loading docks, receiving rooms, warehouses—wher- 
ever the handling of loads up to 2,000 pounds can 
be turned into a push button job. 


machine tools, along assembly lines, around 


What are your chances for making money with 
the Zip-Lift? Any P&H Representative will show you 
where—and how—and how much profit it will 
earn for you. 


Meanwhile, bulletin H20-4 may help you. 
filled with money-saving ideas, Write for ir. 
' 


ELECTRIC HOISTS 


4538 W. National Ave. 
Milwaukee 14, Wis. 


Excavly ‘ORS » OVERHEAD CRANES + HOISTS « ARC WELDERS and ELECTRODES + SOIL 1 + CRAWLER and TRUCK CRANES + DIESEL ENGINES + CANE LOADERS + PRE-ASSEMBLED HOMES 


HEVI-LIFT TRAV LIFT 


CRANES 





Cn make, more 

jem whin You a ad te Wma! 
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That’s the big thing about this little hoist! 
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> IN YOUR, TERRITORY) 


You're not just another “‘me-too”’ dis- 
tributor — slugging it out with a host 
of competitors selling the same line. 
You're the Besly Distributor, with 
sales protection provided by Besly 
“respected distribution.’”’ You're the 
Mr. Big, too, because along with Besly 
Taps, Twist Drills and Reamers, you 
can offer a measure of service and 
recognized quality that builds and 
holds Besly’s hard-fisted 
selling program works with you and 
for you all the way. Check the follow- 
ing facts and you'll know why a Besly 
Distributorship is one of the big profit- 
makers in industrial sales today! 


business. 


User satisfaction make 
3esly standards of ac« 

top customer acceptance in 
small shop because Besl 
do a better job 


Mass production pla 
quality is critical } 
Twist Drills and Rear 
challenged reputatior 
helps you sell the | 
make it easier to sel 


There's no wastet 
sales effort unde 
“selective distribut 
selective 


(BESLY) 


— TAS. -< 


ation of 


INDUSTRIAL DISTRIBUTION 


BIG 


2 


TAPS 


TWIST 4 
DRILLS 


REAMERS 


HELP WHEN YOU NEED IT 


Close support by factory engineers 
at Beloit, or in the field, helps your 
customers lick tough production 
problems~-and boosts your stand- 
ing as a supplier. 


VER 1S FAST 


Because of Besly's popular ex- 
change policy that weeds out slow 
movers and replaces them with 
items in greatest demand in your 
territory. Besly stock must make 
money for you and your salesmen 


YE PROMOTION 


The buying power of industry sees 
and reads Besly ads. Intensive 
trade paper advertising is backed 
by coordinated promotion that in- 
cludes catalogs, mailings, reprints, 
selector manuals and data sheets 
Besly gives you the tools to culti- 
vate your big-profit markets 


Write Today! 
Find out whether Besly’s Better 
Deal is still open in your territory. 


CHARLES H. BESLY & COMPANY 


118 N. Clinton Street, Chicago 6, Illinois 
TWistT 


FRanklin 2-1222 
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New Products 


Continued from page 112) 





top of the table is designed to flip over 
to allow 60 second attachment of the 
portable saw in position. When 
dropped back into place, the table 
automatically locks in position. 

It is claimed that this saw table 
doubles the utility of the manufac 
turer’s portable saws, giving the builder 

portable saw and a table saw at a 
considerable saving over the price of 
two independent units 

The 26 in. x 20 in. table with 45 in. 
front and rear rails provides a maxi 
mum ripping capacity of 244 in., per 
mitting easy handling of unwieldly 
pieces. ‘The non-rust rugged cast alu 
minum table has a switch box in front 
for maximum ease and safety. A snap 
lock table insert allows straight, miter, 
and dado cuts. 

Porter-Cable 
cuse, N. Y 
July 1950. 


Machine Co., Syra 
-Industrial Distribution, 














Explosion Proof Fan 
In Eight Models 


Development of a new series of 
I'ype “X” explosion proof propeller 
fans for class I, group D hazardous lo- 
itions has announced by the 
manutact 

rhe aluminum Type “Q” propeller 
fan wheel of patented design, dynami 
balanced for effortless 
offers extra air moving Ca 
pacity; the cast aluminum fan frame 
has a streamlined air inlet for smooth, 
efhcicnt air flow. 

Fight models are 
phase and three phas 


been 


urer. 


cally smooth, 


operation, 


available with one 

motors. All 
izontal or ver- 
Explosion proof fans 


sizes are suitable for hor 


tical operation 








... that was a prospective distributor’s comment 
when we turned down an initial order! 


ABRASIVE BELTS 
ABRASIVE ROLLS 
ABRASIVE DISCS 
ABRASIVE SHEETS 
LAPPING COMPOUNDS 


We are not interested in stocking 
distributors with items they can’t 
promptly turn over. We believe in 
accurately determining the abrasive 
items your customers want and sug- 
gesting only enough stock to insure 
prompt delivery. Because we found 
a prospective distributor “over- 
loaded” with abrasives, we turned 
down his initial order until his pres: 
ent stocks could be corrected. “Are 


you kidding?” was his surprised 
comment...but he appreciated the 
sincerity with which we are building 
distributor business ...on a sound 
profitable basis for all concerned. 

Now is the time to stop to con- 
sider if you too wouldn't like to be 
a distributor for a company whose 
marketing policy is to sell through 
distributors and not in competition 
with them. 


MICHIGAN ABRASIVE COMPANY, 2360 W. Jefferson Ave., Detroit 16, Michigan 


/ichigan- 





RED COAT BRAND 
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4 $ are useful for ventilation in such haz 
Fasier {0 Sell Because They re Dependable ardous places as oil refineries, paint 
shops, chemical plants, dry cleaning 
establishments, etc. 
Ilg Electric Ventilating Co., Chi- 
cago Industrial Distribution, July 
1950. 





MOTOR DRIVEN 


PRESSURE 
BLOWERS 


THREE SIZES 
“%, ¥2, 1 HP. 


READY TO RUN—IMMEDIATE DELIVERY! 


CENTRIFUGAL TYPE designed to deliver an even, non-pulsating flow of air for blowing 
or exhausting. Universal as to rotation and discharg Direction of discharge may be 
changed to any of eight 45 degree positi @ Housing, base, support. and impeller 
are constructed of cast aluminum alloy to reduce weight and 
increase strength. Straight wall construction reduces windage 

sep FOR and increases efficiency. 


are @ Powered by standard 3450 r.p.m. direct-connected 60-cycle ball 
bearing motor in choice of open or totally enclosed types. Three 
sizes, %, 42 and 1 H.P. with capacities from 100 to 800 cu. ft. per 
min, at static pressures from 42” to 6”. 


WRITE TODAY FOR LITERATURE 


www WP PRIMURtMALozycelae dhe «| Locker Rack 
112 W. WILSON AVENUE NORFOLK, “ VIRGINIA 


























Locker Uses 
Limited Floor Space 


CANTO L ore For SCALE-FREE This locker is designed as a prac 


tical clothes storage unit for use where 
Heat Treating & | floor space is limited and low cost is a 
Annealing of Steels prime requisite. It accommodates 10 
persons in a minimum floor area 
compartments are at medium heights. 
Each door is equipped with a builtin 
lock with two keys. Door clearance is 
8% in. x 8% in. The locker is 50 
wide, 18 in. deep, and 76 in. high. 
rhe doors are hinged at the top so 
that they drop shut. Locking the door 
secures the coat; a chain drops through 
coat sleeve and is locked with the door. 
Lyon Metal Products, Inc., Aurora, 
Ill.—Industrial Distribution, — July 
1950. 





ee Geis Aluminum Paint 
local distrib- 


Dries In 
12 to 18 Minutes 


% Selective Distribution—Generous Discount : 
Sell CANTOL % Advertised in the magazines your customers A low cost, chemical and heat re 
WAX to your i read: sensi sistant aluminum paint that dries to 
merican achinis 
customers who Too! & Die Journal Miata tei handle in twelve to eighteen minutes 
-— a a Modern Machine Shop ; (air drying) is available. For produ 
drives, for bet- Senin © ot ‘ 5) aVallaDic. proaut 
ter traction ~ Information write The tion lines, no waiting period is Te 
ead Somes tne. S00 Eranatin ave. quired before baking at 300° | 
elt life. lord, Conn. nly six minutes to obtain complet 
Established 1871 as ca es to obtal 4 





drying. 
CANTOL WAX Ingenious blending of aluminum 


PRODUCTS CO flake sizing produces an unusualls 


Bloomington, Indiana 
ns brilliant surface with superior light 
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FILES FOR EVERY PURPOSE 
True Atkins quality in every re- 
spect — each “tops” for its particular 
type of work 


ATKINS ALWAYS AHEAD 


Industrial distributors can well be proud of the customer-confidence they 
have built. It’s the very life blood of their success. Atkins knows this—and 
feels privileged to supply so many leading industrial distributors with 
saws they can trust—with saws they can recommend with confidence! 
. . . Atkins “Silver Steel” hacksaw blades—the very finest that can be 
made —are helping industrial distributors to maintain that customer- 
confidence essential to continuing sales with profits! ... Only ATKINS 
makes “Silver Steel” saws ! 


E. ATKINS AND COMPANY. Home Office and Factory 
402 SOUTH ILLINOIS STREET @¢ INDIANAPOLIS 9, INDIANA 

Branch Factory (Aol Bae Wit mamel & achel | © Knife Factory LANCASTER, NEW YORK 

Branch Offices ATLANTA . CHICAGO . NEW ORLEANS . NEW YORK 
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MACHINISTS’ 


VISES 


STRONG, DURABLE and 


Here’s why REED Vises last longer. 


1. Adjustable front end bearing eli- 
minates lost motion throughout entire 
life of vise. 


2. Heat-treated, high-carbon steel 
vise nut for greater strength and perma- 
nent use. 


3. Heat-treated, 
screw for strength and stiffness 


high-carbon steel 


accurately machined for maximum 


bearing surface and long life. 


4. Base of main vise nut is accu- 
rately milled to limit gauge and fits 
into machined V-slot in body. In- 
sures perfect alignment, less stress 
and longer wear. Permits easy re- 
placement of obsolete malleable nut. 


5. Corrugated clamp bolt fits in- 
to corrugations in base plate to in- 
sure positive clamping. 


6. Quick, positive provision for 
taking up longitudinal play in the 
main vise nut. 


| reflection factor, states the manufac- 
turer. This coating will not stain or 
yellow from continued exposure at 
high temperatures, and gives good 
resistance to chemical fumes. 
Bisonite Co., Inc., Buffalo, N. Y. 
Industrial Distribution, July 1950. 





STANDARD 
KENNAMETAL INSERT 


() 
(6) 
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Tool Holder 





Seven Features 
Added to Holder 


A new tool holder has been devel 
oped by the manufacturer, retaining 
ill proven features and incorporating 
seven new ones: 

Broached construction, solid back 
ing for insert, heat treated alloy steel 
shank, large hollow back-up screw, 
improved clamping, front wrenching, 
ind a friction lock. 

Kennametal Inc., Latrobe, Pa.——In 
dustrial Distribution, July 1950. 





It pays to sell quality! The exclusive fea- 
tures of REED Machinists’ Vises will help 
you build more sales volume with greater 
customer loyalty and good-will. Recom- 
mend them with complete confidence. 


Remember, In a vise or pipe tool, 
if it’s a REED . . . it’s RIGHT! 











Alarm 


Automatic Alarm 
Controlled by Temperature 


wutomatically controlled fire 
uinds a penetrating, five min 
ute warning when temper iture reaches 
[t is a completely auto 
matic, self contained wind up unit, 
requiring no electricity, no comph 
ited installation, and no maintenance 


U.S.A. Special heat fuses are available if tem 


] 
Hada 


135 deere 


MANUFACTURING COMPANY 


ERIE, PENNSYLVANIA, 


INDUSTRIAL DISTRIBUTION © JULY 





BROADEST LINE OF I 3. KIND 














@ Williams Line offers the Industrial 
Salesman an exceptional profit oppor- 
tunity because of its breadth and scope! 


Every conceivable type of industrial 


/ 
8 
{ 
i 
i 


wrench, in the greatest range of open- 
ings ever produced . . . a wide assort- 
ment of frequently replaced shop tools 
and accessories ... all of finest quality 
...and consistently advertised to your 


customers and prospects. 


(This standard signature appears in all Williams advertising) 


H. WILLIAMS & CO., BUFFALO 7, N. Y. Qisheibulors Evowwhere 
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®@ Popular fasteners with users and dealers alike, 
Cleveland’s High Carbon Cap Screws are made by the Kaufman 
Process. This famous Double Extrusion method assures more uni- 


form dimensions within the tolerance range in the finished prod- 


uct and creates beneficial changes in the steel’s grain flow. Com- 


plete range of sizes, diameters from Ys” upward. It pays you to 
stock and sell Cleveland High Carbon Heat Treated Cap Screws. 


THE CLEVELAND CAP SCREW COMPANY 


2917 East 79th Street 


Cleveland 4, Ohio 


Warehouses: Chicago, Philadelphia and New York 


"i 


ORIGINATORS OF THE 
KAUFMAN nornrs. BI PROCESS 


Specialists for more than 30 years in 


CAP SCREWS, SET SCREWS, MILLED STUDS 


Ask your jobber for Cleveland Fasteners 
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perature limits other than 135 degrees 
are desired. 

The rust proof wind up mechanism 
stays energized until excessive temper- 
ature releases the heat sensitive fuse, 
or until the fuse is unscrewed slightly 
to check the alarm. If the alarm has 
sounded due to a fire, a new fuse is 
easily replaced. 

Buffalo Fire Appliance Corp., Day- 
ton, Ohio—JIndustrial Distribution, 
July 1950. 























Masonry Drill 


Rotary Drill Bit 
Has Maximum Steel Support 


Iwo spiral low angle flutes are 
turned in this steel drill body, and the 
diameter of the body is the same as 
the diameter of the hole to be drilled. 
For this reason, maximum steel sup 
port is given to the carbide tip. 

It is claimed that this built-in fea 
ture also enables the drill to remove 
the dust from the hole as it drills. The 
drills are being offered in sizes from 
*s in. to 1 in. inclusive, and are ready 
for immediate delivery. 

New England Carbide Tool Co., 
Cambridge, Mass.—Industrial Distri- 
bution, July 1950. 


Level 


Precision Instrument 
Indicates Fall, Pitch, Grade 


This “‘five feature” level is designed 
exclusively for plumbers, steam fitters, 
electricians and other workmen who 
need a precision instrument with a 
grade screw adjustment to indicate 
fall, pitch or grade. The level fea 








Be prepared to supply the right aluminum paint 
for every type of painting job, inside or outside, 
by stocking the complete line of PERMITE 
Ready-Mixed Aluminum paints. Maintenance 
men like the longer lasting protection, the extra 
coverage, the better hiding power, and the true 
economy of these high quality aluminum paints. 





Remind your sales force to look on every call 
for the opportunities to make extra sales with 
these widely used aluminum paints. Stacks, boiler 
rooms, roofs, bridges, furnaces, radiators, pipes, 
walls, implements, machinery, equipment, storage 
tanks—all need the enduring protection afforded 





by the silvery, extra-resistant, metal-like Permite 
aluminum paint film. Every plant, institution or 
commercial structure has many uses for Permite. 





Supply each of your men with the Permite Paint 
Manual, which describes each type of Permite 
Aluminum Paint — where and how to use it. 
This 24-page manual is an authoritative painting 
guide, which can be used to interest paint buyers 
and to create many extra sales. Use also the 
many other Permite sales helps to keep customers 
reminded of the advantages of Permite. There’s 


a lot of aluminum paint sold in your territory. 
Take steps now to get your share—with Permite. 








Permite Permite Varnishes, made to the same high quality standard as Permite Aluminum Paints, are now 
v ° h available in a complete range of types, including Floor, Furniture, Marine Spar, Quick Drying, 
arnishes Spar Oil, Reinforcing Oil, Redwood Finish—varnishes for all exterior and interior applications. 








ALUMINUM INDUSTRIES, Inc., Cincinnati 25, Ohio - Paint and Varnish Division 
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AHLBERG BEARINGS 


1. ae THE FAVORITE LINE 
Because THE Fuet une! 


Boosting profits is simply a matter distributor sales and engineering 





of making more sales to more assistance program. Sound mer 
people. That’s why, when it comes —chandising helps, jobber protec- 
to bearings, it pays and pays well, tion, obsolescence control, more 
year in and year out, to stock the than four decades of experience 
Ahlberg line — the full line of ball and friendly service, all combine 
bearings that enables you to render to make the Ahlberg franchise one 
anti-friction service for virtually of unlimited possibilities. Why 
every type of machine in every settle for less? Why wait? Write 
branch of industry us today and see if there’s an open 
In addition to its completeness franchise in your area. Ahlberg 
and outstanding quality the Bearing Company, 3025 West 
Ahlberg line is backed by a proven 47th St., Chicago 32, Illinois 


AHLBERG 


BALL BEARINGS ~ ROLLER BEARINGS « THRUST 
BEARINGS ° BALL BEARING HOUSINGS 
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tures a 45° vial, horizontal vial, ver- 
tical vial, stainless steel rule, and 
grade screw adjustment. 

One side of the rule reads 9 in. 
to right from center and 9 in. to left 
from center for roughing in and set 
ting fixtures. ‘The other side is a 
regulation 18 in. rule graduated to 
Ys in, : 

Douglas Co., Charlotte, N. C 
Industrial Distribution, July 1950. 

















Ladder Platform 


Attaches Easily 
To Round Ladder Rung 


Phis portable ladder platform at 
taches easily to any round ladder 
rung, and can be quickly changed from 
rung to rung. The device is of all 
aluminum construction, and weighs 
ibout four pounds. Its tensile strength 
is 25,000 pounds psi. ‘The platform is 
so constructed that the majority of 
weight applies to ladder uprights in 
stead of on the rungs 

The step surface is 12 in. wide and 
5 in. deep, and has a deep diamond 
tread to prevent the feet from slipping. 
Ihe device is non-tripping, and will 
not impede the ascent or descent on a 
ladder. It is usable on double exten 

m ladder 

Res-Tep, Inc., Euclid, Ohio.—In 
dustrial Distribution, July 1950 


Foreman’s Desks 


Available In 
Three Steel Models 


Ihe manufacturer announces the 
ivailability of his new foreman’s desks 
of stecl. There are three standard 
models from stock of sturdy, all steel 
construction with baked on enamel 
nish. The smooth, firm, writing sut 

will not dent, and drawers glide 
easily on ball bearing rollers. Pigeon 
hole tops keep the work neat and 
irderly 

Standard Pressed Steel Co., Jenkin 
town, Pa.—TIndustrial Distribution, 


July 1950. 
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Fastener 


Fastener Claimed 
Vibration Proof 


\ vibration-proof fastener will not 
loosen under the most severe vibration 
or panel movement, according to the 
manufacturer. ‘The fastener employs 
1 thread, which acts as a 
shock absorber and effectively cushions 
vibration and panel movement. A 
single fastener length will serve panels 
ranging from a minimum total thick 
ness of .075 in. toa maximum of .500 
in. Samples are available from the 
manufacturer 

South Chester Corporation, Phila 
delphia—Industrial Distribution, July 
1950 


1 spring as 














Hydraulic Jacks 


Sizes Range 
From 1'2 to 100 Tons 


The manufacturer has introduced a 
duty hydraulic 
rom 14 to 100 tons capacities. 


Sizes range from 14, 3, 5, 8, 12, 20 


7 
mplete line of heavy 


jacks f 


tons and on up to 100 tons 
All models can be used 


1 1 
horizontal ] 


position wit 
I 

1 
powel The JaCK handk 
moved from the 


to open 


pump Ket 
Needle 


] ] + ly te 
release gives completely if¢ 
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4 T rfect coupli 
; hose used 
€ ing, Core..b 
, riveting, drilling, 
amping ...and many 
other indoor and out- 


door apggrations ry 
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L «I REAMERS 
GIVE YOU THESE 
BIG ADVANTAGES 


FULL LINE 


PACKAGING 


Price & Delivery 


PROMOTION 


POLICY 


All sizes from 1/16” to 12” 
by 64ths are standard. Also 
Wire Gages sizes 1 thru 
360, and Letter sizes A thru Z 
are STANDARD. 


All reamers packed in trans- 
parent plastic capsule, clearly 
marked for size and identifi- 
cation. Protection and storage 
problems solved. 


Competitive prices with fair 
profit for Distributors on any 
size order. Delivery schedule 
on 24 hour basis. 


Advertising and merchandis- 
ing program geared to sup- 
port Distributors to the hilt. 
Sales tools and weapons with 
a real buy-appeal. 


An “on the line policy” with 
real features. GUARANTEED 
INVENTORY CONTROL, full 
Distributor protection, credit 
for direct sales, and more! 


“The Reamer Specialists” 


LAVALLEE & IDE, INC. 
CHICOPEE, MASSACHUSETTS 
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over lowering. All models up to 12 
tons have telescoping extensions screw 
in piston or ram. All units are tested 
to 50% overload. 

The Star Jack Co., Elmwood Park, 
Chicago—Industrial Distribution, July 
1950. 


Electric Hand Saw 


Versatile Saw 
Has Two Inch Cut 


This 144 pound electric hand saw 
is adapted to rip sawing, mitre cuts, 
and netch work. An adjustable rip 
scale guide is plainly graduated in frac- 
tions of an inch, while a sawdust vent 
climinates clogging. The depth of cut 
is adjustable to a maximum of two 
inches. 

An adjustable base for bevel cuts 
swings from 0 to 45 degrees. A spring 
lift with wing nut adjustment is quick 
and accurate. 

Notch work can be done quickl\ 
and with precision. Perfect balance 
assures true one-hand operation. Th« 
saw operates from a universal AC-DC 
motor, 115 volt, 8 amperes. No load 
speed is 5300 rpm. The saw has an 
aluminum alloy body, and has ball and 
roller bearings throughout. 

Albertson €& Co., Inc., Sioux City, 
Iowa — Industrial Distribution, July 
1950 


Electrodes 


Hydrogen Welding Electrodes 
Eliminate Preheating 


The manufacturer announces the 
development of three new additions 
to his line of low hydrogen welding 
electrodes. These electrodes save fab 
rication time through the elimination 
of preheat in the welding of low alloy 
high strength steels. 

The new electrodes perform satis 
factorily without preheat even in freez 





NOW! a BENCH MICROMETER 
that both 
MEASURES and 
COMPARES! 


MEASURES 

Ideal for measuring wire, tube 
filaments, watch parts, and 

other smal! precision products. 


COMPARES 
A finger operated lever is 
the only motion required for 
multiple inspection of 
duplicate parts. 


\ 
N 0 ? 4 5 The New Brown & Sharpe 
e e o 
* Indicating Bench Micrometer 
What’s more, it’s fast! A slight, short movement of 
the anvil retractor lever permits instant insertion or 


Here’s a sensational new development that has no 
counterpart in the field of measuring devices! It’s the 
new Brown & Sharpe Indicating Bench Micrometer 
No. 245 with original features — exclusive advantages 

that serves multiple functions: 

MEASURES to an accuracy of .0001” over range of 
0 to 2”. Reads directly from the thimble. Or, for fast 
setting and measuring, can be set to nearest thousandth 
and then read in increments of .0001” on dial gage. 

COMPARES ... for multiple inspection of small 
parts. Dial indicator gives direct readings of variations 
from standard sample, in ten-thousandths. No need for 
additional standards. 


removal of work pieces. 

Sales-sparking advantages like these make the No. 
245 an additional item valuable for you to have in 
stock. Structural features include carbide-tipped 
measuring surfaces, frictionless straight-line anvil 
movement, adjustable work support and adjustable 
measuring pressure factory-set at any specified pres- 
sure from 8 oz. to 2 Ib. 

The No. 245 is a ready seller for a wide variety of 
industrial applications. Brown & Sharpe Mfg. Co., 
Providence 1, R. I., U. S. A. 


We urge buying through the Distributor 


BROWN & SHARPE 1s 








Your industrial supply distributor can help you 
CUT MATERIALS-HANDLING COSTS’ 


Reducible 
30% 


special problems — backed by the facilities of the 

4 F world s largest manufscturer of casters 
era ng 30% of roral manufacturing cost Are you familiar with the cost-saving opportunites 
He can show you how Bassick casters, wheels and f Bassack “FLOATING- HUB shock-absorbing casters, 
wheel mountings save production time, reduce mainte casters with grooved wheels, postion locks, the new 
nance on floors and “rolling stock Alcore rubber tread wheels etc / See your distributor’ 

Your distributor, storing thousands of items 
ly serve your needs. 1s your best. most economical THE BASSICK COMPANY, Bridgeport 2, Conn. Division 
hum! Bassick's ow f Stewart Warner Corp. In Canada Bassick Division 
solve Stewart. Warner Alemite Corp., Led, Belleville, Ont 


Making more kinds 
of Casters 
Making Casters 
do more 





We’re selling you 
to your customers! 


This advertisement is part of Bassick’s continuous program to increase 
your business. It appears during July and August in MILL & FACTORY 
FACTORY, MODERN INDUSTRY, PURCHASING, MODERN MATERIALS 
HANDLING, and FLOW. We have always promoted the distributor as 
the best source of supply for our products. ‘‘It’s 50-50 in ’50”’. . . and 
we ask you Bassick distributors to do your part in carrying an adequate 
stock to give prompt service, and in calling on us to assist you wher- 
ever your customers have special requirements. 
THE BASSICK COMPANY, Bridgeport 2, Conn. 
Division of Stewart-Warner Corp. In Canada: 
Bassick Division, Stewart-Warner-Alemite 
Corp., Ltd., Belleville, Ont. 
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ing temperatures. ‘They open up a 
wide range of applications in the metal 
working industries, and other fields 
where on the spot fabrication is desir- 


able. 


hese low hydrogen electrodes leave 


a mild steel deposit which differs from 


the deposit of most mild steel elec- 
trodes in possessing higher tensile 
strength, better elongation and better 
impact strength at both room and 
freezing temperatures. In addition, 
they climinate underbead cracking. 
Arcos Corporation, Philadelphia 
Industrial Distribution, July 1950 














Textile Motor 


Motors Resist 
Lint-Laden Air 


The manufacturer has developed a 
new line of general purpose textile mo 
tors for use where the motor is sub 
jected to an unusual amount of lint 
Ihe 40°C open rated motors have 
igid cast iron frames and end brackets, 
ind are ball bearing factory lubricated 
for several years normal service. 

Oven cured plastic insulation holds 
the winding in a rigid mass and com 
pletely encloses the coil ends. The 
frame and the moulded plastic cover- 
ing the end coils make one continuous 
mooth contour 

Other features include high pres 
ure die cast rotors, integral cast ter 
minal boxes with the frame, pressure 
locked and keved stator and rotor iron, 
ind mounting feet cast integral with 
frame. 

Century Electric Co., St. Louis— 
Industrial Distribution, July 1950. 


Lathe 


Gear Lathe 
In Four Bed Lengths 


This 10 in. quick change gear lathe 
is manufactured in four bed lengths, 
rigidly constructed of special gray iron 
with 30 percent steel content added. 
This produces a hard close grained bed 


(Continued on page 130) 





WE MEAN YOU 


For years, Eaton-Reliance has been 
consistently plugging the adv 





a * of dealing with a Reliance Dis- 

e Distri utor tributor YOU. We'll be 
happy to furnish reprints 

of this advertisement. 


for these 


He maintains large stocks of 

Reliance Spring Lock Washers 
DELIVERY in A.S.A. standard sizes... is set 

up to make prompt delivery. 


He carries your inventory, 
freeing capital for operatin 
TIED-UP CAPITAL . nag serge 3 
requirements, saving you in- 
surance and handling costs. 


You don't have to use valuable 

space for storing large stocks 
CROWDED STORAGE of spring lock washers to guard 

against production delays 


You can order Reliance Spring 
Lock Washers from your Reli 
OBSOLESCENCE ance Distributor as you need 
them—without risk of obsoles 
cence or price declines. 


There’s no question of quality 
when he delivers Reliance 
Spring Lock Washers in the 

QUALITY tough, quality-protecting pack 
age (plainly marked with quan- 
tity and size) with a quality 
guatantee certificate in every 
package. 


7 -‘ame), 


LOCK WASHERS 


EATON MANUFACTURING COMPANY s) RELIANCE DIVISION, MASSILLON, OHIO 


Sales Offices: New York, Cleveland, Detroit, Chicago, St. Louis, San Francisco, Montreal 





(SAE 660) 
Asarcon 773, Bronze Bars 


any length you need 


With Asarco’s longer lengths you can get a bronze bar or tube 
SCOM length that provides exact multiples of part length plus saw cut. 
leaving only one chuck-end. Continuous-cast bronze suits your 


machine requirements ideally, whether for production or mainte- 
nance work, 


reduces AsARCON 773 always meets SAE 660 specs . . . losses from 


metallurgical defects are negligible. Metallurgical quality is so 
high that part after part passes the most rigid inspection. With 


continuous-cast bronze there is no porosity ... no dirt or dross 
cos ee inclusion, 


ASAR 773 bar and beari I} isc ; cast in 14” 
SARCON (45 bar and bearing bronze 1s continuous-cast in *2 
to 5” diameters. cored or solid. Rods and bars for gears, shafts, 


: and other machine parts . . . tube stock for bushings. bearings, 
im proves sleeves. or liners . . . 215 standard sizes in lengths up to 105” 
are offered for exacting production and maintenance require- 
ments. Other alloys. shapes and lengths up to 20’ available. See 


product your ASARCO distributor. 


Territories available for qualified distributor organizations. W rite... 


American Smelting and Refining Company 
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FOUR 1950 BUSINESS PROGLEMS... 





salesmen to do a 
better selling job. 








Se/ 2. Choosing repu- 
* table lines with a 
fair profit margin. 























Balancing your inventory for quick turn-over at 
low cost. 

















4. Delivering the 
goods on time. 











...and how to solve them on fittings for wire rope and chain 
CONCENTRATE ON LAUGHLIN becouse: 


Laughlin helps you equip your salesmen to do a 

better selling job by providing the easiest-to-use, 
most educational catalog in the industry; p/us such door- 
opening sales leaders as: “‘Fist-Grip’’ Wire Rope Safety 
Clips; Safety Hoist Hooks in a wide range of sizes and types; 
Clevis Grab and Slip Hooks; Weldless Rings and Sling Links; 
genuine ‘Missing Links,”’ oval and pear-shaped; large-eyed 
Grab and Slip Hooks; Pad Eyes for welding; Lifting Eyes; 
newly designed Turnbuckle Eyes; Plow Steel Wire Rope 
Thimbles; plus a full line of shackles, wire rcpe sockets, 
turnbuckles, hoist hooks, eye and ring bolts, etc.; p/us con- 


sistent national advertising to back up your sales force. 


Laughlin helps you choose a reputable line with 
a fair profit margin by giving you the widest selec- 


JAUGHLIN 


tion of well-accepted fittings from any one source with sug- 
gested resale prices that make your profit picture look rosy. 


% Laughlin helps you balance your inventory for 
© quick turn-over at low cost by giving you a liberal 
freight allowance on 100 lb. shipments so you can avoid 
parcel post, express and minimum transportation charges. 


‘A Laughlin helps you deliver the goods on time 
“by living up to the motto “Ship today” from a large 
stock constantly maintained for the convenience of you and 
your customers. 

SO, if you’re interested in more profitable business in 1950, 
it will pay you to get the whole story from a Laughlin repre- 
sentative. THE THOMAS LAUGHLIN COMPANY, 
Portland 6, Maine. 


a 


\_4 


THE MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 
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10 point superiority 


This new sheave is a result of Medart’s 12 years research and experience in manu- 
facturing taper bore bushed type sheaves. The basic principle of a split bushing and 
a tapered bore which has proved its advantage for years in Medart TS pillow blocks 
and in Medart keyless compression shaft couplings is now incorporated in a V-belt 
sheave that features simplicity of design and application. 


Simplicity of design —Tapered bore, 
one-piece bushing and two cap screws. 


Simplicity of mounting—Sheave and 
bushing assembly slip on shaft and two 
cap screws are tightened. The sheave 
and bushing are thus locked to the shaft. 


Simplicity of dismounting—Same two 
cap screws are backed off, unlocking 
the assembly and disengaging the shaft 


Bushing is split for entire length on 
one side to ossure full length fit on an 
oversize, standard, or undersize shaft 


Cap screws are the keys no con- 
ventional key between sheave and 
bushing. The screw heads are in the 
counter bored holes providing metal 
backing for heads and eliminating 
shear and bending stress from screw 
threads 


Bushing is flush with sheave hub on 
Both sides—no flanges, no projecting 
parts. 


Cap screws permanently located — 
fie same two cap screws are used to 
lock the sheave and bushing to the 
shaft and also to unlock them. 


The bushing is a simple one-piece 
Split construction with two milled slots 
—no flanges, no drilled or tapped holes 
and no requirement for special align- 
ment. 


The keyway in the bushing is oppo- 
site the slit to assure flexibility and uni- 
form width on the shaft. 


The sheaves ore made of special 
high test hard iron for maximum groove 
life longer belt life! 


Mas: 
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having unusual strength and long 
wearing qualities. A complete line of 
tools, attachments and accessories, in 
cluding a taper attachment, hand 
lever and handwheel collet attach 
ments, collets, a milling attachment, 
etc., is available for this 10 in. lath« 

The back geared headstock used is 
hand scraped to the bed to assure pre 
cision alignment of the spindle. A 
wrenchless bull gear lock permits easy 
shifting of the back gears. All gears 
are fully enclosed by hinged guards 
ind are machine cut, no die cast gears 
being used. 

Iwo types of horizontal drive units 
ire available for the lathe, a 12 speed 

#8 to 1,435 rpm.) drive using a flat 
leather belt to the headstock, and a 16 
speed (52 to 1,365 rpm.) drive with a 
V belt to the headstock 

South Bend Lathe Works, South 
Bend, Ind.—Industrial Distribution, 
July 1950 














Packing 


New Packing 
Claims Multiple Features 


This ucw packing is said to be self 
forming, self lubricating and stringless, 
one size of which forms itself into any 
size or shape of solid, lead like, leak 
proof seal in any fitting or pump 
stuffing box into which it is placed. 

The packing is furnished in rope 
form 4 in. in diameter. It is especially 
engineered and compounded to 1 
place and outwear about 90 per cent 





Why baking and drying costs go down 
with General Electric infrared lamps 





I. Give more space 


When your customers install infrared heating, they'll often gain 
valuable floor space. Infrared heating permits the use of compact 
units that require little room and can often be installed overhead 
and out of the way. Many users of General Electric heat lamps 


report space savings of up to 75%. 


2. Give quick heat 


G-E infrared gives you quick heat at low cost... saves valuable 
time. A typical manufacturer reports baking time reduced 87% 
when he switched to infrared heating with General Electric lamps. 


You'll find G-E infrared lamps give customers a speedy answer 





to many baking, drying, dehydrating and finishing problems. 





3. Give close control 


General Electric infrared is a natural answer for difficult heating 
problems because temperature can be held to a fraction of a 
degree. Users get high product uniformity, fewer rejects. 
Infrared lamps generate short-wave infrared that puts more of 
the heat in the product—less heat in the air. And since lamps 


direct the heat accurately, there’s less wasted. 


For extra business, discuss the cost-cutting advantages of 





General Electric infrared lamps on your next round of calls. 





FREE BOOKLET wil! make the sale 
easier. Gives data on General Electric's many 
infrared lamps, with application pictures and 
suggestions. Write for “Industrial Infrared 
Lamps”, General Elect ( I PRARED 
F s venerd ectric Company, Lamp 

=e % pears Sans LAMPS 


Department, Nela Park, Cleveland 12, Ohio. 











You can put your confidence in— 


GENERAL @@ ELECTRIC 
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Complete informa= 
tion on the FULL 
LINE of Cash-Acme | 
Automatic Valves — 
is yours for the | 
asking. Send for 
Catalog D12. Pres= ; 
sure regulation im mat 
small unit is a : 
able in Type A-3l, 
illustrated here 
precision made Re 
ducing a ; 
“a Volow her al 


. watef. . gas, ete. 


CASH-ACME 
Automatic Valves 
A. W. CASH VALVE MANUFACTURING CORP. 


6615 EAST WABASH AVENUE DECATUR, ILLINOIS, U. S. A. 


ALLIGATOR 








© CONVEYOR 
BELT LACING 


in Long Continuous Lengths for Conveyor Belts .. . 


% Excellent for Package Conveyors, Portable Loaders, Trenching and Ditching 
Machines, etc. 


% In canneries where corrosion or rust is a problem specify Alligator made 
of Monel. 


% For magnetic separators or anti-sparking specify Alligator made of Everdur. 
% Separable and smooth on both sides. 
% 12 sizes. For belts from 1/16” to 5/8” thick—and any width. 


Order from Your Supply House. Ask for Bulletin A-60 


FLEXIBLE STEEL LACING CO.., 4633 Lexington St., Chicago 44, Ill. 


JUST A HAMMER TO APPLY IT 
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of all sizes of mechanical packings, 
according to this manufacturer. 

The packing can be used on rotat 
ing and reciprocating rods, shafts, 
stems, and joints handling air, gas, wa 
ter, steam (up to 150 psi), oils, most 
acids, alkalis and solvents, ammonia, 
brine and other refrigerants. It is 
especially recommended for use on 
steam, oil and gasoline. 

Packing Division, Flexrock Co., 
Philadelphia Industrial Distribution, 
July 1950. 





Greasing Outfit 


Two Models Built For 
One Hand Operation 


Two models of a portable “one 
man-one hand operated greasing out 
fit” have been announced by the man 
ufacturer. One model is equipped with 
a gun which weighs but two pounds 
and greases up to 55 bearings, while 
the other model comes with a gun 
with nine ounce capacity. 

Two elements comprise this new 
greasing outfit: a loading pump and a 
grease gun. The loading pump is 
mounted in a rigid steel cover which 
fits the top of any standard 25 or 35 
pound size original lubricant bucket o1 
pail, replacing the original container 
cover. A loader valve on the pump and 
1 loader fitting on the gun fill the 
gun. 

Pressure of grease delivery at the 
fitting is controlled by the operator 
It is possible with either gun to effect 
up to 10,000 pounds i delivery pres 
sure. 

Alemite Division, Stewart-Warner 
Corp., Chicago—Industrial Distribu 
tion, July 1950 


Power Press 


Has One Piece, 
Special Alloy Frame 


A new 85 ton open back inclinabl 
| 
power press features a 
, 
cial alloy frame with buil 





YOUR CUSTOMERS WILL APPRECIATE... 


CHICAGO 
CUT-OFF WHEELS 


IMPORTANT! A few choice 


territories are now open to 


; ; industrial distributors on a 
A Y 
w 


franchise basis. This includes the 
entire Chicago Wheel line— 
grinding wheels, cut-off wheels, 
™ mounted wheels, and HANDEE, the 
“Tool of 1001 Uses.’ Send the 


coupon today for full information. 


CHICAGO WHEEL & MFG. CO. 


1101 W. Monroe Street, Chicago 7, Illinois 


INDUSTRIAL DISTRIBUTION 


in 
Sealed 
Packages 


Chicago Cut-Off Wheels—in their 
new moisture-free heat-sealed pack- 
age—give your sales force a really 
new and effective selling argument. 
And we're backing up this develop- 
ment with a double barreled adver- 
tising and promotional campaign! 

Only Chicago Cut-Off Wheels 
stay Factory-Fresh until put in serv- 
ice. They cut faster... last longer... 
with efficiency increased as much 
as 10‘... No shelf-life loss... and 
wheels are always easily identified 


through transparent wrapper! 


CHICAGO WHEEL & MFG. CO. 
Dept. ID-7, 1101 W. Monroe Street, Chicago 7, Ill. 


C) Please send full information on the new, mois- 
ture-free Chicago Cut-Off Wheels. 


(_] We would like more information on distributor 
franchise 


Name 





Firm 





Address 
City. 
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Handy-Pack 


Bolt Cartons 
are preferred... 


@ Handy-Packs contain the same 
small lot quantities of bolts that 
have been standard for years. Cut 
thread carriage and machine bolts 
have nuts attached as always. 


Certified 
Reshippable 


Sealed with 
nylon tape 


iwoare Jobber 


} because the 
rugged Handy-Pack is a better product 
and an easier product for jobber salesmen 
to sell. Retailers go for the Handy-Pack... 
jobber sales go up. 


By Industrial Distributors because | 
these rugged cartons can be handled or even | 
dropped without breaking. They can be 

stacked fast and efficiently. They save time | 
and labor in the warehouse. | 


RUGGED HANDY-PACK 


CARTONS are made 
of corrugated board... 


with a certified bursting strength from 125 
to 200 Ibs. per sq. in. depending on bolt size. 
Phe cartons are packed in wooden boxes... 
can be ordered in carload or less-than-carload 
lots. Every carton is sealed with nylon tape 
«..is certified reshippable. Tying and wrap- 
ping are eliminated when you reship them. 
Once you try rugged Handy-Packs, you'll 
never again want bolts in ‘paper’ cartons. 
Enjoy all the advantages of the rugged 
Handy-Pack by sending your bolt orders to } 
Buffalo Bolt Company. 


Rugged open 


Jrawer 


because the cover 
ean be used as a rugged open drawer in bolt 
cabinets. No opening cartons everytime vou 
make a sale. And you never have broken 
cartons, spilled or mixed bolts. 


for this free circular on quantities 
and weights of Handy-Pack Cartons. 


BUFFALO BOLT COMPANY 


North Tonawanda, N. Y. 


Sales Offices in Principal Cities. Export Sales Office: 


Buffalo International Corp., 50 Church Street, New York City 


PRODUCERS OF CIRCLE ® PRODUCTS BOLTS * NUTS « RIVETS AND SPECIAL FASTENERS 
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to insure rigidity and strength. ‘The 
built in tie rods help reinforce the gap 
of the press, permitting larger die 
space with added strength, and elimi 
nating deflection on heavy work. ‘The 
design of this tie rod frame reduces 
binding or misaligning of dies on 
extra heavy drawing and blanking ope 
ations. 

The bolster area of this press is 22 
in, x 36 in., and the depth of throat 
is 12 in. The shut heights and strokes 
are optional. There is no sacrifice in 
the weight of the press because of the 
built in tie rods, yet the height of the 
press from the floor to the center of 
the crank is only 784 in. 

The press can be furnished with 
cither flywheel drive or back geared, 
standard sliding key clutch or can also 
be furnished with a built in air fraction 
clutch and brake, back gear presses 
only. 

Sales Service Machine Tool Co., St. 
Paul Industrial Distribution, July 
1950. 














Hose End 


Steel Hose End 
Is Reusable 


This all steel reusable hose end is 
designed to give maximum service and 
benefits at minimum cost. The hex 
wrench pad on the swivel nut hose 
ends insures a positive wrench grip. 


| Only ordinary bench hand tools are 


needed for assembly. 

A complete line of rigid and swivel 
end fittings is available for all hose 
types, sizes and pressure ranges needed 
in the industrial field. End fittings for 
five hose are being manufactured, and 





WRIGHT 
AGAIN MAKES 


Type L—standard headroom, 
has grooved cable drum 
long enough for 37 foot lift 
without overlapping. Rigid 
or bolt mounting. 


: —_ : No. 1 (500 to 2000 Ibs. capacities) now available 
(e 3] with 37 ft. Lift or Low Headroom Mounting. 


The SPEEDWAY line of high quality electric hoists is now even more 
complete— more attractive to the large user of hoists— more than ever the 
line you can sell at a profit. @ In addition to the No. 1 Speedway, Wright 
offers the No. 2 and No. 3 Speedways with capacities up to 10 tons—a wide 

Il selection of mountings. In short, there is a model in the Speedway line 
| to meet practically any specifications. @ For further information about 
& Speedway Electric Hoists, write for copy of Bulletin DH-133. 


o 
lb 
Type L—standard headroom 
— 37 foot lift without over- 
lapping. Trolley mounted. 


\ 
Up \ > 


o\\ 
2 


Type H—for close headroom, : O Misiy 
a *¥ 


with plain trolley, cross- 
mounted. : 


WRIGHT icity 
ae» » Wf 
27 OLh/G 


ELECTRIC HOIST t 


York, Pa., Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, 
Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 


WRIGHT HOIST DIVISION 
AMERICAN CHAIN & CABLE 


In Business for Your Safety 
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ARMSTRONG-BRAY x4 


GEAR and WHEEL PULLERS 
FIA 


Quickly and #« ly pull gears, 


wheels, pull@y#mind bearings 
> off of sha thout damage ee 
or sonaglll a 
5 Improved designs make them Bs 

easy to set i safe in use— 

the harder li the tighter 

the grip. , 

12 types, BO-@izes — 2-arm, 

3-arm, stan ar and special 

STEELGRIP wl rs with drop 

forged arms Pheat treated 

screws as CHAINGRIP 

Universal P fthat reach to 

considerable; distances from 

end of sha 


Write EForoicg 


ARMSTRONG-BRAY & CO. 
5356 NORTHWEST HIGHWAY 
CHICAGO 30, U.S. A. 


REAP | 
THE BENEFITS ne 


of this merchandising 
program! 


@ NATIONALLY 
ADVERTISED 
in 14 monthlies and 
weeklies 


@ FREE ENVELOPE 
STUFFERS 


in two colors for your use 


@ FREE ADVERTISING FOR DISTRIBUTOR 
When you order 25 of more, your name is 
imprinted on each rack the customer buys. 


@ QUALITY AND FAIR PRICING 
for long-run goodwill 


@ ESTABLISHED DISTRIBUTOR POLICY 


with protected territories 


SELL PACKAGES INSTEAD OF INCHES— 
A variety of packages including 6 x 100” 
rolls in dispensing cartons, plus storage rack. 
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single wire braid hose is offered in 
either a fibre cover or a synthetic rub 
ber cover 

The Weatherhead Co., Cleveland 
Industrial Distribution, July 1950 














Flat Stock 


Available For 
Hardening in Oil 


I'he entire range of the manufac 
turer’s ground flat stock is now available 
for hardening in oil as well as water. 
Sixteen thicknesses, in widths up to 
6 in., all 18 in. long, are obtainable in 
this first quality tool stecl, accurately 
ground to .001 in. thickness. All sizes 
* in. and under in thickness may be 
hardened in cither oil or water. Thick 
nesses from 32 in. to | in. are avail 
ible for hardening in oil only, or in 
water only. 

All pieces have smooth edges and 
ire marked as to type at intervals 
throughout their entire length. 
are packaged in individual envelopes, 
colored for quick and ready identifi 
cation 

Brown @& Sharpe Mfg. Co., Provi 
dence, R. I.—Industrial Distribution, 
July 1950. 


Ratchet Adapter 


Companion Adapter 
To ¥%2 Inch Model 


s new é in. drive 
ing introduced by 

is a companion model to his 
in. drive adapter. This model fits 


3 in. drive handles and sockets and 


tchet adapter 


rat 
the manufac 


ll 2 
features a simple ring shift for con- 
vetting to right or left drive. It makes 
1 ratchet extension when attached to 
iny 2 in. drive T-handle, flex handle 
or extension handle. Sealed to keep 
out dirt and grit, the adapter has 20 
teeth for secure grip at any position 
It is 14 in. wide and weighs 54 
ounces. 

Herbrand, Div. of The Bingham- 
Herbrand Corp., Fremont, Ohio—In 
dustrial Distribution, July 1950. 








BELTING 


BUILT FOR THE 
TOUGH JOBS 











... and for the customers you want to keep! 


A distributor’s reputation 
stands or falls on what he sells 

on products other people 
make. That’s why we consider 
our distributors our most val- 
ued customers. We don’t dare 
let them down with their cus- 


tomers. 

We've been making indus- 
trial rubber products for almost 
a hundred years now, and for 
all that time we’ve tried to put 
an extra plus of toughness, wear 
and trouble-free service into 
every belt and hose that left 


our plant. 


In Hewitt-Robins Conveyor 
Belting, for instance, that plus 
shows up as full protection 
against moisture, oils, mildew, 
flaking and ply-separation.. . 
greater abrasion-resistance be- 
cause we use extra tough, heav- 
ily-reinforced covers . . . strong 
‘‘rigid-edge”’ construction 
which prevents curling and in- 


sures true troughing. 


It’s the same way with 
Hewitt-Robins Industrial Hose. 
There’s always an extra margin 
of dependability and service 
built in. 


. BARGE LOADING . CEMENT PLACEMENT 
. FUEL OIL & GASOLINE e 
JILDERS . ROTARY DRILLING e 


> @ WATER e WELL DRILLING e 
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HYDRAULIC, JETTING AND GROUT e 
SAND BLAST 
BELTING: CONVEYOR « ELEVATOR « 


The Hewitt-Robins line is 
complete, known the world over 
for top quality, well advertised, 
priced competitively. It’s a line 
that will protect your own good 
name and hold your toughest 
customers. If you think your 
firm and ours might team up 
effectively, write Hewitt Rub- 
ber Division, 240 Kensington 
Avenue, Buffalo 5, New York. 


HEWITT-ROBINS 


INDUSTRIAL HOSE 
AND BELTING 


CHEMICAL-BOOSTER © DUST SUCTION 
INDUSTRIAL VACUUM 
STEAM ¢ SUCTION 


TRANSMISSION 


e SEA LOADING e 














HARDENED RETAINER . ALIGNMENT BUSHING 
PIN , Revolves on Retainer Pin 





Presses into hex bushings 











HARDENED HEX NOT SOFT CASTING 


BUSHINGS wi Locknuts 











Positioning Locknuts, 
Lockwashers Vibration Proof 


The manufacturer announces the 
production of a line of bearing po 
sitioning locknuts and lockwashers, 
specially designed for effectively lock 

; ing the various makes of ball and roller 

Exclusive, improved Vincent Dressers and tough, | bearings in correct position on shafts 
of to 7t4 in. diameter. 

Advantages claimed arc precision 

to produce clean, accurate dressings at lowest cost. They | munufacture to A.BALC. and SAP 


; ; ; 3: standards, attractive appearance, cas¢ 
are the right combination for complete customer satisfaction. | of installation and removal, rust re 


; sistance, vibration proof, smoothness, 
The improved, exclusive features of Vincent Dressers | and freedom from burr. 

Link-Belt Co., Chicago—Industrial 
Distribution, July 1950 


long-lasting Vincent Dresser Cutters are just the combination 


shown above assure more accurate dressings and fewer 
dresser replacements. Special analysis steel, heat treated to 
exactly the correct hardness, provides added dressings from 


every Vincent Cutter. Chipping Hammers 


Fifteen Hammers 
Added to Line 
These fifteen chipping hammers, t¢ 


greater “repeats.”’ cently added to the manufacturer’s 
1 Dressers OF | line, provide 15 different combina 


Point out these features to 


Use (0 Dressers oF, | your customers for faster sales . 
Wheels up to *” 
face. 


Use * | ions OF § ( STTORC ( blo 
# Use th! Im” to | tions of speed, stroke and blow. The 


face. ' USE THIS CHART TO entire line is based on_ five basic 


* Use 42 Dressers 2" | models, with 1 in., 14 in., 2 in., 24 in., 


Wheels ove™ SELECT THE PROPER ind 3 in. piston strokes respectively 


face. j Fach of these basic sizes is adjustable 


* Use #11 or 123 DRESSER FOR EVERY to three combinations of speed and 
n ) 


° : b] ] sim] odif ( 
Dressers de face: | blow bv a simple modification 


of extra W JOB! A high degree of interchangeability 


if component parts cuts down maint 


C nance and reduces stocking of parts 
Wit IW CIB IN ar Handles, valves, valve blocks, throttl 
rs ’ parts and locking rings are all inter 
STEEL PROCESS COMPANY ' changeable with all barrels. ‘The com 
Heot Treaters of Metals —300 Tons Capacity Daily 
Producers of, GRINDING WHEEL DRESSERS AND CUTTERS © HSS TOOL BITS 
CONICAL CUTTERS AND HOLDERS * DIAMOND DRESSING TOOLS uls of honing and heat treatment 
TUBE CLEANER CUTTERS ° HIGHWAY SURFACER CUTTERS ; . 

neemeenineiianmintactdamiieda The Rotor Tool Co., Cleveland 
Industrial Distribution, July 1950. 


mon fault of barrel breakage is claimed 
to have been eliminated by new meth 
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HERES YOUR BONUS CHECK, RED, THANKS, BUT 1M NOT THE ONLY ONE 
AND ITS NOT PEANUTS. NOW YouLL| / THATLL GET A BIG BONUS. PRODUCTION 
BE ABLE TO TAKE THAT FISHING TRIP| | IS UP ALL OVER THE SHOP SINCE WE 

YOUVE BEEN TALKING ABOUT. / | STARTED STANDARDIZING ON SHIELD BRAND 
CUTTING TOOLS. LOOKS LIKE A SHUTDOWN 

BECAUSE OF TOOL FAILURE IS A 
THING OF THE PAST NOW. 














STANDARDIZE 


for greater production at less cost 


If fast, uninterrupted production will help your cost picture, 
specify Standard Shield Brand Tools. 


Foremost Quality — that reduces your cost—because of 
unexcelled design, material and workmanship. 


Reliable Performance —that speeds your production. 
Proved because Shield Brand Tools are specified and used in 


every mass production industry. 


Complete Service Stoek—that saves your time. Over 10,000 
items carried in stock, supplied by warehouses in principal cities. 


For constant machine operation, with no delays because of tool 
failure, specify Standard Shield Brand Tools. Call your Industrial 
Supply Distributor for prompt delivery. 


STANDARD [OOL ((0. cizvexan «om 


New York + Detroit - Chicago » San Francisco 
THE STANDARD LINE: Drills - Reamers + Taps + Dies + Milling Cutters + End Mills « Hobs + Counterbores + Special Tools 
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GREATER PROFITS 
CLIPPER 


Constant Consumer Demand 
No Factory Sales to Users 
Nationally Advertised 
Firm Resale Price Policy 
/ Highest Uniform Quality 


’ Sold ONLY 


Through Authorized Distributors 





“BELT LACING 


FOOT & CHECK VALVES 


end leakage troubles... save their 
cost many times over in service calls 
they eliminate. Ideal for jet type pumps. 
Ask for bulletin 401. 


On 





PARTICULAR 
CUSTOMERS 
Always Demand 


ECONOMY 
PRODUCTS 


y * Plant managers want to keep pro- 


r duction flowing smoothly and to do 
; this they must get Screw Machine 
B Products that have proved themselves 


ECONOMY Screw Ma- 


They have “holding power’. Supply 

Hollow Set Screws, Socket Head Cap 

Screws, and Headless Set Screws from 

the complete ECONOMY line. Send for 
\ descriptive circular 


ECONOMY MACHINE PRODUCTS CO. 


5217 Lawrence Ave. Chicago 30 


in service 
chine Products meet these standards 
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Sander 


Has Metal Clamp 
For Paper Attachment 


A metal clamp for rapid paper at 
tachment is latest improvement on 
this oscillating sander. ‘The clamp fits 
into grooves at both ends of the sand 
ing head, securely holding paper over 
vibrating head. Older models may be 
adapted to use this new clamp. Sand 
paper may be applied with 
cement 

\dditional improvements include a 
scientific dampener that practically 
climinates all vibration, a redesigned 
handle with thumb operated 


also 


rear 
switch and an improved motor housing 


| for efficient cooling. 


| trouble free operation. 


| to mouldings, recesses 


Gearless drive assures near silent and 
The moulded 
synthetic rubber head will not mar or 
gouge work, and allows user to work 
and 
Ihe net weight of the sander is 


corme’©s 


1 


| pounds. 


Skilsaw, Inc., Chicago—TIndustrial 


Distribution, July 1950. 


Flexible Tubing 


Offered In 
Variety of Materials 


This newly improved type of light 
weight, flexible tubing for many uses 
in industry is said to be highly wear 
and heat resistant, portable, retracta 
ble, and easy to assemble. It is re 
ported unusually resistant to rupture 
or collapse under pressure or vacuum. 

Available in a variety of standard 
plys and materials, as well as specially 





BUSHINGS 


PRECISION BRONZE BARS Bunting Finished Bronze Bars and completely machined 


Standard Stock Bearings offer real economy in time, 


BRONZE BEARINGS material, cost. 


The leading distributor in your Community almost 
certainly is a Bunting Stock-carrying Distributor. 
The Bunting Brass and Bronze Co., Toledo 9, Ohio. 


Branches in Principal Cities. 
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ita Ciusy Threading 


OF SHORT NIPPLES 





... This RIGID nipple chuck 
sure cuts the monkey-business 
out of threading short nipples.” 





New Fel EXD Nipple Chuck 
fits any threading machine, 
power drive or vise 





@ And it’s extra easy to sell the typical Ritarm worksaver 
advantages in this new nipple chuck that speeds every short 
nipple threading job! Fits any threading machine, power 
drive or vise—no special tools, parts or adjustments. Stop 
plug integral part of nipple chuck—no adjusting or changing. 
Threaded nipple released instantly by turn of nipple chuck. 
Pipe adaptors for 4" to 12", chuck takes 2” pipe. For easy, 
profitable sales, feature this new Ritatm nipple chuck. 


Free Patented Carrier 
for any set 


WORK- SAVER PIPE TOOLS 
THE RIDGE TOOL CO. ¢ ELYRIA, OHIO 
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engineered combinations, the tubing 
is designed to satisfy most ducting re- 
quirements from 3 in. to 30 in. LD. 
for air and other gases, and powdered, 
granular, oF other light solids. The 
tubing consists of a rust-proof, spring 
stcel helical core, covered inside and 
out by double seam stitched cotton 


| duck, coated with neoprene. 


The Flexible Tubing Corp., Bran 


| ford, Conn.—Industrial Distribution, 


July 1950. 














Wood Bit Set 


Four Piece Set 
Used With %4 Inch Drills 


This four piece wood bit set is spe 
cially designed for use with } in. elec- 
tric drills in drilling holes up to 4 in. 
diameter. The set includes drill sizes 
fs in., & in., Ye in., and 4 in., all with 
1 in. shanks. 

This set supplements the manufac- 
turer’s five piece wood bit set, and the 
quality of drills in both sets is the 
same. 

Century Drill and Tool Works, 
Chicago—Industrial Distribution, July 
1950. 
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Hydraulic Jack 


Foot Operated Jack 
Developes 10 to 20 Tons Pressure 


This pump unit is a precision made 
tool developing up to 20 tons pres- 
sure. Its compact size, high pressure 
range, and simple operating features 
make it suited for the assembly or dis- 
issembly of large parts. 

Since the jack is foot operated, both 
hands of the operator are free to do 
the work normally requiring an assist- 
int. Both the pumping and releasing 





From prehistoric times, 


ramie fiber has been 
known for its 
greater strength... 





Now... Johns-Manville 


makes it into a packing 


of greater strength 





That’s why NAVALON \asts longer than 
other cold-liquid packings 


LONGER PACKING LIFE... less 
down time... lower packing costs 
... it's the same story wherever this 
new Johns-Manville packing made 
from ramie is being used in cold 
liquid service. 

And no wonder! Navalon has the 
high tensile strength inherent in 
ramie, strongest of all the organic 
fibers. It has the long-lasting, rot- 
resisting qualities for which ramie 
has been known for centuries. And 
it is made by an exclusive Johns- 
Manville process which imparts 
unusual lubricating properties as 
well—another reason why Navalon 


Johns=-Manville 


PACKINGS & GASKETS 
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consistently outperforms other high 
quality packings in service against 
fresh and salt water, brine, cold oil 
and many other liquids. 

If you have a tough packing prob- 
lem in your plant... need a packing 
that will stand up and take it when 
other packings let you down, we 
suggest you give Navalon a try. 


See distribytor today. Or 
send Bip: ie that gives 
further detail jut this new 
ng@mey-saving ramie 
fibee packing. 





ee a 


: 
: 
: 
} 
: 
; 
' 


Frankly, that 10% figure is a guess on our part. It may 

be 5% or 25%. But here’s the point we're driving at: 

Nearly a// your customers use and buy fasteners of some 
kind. Right? You're calling on them regularly anyway to 

sell them something you carry. These calls cost you money. 

So why not get some of it back by asking for fastener busi- 

ness on every call? 

It stands to reason you'll make more sales if you always ask | 
for a bolt order. 


THE LAMSON & SESSIONS COMPANY 
General Offices: 1971 West 85th Street @ Cleveland 2, Ohio 
Plants ot Cleveland and Kent, Ohio @ Birmingham @ Chicago 


/ 
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phases of operation are under com- 
plete foot control at all times. 

The jack has two speeds. A patented 
selector valve allows the operator to 
choose the right speed and capacity 
to suit the occasion. With the selec- 
tor valve in the “out” position, the 
foot pedal will force the ram out 
quickly until the work is contacted. 
The unit then changes automatically 
from high to low speed to take advan- 
tage of the full capacity of the ram. 

All working parts are made of high 
grade, heat treated, polished and 
ground steel. Bulky parts are of cast 
aluminum alloy. 

Wihtol Industries, Eatontown, N. ]. 
—Industrial Distribution, July 1950. 














Jointer-Planer 


Rear Bearing Cap 
Easily Removable 


In this 6 in. jointer-planer, the rear 
bearing cap is easily removable so that 
the entire head can be quickly taken 
out and the blades resharpened with- 
out disturbing their setting. Once the 
head is replaced, the blades position 
simultancously. 

Other features include: 42 in. pre- 
cision ground grey iron table; 32 in. x 
44 in. two-way tilting fence, rigidly 
supported at two points close to the 
cutter head; stationary rear table for 
greater accuracy; sealed for life ball 
bearings; heavy 23 in. diameter solid 
steel cutter head for smoother finishes; 
exclusive depth of rabbet scale; rear 
table is 12 in. wide for greater ease 
in handling wide boards; construction 
is heavy duty throughout. 

Atlas Press Co., Kalamazoo, Mich. 

-Industrial Distribution, July 1950. 


Soldering Tool 


Operates On 
Resistance Heating Principle 


This 1000 watt economy model 
soldering tool operates on the resis- 
tance heating principle, eliminating 
pre-heating. Touching the work with 
the tool completes the secondary 
power circuit, and the heating begins 
instantly. The tool draws current only 
when actually in use and in contact 
with the work. 

Attachments available include a 
plier attachment for sweating and un- 





Meet the Demand 


for NEW QUALITY 
SAW BLADES 


BIGGER BLADE 


DISCOUNTS LLY We pporits 
SAWS 


Customers will steadily re-ordor Blade WSs iii 4 
Brand saws because of the extra hours } ; CAMPBELL 
of smooth trouble-free cutting service ¥ wl 
Blode Circular Saws are made of high- r x 
est quality chrome nickel steel . . . are a 
individually packaged for easier han- 
dling, greater protection And Blade 
prices have NOT advanced! 
Demand created by Intensive Advertis- 
ing Campaign . Steady, Repeat Sales 
Created by Quality Py 
SEND FOR CATALOG AND PRICES ta es + e strain eee 
on the complete Blade line, including 
new metal and plastic saws 
Styles Every link in every Campbell Chain is rigidly inspected 
Rip, Cut-Off, Stee i 
Combination & ' 6 to 16 inches to make sure the chain you sell your customers measures 


Hollow-Ground inclusive 


up to the high standards of quality traditional with 


Campbell. 
909 W. 3rd AVE. COLUMBUS 12, OHIO ; 
Send your next chain order to Campbell. You will 


receive prompt, courteous service. Campbell produc- 


co 


tion is linked to your requirements as a distributor for 


quick service and fast delivery. 


x. 


Campbell Chain is advertised 
consistently to your customers 
in BUSINESS WEEK and 
PURCHASING 


CAMPBELL CHAIN Guneang 


York, Penna. 


- S O OS GS SS 


with an EAGLE 
HYDRAULIC PUMP OILER 


because— 


— — 


SS iD OEE DS-e D> D>— > 


Easy to operate 

Easy to clean 

No soldered connections 
No pump Leathers 

Pumps any oil that flows 
All pump parts renewable 


Delivers oil drop by drop or in a 
full stream 


— a 


Order from your distributor 


EAGLE MANUFACTURING CO. 


Dept. ID 75 Wellsburg, West Virginia 
Serving the trade since 1894 


INDUSTRIAL + MARINE + AUTOMOTIVE + FARM 
SPECIAL PURPOSES 


ue Cm Ge GC GS C= C= Se 
=n C= Ce Ge Ge Ge 
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: 
sweating copper tubing, soldering lugs, 
terminals and other work of that tvpe; 
a fork attachment with two 3 in. elec 
trodes for reaching into. restricted 
places; and a pencil attachment with 
one 3 in. electrode for spot soldering 
: 
ind light seam soldering. 
Ideal Industries, Inc., Sycamore, II] 
Industrial Distribution, July 1950. 





Malleable Iron 
AIR-TESTED 


UNIONS 


Stock them...and 29° Plane sinlitins 
astic Handles 
Sell Satisfaction ! Guaranteed Unbreakable 


TCC noiMec enite plastic an 
Ihree molded Tenite plastic } 


Every pipe user is a customer for Jefferson dles on this jack plane are guaranteed 
Unions . . . and every piping job can be by the manufacturer to be unbreakabl 
better handled through the use of ‘Jeffersons’. in-use. The plastic is exceptional 


: ‘ : tough, has excellent impact strength, 
Distributors stocking the Jefferson line can fully satisfy their customers ial Ta eal pa of te bres rh . m. 2 


by meeting all their requirements . . . by furnishing time-tried, handle is of one picce construction, 
time-tested units of highest quality materials . . . by ind is secured to the frog support 
enabling their customers to reduce the number of pipe I member. The lateral adjustment han 


dle can be worked by thumb or forc 
finger of the hand that pushes the tool 
The Tenite lever at the front of the 
plane is sized right for easy gt isping. 


joints to be made and maintained . . . by selling 
assured tops in performance. 


Bottom, sides, front, and iron are 


The Union with the RECESSED BRASS SEAT tecl, polished toa Iustrows_ finish 


Frog and inside of bed are finished in 


baked gray enamel. Lever cap, knurled 
adjusting nut, iron cap and_ screw, 


ind lateral adjusting lever are bright 
4 p nickeled — steel \ roller clamping 
r - mechanism locks the iron to frog and 
bed, eliminating chatter or vibration 
’ Millers Falls Co., Greenfield, Mass 
Industrial Distribution, July 1950 
—_ 
ff 








Lamps 
Fluorescent Lamps 
Available in Three Lengths 


\ complete line of fluorescent lamps 

that will fulfill all general lighting 

. service requirements incorporates start 
erless operation, and is manufactured 
in +8, 72, and 96 in. nominal lengths 
All three lamps are designed for a 

if loading from 400 through 600 


his high loading capacity, with 


JEFFERSON UNION CO. (ae 
671 W. 26th St., New York 1, N. Y. a. teed ees 
9 Green St., Lockport, N. Y. i lin » the manufacture 
49 Fletcher Ave., Lexington 73, Mass. Westinghouse | mp Divisior 
Bloomfield, N. ] Industrial Distr 
bution, July 1950 


Remember there’s a Jefferson for every pipe job so you can 
standardize on “Jefferson” as your source of supply 


s in an installation, 


} 


INDUSTRIAL DISTRIBUTION © JULY, 1950 





POSITIVE LOCKING 
MOTOR SHAFT PINION 


CAST IRON HOUSING, 
HEAD AND FLANGE 


IMPREGNATED WINDINGS : 


~ 


ae 
BALL BEARING MOTOR | a 
WH a, 


eas 


BALANCED DIE CAST 
ALUMINUM ROTOR 


at Ua Le 


ADVANTAGES TO YOU /N 


DUTI-RATED 
HIGH HARDNESS GEARS 


INTEGRAL BEARING 


| UNIT CASE WITH 
HOUSINGS 


EXTRA CAPACITY 
ANTI-FRICTION BEARINGS 


| LEAKPROOF OIL SEALS 


CORNER MOUNTED OFFSET 
SHAFT-COMPACT DESIGN 


i STURDY CAST HOUSINGS 


LARGE OIL RESERVOIR— 
SPLASH LUBRICATION 


FOOTE BROS.-LOUIS ALLIS GEARMOTORS 


Foote Bros.-Louis Allis Gearmotors offer you these 
advantages: 
®@ high quality 
improved efficiency 


s 

®@ sturdy dependability 
@ greater compactness 
. 


longer life 


They are available in double triple 
reductions in output speeds of 780 down to 7.5 r.p.m. 
h.p. through 


splash-proof, 


single, and 


Ratings range from | 
drip-proof, 


75 h.p. Open 


enclosed and _ explosion- 
proof motors are available. 

These gearmotors have sturdy cast housings, 
streamlined inside and out. Precision helical gears 


have file-hard tooth surfaces and tough, resilient 


FODTES 


cores, giving long life and maximum load carrying 
capacity. Mail the coupon for bulletin GMA. 


FOOTE BROS. GEAR AND MACHINE CORPORATION 


Dept. ID, 4545 8. Western Boulevard, Chicago 9, Illinois 


Bulletin GMA 
giving complete 
rating tables 
and sizes sent 
on request 


BROS. 





Geller Power Trariomission Though Caller Lear 


s 


Double 
Reduction 


Tr iple 
Reduction 


Single 
Reduction 


— 
| 
| 
| 
| 
| 
| 
| 
| 
| 
' 
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Foote Bros. Gear and Machine Corporation 
Dept. ID, 4545 S. Western Blvd., Chicago 9, Illinois 

Pleace send me a copy of Bulletin GMA 
with information on Foote Bros.-Louis Allis Gearmotors 


Name 


Gentlemen 


Company 
Address 


City 


e JULY, 1950 











ARROW TOOL & REAMER CO. Established 1916 





Know the Answers 


to quiz on page 106 





| CLOTHING: 

1. Hard hats will cushion soft heads in 
all of the types of work mentioned. 
You should have checked every one. 

2. Wool, the experts agree, would be 
“second-best” bet for protection in 
that kind of work; chrome-tanned 
leather “‘third-best.”’ 

3. That’s true. 

4. Safety shoes to be used under the 
conditions set forth would be 
equipped with wood soles. 

5. Obviously a foundry worker. 

6.A miner would be a good customer 
for a safety light, a “hard hat,” 
some safety shoes and goggles, and 
knee guards. 


THIS POPULAR 

THREE FLUTE END MILL 

IS ONE OF A COMPLETE LINE 
PRODUCED BY ARROW TOOL & REAMER 





THERE ARE MORE SALES OPPORTUNITIES 
FOR YOU WHEN YOU CARRY A “PLUS” LINE 


GOGGLES: 

1. A good practice, and common sense. 

2.Goggles with colored lenses and 
opaque side shields would be your 
best recommendation for such jobs. 


Industrial Distributors can trace many extra 3. And they might be fitted with any 


sales to the services they can render by pro- of the lenses mentioned, blue, 
brown or green. Blue is most pop- 
ular, but green gives best protection. 

4. That's true. 

5. True, and a good idea. 


viding their customers with a complete line of 

standards “PLUS” a dependable and competi- 

tive source on Special Tools. This is the type 

SAFETY TOOLS & GUARDS: 

1. The grinding room supervisor was 
not advising the superintendent to 
get welders masks—his men wern’t 
welders. He was telling the plant 
super to protect the careless grind- 
ing room man who had “left his 
goggles behind” by equipping the 
machine itself with glass shields, as 
is done with bench and pedestal 
grinders 

2. That’s false, or rather, only true 
in part. Brass or bronze, yes—but 
not stainless steel. 

3. Non-sparking tools may—and should 
be—sold to every one of the indus- 


of service Arrow has rendered for over 34 
years to the Automotive Industry. Arrow offers 
you a complete line of 2, 3, and 4 flute—single 
and double End Mills—standard line of ream- 
ers—" PLUS” a fast and economical service on 
“Specials”. Write today for details. Some terri- 


tories are available. 











ARROW LIVE CENTER 


@ Adjustable for wear 
@ Tapered, interchangeable inserts 


Rugged, accurate and durable, the Arrow 
live center has been shop tested and is 
equipped with Timken precision roller 
bearings. 





Expert Service for Your 
Customers on SPECIAL 
and CARBIDE TOOLS 


Special cutting tools, furnished according 
to specifications represent a large part of 
Arrow production. Skilled workmen and 
modern machinery, plus 34 years experi- 
ence are reasons why Arrow is a pre- 
ferred source on special tools. Arrow 
also carries a complete line of standard 
Reamers. 


ARROW TOOL & REAMER CO. 
418-422 LIVERNOIS AVE. + DETROIT 9, MICH. 
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tries and plants mentioned. 

That’s false. The operator can’t 
trip the press with one hand—that 
is its great accident-prevention fea- 
ture. He must use both hands, on 
each safety button, to trip it 








It is wise to question opinions, but fool 
hardy to argue with facts. 
—Martin Vanbee 








A gauge for every 
need... asm <* 


Youre always 
a jump ahead 
with the 
MARSH line 


When you sell the Marsh line, you sell 
the most acceptable line. Marsh 
gauges, dial thermometers, traps, heat- 
ing and refrigeration control special- 
ties have behind them more than three- 
quarters of a century of leadership. 
They are produced in the world’s finest 
instrument plant containing every 
available facility to give your cus- 
tomers more for their dollars. They 
have proven first choice of the most 
discriminative users in every phase 
of industry. 

The story of Marsh leadership is 
being told to your customers each 
month in a larger list of publications 
reaching every field where Marsh 
equipment is used. Push the Marsh 
line . . . it pays! 


MARSH INSTRUMENT CO. 
Sales Affiliate of Jas. P. Marsh Corporation 
Dept. C Skokie, Ill. 
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THE 


REPUBLIC R.B.WING & SON 


SUPPLY COMPANY | INDUSTRIAL 


OF CALIFORNIA 
SUPPLIES 








LOSEY AND COMPANY 


Three more 


NEW DONNELLEY-BUILT 


Catalogs 


SF BUILT FOR BUSY BUYERS 


DF BUILT TO INCREASE SALES 


New customers for better catalogs are The Republic 
Wing & Son Corp. of Albany, New 


York—Losey and Company of Easton, Pennsylvania. 


Supply Company of California—R. B. 

Their catalogs, recently 

delivered, were built with a careful eye toward increased use by busy buyers 
extra orders that bring greater sales volume and more profit. 

Attractive catalogs that are easy to use and easy to 
read, that are accurate and dependable, make a big hit in purchasing offices. 
They save their buyers’ time. Step up their efficiency. They like such cata- 
logs. They use them—to good advantage. 

Isn’t that the type of catalog you want to help do 
your selling job in busy purchasing offices? Your next catalog can be built to 
make it the most productive and profitable in your business history. Don- 
nelley’s would be happy to show you how it can bring a better return on your 
catalog investment. There ll be no obligation whatsoever, of course. Just 


drop us a line. 


CATALOG COMPILING DEPARTMENT 


350 East Twenty-second Street, Chicago 16, Illinois 


PRINTERS BINDERS - ENGRAVERS LITHOGRAPHERS 
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@ Machinists Bench 


@ Combination Pipe 


@ Sheet Metal 
Workers 


@ Woodworking 


MORGAN 
VISES 


All Handles and Side Locks 
now Nickel-Plated— 
Rust-proof 


@ Quick Action 
Continuous Screw 


@ Garage Vise 


@ Hinged Pipe Vise 


SEMI-STEEL 


Any suggestions you give your customers that help them cut down high production 


costs is worth money to you. 


MORGAN VISES can help materially to cut costs 
and maintain high manufacturing standards. 


They are practically unbreakable, 


require no maintenance, and are unconditionally guaran‘eed for a long service 


life. Sold under a selective distributor policy . . 


maker. 


MORGAN VISE COMPANY 


World-wide recognition for 
this outstanding line of 
. electric soldering irons — 


~ specified by the big names 
for the TOUGH JOBS! 


* MINNEAPOLIS HONEYWELL 
* RADIO CORP. OF AMERICA 
* STROMBERG-CARLSON 
-*& WESTERN ELECTRIC 
_& WESTINGHOUSE 


lh 


. get facts on this good money- 


108 N. JEFFERSON ST., 
CHICAGO 6, ILLINOIS 





PLUG OR 

40 to 

Ye” to 194” Tip Dia, 
Follow the leaders and 


soldering problems 
tool Write for literature. 


Important 
news to 


DISTRIBUTORS 


HEXACON soldering irons 
are a profitable line for the 
distributor, dealer and user be- 
cause it represents one of the 
most complete lines available 
today. It is backed by famous 
users throughout the world, 
and an aggressive hard-hitting 
sales promotion campaign is 
telling the story to a 
quarter of a million key 
men in industry each 
month. 


HEXACON ELECTRIC CO. 


r 138 RN CLAY AVE., ROSELLE PARK -NEW JERSEY 
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Needed: 
Increased Sales Power 


(Continued from page 87) 





vears to find and train men to do an 
cftective job 


In general, what do you think 
should be done to increase sales 
power in the specified buying 
field? 

Several questions present themselves 
for further mutual exploration by man 
ufacturers and distributors. ‘They are 

Several utilities are now sending in 
dustrial news letters and other infor 
mative material to customers. Could 
this excellent service be expanded to 
help provide specified goods buyers 
with the information they need? 

lo what extent should distributor 
salesmen and manufacturer salesmen 
make joint calls on specified product 
customers? 

In what further ways can we, by 
joint planning mechanize the funda- 
mentals of our sales story, leaving the 
final steps to negotiation by our men. 

And, finally, are we sure that our 
promotional material is sufficiently in 
formative—that is, do we avoid the 
promotional claims that are suited to 
the reflex and considered, but not the 
specified field? 


OBITUARIES 


Fay Henry Willey. 
Willey’s Carbide Founder 


Willey, founder and 
Willev’s Carbide ‘lool 


manufacturcrs tung 








Fay Henry 
president of 


Co., Detroit, 


Henry Willey 





Mall Fecls 


are real 
money makers 


gavertisey 


nationally 


at Sate" 


AND MANY 
TRADE PAPERS 








7802 South Chicago Ave. . 


A Complete Quality Line of Electric Mall- 
Saws @ MallDrills @ Belt Sander @ Pol- 
isher-Sanders @ Bench Grinder @ Door 
and Surface Planes @ Flexible Shaft 
Grinders @ All Attachments 


7” Heavy-Duty 
Model 127 PS 
Mall 
Polisher-Sander 
Only 


$998 


LIST PRICE 


Weighs only 7} Ibs. A tremendous 
value for the money. Operates over 
50 attachments for polishing, sanding, 
wire brushing, drilling, rotary filing, 
metal shearing and other jobs. Spin 
dle speed 1200 r.p.m. Comes com- 
plete with 7” backing pad, polishing 
bonnet and assorted abrasives. 


Mall 
Heavy- 
Duty 
Model 3 
3” Belt 


Sander 
LIST PRICE 


Weighs only 8} Ibs 
finish on all 
sturdy motor 
for all jobs 


Puts a ripple-free 
materials. Powerful, 
supplies ample power 


Distributors write for complete de- 
tails of our factory cooperation pro- 
gram. FREE 52-page booklet mailed 
upon request. 


32 Factory-Owned Service Stations from 
Coast to Coast provide quick, dependable 
repair service. Over 1000 Mall Tools for 
a million jobs. A Dealer in any town can 
supply yeu. 30 years’ experience manufac 
turing portable power tools. 


MALL TOOL COMPANY 


Chicago 19, i 
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sten carbide tools, 
was 53. 
Born in Weston, 


was one of the 


West Virginia, he 
pioneers in the d 
ment of the tungsten carbide industrv, 
and also was well-known in the indus 


trial diamond business 


evelop 


A. E. Schierbaum 


A. E. Schierbaum, 
J. H. Williams & Co. Veteran 
A. KE. Schierbaum, New 


sales representative of J. H 
& Co., 
and 
19 

Born and educated in Brooklyn, he 
started his business 1912 
Williams Co. then located in 

During his 38 


England 
Williams 
manufacturers of drop-forgings 
drop-forged April 


tools, died on 


career m 
with the 
that it vears, he 
in many capacities in the firm’s 
plants at Brooklyn, Buffalo, Chicago 
ind St. Catharines, Onta and he 
New England Sales 
tatiy n Julv of 1943 


W ido \ 


served 


hel 
NOG 


Walter Guy Robbins, 
Carboloy Co. President 


Robbin resident of 
. Inc., Detroit, dic 


family to Seattl 
» Oregon, where his fathe 
ye . 
SALLICE Tdiil 1 
hine shop. He spent 


West 


han 


uth in the until 


rnia — with a second 
veving work, on the 
id 6, he joined the Stoody 
Co. in California as 
When hi 


mentc 


a design engineer 
ompany bought some ce 


1 tungsten carbide from Krupp 


1950 


died on May 6. He 


For the spot lutting! We s scattered 
over every factory, ned, or plant, 
there's na better answer than a 
‘Budgit’ Chain Block.) 

It's easy to create 1)ost, tool 
Just takes pre man ad handle it and, 
he can ofirry it tom job to job 
around thelpiant, hang it up by him- 
self, then lift the lead. Safety 
features bailr inte. ‘Budgit’ Chain 
Block protect him from injury. The 


superior mechanical construction of 
a ‘Budgit’ Chain Block such as anti- 
friction beagings throughout, not just 
on the load shaft alone; a load brake 
that operates in grease in a sealed 
housing; a teller ype chain; a hard- 
ened steel cfinin stripper and guide 
are just a few of the many features 
of hand-operated ‘Budgit’ Chain 
Blocks that will make sales for you 


every time you recommend them. 


Tell these facts to your prospect, 


you'll convince him that a= spur- 


geared, hand-operated ‘Budgit' Chain 
Block is the solution to spot lifting 
in his plant. 

Write us for more copies of 


Bulletin No. 393 to help you 
sell ‘Budgit' Chain Blocks. 


Mili BUDGIT 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 

Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and ‘Load 

Lifter’ Hoists and other lifting specialties. Makers 

S Ashcroft’ Gauges, ‘Hancock’ Valves, ‘Consol 

ated’ Safety and Relief Valves. ‘American’ 

industrial and ‘Microsen’ Electrical Instruments. 
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DISTRIBUTORS LIKE TO SELL 


KECKLEY 


FLOAT VALVES 


BECAUSE they know repeat orders and good profit will follow— 


BECAUSE they know Keckley Float 
Valves will give their customers many 
years of satisfactory service— 


BECAUSE it is easy to sell Keckley 
Float Valves—they have so many 
good strong talking points. 


BECAUSE they know they 
can get prompt shipments 
as Keckley carries complete 
stocks not only of Float 
Valves but Temperature 
Regulators, Pressure Regu- 
lators, Steam Traps, Water 
Gauges, Gauge Cocks, ANGLE OR GLOBE 
Strainers, Safety and Relief No. 14—Single Seat—Pilot Stem 
Valves. No. 15—Balanced, Double Seats 
Write for 35th Anniversary Catalog No. 65 


O.C. KECKLEY COMPANY 


400 W. MADISON STREET CHICAGO 6, ILLINOIS 








POWER NICKLE—GENUINE BABBITT 


Hard tin-base, lead-free, nickel 
treated! Will handle 90% of all 
genuine babbitt requirements. Spec 
ify Power when superior heat-trans 
fer and strong-bond qualities are 
desired. Your Magnolia Distributor 
has Power in stock or can obtain it 
for you quickly. Physical charac 
teristics and recommendations will 





be supplied on request. 








SOLD THROUGH INDUSTRIAL DISTRIBUTORS EVERYWHERE 


MAGNOLIA METAL COMPANY 


21 West Jersey Street + Elizabeth, New Jersey 
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EVERYONE 
can use 


Clemson's Star 
“Molyflex” is a natural to 
make new customers... because its 
extreme flexibility and “Moly” high 
speed cutting quality assure top per- 
formance...every time...even when 
used by inexperienced hands and in 
awkward jobs. It’s shatter-proof and 
unbreakable when used in a frame... 
cuts 23.8% more metal than the aver- 
age of leading brands of high speed 
flexibles tested, 


STAR STEELRITE 

METAL MARKING CRAYONS 

Mark on hot, cold, damp, or 

gtimy metals. Packaged for 

counter sales. Markings with- 
stand pickling, yet do not affect 
enamel application. 


USE THESE CLEMSON SALES AIDS 
Don’t forget, that in addition to 
Clemson’s continuous advertising 
campaign in leading industrial pa- 
pers...Clemson’s famous Wall Chart 
and Metal Cutting Booklets are still 
available free. They're crammed with 
metal cutting “know-how” to help 
your customers, Write for your free 








supply ... today, 


CLEMSON 


BROS., INC. 
Middletown, N. Y., U.S.A. 


Makers of band and power hack saw blades, 
frames, metal cutting band saw blades and 
Clemson Lawn Machines 





A. G. in Germany, Mr. Robbins was 


+ Clad 
soak io Wickahh Oe esER Discover How ad 
His success in doing so led to his C2O-—- 
being hired by the newly formed Car- ® 


boloy Co., a G. E. subsidiary, as dis- : 
trict manager on Januarv 1, 1929. In Z ‘ HOSE CLAMPS 
1930, he was made general manager, 
then vice-president, and in 1936 was 
elected president, a position he has 
held continuously since that time. 
Mr. Robbins was one of the found- 
ers and later president and chairman 
of the Cutting Tool Manufacturers’ 
Association. Active in technical so 
cicties, he was a member of the Ameri 
can Society of Mechanical Engineers 
and the American Society of ‘Tool En- 


s survived by his wife, a daugh- 
1 son, his parents, four sisters, 
and three brothers. 


John Gordon Emeler, 


J. G. Emeler & Co. 


John Gordon Emeler, proprietor of 
the J. G. Emeler & Co., Hamilton, 


Ontario, mill supplies, died suddenly ‘ . = 
om Ses Sk ti ee i es More than one skeptical jobber has seen the light — for 


hie Ranusior teat eeiek the ell here is a superior hose clamp whose four basic sizes fit 
supplies firm for the past 12 years. practically all ordinary requirements — an engineered hose 
His wife, a son and a daughter sur- clamp which appeals to the reason and pocketbook of the 


vive him customer with these advantages — 


Edward W. Stephens, « UNIFORM 


Goodyear Tire Manager D CLAMPING 


fh, 
Edward W. Stephens, 51, year old 
manager of belting sales for The Good Aero-Seals are self-locking and vibra- True tangential take-up ond curved 
vear Tire & Rubber C lied o tion-proof, have extra long toke-up saddle form provide absolutely uni- 
veal re & Rubber Co., died on and are available in both slotted and form clamping action around 360°, 
May S. Mr Stephens was known for wing-nut type of worm-drive. leak-proof, ideal for thin-walled tubes. 
his faith in the feasibility of overland 


convevor belts for hauling bulk car 


oa. EASY TO USE AGAIN 


vas born in January 1899 in 


Columbus, Ohio. He began his engi- / INSTALL and AGAIN 


You can install an Nine lives is noth- 

Aero-Seal with one ing for Aero-Seals. 

hand if you want to They're ready to go 
— and fast! They're self-feeding once back to work after plenty of hose 
the clamp-end engages with the changes. Also available in. stainless 
worm. No loose parts to drop. steel for marine use. 


Put an Aero-Seal in a customer's hands and he’il 

buy is — it’s a precision job of engineering applied 

to a simple, everyday problem. No ordinary hose 
. clamp can match its advantages. 








FREE SAMPLE: Please send free sample by 
. 


return mail without obligation, 


NAME 
ANOTHER 
EEZE 


PRODUCT 


BREEZE CORPORATIONS, INC. 


33 South Sixth Street, Newark 7, N. J 


COMPANY 


ADDRESS 





CITY & STATE 





Edward W. Stephens 
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Choose just the right 
caster or wheel for your 
needs from the Darnell 
line of nearly 4000 types. 
These precision made 
casters and wheels will 
help you speed up pro- 


duction .. . will pay for 
themselves many times 
over. 


DARNELL CORP. LTD. Long Beach 4, Calif. 


60 Walker St., New York 13, N. Y. 
36 N, Clinton, Chicago 6, Ill. 
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neering career with the Bonny Floyd 
steel foundry, soon becoming chief in- 
spector for the firm. In 1928 he came 
to Akron and took a job selling Good 

ars mechanical goods products in 
vestern Michigan. In 1933 he was 
transferred to Chicago, and in 1934 
he was named manager of the belting 
sales department in Akron 


Edward W. Karrer, 
Geo. Worthington Co. 


Edward W. Karrer, a buyer for the 
Geo. Worthington Co., wholesale 
hardware concern for 26 vears, died 
on May 16 at his home. He was 63 

Mr. Karrer, a life-long resident of 
Cleveland, was associated with the 
hardware business for a total of 48 
vears, having been with the old Luet- 
kemever Co. before he became associ 
ited with the Worthington Ci 

He is survived by his wife, two 
daughters and three grandchildren 


Charles A. Marwedel 
West Coast Executive 


Charles A. Marwedel, 57,  vice- 
president of C. W. Marwedel, San 
lrancisco, died on May 2 after a 
bricf illness 

mm in San Francisco, he spent 
his entire career in his father’s firm, 
still headed by the senior Marwedel. 


Wm. H. (Bill) Tharp, 
Powell Representative 


Wm. H. (Bill) Tharp, Worthing 
Ohio, died on May 10 after a 
brief illness 
lor the past three years, Mr. Tharp 
represented the Wm. Powell Co., 
valve manufacturers of Cincinnati, 
Ohio, throughout the mid-Ohio terri- 
tory 


George R. Probst, 
Worthington Pump 


George R. Probst, manager of steam 
turbine sales, Worthington Pump & 
Machinery Corp., died on May 14 

\fter short terms of employment 
vith LaBelle Iron Works in Steuben 
ville, Ohio and C & G Cooper Co., 
Mt. Vernon, Ohio, in March 1920 
he joined the Moore Steam ‘Turbine 

in Wellsville, N. Y., starting 
in the shop assembly department. He 
vas advanced successively to various 
positions in road work, testing, sales 
engineering, and sales manager. The 
Moore company was acquired by 
Worthington Pump & Machinery 
Corp. of Harrison, N. J. in 1937 





more powerful, more compact 
lighter weight drills 


With the new, close coupled No. 438 3%” Heavy Duty and No. 512 1%” Standard, 
Millers Falls offers distributors a profitable answer to the rapidly growing de- 
mand for shorter, less bulky, high output industrial drills. 

For customers who want a maintenance drill, they pack tremendous power into 
remarkably small dimensions. Only 14” overall, they measure a bare 11” with 
spade handle removed. Thus they permit work in extremely close quarters. . . 
the difference between minutes and hours on many jobs. 

For the production line, they provide light weight — only 914 pounds 
PLUS specially designed motors and full anti-friction bearing construction that 
mean exceptional efficiency and stamina on continuous full load operation. 

These two salesworthy new drills are another good reason why you'll be ahead 
when you stock and sell Millers Falls outstanding line of portable electric tools 
and cost-cutting hack saw blades. Write today for complete details. 


ene MILLERS FALLS COMPANY 


GREENFIELD, MASSACHUSETTS 
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ee 


wu 


makes precision ‘‘milled 
from the bar’’ screw machine products that 
stand up under hard usage... and build up 
sales through customer demand. 


* Co: 
YORK, PENNA. 


Write for folder illustrating and describing 
our famous line of ... 


CAP SCREWS SET SCREWS COUPLING 
BOLTS 


»+e+in all sizes and threads 


MILLED 
STUDS 











WIPINnG 
CLOTHS 


STERILE © SOFT ¢ DURABLE 


EVERYONE OF YOUR CUSTOMERS IS A PROSPECT FOR 
THESE INDUSTRIAL WIPING CLOTHS ... 


SANATEX San Forene Processed Wiping Cloths are carefully 
selected, washed, and sterilized. . . they are free of hard cuffs, 
collars, and seams. The SANATEX Packaged Line of Wiping 
Cloths is sealed in sanitary, germproof, dustproof 
cartons attractively labeled and stating exact de- 
scription of contents. You can build a fine, profitable 
business supplying the right wiping cloth for indi 
vidual jobs. Get all information now 
on this money-making line which gives 
you repeat business over and over again. 


Individual abels to Jobbers read— 





SANATEX Wiping Cloths expressly 
packed and prepared for yur name 


your address “ 


SANATEX CORP. | 


2321 N. Wolcott Avenue L 
Chicago 14, Illinois 


5 
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D-A-T-E+§ 
TO REMEMBER 





Aug. 7-20—First U. S. International 
I'rade Fair, Navy Pier, International 
Amphitheatre, Coliseum and Arena, 
Chicago. 

Aug. 14-18—National Power Show of 
National Association of Power En 
gineers, St. Louis, Mo. 

Aug. 28-31—Metal Mining Conven- 
tion and Exposition, Salt Lake City, 
Utah. 

Sept. 5-9—National Chemical E-xposi 
tion, Coliseum, Chicago. 

Sept. 18-21—National Builders Hard 
ware Exposition, St. Louis, Mo. 
Sept. 18-22—Fifth National Instru 
ment Conference & Exhibit, Me 

morial Auditorium, Buffalo. 

Sept. 26-29—Industrial Packaging & 
Materials Handling Exposition, 
Philadelphia. 

Sept. 26-29—Iron & Steel Exposition, 
Public Auditorium, Cleveland. 
Oct. 2-6—The National Hardware 
Show, Grand Central Palace, New 

York City. 

Oct. 3-5—National Lubricating Greas« 
Institute, 17th Meeting, Roosevelt 
Hotel, New Orleans, La. 

Oct. 4-6—Direct Mail Advertising 
Association, Hotel Roosevelt, N. Y. 

Oct. 8-11—National Institute of Gov 
ernmental Purchasing, 5th Annual 
Conference and Products Exhibit, 
Milwaukee, Wis. 

Oct. 15-]1S—Public Works Congress 
& Equipment Show, New York. 

t. 16-20—National Safety Congres 

& Exposition, Chicago 
23-27—1950 Convention of Na 
mal Metal Ce Expo 
m, Chicago 


cy S 
mgress & 





NEW LINES 
taken on by 
DISTRIBUTORS 








Fool Supply & Engineering Co. of 
Dallas, Texas, has been named 
epresent The Taft-Peirce Mfg. ( 
of Woonsocket, R. I., in the Dall 
Fort Worth, and northern Texa 
rea The firm will handle sales 


Continued on page 159 





Distributors Find It’s Easier to Sell The Sioothest Running V-Belts Made 


New Improved Gondoit Whipcord V-Belts 


Manhattan Engineers, constantly working to lower 
power transmission costs, have developed New 
Improved Condor V-Belts for still longer life, better 
wear and smoother running. 


Strength members of super-strength synthetic fiber 
cords, are precision controlled on the neutral axis 
power line” of the V-Belt. This precision control 
is possible only with the Manhattan developed full 
molding, pressurizing process. 


Variation in V-Belt balance is now virtually elimi- 
nated—This means more perfectly balanced V-Belts 
with longer life, less vibration and wear on V-Belt 
pow ered drives 


MANHATTAN RUBBER 


DIVISION 


Many users are convinced of the important savings 
in these New Improved V-Belts 


Condor Whipcord V-Belts give you an opportunity 
to build profits with satisfied customers 


Note: For tough, rugged drive 


V-Belts, which are also non-st 





DO YOU HAVE THIS FOLDER 
IN YOUR FILE? 

This useful V-Belt Bulletin +6868C 

will be mailed on request 


Keep Ahead with Ma 











PASSAIC. NEW SERS ET 


RAYBESTOS-MANHATTAN, INC. 


Manufacturers of Mechanical Rubber Products * Rubber Covered Equipment * Radiator Hose * Fan Belts * Brake Linings * Broke 


Blocks * Clutch Facings * Packings * Asbestos Textiles * Powdered Metal Products * Abrasive & Diamond Wheels * Bowling Balls 
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For low-cost handling of Satistied Customers 


liquids, investigate this — D lus Value 


when you sell 


| ~ i STRANDFLEX 
“outs | flexible shaft machines 


thy 


pe artes 





. 
Delivers 20 gallons per 100 strokes 
capable of 20-ft. lift —self-prim- 
ing—no foot valve needed. 


} 
\ 


DOUBLE ACTION! 


No wasted motion— pumps on both 
forward and back strokes — steady 


flow of liquid— easy to operate. 


SINGLE DIAPHRAGM! 


Only double action pump built 
with a single diaphragm! Long lived 
molded diaphragm reinforced by 
stainless steel plate— no piston leak- 


age—95% volumetric efficiency. 





Quality products build trade sales... 
That's why selling STRAND flexible 
shaft equipment gives a PLUS VALUE 
in customer satisfaction. TheSTRAND- 
; . : - FLEX flexible shaft machine illustrated 
Tokheim pump in a class of its own! Efhi- is outstanding in the field as it allows 
the operator to change speeds by an 
€3 easy shift method. With a high speed 

dles petroleum and paint oils as well as = ‘ motor you get four speed changes 
ranging from 1700 RPM to 9000 RPM 
> With a standard motor four speeds 

contact with liquid are of non-corrosive = range from 850 RPM to 4500 RPM 
Write for full information on this qual 
ity line and full information on open 

fere with its operation. Available in several , A territories 


These outstanding features put this new 
cient. Fast delivery. Easy to operate. Han- 
many other industrial liquids. All parts in 
materials. Ice, dirt and scale will not inter- 


models for drums, underground tanks and ~ Nie © 
pipe lines—with hose or spout outlet. SNF] — & ¥ RAN D 
I asily locked. I ight “ eight. Low cost. “ Flexible Shafts and Flexible Shaft Machines 


Dealers — Distributors: 


many applicat Yor th y, factories, farms, orchards, boat liver- 
stores, garages 1 construction, etc. If you sell to 
any of these groups write for attractive 


TOKHEIM OIL TANK AND PUMP COMPANY 


General Products Division * 1656 Wabash Ave. * Fort Wayne 1, Indiana 
Factory Branch: 1309 Howard St., San Francisco 3, California SALES OFFICES: Baltimore, Chicago and Tulsa 
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ind service of all Taft-Peirce prod 
ucts with the exception of machine 


tools 


The Stacy Supply Co. of Springfield, 
\iass., has taken on the lines of the 
Baldwin-Duckworth Co., Spring 
field, a division of ‘The Chain Belt 
Co., Milwaukee, and the Walstrom 
Chuck Division of the American 
Machine and Foundry Co., Brook 


lyn, N.Y 


Green's Hardware & Machinery Co., 
Crowley, La., has been named a 
dealer for Allis-Chalmers motors 
ind controls in Vermilion, Acadia, 
Lafayette, St. Landry, St. Martin, 
Evangeline and St. Mary parishes 


Roland B. Glines Co., Lawrence, 
Mass., has been named a dealer and 
certified service shop for Allis 
Chalmers motors and controls in 
Essex county 


Bishop Sales Co., Paterson, N. J., has 
been appointed distributor for Allis 
Chalmers circuit breakers in Passaic, 
Bergen, Hudson, Morris, Sussex and 
Essex counties in New Jersey. 


H. A. Schreck, Inc., Mt. Vernon, N 
has been named a dealer for 


Ry 
\llis-Chalmers motors, controls, 
| 


xrope drive equipment and cen 

fugal pumps in Westchester, 
Rockland, Orange, Sullivan, Dutch 
‘ Ulster, Columbia and Greene 
Counties in New York, and a certi 
fied service shop for Allis-Chalmers 
motors and controls in the same 


territory 
) 


Garner-Shelton Co., Detroit, Mich 
has been appointed a distributor 
n the Detroit area for the Butter 

] 


field Division of Union Twist Dmill 
Co., Derby Line, Vt 


The Tool Supply & Eng. Co. of Dal 
las has been named a_ representa 
tive in the north Texas area for the 


l'aft-Peirce Mfg Co., Woonsocket, 


R. I. Sales and service for all Taft 
Peirce products, except machine 


will be handled 


West Hartfo 
en named exclusive 
tributors 


ind flexible 


too 


SPRING WASHERS 


STEADY DEMAND- and continuous REPEAT business. 


Almost every one of your customers who uses Nuts, Bolts and Screws, 
now uses or can be sold BEALL KANT-LINK SPRING WASHERS — the 
nationally accepted type. 

BEALL Helical Spring Washers have Long range “live” action and 
adequate PRESSURE POWER to combat ALL causes of looseness. 


NATIONALLY ADVERTISED — and nationally accepted. IN 
STOCK in all standard sizes; made of Carbon Steel, Stainless Steel, 
Everdur, Duronze and other metals. 


130 Shamrock St. 


BEALLtoot Division, Hubbard & Co., tac arnt St 


TIGHT 


when as:embled 


BEALL Spring Washers TIGHT 


— prompt shipment — 
in cartons and bulk. 


in service 


@eeeeeeeeeeae er eeeeeeee86 


TIGHT 


ofter long service 
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OCTAGON PATTERN NAIL 
HAMMER No. 530 


Alloy steel, drop forged, 
fully polished, Weight, 16 oz. 
Clear lacquered, semi-octa- 
gon, selected white hickory 
handle, with rounded grip 
for comfort. 


Ask about our FULL LINE of Carpenters 
Blacksmiths’ and Farriers’ Hammers 
Rasps and 


160 


... for your customer 
and YOU, too! 


Yes, a great deal for your cus- 

tomer... because Heller ham- 

mers and trowels mean better 

performance, easier handling, 
longer service. 

And a good deal for you... 

because every Heller tool 

you sell identifies you as 

a quality distributor. 

Builds business. At 

a nice profit! 


MACHINISTS’ BALL PEIN HAMMER, No. 802 
Highly polished and baked enamel finish. Weights from 


9 


2 oz. to 3 lbs. Drop forged. Clear lacquered, selected white 
hickory handle. 

“MAJESTIC” PLASTERERS’ FINISHING TROWEL 

Light weight. Hi-grade spring steel blade. Aluminum alloy 
mounting. Smooth basswood handle. Sizes: No. 315-A, 4%” 
x 11”. No. 315-F, 4%” x 11%”. 

“MAJESTIC” BRICKLAYERS’ TROWEL No. 45-8 


London Pattern — Narrow. Blade, post and tang forged in 
one piece. Tempered, taper ground and polished. Hardwood 
handle set at an angle to give perfect hang and balance. 
Size: 4%” x 11”. 


HELLER 


BROTHERS COMPANY 


Newark 4, N. J. 


America's 
Oldest File 
Manufacturera 


Newcomerstown, Ohio 


Machinists’, Tinners’, Upholsterers 


Chisels 


Bricklayers’, Tilesetters 


Also Craftmaster Scrapers Masterenches, Files, 


Punches 
ther quality tools 
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appointed to sell products manufac- 
tured by the Power Tool Division, 


Rockwell Mfg. Co.: 


e Amarillo Supply Co. 
Amarillo, ‘Texas 


e General Supply & Machine Co. 
Meridian, Miss. 


e@ Gunther Hardware Co 
Quincy, Ill. 


@ Hermstem Hardware 
Chillicothe, Ohio 


@ Pickering Hardware 
Cincinnati, Ohio 


© Ross-Willoughby Co 
Springfield, Ohio 


e Schlatter Hardware C 
Fort Wayne, Ind 


e Standard Industrial Supply Co 
Springfield, Mass 


e Williams Hardware 
Streator, Il. 


ej. Fegelvy & Son Hdwe ¢ 
Pottstown, Pa. 


@ Weaks Supply Co. Ltd 
Monroe, La. 


e@ Weaks Supply Co. Ltd 
Natchez, Miss. 


¢ Piedmond Mill Supply Co 
Salisbury, N. C. 


The Buyer Looks 
at Business 


Composite Opinion of Purchasing 
Agents W ho Comprise the N. A. P. A. 
Business Survey Committe¢ 








May reports of purchasing execu- 
tives indicate it is another bright 
month in the 1950 business calendar. 
Back-order books have been increased 
for the third consecutive month and 
production has spurted to meet the 
new demand. May continues the up 
ward surge following the coal strike, 
ind gains for the month are almost 
ma par with those attained in April 
The over-all situation pictures a well 
sustained, 


hh 


improved business cy le 


dustrial buyers expect business to 
high during the 
Production in July will be lower 


month of 


} 


ntinuc 


June 











From All Over the World 


Inquiries Come for Ferry Cap Products 


Tel-Aviv, Bombay, Liverpool, Beno- 
ni, Havana, Manila — the postmarks 
read...others, too numerous to 
mention, cities and towns of Europe, 
Asia, Africa, North America, and 
South America. 


From east, west, north, south — from 
halfway around the globe — inquir- 
ies come for Ferry Cap Products. 
That these products enjoy world- 


wide recognition—that they are 
purchased for use throughout the 
two hemispheres, in ever increasing 
volume, is convincing evidence of 
outstanding quality. 


We appreciate this tribute to Ferry 
Cap Products. It is a challenge, too 
—a challenge not only to maintain 
quality but constantly to improve 
products and service. 





The FERRY CAP & SET SCREW Co. 


2161 SCRANTON ROAD . CLEVELAND 13, OHIO 


CAP AND SET SCREWS + CONNECTING ROD BOLTS + MAIN BEARING BOLTS + SPRING BOLTS AND SHACKLE BOLTS + HARDENED AND GROUND BOLTS « SPECIAL 
ALLOY STEEL SCREWS + VALVE TAPPET ADJUSTING SCREWS + AIRCRAFT ENGINE STUDS + ALLOY STEEL AND COMMERCIAL STUDS + FERRY PATENTED ACORN NUTS 
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if a as that month will sce the heaviest 


" COFFING industrial vacation close-downs we 
have experienced 

Prices are on the increase, paced by 

Cus nonferrous metals. Most price ad- 

) vanc_s are the result of immediate 

helps demand exceeding current supply, but 

there appears to be a tinge of infla 


tion in the present price structure. 
. WITH ADS IN "4 PUBLICATIONS Inventories of production materials 
have increased this month, to keep 
SUCH AS THESE in balance with larger consuming de- 
mand. There is no sign of speculative 


mod) KRUCTION additions to raw material stocks. Em- 


S AMD EQUIPMENT 1) 4) 
. ployment is up all along the line, with 


soft goods an exception. Buving pol 
icy is on the high side of 30 to 90 
days, with some trend into fow 
months coverage. 

Opinion is optimistic on near-by 
conditions but some manufacturers 
question the source and length of pres 
ent demand. How much of the brisk 
pickup is demand postponed by steel 
ind coal strikes, and how much can 
be counted on as new and sustained 
demand? 

Prices 

Industrial prices continued to show 
strength, with the lowest number of 
declines in important materials in 
many months. Except in nonferrous 
metals, the increases reported havi 
not been large percentagewise and re 
flect a normal reaction of sharply in 


reased demand to current short sup 


| \ 
) 


ply. The opinion is expresse: 
number of buyers that ther 
to be a coloring of inflation in 
HELPFUL COOPERATION, RIGHT DOWN THE LINE er ee ae ae 
4 a F ( pric Ss) SOT ZOOdS I . 
— Including easy-to-get engineering consulta- moved up in sympathy with others 
tion. Simply send in filled-out data form on ither than from tightening of s1 
prospective job — our experienced Engineers plies or increase of costs. Competitio 
will recommend best equipment for the job. in many other lines is keen 
Results in greater customer satisfaction, extra ' : 
sales, more profits. spimenaunees 


Che down trend of industrial inven 


A COMPLETE, QUALITY LINE THAT SELLS! ("<> hs Deen halted by the mesease 


in production requirements r€ 

Hoist-Aile abies port adding to working inventories in 
Gare Setaty Load to 5 tons May. The reports indicate there is nm 

‘ Binders stock-piling in anticipation of future 
dae scarcities or price increases. Maintain 

ing stocks required for known produc 

tion schedules, within the lead time of 
those schedules, is still the conser 


tive policy 
Fmployment 


Pay rolls jumped again in May, 
ployment exceeding the high 1 
] last September. Skilled workers 
Mighty Midget sfety ill Ratche , re . . 
Puller ceoy Tinian ; e in several areas. Good 








Cash in on Coffing Sales Helps! Stock and 
PUSH Coffing Lifting and Pulling Equipment 


<4 


* COFFING HOIST COMPANY 


DANVILLE, ILLINOIS rent heavy production ma 


Continued on page 165 
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Here's wy the new POWELL 
WS" Valves ane Belfer 


Powell "W. S."" Globe Valve— 
Full Flow through seat when open. 


Ordinary Globe Valve— 
Restricted flow through when open. 


4 J Neer a | 


: oe | : 
COMPARE 


the flow characteristics of the new Powell ‘‘W. S.” 
Valve with the ordinary globe valve. The extra large 
opening through the seat (nominal pipe size) together 
with the high lift of the disc when the valve is fully 
open, make possible the FULL FLOW through the seat. 
This reduces turbulence within the valve and pressure 
drop to the minimum. 


These new ‘‘W. S.”’ Valves for 200 pounds W. S. P. 
at 500 F. are Powell’s latest triumph in valve engi- 
neering. They are Dual Service valves in that they 
can be throttled to regulate the flow to any desired 
degree; and, when operated wide open, permit a much 
fuller flow than any other globe type valves. 


This valve is made of highest quality bronze and has 
a special alloy bronze stem. The regrindable, renew- 
able stainless steel discs and seat rings are hardened 
to approximately 500 Brinell. These, and other special 
features, insure top performance and long life even in 
the most severe services. 


Ask your nearest Distributor or write direct 


The Wm. Powell Co., Cincinnati 22, Ohio Fig. OOS 
Available in sizes 4“ to 3”, inclusive 
DISTRIBUTORS AND STOCKS IN ALL PRINCIPAL CITIES 


POWELL VALV 
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Your Customers Know ty, 
and Want KEY-TITE 


You don’t have to explain Key-Tite to your 
customers. Continuous Key-Tite advertise- 
ments tell them about this fine. leak-proof 
sealing compound. Lack of time probably 
keeps you from frequent calls on each cus- 
tomer, but Key-Tite advertising does the 
job in your absence. Stock sufficient sup- 
plies of this excellent sealer. Key-Tite’s 
pre-selling makes sales and profits for you. 


Distributors: Write for available 
Perritories and liberal free sample. 


KEY COMPANY 


2621 McCasland Ave., East St. Lovis, Ill. 


SPROUT-WALDRON’S 

















CAPITAL 


INDUSTRIAL 


BRUSHES and BROOMS 
Theres always a need for GOOD 
Maintenance Equipment . . . 


Maintenance and cleaning represent quite an 
outlay to every plant manager. You can help 
to hold down this expense by selling CAPITAL 
Industrial Brushes and Brooms. They give ex- 
ceptionally long wear which fact has been 
proven in actual test. Your prospects are every- 
where ... in fact wherever people gather—to 
work or play—there is a prospect. We urge 
users to buy through their local distributor. 


INDIANAPOLIS BRUSH AND BROOM MFG. CO. 


Corner Brush and Broom Streets Indianapolis 7, Indiana 
Est. 1890 











sal i, a 
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REASONS 
why it’s 

GOOD BUSINESS to SELL 
Bett Saver PULLEYS 


I— Due to exclusive cone and wing design, 
no abrasive materials or sharp lumps 
can lodge between pulley and belt. 


2-— Belt life is increased because this self- 
cleaning feature eliminates any 
stretching or gouging of elevator or 
conveyor belt. 


B—Loose material flows away from the 
belt and dribbles out harmlessly at 
pulley hubs. 


4—Rounded ends and smooth chamfered 
edges of vanes or ‘wings’ do not 
wear or abrade belt. 


S—Pulley “wings” are so spaced that belt 
flexes naturally and without strain. 


G—Belt life is greatly lengthened. Users’ 
reports range from 25% to 400%. 


7—Interchangeable with solid pulleys. 
B—Easy to install. 


9—Recommended by leading manufactur. 
ers of conveyor belts and by hun- 
dreds of users. 


10—Sales build customer goodwill and 
bring repeat business. 


Available in diameter sizes 
ranging from 6” to 40” 


Send for Bulletin No. 35 
and read the enthusiastic 

@ reports of Belt $aver 
Pulley users. 


Sprout -Waldron's “ Blue 
a Face” Pulleys are other 
profit builders. Send for Bulletin P-848 


Write today to Sprout, Waldron & Co. 
3 Waldron Street, Muncy, Penna. 





ticipating vacation periods. F 0 R 

Buying Policy 6s ] ' 
With the sharp pickup in order 

books and production, demand for 

many materials heretofore available on 


short notice has depleted the stocks 


and increased the production lead 

time. T'his has made necessary slightly 

longer schedules for procurement. In GAS 

the past three months the buying pol- 

icy range has increased approximately FURNACES © BURNERS * BLOWERS * TORCHES 
30 davs as “hand-to-mouth” moved 
into 30, 30 into 60, etc. Coverage 
within 90 days is the commitment 
policy of 93% of the reporters. 

are on a 1 20-day basis. 


Commodity Changes 


he “ups” way outnumbered the 
“downs” in May, copper, zinc, and 
lead again heading the list of increases. 
Aside from these nonferrous metals 
and their products, the important ma- 
terials to gain this month are: acids, 
alcohol, glue, building materials, caus - 
tic soda, cornstarch, dyes, fuel oil, ape 
scrap iron, hides, lumber, menthol, 
kraft paper, rubber, silver, soap, soda No. 120 Hi-Speed Steel No. 616 Soft Metal No. 18 Combination 
ash, tin, tires. Heat Treating Furnace Melting Furnace Saal Susan 
The few on the down side: Coffee, 
eggs, coal, coke, naphthalene, rosin, 


some textiles. 
Canada 

General business conditions in 
Canada differ in several respects from 
those in the United States. While 
production and order books show in- 


creases over the previous month, they We. 33 Needle Fleme Ne. Wt 

have not expanded to the extent re- No. 1202 Blower Hand Blow Torch Beach Fornece 
ported in the States. More price in- 
creases are reported this month, evi 
dently taking up the lag in April as 


compared with the United States. In- 
ventories up about the same. Employ- 
ment increase not as great. Buving 
policy slightly shorter range. Indus 
trial building is picking up. Petroleum 


production is increasing but there is 1 
imp! nent in the export situation 








No. 25 
Hand Torch No. 60 BCE Concentric No. 20X 
Ring Burner Cross Type Burner 














FROM THE 


Push the line that pays hot ‘profits. JOHNSON gas 
1925 1940 burning equipment is famous for efficiency and 
economy. Steady national advertising in leading 


trade papers helps you sell. 
vstem for determining 


» 
Per JOHNSON GAS APPLIANCE CO. 


588 E AVENUE N. W. CEDAR RAPIDS, 1OWA 
ESTABLISHED 1901 





YEARS AGO 
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hreadwell Tools 


they can do your tough ones 


Threadwell Distributors are getting more 
business from their customers through the 
solution of cutting tool and 

gaging problems by Thread- 

well Field Engineers. Are 

you taking advantage of 

their services? 


LESA v 


THREADWELL TAP & DIE COMPANY, Greenfield, Massachusetts 


Taps ® Dies * Drills © Counterbores © Keyway Broaches ® Screwplates ® Gages ® Pipe Threaders 
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of Detroit, was using a method of 
stockkeeping the chief feature of 
which was its “perpetual inventory” 
Based on Kardex equipment, it used 
three forms; stock record card, pur 
chase record card and a requisition 
blank. 

“Cut unprofitable lines and increase 
profits” was the tenor of an article 
by Robert W. ‘Taylor, vice-president, 
Smith & Pearsons, Inc., Auburn, N. Y. 

More spacious quarters were re 
quired by The Dreher Supply Co. of 
Columbus, Ohio, so it had erected an 
additional building, three stories high, 
ipproximately 50 by 75 feet. Part 
of the first floor was devoted to dis 
play. 

Wilson Oliver, Pittsburgh manager 
tor Oliver Brothers, Inc. was optimis 
tic. There was no justification for any 
business pessimism, in his opinion 
We might all look forward to con 
tinuance of a large volume of business 

while making due allowances for sea 
sonal variations. 

\ movement was underway to en 
list the manufacturers of mill supplies, 
who allowed full freight on shipments 
to distributors, to prepay the freight 


10 YEARS AGO 


Golf and fun were enjoyed by all 
who attended the party staged by 
W. S. Wilson Corp., New York City, 
at the Roselle, N. J., Country Club 

Pigeon-Thomas Iron Co., Memphis 
had a booth “up front” at the Oil 
Mill Superintendents’ Power Show in 
that city. 

Richard L. Goodwin had just joined 
he sales staff of Brierly, Lombard & 
Co., Inc., Worcester, Mass 

\ large display room, new shelving, 
ind loading and shipping platforms, 
featured the new headquarters of Fa 
tory Supply Co., Muskegon, Mich., 

cated at 1036-42 Terrace Street 

When a four-lane highway was built 

tht past its back door, Wessendorff, 
Nelms & Co. of Houston did an 

ibout face’. The back became the 
front, and vice versa. In the changc 

ittractive display windows were 
ult in on two sides of the entrance. 

After 57 years in the business, O 
S. Wilcox, president of the M. I. Wil 
cox Co., Toledo, was “still enjoving 
everv minute of it—and looking for- 
ward to getting in a few morc licks 
before quitting time”. 

lo tone down the California sun 
shine, The Industries Supply Co. of 
San Diego, Calif., had equipped its 
new modern building with venetian 
blinds 

Not one but two catalogs were put 
out by J. M. Tull Metal & Supply Co 
of Atlanta, Ga. in celebration of its 
25th Anniversary. ‘The two went out 
to every one of its 5,000 customers. 














@ HERE’S THE 
CHAMPION 
STORY ON 
FLUORESCENT 
Lamps as 
told to your 
customers and 
prospects in 


ManaaelORy 


re M, 
DELUXE for high quali 1” lighting whe MAINTENANT 
gh quality or “social” lighting where EER) NTENay 2nd 
WARM > | excellence of color rendition is more impor- ING ANCE 


TE 
a tant than high efficiency. Ideal for homes, 
DELUXE art galleries, critical displays, beauty 


» parlors, etc. 


a> 


an industrial work light. Less efficient than 
most whites. Good for high intensity inspec- 
tion lighting. Attractive color for displaying 
silver, steel, pewter 





for general store use, and the display of 

‘= foods, drapes, etc. An ideal working light 
to merchandise products ordinarily seen 

under incandescent light. Very efficient. 





STANDARD 
WARM WHITE 





approximates color of noon sunlight. For 
STANDARD indoor display of products used outdoors 
COOL WHITE autos, hardware, sporting goods, etc., 


a popular lamp in industry. 








most popular color... an average 

white, midway between warm whites 

E and cool whites. Used widely in in- 

dustry, offices, schools and general 
selling areas. 








flatering to human complexions; 
popular for beauty shops. Excel- 
SOFT WHITE lent for display cases in food 


markets, meat counters. 


COLORFUL, NEW WRAPPING == —___ = =a ; : 
’ This Champion Advertise- 
FOR CHAMPION LAMPS... & CHAMPION FLUORESCENT LAMPS J ~ TS | I 








makes it easy to identify Quality. See your job- ment is your advertisement. It 
ber. Take his recommendations for the right 
7500-hour CHAMPION Fluorescent Lamps in 
the right colors — and gain three times the lamp pects, in your territory, to see 


tells your Customers, your pros- 


life, three times the economy at no extra cost. . . 
you for Quality Fluorescent 


Lamps. 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 


A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO 


Champion means business! 
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NEW BEDFORD’S “ 


ROPE SEN hd ATOM Aen YEAR 


. . » PRE-MEASURE[ AKC OPE ees SELF-D} PENSING CARTONS 


‘i 
7 _— 


. offers a combination that will send your rope sales 


=< Wa soaring ...a profit maker that will make your New Bedford 


selling job easier. Here is Why! 


intervals, it cuts the dealer’s selling time in half... even permits 
self service...and makes it easier for the dealer’s customer to 
check on the length of rope he’s buying. Makes for complete satis- 
faction—more rope sales! 


@ Pre-Measured Rope... first real improvement in 50 years... is 
iS exclusively New Bedford’s! Factory marked in red at ten-foot 


@ Colorful, permanent corrugated container for coil... another New 
Bedford exclusive. Flat-topped, easy to handle, no bands to cut— 
no covers to remove—coils stay clean and don’t collapse or tangle. 
When used with New Bedford’s Island Display the combination of 
pre-measured rope and the colorful container makes a real traffic- 
stopper... Jt really sells rope! 


And the entire deal is backed by one of the heaviest, sales-packed 
Merchandising Plan that New Bedford has ever run. It includes con- 
tinuous trade paper advertising and direct mail to keep both the dealer 
and consumer informed about New Bedford’s exceptional features and 
time-tested quality. It will include complete catalogue sheets, so that 
your salesmen will always have the complete New Bedford story and 
be able to do a real selling job for you. Send for New Bedford’s 
MERCHANDISING Portfolio... today. The coupon will bring com- 
plete details. Remember, New Bedford backs you to the limit. 


NEW BEDFORD CORDAGE CO. 


Stuer Gaditead, tenn. > 





NEW BEDFORD CORDAGE CO. 
NEW BEDFORD, MASS. 


I'm interested in knowing how I can cash in 
on the easy to handle New Bedford Pre- 
Measured Rope in Self-Dispensing cartons. 
Company 
Address 


Town . Zone. State. 
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SALES HELPS 
from 


MANUFACTURERS 


OIL CIRCUIT BREAKERS-—\Mod- 
erate capacity oil circuit breakers of 
quick clearing, non-oil-throwing design 
for outdoor distribution service where 
reliable and safe operation is required 
without frequent adjustment or in 
spection are described in this bulletin. 
The breakers have a rated voltage of 
23.0 kv or less, up to 250,000 kva in- 
terrupting capacity. They are fur 
nished frame work mounted and can 
be supplied for automatic reclosing 
duty. Automatic reclosing relay equip 
ment, in a separate weatherproofed 
cabinet mounted on the breaker, 
is available when  specified—Allis 


Chalmers Mfg. Co., Milwaukee, Wis. 


WORK BENCHES—The manufac 
turer announces the immediate avail- 
ibilitv of the latest bulletin on 
line of work benches. This bulletin 
contains full information and illustra 
tions as to construction and general 
information, how to order sizes, mod 
els, catalog numbers, bench drawers, 
drawer tiers, bench legs, bench tops 
and parts and accessories.—Standard 
Pressed Steel Co., Jenkintown, Pa. 


his 


( 


RADIAL ARM SAWS-—A new 16 
mim sound film is available to distrib 
utors handling the manufacturer's linc 
of radial arm saws. The film is avail 
able in black and white and also in 
color. Both versions are $35 feet long 
ind run for approximately 22 minutes 
Direct mail literature, envelope stuff 
rs, and other promotional material 
with every film. ‘The 
manufacturer also has projectors avai 

ible to his distributors—Power Tool 
Division, Rockwell Mfg. Co., Mil 


waukec 


ire. furnished 


LATHE CATALOG--A new scries of 


light ten lathes are illustrated and dc 


; 
+ * 


y 


| bs 
spray finishing equipment 


y Is you these 


a complete line 

When you sell the Binks line you can offer 
everything a customer needs for spray finishing... 
whether it’s a small portable compressor or 

a complete finishing department. 





correct pricing 

The Binks line, although second to none, is 
competitively priced. You don’t have to ask customers 
to pay a premium for this better product. 





tested performance 

For more than fifty years the name Binks has 
stood for a better product. Binks spray guns and 
equipment are found in 

leading manufacturing plants the world around. 





unlimited opportunity 

There are no sales restrictions on the Binks Line. 
You are free to solicit the business wherever you 
find it . .. even the large industrial installations .. . 
and Binks will help you do it. 





sales support 

Binks experienced engineering staff 
stands ready to help you close any sale 
that requires special handling. 





advertising support 

More than 3 million sales messages will reach your 
customers and prospects during 1950 . . . through Binks 
concentrated magazine and direct mail advertising. 





investigate 
the advantages of being a Binks distributor 
Write for full information today. 





wa 


 WANUFACTURING COMPANY 


3128-30 Carroll Ave., West, Chicago 12, lil. 


ATLANTA BOSTON CLEVELAND 
PHILADELPHIA PITTSBURGH 
WINDSOR, ONTARIO, CANADA 


NEW YORK 
DALLAS 
ST. LOUIS 


DETROIT 
MILWAUKEE 
SAN FRANCISCO 


LOS ANGELES 
NASHVILLE 
SEATTLE 
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5 YEAR 
GUARANTEE 


Also combination pipe 
and bench vises and 
four lines of inexpen- 


Sive vises 


A Precision-Built Machinist Vise with 
outstanding competitive features plus 
a strict distributor policy makes the 
Wilton Line profitable to handle. For 
details write to Wilton Tool Mfg. Co., 
936-D Wrightwood Ave., Chicago 14. 





SOMETHING NEW 


“C” CLAMPS made of pearl- 
itic castings with tensile 
strength up to 80,000 Ibs. P.S.I. 
Much lower in price than 
forged ones, yet they are equally 
efficient. 





scREWS eee 


... have greater 

holding power! 
®@ Accuracy ot product fin- 
ish...uniformity of product 
quality have maintained 
Clark Leadership for 97 
years. 


For Greater Security... 
Fasten Fast with CLARK 
Fasteners 


souquew i 


CLARK Bros Bott (0 


MILLDALE CONN 


POROUS BRONZE BEARING 
PILLOW BLOCKS 


© Accurately machined from 


finest grey iron castings avail- 
able, this block contains an oil- 
impregnated, porous bronze 
bushing — "the bearing with a 
million oil wells’. Designed for 
installation from specifications, 
the PRECISION block runs in- 
definitely with no oil drip. For 
a rugged pillow block with 
long, trouble-free life, turn to 


PRECISION. 


PRECISION PRODUCTS DIVISION 


ATLANTA TOOL CO. 


290 SIMPSON ST., N. W. ATLANTA 3, GA. 
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scribed in this eight page, 84 in. x 11] 
in. catalog. Complete specifications 
and prices of this precision machine 
tool are given. Attachments and ac 
cessories are also listed for these lathes 

South Bend Lathe Works, South 
Bend, Ind. 


LUBRICATION—The manufacturer 
has just released his new 44 page data 
book. This new book contains much 
valuable information on the subject 
of lubrication and should prove of 
considerable interest to those in 
charge of operation and maintenance 
of mechanical equipment.—Lubni 
plate Division of Fiske Brothers Re- 
fining Co., Newark, N_ ] 


CARBIDE TIPPED ‘TOOLS-— This 
catalog lists and illustzates taper shank 
drills, jobbers’, wire gage and letter 
size drills, glass drills, core drills, lathe 
centers, straight and taper shank 
chucking reamers, stub screw machine 
reamers, machine countersinks, and 
dowel pin reamers. ‘The use and care 
of these tools as well as grinding in 
formation, together with suggested 
feeds and speeds when drilling or 
reaming various materials, are also in 
cluded.—Whitman & Barnes, Plv- 
mouth, Mich. 


BELTING—A four page folder and 
price lists describes the qualities of 
the manufacturer's belting. Made of 
special woven cotton duck and im 
pregnated with an exclusive Neoprene 
compound, it is claimed that this belt 
ing will provide trouble free service 
under the severest operating condi 
tions. A combination price list and 
specification chart is included on the 
rear cover which indicates the variety 
ind thicknesses available, the ultimat« 
breaking strength and approximate 
weight per 100 square feet.—Victor 
Balata & Textile Belting Co., New 
York 


folder 


PIPE TOOLS—Thus four page 
relates the experiences of scores o 
users of the manufacturer's product 
il over the world. This information 

of interest red 
with cutting, reaming and _ threading 
operations on either pipe, bolt or con 
duit. ‘The material is all factual, writ- 
ten by the men who used the tools 
Beaver Pipe Tools, Inc., Warren, 
Ohio 


once 


to everyone 


END MILLS—A new bookiet listing 
the prices and specifications of short 
series fast spiral and mulls supplements 
the manufacturer's regular 
listed in his catalog. The 
details the advantages of these 
end mills, including 
rigidity, less chatter, less breakage, and 


series as 
booklet 
short 


series greater 





HEAVY DUTY 
PIPE WRENCH 


POWERFUL 
SELLING 


a? ... 


This widely a & 
advertised sie THROUGH STRESS ANALYSIS during design, use- 


money-back offer! less metal that means tiring weight was engineered 





out of the new ROXCO. Extra metal, exactly where 

needed for extra strength, was engineered in! 
The lighter, handier, faster-working ROXCO actually exceeds by a good margin the strength 
requirements of Federal Specifications for Heavy Duty Pipe Wrenches, Type ll, GGG-W-651a. 


EVERY ROXCO REGISTERED... COMPLETELY GUARANTEED. Scientific design, spe- 
cial alloy metal and careful quality control enable us to back the ROXCO completely 
Every wrench is tagged with its own serial number and fully guaranteed . . . every part of it 
... against breakage in any normal heavy duty use. 

CHECK THESE ENGINEERED FEATURES 

1—Extra metal put at critical points for extra strength. 2—Useless metal eliminatec. 3 
Drop forged alloy steel jaws with teeth induction hardened at wear points. 4—Reinforcing 
shoulder behind insert jaw. 5—New cushion action combined with Roxco tooth design means 
faster ratcheting action. 6—New, wider, comfort-shaped handle. 7—Reinforced housing 
with hammer face. 8—Handy pipe scale. 9—Special Roxco metal formula and scientific 
heat treating multiplies strength. 


TRIMONT MFG. CO., Div. of Aetna Industrial Corp., ROXBURY, MASS. 


BACKED BY BIGGEST PIPE WRENCH AD CAMPAIGN EVER KNOWN! 


INDUSTRIAL DISTRIBUTION © JULY, 1950 





MODEL 400 
“Mity-Midget”’ 
Woodworkers, boatbuilders, ma- 
chine tool plants, auto and air- 
plane manufacturers are among 
the many users. It saves time = 
money because it is light-weight 
and compact... because it is 

vibrationless and powerful. 


MODEL 300 


A straight-line, reciprocating, two- 
pad sander for use on wood, 
metal, plastic, or stone. It has 
built-in water outlet for wet sand- 
ing. It makes 2250 34-in. strokes 
per minute per pad. 


Electric 
National's powerful, orbital action 
electric sander operates at a con- 
stant speed of 5000 rpm with a 
permanently lubricated universal 


type motor which will develop 


ony 








their neces: 
selective distri- 


NATIONAL AIR SANDER, 


2822 AUBURN ST., ROCKFORD, 


INDUSTRIAL DISTRIBUTION 


INC. 


ILLINOIS 


e JULY, 


1950 


longer tool life. Three flute double 
end regular serics end mills, are also 
listed. The booklet catalogs the order 
number, diameter of mill, diameter of 
shank, length of flutes, whole length, 
number of flutes and price of each 
end mill.—National Twist Drill @& 
Tool Co., Rochester, Mich 


PADLOCK DISPLAY—This | new 
padlock display is a five-ply laminated 
wood panel, 11% in. wide and 23§ in. 
high, designed in a blue finish. Spe- 
cial pilfer proof padlock hangers are 
featured along with colorful price 
tickets that are permanently attached. 
Nickelplated hooks for pivot mount 
ing make the display easy to install. 
It is also small enough for flush 
mounting on a cabinet door panel 


\faster Lock Co., Milwaukee 


DIE NIB BULLETIN—This bulletin 
lists specifications and prices of 17 
different sizes of carbide header die 
nibs now carried in stock in the rough 
cored state by the manufacturer. 
Header nibs are shown as being cur- 
rently available in sizes ranging from 
those of 9/16 in. OD, 3 in. long, and 
having a cored hole size of .060 in., 
to those of 14 in. OD, 25 in. long, 
and having a cored hole size of .330 
in. A leaflet is also available on the 
finishing and maintenance 
of these die nibs.—Carboloy Co., Inc., 
Detroit 


, 
issembly, 


RUBBER LINED PIPE—A bulletin 
describing rubber lined pipe for use 
in industries and mines where there 
ire conditions of corrosion, 


ination, 


mtam- 
ibrasion, or flow restricting 
manu- 
to the manufac- 


deposits has been issued by the 


facturer. According 





turer, rubber lined pipe should be 
installed wherever there is corrosion 
or abrasion, as it outwears iron or 
steel. Included in the bulletin is 
engineering data for proper specifica- 
tions and descriptions of flexible rub 
ber pipe and acid hose which can be 
frequently used to advantage in the 
same industries.—Ravybestos-Manhat 
tan, Inc., Manhattan Rubber Division, 
Passaic, N. J. 


BRONZE BEARINGS—This catalog 
lists and describes the manufacturer’s 
self-lubricating bearings, a product of 
powder metallurgy, which are most 
in demand. These bearings combine 
copper, tin, graphite and lead in the 
form of a pre-alloyed bearing bronze 
It is claimed that the introduction of 
lead as an integral part of the bronze 
powder provides additional bearing 
qualities not possible otherwise. The 
catalog also includes a listing of quan 
tity prices.—Johnson Bronze Co., New 
Castle, Pa 


POWER TOOL CATALOG—A 36 
page catalog describes the heavier 
power tools produced by the manu 
facturer for wood, metal and plastic 
working. Printed in two colors and 
profusely illustrated, the catalog gives 
complete specifications and operating 
conditions for each machine. The 
machines listed include band saws, 
radial saws and tilting arbor saws; drill 
presses; jointers, lathes and_ shapers; 
iir feeds, surfacers and flexible shaft 
machines.—Walker-Turner Division, 
Kearney & Trecker Corp., Plainfield, 
N.] 


PULLEY BULLETIN—The manu- 
facturer’s complete line of pulleys is 
fully listed and described in Bulletin 
33. Supplementary Bulletin 35  car- 
ries actual user testimonials which in- 
dicate belt life increases from 15 per- 
cent to 400 percent through the use 
of the manufacturer’s tail pulley on 
bucket elevators and belt conveyors. 
Spec ificat ions and prices are listed on 
the back page of this bulletin. Pullev 
is finch d in diameter sizes from 6 
in. to +) in.—Sprout, Waldron & 
Co., Inc., Muncy, Pa. 


HOISTS—This red, gray and black, 
six page folder introduces the manu 


facturer’s line of hand hoists. These 


new, compact hoists are available in 
pacities from 4 ton to four ns 
The booklet includes such informa 


tion as the complete specifications, 


illustr 
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Whenever you use copper tube 
use a 


KENNEDY 
Solder Joint 
VALVE 


Whether it’s a water supply system, 
a radiant heating job, or an indus- 
trial coolant piping system, if you 
are using copper tube you will save 
installation time and assure your- 
self of a dependable flow control 
installation when you install Ken- 
nedy Solder Joint Valves. 

Made throughout to the same 
unsurpassed quality standards as 
Kennedy Screwed and Flanged 
Gate Valves they offer you the serv- 
ice assurance gained in 73 years of 
valve-making experience plus the 
modern ease atid speed of installa- 
tion to be had from a solder joint 
connection. 

Sockets are smooth with precise 
clearance to assure free, even flow 
of solder all around for a solid, 
leak-proof joint. 

The new cylindrical design of 


Sizes available—%” to 2” 


the upper part of the body provides 
maximum strength with light 
weight. It equalizes pressure, re- 
sists strain and gives the extra rig- 
idity that prevents distortion of 
the body. 

KENNEDY Fig. 1-S} Solder Joint 
Valves are recommended for low 
pressure steam (not exceeding 15 
pounds gauge) and 150 pound wa- 
ter services at temperatures up to 
250 degrees F., when joints are 
made up with ordinary solder. 
They are also recommended for 
steam services up to 100 pounds 
and temperatures up to 450 degrees 
F., when suitable solder or low 
temperature brazing alloy is used. 


WRITE FOR BULLETIN 103 © BUY FROM YOUR LOCAL DISTRIBUTOR 


THE 


GA KENNEDY sence 
1040 EAST WATER ST. 
) ELMIRA, NEW YORK 


a VALVES - 
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Standard Industrial Type V-Belts for general 
applications; Fractional Horsepower V-Belts for 
lighter drives; Open End V-Belts for “fixed center” 
drives; and Steel Cable V-Belts, having greater 
strength with practically no stretch and adaptable 
to a large range of belt speeds. Write for detailed 
information. 


Power Transmission Equipment Engineers and Manufac- 
turers since 1857. 


T. B. WOOD’S SONS CO. 


CHAMBERSBURG, PA. 
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| CONCRETE VIBRATORS — An 


eight page folder describes the manu 


| facturer’s line of concrete form vi 


brators, concrete mass vibrators of the 
flexible shaft type and also his vibrat 
ing concrete floats. The folder is 
amply illustrated, and gives complete 
specifications of all products.—Syn 
tron Co., Homer City, Pa 


SPRAY APPLICATIONS-—Spray ap 
plications of almost every type of 
material from liconce to roofing, and 
from cake frosting to heaviest sound 
deadening materials is covered in this 
16 page brochure showing the uses of 
the manufacturer's pump. The versa 
tility of this materials pump is de 
lineated in pictures of actual uses in 
dustrv has found for it. All are actual 
examples of instances in which econ 
omies in materials, labor, product pres 
ervation and other advantages over 
former methods have been effected by 
use of the pump.—Alemite Division, 
Stewart-Warner Corp., Chicago. 


LAMP PACKAGING—The manufac 
turer is now distributing his line of 
incandescent and fluorescent lamps in 
bright orange and blue wrappers and 
cartons. The new packages feature a 
reversal of colors on opposite sides 
Striking color masses may be arranged 
on shelves and counters by stacking 
the cartons so that the dark blue sides 
alternate with the orange sides. This 
design feature is a:med to attract 
attention and enliven the merchandis 
ing value of the cartons and wrappers. 

Champion Lamp Works, Lynn, 
\lass 


PUMP UNIT—This catalog sheet 
describes the manufacturer's foot pow 
cred coolant pump unit. Advantages 
f the umit are described on one side 
of the sheet, while construction data 
is listed on the reverse. The portable 

pump is quickly attached to 
rill press, muller, tapper, profiler 
rinder, bench, et The foot con 


+ 


trolled pump delivers as much or as 
; ae ee 


lant where it i 
ith hands ft 


Phe 








When Does a BandSawt | ji 


There are basic requirements of accuracy and profi- 
ciency that separate a “machine tool” from other power 
tools . . . characteristics such as those which distinguish 
a tool maker's screw-cutting, precision lathe from the 
woodworking lathes used in grade school manual train- 
ing classes. Among metal-cutting band saws, only the 
MARVEL No. 8 Series Band Saws can qualify as machine 
tools, for only MARVEL Band Saws have the following 
capabilities and features: 


1 Angular cutting from 0° to 45° right or left with- 
out moving the work. Built-in protractor. 
Vertical blade power-fed into material—permits 
re-entrant cuts, notching, mitering, keyway 

sawing, etc. 

Automatic power or manual feeds at the flick of 
a finger. 

Feed pressure adjustable even when machine is 
running. Indicated in actual pounds of pres- 
sure. 

Work clamped to table of machine. Working 
area more than 835 square inches. 

Tee-slotted table facilitating clamping down of 
odd and irregular shaped pieces: easily sup- 
ports heavy work or large and long structural 
shapes. Standard vise chucks work on either 
side of blade. ‘ 

Automatic blade tensioning device. Every blade 
at uniform tension regardless of operator effi- 
ciency. 

Adjustable upper guide roller holder insuring 
minimum section of unsupported blade on all 
sizes of material. Quick acting. 

Built-in coolant system with delivery at blade 
entry point. Pump driven without belt or gears. 

Replaceable vise ratchet and table wear strips 
of tool steel. New saw performance at all 
times. 

LARGE CAPACITY. Standard: 19¥2"” x 18%". 
High column: 2542” x 18%". Handles 99% 
of all work. ’ 


Before buying any metal-cutting band saw, be sure to see 
the versatile MARVEL No. 8. Your local MARVEL Field 
Engineer will demonstrate its significant “machine tool” 
characteristics and their application to your work. with 
costs, savings, cutting speeds and methods. This technical 
service is provided, without obligation, in the interests of 
better metal sawing. 


If you prefer to “study it out for yourself”, 
write for the MARVEL C49 Catalog. 


Meal Cutting 
ny | re ] 


ARMSTRONG-BLUM MFG. CO. 
5700 BLOOMINGDALE AVE. CHICAGO, U. S. A. 
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"wey 


Ramuoist (ailiTNeY> 


with the 
DOWN-TO-EARTH PRICE 
your customers demand 





ADJUSTABLE TROLLEY- LEVER 
MOUNTING AND 
ADAPTERS FOR ALL 


MONORAILS (HOOK OR \—p U N ¢ H E s— 


STATIONARY MOUNTING 
ALSO AVAILABLE) 








Capable of service far 


svecsas ~ above rated capacities 
HIGH-TORQUE " i 


HOIST MOTOR * Individual characteristics make these Lever 

Punches adaptable for special work in their 

field. Neat, good looking finished work is 

what any first-class workman wants and that’s 

SINGLE-UNIT 4 ae eee what he gets with any WHITNEY Punch he 

HOUSING j uses. Our descriptive circular gives complete 
facts on the WHITNEY line a profitable 
line for distributors 


W. A. WHITNEY MFG. CO. 
oan oanae ROCKFORD ILLINOIS 


WIRE-ROPE CABLE 


ROPE OR 
PUSH-BUTTON 


CONTROL j 
a a A HEAVY DUTY 
ENCLOSED BLOCK J-1 INDUSTRIAL TORCH 
WITH SWIVEL HOOK 


1000 LB. CAPACITY Ideally suited to the require- 


, , ' ; ments of factory and utilit 
You know today’s story: your customers $904°° y and utility 


maintenance men. Com- 
want plus-value. R & M has the answer pletely adjustable, shielded 


eget ~— EE flame. All brass tank. T 

in the new wire-rope “J” hoist. You can HOOK SUSPENSION, r he 00 hous ca 

excessive carbonization. A 

don’t have to rebuild it because it is 10 FT. LIFT Coe a acim rugged, dependable, eco- 
: i Model 250-A (Pt nomical torch. 

plenty versatile . . . lug, hook or trolley 





sell it profitably as low as $204. And you ROPE CONTROL 


- 


mounting . . . adaptable to 7 different & A DEPENDABLE 
Q : j ALL AROUND FIREPOT 
beam sizes. It has adequate lift for prac- 











Model 40, a coil firepot with 
the coil made of heavy, seam- 
less steel tubing, equipped 
with patented ‘‘dust-proof” 
- -~ 7 . 
builders have incorporated every technical advance and quan- — sium filler plug cap. Tanks are 
: = extra heavy seamless drawn 
tity-production economy into this value-packed package. i= eam steel. All joints welded, 
Requires little headroom. Easy to install. Push-button control i bushings brazed, no soft 
: COMMU colder used. 
heat at any setting 


tically all applications. Motor is especially built for hoist use \ | 
by Robbins & Myers. The “J” has the rugged construction for 


~ 
| 
| 
} 
' 
> 


; : , : oe aa 
long service with little maintenance. Skilled, experienced hoist e~ 


for easy, fast spotting. Single-unit housing for positive align- 
ment. Sizes—!/,, 14, and 1 ton. Write for bulletin 451-ID. 


Jobber freight allowance is granted on orders of 
SOME TERRITORIES STILL AVAILABLE 12 firepots or 18 torches or combination of both. 


Plumbing tools can be included on allowance 


ROBBINS = MYERS ~ INC. BERN rer 


MECHANICS TOOLS 
SPRINGFIELD 99, OHIO © BRANTFORD, ONTARIO 


MOTORS + HOISTS + CRANES + FANS +> MOYNO PUMPS Always Kelalle 


Otto Bernz Co., inc., 280 Lyell Ave., Rochester 6, N.Y. 
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Robert T. Martin, Jr. 


Disston Appoints Martin 
Assistant Sales Manager 
Robert ‘Tl’. Martin, Jr. has been ap 


pointed assistant manager of sales in 
the hardware department of Henry 
Disston & Sons, Inc., Philadelphia, 

Pa. He succeeds Harold Stevens. 
Before joining the Disston organi- 
zation in June 1944, Mr. Martin spent 
nearly 20 years in sales and promo 
tional work. For the last six years he 
has been calling on the wholesale 
hardware trade in metropolitan New 
ork and throughout Pennsylvania, 
Jersev, Delaware, Maryland and 

trict of Columbia 

Martin’s old territory has been 

John S. Pennypacker 


Thor in Cleveland 
Moves to New Quarters 


‘hor’s Independent Pneumatic 
[00] Co.) Cleveland sales and factory 
branch office and service station has 
moved to its new building in that 
city, according to branch manager 
William J. McGraw. The local ‘Thor 
headquarters now occupies a_ large 
corner site at East 40th and Payne 

[he new building is the sixth to 
be occupied by Thor branches in the 
past year. Similar headquarters have 
been opened in Pittsburgh, ‘Toronto, 
New York, Denver and Chicago 
Most recent new headquarters opened 
was the Denver branch located at 
1449 Speer Boulevard. 


FIRST OF A SERIES 


19 
ON A FITTING 


MEANS 


PRECISION 


You are on solid ground when you demand precision in the 
pipe fittings you buy. You get that precision in “K” fittings. 
Examine a few, and do it critically. The fine workmanship 
will impress you. 

All the way from pattern and core making, clear on through 
to final inspection, precision is the watch word. Nothing is 
left to chance. 

“K" fittings are, therefore, sound and true. They make up 
easily and quickly to form tight joints. 

In our industrial magazine advertising, buyers are urged 
to obtain “K” fittings from suppliers. You perform an appreci- 
ated service when you furnish “K” fittings to your customers. 


THE KUHNS BROTHERS CO. 


DAYTON 1, OHIO 
Established 1887 


CAST-IRON FITTINGS 


3,000 SHAPES AND SIZES 
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Fathers and Sons... 


VIKING 


The Design 
That Made 


ROTARY PUMPS 


Famous 


Viking is the original gear-within-a-gear rotary pump. It meets the 
needs of fast self priming, smooth, even delivery and the handling of 
either light or heavy liquids. 


Pressures range to 100 psi in standard construction . . . 200 psi in heavy- 
duty construction .. . 500 psi in hydraulic oil applications. 


A record of 39 years building this most copied of all rotary pump designs 
is behind the original, genuine Viking. 


The record of building this one design exclusively is revealed in the 

performance of all Viking gear-within-a-gear pumps .. . the design that CHASES AT WORK, Son Frank 

made rotary pumps famous. Chase, Jr., Father Frank Chase, and 
Son Allan Chase, all of Chase, Parker 


i & Co., Inc., keeps things moving at 
Vining Kinz). Learn today why the Viking Rotary Pump the Boston firm. 


| will do your liquid handling job so success- 


AN HONORED NAME fully. Ask for free bulletin SOSMM. 
IN PUMPING 


Pump Company 
nd Cedar Falls, lowa 








THE COLLIS 


MAGIC-TY PE 
CHUCKS 


Reduce production costs with 
Collis Magic Chucks. Now 
tools can be changed without 
stopping or slowing down the 
spindle. Boring, counter boring, 
drilling, reaming, tapping, etc., 
can be performed practically 
continuously. 


Solutions for all 


SODERING 


CHASES AT PLAY finds them still 
WELDING 


together for an evening out at a recent 


meeting of New England distributors 
B R A Zz ! N G in Boston's Copley Plaza 
PROBLEMS 





| 
| 
| 
| 
| 
| 
| 
| 
| With our more than 55 > 
years of experience in f / 2 Ne > 
: the use of FLUX we can New I ‘ A. Is Name d 
help you solve your cus- ‘at P . - 
| tomers most” intricate By Fairbanks, Morse & Co. 
and unusual problems. , 
| Sometimes just a differ- Donald | Harwood has been ap 
j ent grade of flux—a . | cl} aie Fairt k 
change in temperature— pointed purchasing agent of Fairbanks, 
| a different tool is all Morse & Co., Chicago manufacturers. 
| that is necessary. Let us 

send you our FREE Mr. Harwood began his one-com 
| sodering chart which } . | . " tl ” 
| shows melting points of pany Dusiness Career V joining 1e 
all soders. Fairbanks, Morse & Co. Three Rivers 
| 
| 
| 
| 
| 
| 
| 
| 
H 


sodering paste plant in Michigan in 1926. He has 

sodering sticks 

soderin il 
er purchased stores and production de- 

sodering flux oe 

sodering liquid partments and in 1935 moved up to 

sodering syrup the purchasing department of the 


sodering acid Chicago headquarters’ office as ma- 


ials expediter. Some time later he 


Let our 40 years of manufac- 
turing experience help your 
customers select the proper 
equipment for the job. 

stainless steel polish 


“Call Collis For Service’ schli aik duinaasti 


was made assistant p. a. of the com- 
THE COLLIS CO. L. B. ALLEN fom ‘Inc. pany, and now p. a. 


He is a member of the Chicago 
Clinton, lowa 6731 BRYN MAWR AVE. Association of Purchasing Agents, and 
CHICAGO 31, ILL. 


served on its Steel Committee 


served successively in the company’s 


ter 
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.--at AMERICAN’S New Plant 


at WILLIMANTIC 


Like a giant new ship on its “shakedown 
cruise”... when the officers and crew learn 
their new duties . .. and the machinery 
begins to synchronize . . . then things really 
begin to move! 
And that’s the situation, now, at American’s 
new plant in Willimantic, Connecticut. 
Acres of the newest and fastest automatic 
machines are steadily boosting the pro- 
ductiem curves of both American Phillips 
and Slotted Fasteners ...and the quality 
curve, as well. 
This modern, streamlined plant will soon 
be one of the top-production units of the 
screw industry ...deliveries expedited by 
swinctD DRIVER CANT Su OUT national eng nek . a —_ 
OF PHILLIPS TAPERE up to ania, e ache cy a“ ever be ore. . 
; Willimantic production and shipments will 
: be supplemented by our Norristown, Penn- 
sylvania, plantand Chicago, Illinois,warehouse. 


AMERICAN SCREW COMPANY 
Plants at Willimantic, Conn, & Norristown, Pa. 


Warehouses at: 
589 E. Illinois St. 502 Stephenson Bidg. 
Chicago 11 Detroit 2 


4 AMERICAN 
nao EA = SCREWS 
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USEFUL HOIST DATA 


This new Chester Hoist Catalog gives you complete 


information for selecting the right hoist for the job. 


For example: 

Capacities available 
(Spur-geared and Differential) 
List prices 

Regular lift in feet 


Minimum distance between hooks 


Spur- geared 
%4 to 25 tons 





Differential 


4, to 14 tons 
{ 
U 





Reach in feet and inches 
Chain pull to lift full load 


Feet of chain overhauled 


for 1-ft. lift 


Test load in pounds 


Send today for a copy of the 


new Chester Hoist Catalog — 
giving the above data, plus 
much other valuable informa- 
tion—on Spur-geared and 
Differential Hoists, Trolleys, 
Parts and Accessories. Chester 
Hoists are sold by leading 
hardware and _ industrial 
distributors. 


THE NATIONAL SCREW & MFG. CO. 


Chester Hoist Div. 


° Lisbon, Ohio 








A $1,000,000 
HOSE INVENTORY 


COSTS ONLY 3¢ 


We know you don’t stock $1,000,- 
000 worth of flexible metal hose. 
Nobody does! Because a 3¢ stamp 
activates a million dollars worth 
of Atlantic production and order 
filling services that are tops for 
efficiency. And if you have design 
problems, we have many broad 
engineering shoulders to handle 
them. Order ATLANTIC when or- 
ders say HOSE and CUSTOMERS 
will order from YOU! 


ATLANTIC METAL HOSE 


is best for 

® chemicals © steam 
*oils © tars © asphalt 
@ alkalis © gases 

® light solids 

® refrigerants 


® gasoline 


ATLANTIC METAL HOSE 


© absorbs vibration 
® corrects misalignment 
© provides mobile service 


@ eliminates thermal ex- 
pansion strains 
Bronze, steel or stainless steel 
depending on application . . . 
Ve" - 36” 1.D. inclusive .. . 
Standard or special couplings, 
flanges, nipples, fittings . . . 
With or without braid or armor. 


Write for Complete Catalogues 


ATLANTIC 
METAL HOSE €0., INC. 


104 West 64th St., New York 23, N. Y. 
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SALES CAMPAIGN is discussed by 
W. Colella, general manager, and P 
Hi. Hagen, sales manager, at Charles 


H. Harden & Co., Seattle, Wash 


Harden & Co. Stocks 
For Complete Service 


“We are now in position to furnish 
mechanical rubber products from one 


of the most complete stocks in the these Carey Asbestos products 


eh ae aie ee — go together on job after job... 
oO 1arles arden ¢ o., Seattle, 
Wash., announced recently We are sell them as a package...and 


looking forward to serving our old geduce costs, increase profits! 
customers even better than in the 
past”’, Mir Harden added lhe com- 
pany recently appointed distnbuto1 
in western Washington for the Man Pipe Coverings —Asbestos Air Cell, 85% Magnesia, Wool Felt and other 
hattan Rubber Division of Ravbestos insulating materials for low and high temperature 
Manhattan, Inc. A large stock of con 
veyor belts up to and including 36 
in. 1s now carried as well as a com 
range of sizes of transmission Asbestos Millboard—for fire screens, partitions, range lining, radiator re 
belts, fractional h.p. and multi-V-drive cesses—wherever heat-resistant, fire-resistant material 
Its, industrial packings and hose for is required 


er eee MW-S50 Insulation Cement—The leading monolithic cement. Maximum 
Uhe distribution firm has been iden insulation value: toughness, hardness and excellent 
fied with industrial Seattle for many sticking properties. Manufactured with slag wool pellets 


cned 
and asbestos fiber. Easily and quickly applied 


Asbestos Paper —Astandby for many furnace pipe and insulation use 
for lining ovens, making gaskets, wrapping furnace pipes 


years and is thoroughly familiar with 


; ¢ 9 hI! e - , ° 
the many problems pertaming to the Asbestos Insulation Cements —for all types of heat inst 
mechanical rubber good from pointing up fittings to final surfacing 
trial supplies Special types for specific requirements 


rating with W. Colella, ger 
paisa, Seite * ct SON Asbestos Furnace Cement — Developed especially for mounting 
eral iger, and | H Hagen, sales naces, stoves, boilers and flue pipes—for setting 
manager, is Russell G. Heuman, patching refractories, cementing joints and cracks ex- 
Northwest district manager of Ray posed to heat. For temperatures up to 2000° F 
tos-Manhattan, who has his office : at ee ov 
+] Asphalt Products —Felts, paints, coatings and cements for all type 


} mpnanw 1 rterc 
ce mpany > Quarcel roofing construction, repair and maintenance d 


es ‘he oe m 7 / 
Cleveland Chamber Honor: these CAREY offices are as neay’as your telephone 
Geo. Worthington Co. ‘ 





, f . ATLANTA g LAmar 5451 DETROIT TRinity 5-468 ; / PITTSBURGH ‘ GRant 1-7490 
In re ygnition of continued ser BOSTON... CHarlestown 1725 INDIANAPOLIS Riley 7332 ST. LOUIS... . NEwstead 1930 
he community for more than ; CHICAGO ........ DEarborn 4775 LOS ANGELES MAd 6-1358 SEATTLE ; SEneca 235] 
ntury.” the Cleveland Chamber of | seimatt... POplar 1323 MONTREAL PLateaw’8439 WASHINGTON, D.C... FRanklin 1365 
sesinmeoian soiciiailicr im The ( CLEVELAND nderson 6500 NEW YORK VAnderbilt 6-1530 
Jill ae HELLY v Uc CU 
Sars ak tee DALLAS.......... ntral 6609 PHILADELPHIA Baldwin 9.6430 
thington Co. a certihcate of com 
m. More than 300 othe 1 
1 industrial firms tl 
50 years or 
the house of 
THE PHILIP CAREY MFG. COMPANY 
CINCINNATI 15, OHIO 


557 MacKay St., MONTREAL 25, P. Q 
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Selling Advantages of these 


DUPLEX 


BLOW-OFF 


Sealing Valve 
‘at left) has: 


Unimpeded 
blow 


Self-polishing, self-lapping disc 


straight-through 


Lasting, drop-tight seal 


Non-wedge design to prevent 
sticking or jamming 


Blowing Valve 
(at right) has: 


Sturdiness to withstand repeat- 
ed blow-off shocks 

High resistance to erosion and 
abrasion 

No pockets to trap and hold 
solids 


These units combine two types of EVERLAST- 
ING Valves long famous for their tight seal 
and long life. The result is a duplex unit that 
assures remarkably safe and effective blow-off 
service with practically no maintenance 
expense. 

Their performance is something to be talked 
about . . . something that you, the EVERLAST- 
ING Distributor can take advantage of in your 
sales story. 


Show one of these duplex units to your cus- 
tomers . . . let them see its sturdy design and 
construction and tell them about its exclusive 
features. Their interest . . . and your resulting 
sales . . . will quickly show why it’s to your 
advantage to stock and sell them, as other dis- 
tributors ail over the country are profitably 
doing. 


Write for descriptive bulletin and prices today. 


EVERLASTING VALVE CO., 49 FISK STREET, JERSEY CITY 5, N. J. 


Everlasting 


Trade Mark 


“EVERLASTING” 
Reg. U.S. Pat. Off. 
EV-320A 


~ Jor everlasting protection 
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E. A. Carpenter 


Two New District Men 
Named By Firth Sterling 
been  ap- 


E. A. Carpenter has | 
pointed Chicago district sales man 
ger for the Firth Sterling Steel & 
Carbide Corp., McKeesport, Pa.; and 
C. E. Hughes has been named district 
sales manager of the newly created 
southern district, with headquarters to 
be located in Birmingham, Ala. 

Immediately prior to joining the 
Firth Sterling organization in 1941, 
Mr. Carpenter was associated with 
Perfection Gear Co., Harvey, Ill. as 
industrial engineer. He is a member 
of the ASTE. 

Mr. Hughes learning the 
tool steel business at Firth Sterling 
28 years ago and in 1931 he became 
the company’s first carbide sales en 
ginecr. During the last 20 years he 
has covered every territory in the Chi 
cago district, and since 1936 has been 
selling in the southern and Indiana 
territories. He is a member of the 
Wire Association, the ASM and the 
ASTE. 


began 


Cc. E. Hughes 





XXXX NICKEL IS TOUGH/ 


Federated XXXX NICKEL babbitt is tough and ductile as shown in 
the “twisted cold” test above. 

It is suitable for any job that demands an extra-durable babbitt of 
high tin content. Famous for years as the finest babbitt available, it 
sells easily and often. 

Federated also produces THERMODYNE, RECORD, AND MERIT 
METAL babbitts. Together with XXXX NICKEL they form the 
Federated Big 4 branded babbitts ... scientifically designed to 
answer virtually all white metal bearing needs. 

One of the Federated Big 4 babbitts will make the sale whenever 
a babbitt is requested. Stock them... sell them. 
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NOW AVAILABLE IN a, 1 AND Personnel Changes 


At American Pulley Co. 
2 TON UNITS Gerard P. Weishaar has been ap- 


pointed eastern regional manager for 
(he American Pulley Co., Philadel- 
p F & R L & S AS phia, Pa. In his new capacity, his op- 
erations will parallel those of Ran- 
dolph Jackson, who is Mid-West 
regional manager, with headquarters 
at Chicago. Mr. Weishaar will have 
direct charge of district managers and 
representatives in the New England, 
Rochester, New York, Philadelphia, 
Charlotte, and Atlanta territories. 
John T’. Barron has been appointed 
Spur Geared Hoist manager of the company’s Power 
1, I'ransmission division, succeeding Mr. 
Weishaar. Mr. Barron’s activities will 
be centered on the product and market 
development of American flat belt, 
V-belt, and speed reduction drives, 
and other types of mechanical power 
transmission 
H. William Overman has been 
named manager of American’s ma 
terial handling division His activi 
ties will be centered on the product 
and marked development of American 
pressed-steel industrial hand trucks, 
industrial truck wheels, and other ma- 
terial handling products 
“Packet” with — single ' f } 1@ 4 Henry H. Hamilton has be 
f f q) : pointed advertising manager 


and 1 Ton Peerless 


load chain. 2 Ton Peer- 





less “Packet” with dou- 


ble load chain 








vour FREE 


TO INCREASE YOUR SALES for’ eer 


and to satisfy your customers requirements for 
a high quality, efficient, long-lived, low cost pur €0. 
hoist, we have added a 2 ton unit to the aes 090° SAVE 
and | ton Peerless ‘Packet’. Write for details, to- | YOU 
day. Bulletin P-5 contains complete information TIME 


», AND 
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OTHER HARRINGTON , 
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\ METAL STAMPINGS 
\ 1 U and J BOLT 

a ie 
TROLLEYS + CRANES Ne yf 


NUTS * WASHERS 


SCREW MACHINE PRODUCTS 


BEARCAT" ELECTRIC HOISTS 
PEERLESS HOISTS + “CUMA- 


LONG" LEVER PULLERS . . 
THREADED RODS 

»s with specifications and list prices 

readable type for quick reference 
ir copy today. Address Dept. D 


Mua «6k CCCOCACTLLA'S 


17TH AND CALLOWHILL STREETS SCREW & SPECIALTY CO. 
PHILADELPHIA 30, PA. : 450 Broome Street New York 13, N. Y 
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NEW CATALOG is 
George Harris, president, 
Co., Portland, Ore 


in pected by 
Harris Sup 


Harris Supply Co. 
Issues New Catalog 


\ new catalog, printed by R. R 
Donnelly & Sons Co., has been issued 
by the Harris Supply Co., Portland, 

stributor of steam specialties 

log is standard size with red 
ind gray lettering 

r’’ said George Harris, 

194 pages but con 


ip 
ve Carry in stock 


Jack Dale. Jr. 
Honored At Sherman 
Jack Dale, Jr., a 


senior from Dallas, 
Texas and a former letter man on the 
Highland Park High School football 
team, recently was selected the out 
t Austin College for 

centennial year He is the son 

of Mr. and Mrs. Jack B. Dale of Dal 


—_— Mir 
he student body 


Dale is vice-president of 

He became the first 
new Sherman Junior 
iward for out 
plishments in student 
won the most outstand 
iward on the basis of a 
range of campus activities A 

mimittee of four students 


t 
( 
+ +} 
COCIVE ails 


Chamber of (€ 
tanding accomp 


omme4»cc 
ictivities. He 


student 


the selection 





AT BECK AND CALL i 
ter, Nat I t Dnll r 


“SMALL WORK’ 
t GRINDING JOBS 


! WIN EXTRA SALES with 
FOREDOM Peete MACHINES 


— COMPLETE YOUR COVERAGE 


Quality Tested 
Since 1922 


SELL ALL THREE DEPARTMENTS You can 
sell] Foredoms to production, tooling and 
maintenance departments. It’s the only 
truly complete line of its kind. 


REPEAT BUSINESS follows as a matter of 
course when you sell Foredoms. The hun- 
dreds of accessories which can be used 
with them make them extra versatile for 
the user, therefore EXTRA PROFITABLE 
for you to sell. 





YOUR COLUMBIAN 
DISTRIBUTOR IS ALWAYS 
READY TO HELP YOU 


9025 Bessemer Ave. 





STRENGTH ACCURACY 
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The FOREDOM line excellently complements your large flexible shaft tool lines. 
Why not make your tirm headquarters for such equipment. 
self to send for our attractive proposit’on ‘o industrial distributors. 
priced to sell fast with excellent mark-up for you. 


Write for Full Details Today to 


e FOREDOM ELECTRIC CO., 


COILUMBIAN VISES 


THE COLUMBIAN VISE & MFG. CO. 


the Worlds Largest Mahers of Vises 


WORKMANSHIP 


__ IN THIS PROFITABLE 
FIELD 


FOREDOM Machines effectively satisfy the 
demand in the metal-working industry for 
grinders which are RIGHT for every 
“small-work” job of grinding, finishing, 
de-burring, etc. FIVE TYPES OF HAND- 
PIECES, all quick-detachable, afford a 
high-degree of versatility in this PIONEER 
line which has been serving industry for 
well over a quarter century. They enable 
the user to precisely fit the tool to the job 
at hand. Users like Foredom’s easily ma- 
nipulated and controlled pencil-size hand- 
pieces which keep work always well in 
view. 


NATIONALLY ADVERTISED in a host 
of trade journals and magazines. Your 
sales job is therefore greatly simplified. 
SALES HELPS AVAILABLE. 





You owe it to your- 
Foredoms are 


27 PARK PLACE 
NEW YORK 7, N. Y. 


Dept. 
F-2231 


@eeeeeees28keeeeeee8 @: 


Originators 
of the 
packaged vise 


. Cleveland 4, Ohio 





DEPENDABILITY 





Where there’s a will. . . 
There’s a better way! 


Yes! A faster, easier, more eco- 

nomical way to clean machinery 

and equipment. One blast 

from a powerful CLEMENTS- 

CADILLAC blower-suction 

cleaner does the trick— wee dg 
sends Dirt, Dust, and Grit STIMULATE 
scurrying from every BUYING INTEREST 
crack and crevice IN THIS NEEDED 
Use it for hard-to- / AND MUCH-IN-DEMAND 


get-at cleaning CLEANING TOOL 
jobs all ove 


a 

megs 
> 
, 7 


ADVERTISING 
LIKE THIS 





APPEARS MONTHLY 
IN LEADING 
INDUSTRIAL 
MAGALINES 





Dillon Stevens 





IF YOU 
WANT A 


Dillon Stevens 
SELLER Will Represent Utica 
WRITE us Dillon Stevens & Co. of I Ss \n 
geles has been named Pacific Coast 
CLEMENTS MFG. co. FOR DETAILS representatives of Utica Drop lorg¢ 
6624 S. NARRAGANSETT AVE. CHICAGO 38, ILL. & Tool Corp Lhe company will 
specialize in sales promotional work 
and in contacting industries which 

use hand tools. 

Much of the contact in Utica’s be 


half » handled | 0 : 

CONGRESS LUBRALIFE ' vase Ga wie on 
PILLOW BLOCKS ow. W. Murphy of Kansas City, 
Mo., replaces F. P. Tennev, who for 
aT lig, ’ “ ] cove Misso l € Sd 

’ df -_ . Nebrask 1 se My Utic . — 


Sponge iron 


GERD j section acts as 
a wick, lubri- 


~~, cating the Harry P. Leu, Wife 


Jaa GED) shott by capil- 
lary action. 

Harry P. Leu, president of Harry 

a vo os 4 P. Leu, Inc., Otlahdo Fla. industrial 

SELF-ALIGNING PERMANENTLY LUBRICATED supply firm, and Mrs. Leu recently 

5g" Lubralife Bearing still operating after 860,760,000 revolu- completed a trip around the world on 

tions! R.M.S. Caronia along with 585 other 

j Americans and Canadians. A full page 

Vibration proof rubber grommets with static report on the trip was carried in a 

dissipator available for type A pillow blocks. recent issue of the Orlando Sunday 
Sentinel-Star. 

[he Leus boarded the Caronia at 

: New York on Jan. 12. They visited 

ACTUAL i : South America, Tristan de Cunha 

SIZE known as the loneliest island in the 

This 4%” test tube world), inland Africa, Egypt, Asia, the 


illustrates the Mediterranean, Palestine, Europe and 
Flange type Lubralife Pil amount of lubricant j England. 

low Block, with heavy duty in a 5g” bore Lubra- 7 > ; ) f > 
cast body. Same rugged NO OILING! on Gente | The trip was not the first for the 
bearing as pictured above Leus abroad. It was taken to mark 


Mr. Leu’s 50th year in the industrial 

CONGRESS DRIVES DIVISION ‘ . supply business. "Mr. Leu was wartime 
3705 E. Outer Drive, Detroit 34, Mich. president of the Southern Supply & 
Machinery Distributors’ Association. 


Describe Globe Trip 
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| A TERRIFIC MT / 


BETTER MECHANICS PREFER 


pee) see 


ao) a ee od | 


It’s LOW COST! 


Simple in design with one ratchet handle 


Here’s a real bargain for your customers—a Toledo 
No. 1R—the lightest weight 1” to 2” pipe threader! 
Similar to the famous No. 1 and No. 1A Toledos—but 
simpler in design with one ratchet handle and /ow in cost! 
A separate set of dies for each size of pppe—1’’, 114’", 114” 
ind 2’’—assures longer die life. Each set is hobbed for just 
the proper clearance. This means easier cutting, smoother, 
cleaner, more perfect threads and tighter pipe joints! Die 
change is quick and easy... or, many users prefer separate 
tool for each size. Durable... saves job-time... reduces 
costs! You can recommend this tool with confidence to all 
your customers. T he Toledo Pipe Threading Machine Co., 
Toledo, Ohio. New York Office: 165 Broadway Room 1310. 








Orrrr} Orr] Ovprrrh. AY 
eeee eeie feeve 


RELY ON THE LEADER y OLE D 
: 


PIPE TOOLS ... POWER PIPE MACHINES. . ee WA 
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Atom pile by-products 
“fly” to help medical research 


DIE SETS is checked for specifica- 
tions against the catalog by J. W 
Thomas and Vice-President J. C 

ne of Richmond Supply Co., Augusta, 
Ga 








SKF Vice-President Predicts 
ie * Spending Drive in Textile 
Radioisotopes were needed by a Boston hospital for patient treatment. Lead- 
shielded box of radioactive iodine (weight, 35 lbs.) picked up by Air Express in 
Knoxville, Tenn., at 11 a.m., delivered 7:15 p.m. Charge, $8.60. Hospitals, like all 
business, use Air Express regularly to get supplies from anywhere in hours. 


\ renewed drive by the multi-bil- 
lion dollar textile industry to increase 
production and cut manufacturing 
costs with more efficient equipment, 
is forecast by Richard H. DeMott, 
vice-president of SKF Industries, Inc. 
IIe estimated the industry, which al- 
ready has put more than a_ billion 
dollars into capital improvements 
since the end of the war, would spend 
upwards of $300 million in the next 
yeal 

Mr. DeMott’s forecast was based on 
orders for anti-friction bearings which, 
he said, ‘‘extend to every phase of tex 
tile operation from opening of the raw 
fiber to the final finishing of the 
cloth.” 


it’s easier and more convenient to use 
the world’s fastest shipping service. 
When shipments are ready, just phone 
for pick-up. Special door-to-door 
service included in the low rates. 


Shipments keep moving. Air Express 
goes on every Scheduled Airline flight. 
Frequent schedules. Use dependable, 
experienced Air Express—keep your 
business rolling at a profitable clip. 


“The large-scale modernization and 
expansion program of the textile in 
dustrv,”” the SKF officials said, “is a 
significant trend. ‘The program means 
that the industry is reasonably con- 


. . 

Air Express gives you all these advantages: fident of the future, despite the fact 
World’s fastest transportation method. that 1949 earnings fell well below the 
Special door-to-door service at no extra cost. evel of the preceding year.” 
One-carrier responsibility all the way. 

1150 cities served direct by air; air-rail to 22,000 off-airline points. 


Experienced Air Express lias handled over 25 





million shipments 


Because of these advantages, regular use of Air Express pays. It’s your best air 
shipping buy. For fastest shipping action 


Express Agency Many low « 


phone Air Express Division, Railway 


ommodity rates in effect. Investigate 


Rates include pick-up and delivery door 
to door in all principal towns and cities 





A service of 
Railway Express Agency and the 
OPERATORS Mrs 


SCHEDULED AIRLINES of the U.S. nee sok tis toe ae ee 


= es straight at H. D. Taylor Co 
= Bufl 


-HONE Arline 
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GETTING IT DOWN in black and 
white heips Customer Tony Monte 
fusco tell Hugh J. McCormick, out 
side saiesman at Wm. J. Burns,, Inc 
Providence, just what his firm needs 


in drills and reamers 





Safety Council Reports 
Safer °49 For Workers 


Am in workers 

lot safer than in previo 
dustrial injury rates for last year, re- 
leased by the council in advance of the 
edition of its annual statistical 
Accident T’acts’’, show a 
tion in both the fre 
rity of 1949 accidents 

1945 
the 40 basic indus 
reduced their fre- 


quency 1 , and 28 reduced their 
Rt 


everity rates Lhe accident fre 
quency rate for employees in all in 
dustrics submitting company reports 

he council, based on the number 


bling injuries per 1,000,000 


ommunications industry again 

ther industries by turning in 

st employee frequency rate 
manufacturing again ranked 
followed by the electrical 
equipment industry, and then steel 
A new safetvgraph, sl 
falls are one of the most serious of 
industrial accident hazards, how 
occur and how to prevent them, 

1as been prepared by the council. It 


is designed as a visual aid for training 


1IOWwWINE why 


small groups and consists of 12 spiral 
bound pages, 18 by 24 inches, inserted 
in a leatherette portfolio. A safety 
talk for the instructor is printed in 
large, easy-to-read type on the back 

One out of every four accidental 
deaths are caused by falls, the council 
points out, and the illustrations show 
the hazards of ladders, scaffolds, make 
shift equipment, slippery or cluttered 
floors, stairways, unprotected openings 


ind horseplay. 


deena 


we 


® EASY TO SELL—The Chicago line of socket 
screws can be your “‘leader’’, because it’s uni- 
versally recognized as the quality line—you can 
get a re-stocking order on every call. 


© CONSTANT DEMAND — No long selling talk 
needed when you feature the Chicago ‘‘Safety 
Plus” line because it is the specified line for 
original assembly in ALL FIELDS OF MANU- 
FACTURE. 


© LOWER COST — Chicago Socket Screws are 
stronger so your customers can fasten their 
products more securely with fewer screws, sav- 
ing up to 25% on production costs. 


© GREATER PROFITS — ‘‘Easier to sell”, plus 
“Constant Demand”, plus ‘‘Lower Costs to 
your Customers” means more, larger and con- 
tinuous repeat orders—and MORE profits for 
you. 

Yes, Chicago ‘Safety Plus’? Screw products 
offer a better line to follow—to push—to sell for 
all four steps. 


Remember —our merchandising policy is based on 
complete cooperation with the distributor. Ask for 
interesting, full details. 


CHICAGO “SAFETY PLUS" PRODUCTS INCLUDE: 
Socket Head Cap Screws * Socket Set Screws °* Stripper Bolts 
* Square Head Dog Point Set Screws * Socket Pipe Plugs * 
Keys for “SAFETY PLUS" Socket Products * Hexagon Head 
Cap Screws, Steel and Brass * Square Head and Headless Cup 
Point Set Screws ° Fillister and Fiat Head Cap Screws * Taper 
Pins * Milled Studs * Semi-Finished Hexagon Nuts, Steel and 
Brass * Semi-Finished Hexagon Castellated Nuts. 


Tae CHICAGO SCREW COMPANY 
2503 WASHINGTON BLVD. - BELLWOOD, ILL 
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are businessmen 


COLD- 
BLOODED? 


OF COURSE NOT! Literally, their normal body tem- 
perature is 98.6—same as laborers, engineers or any other group 
of people. And, figuratively, they’re no more, or no less, cold-blooded 
—as a group. 


We all know unreasonable generalizations can be dangerously 
false. Common sense and on-the-job experience show us the value 
of dealing specifically with ideas, problems—and people. 


Let’s not make the big—and costly —mistake, then, of generaliz- 
ing on religious or racial groups. Adopt and carry out these common 
sense principles: 


1. Accept—or reject—people on their individual worth. 


2. Don’t listen to or spread rumors against a race or a 
religion. 


3. Speak up, wherever we are, against prejudice. Work 
for understanding. 


Published in the public interest by: 
McGraw-Hill Publications 
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PATENTS PENDING 


REVOLUTIONARY NEW GOULDS SELF-PRIMING PUMPS 


New design centrifugal eliminates valves—gives 5 outstanding advantages 


At last you can have a fast-acting self-priming 
pump that gives you: 


1. Positive self-priming 


. No valves of any kind 


) 
3. No large and bulky priming reservoir or 
chamber 


. No recirculation of water during pumping 
stage 
. Efficiencies comparable to standard centri- 
fugal pumps 
Goulds new self-priming pumps give you 
these 5 advantages plus compactness—and all 
this at a low cosi. 


SIZES AND CAPACITIES 
These new pumps are made in 39 models and sizes— 
a pump to fit nearly any application where self-prim- 
ing is important, Sizes: 44 H.P. to 5 HLP., open and en- 
closed impellers. Capacities to 120 G.P.M. and heads 
to 135 feet depending upon capacity. Suction lifts up 
to 25 feet. 


FOR FULL DETAILS MEMBER 
WRITE FOR 
BULLETIN 636.1 


INTERESTING FEATURES 
Positive, fast self-priming—similar to priming ability 
of reciprocating pumps 
Pump keeps enough liquid in casing for repriming— 
even though lines drain back to liquid source 
Will not vapor lock 
No recirculation after priming completed—which 
xives high efliciency 
No foot or suction valves needed—though a foot valve 
may be used to keep suction and discharge lines full 


Handles volatile liquids and light oils as well as water 


APPLICATIONS 
Any service where lifts are encountered 


Open impeller type. Sump service e Sewage effluent 
+ Marine-bilge, pumping, ete. e Mine gathering and 
dewatering e Dewatering excavations, cellars, ete. 
Enclosed impeller type. Cold and hot water e Low 
pressure fire service e Pumping from underground 
supply e Irrigation e Sprinkling e Engine jacket cool- 
ing water service e Volatile liquids and light oils e Ice 
core sucking 


= _ PUMPS INC. — 


INDUSTRIAL DISTRIBUTION © JULY, 1950 





} YouPROFIT 
Pius % : when you se 
Protection) ( MILFORD 
fevers 6 L A D E S 
MILFORD’S") 
| Distributor ) 
Protection is an important extra that POLICY 





pays off in the profit column. Peoria Mall- 

able Castings Company sells a complete line 

of every size of malleable iron chain — under 

a factory sales policy that guards your profits. Check 

your stocks . . . either order immediately or write for catalog. 


A policy 


best expressed 





by the continual 


and active 


DETACHABLE CHAIN 7 interest in the 


f* wp welfare of 
“Td a Industrial 
: . af | Distributors — 
= : a policy as care- 
| | : fully guarded, 
400 CLASS 


as uniform, 
C CLASS : 
PINTLE CHAIN “COMBINATION” as the high 
CHAIN 
-_ quality of 
MILFORD 


blades. 


700 CLASS 
PINTLE CHAIN 


ROLLER TOP 
TRANSFER CHAIN 





conto THE HENRY G. THOMPSON & SON CO. 
TRANSFER < Sow Spec 
CHAIN 


alists Exclusively For Over 70 Years 


NEW HAVEN 5, CONNECTICUT, U.S.A. 


| —_e soe 
| and Saw Blades we Hack Saw Blade 
PEORIA MALLEABLE CASTINGS CO. @ 
FT. OF ALEXANDER ST., PEORIA, ILLINOIS SOLD THROUGH SELECT INDUSTRIAL DISTRIBUTORS 
CHAIN MAKERS FOR OVER 30 YEARS 
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4 PURCHASING LIST at Augusta 
Mill Supply Co., Augusta, Ga., brings 
together E. P. Fensel, handles 
purchasing, R. E. Bray, assistant man 
igel and Manager H W Hugh 


ethe who 





Regional Managers 
Named By Dayton Rubber 
ki. K 


formerly sales man 


I 
wer of the railway division of ‘The 
Dayton Rubber Co., Dayton, Ohio 
ynal manager of the 


ofton, 


will serve as regi 
Dayton region, with headquarters at 
the home office in Dayton 
I W lorrant, formerh istrict 
y it Boston, Mass., will sers 
gional manager of Chicago 
vith he idquart 
n Bl 


Chicag 


£ manage 
vith h idquarters 
\. L. Van Der 
iated with the Ans« 
Aniline & Film (¢ 
nal manag f 
n, with 


headquart 
Runner, former 
the | Ang 


£ onal manag 





PLAQUE commemorating 15 vears as 
sociation with the Goodyear ‘Tire & 
Rubber Co., is inspected by Hen 
Schmidtke bookkeeper ind W H 
Hart, sales manager, Paramount Sup 
ply Co 


Wash 


Tacoma 


QUICK-TURNOVER 


aha Lalas 


SAFE-LINE 
WIRE ROPE CLAMP 


Faster — Safer — Eliminates Splicing 


FOR ROPE 
SIZES 


% to % 


FORGED AND MASTER COINED TO FIT ROPE 
The Safe-Line 
halves, with double spiral splines. The 
large 
strands and hold the rope from end-wise 
The small grooves pocket each 


Clamp is made in two 


grooves pocket the large spiral 
slippage 
small wire and prevent the rope from 
spiral winding out of the clamp. The two 
halves are gripped tightly on the rope 
with strong alloy steel nuts, giving a 
double locking action. Safe-Lines do not 
cut the rope, hold a tight thimble, mini 
mize rope or sling breakage, are adjust 
able. and can be used again and again 


Safe-Lines are again available for sales 
ably backed by national 


advertising in a score of leading trade 


distribution... 
papers. Recently a jumbo-size broad- 
side was mailed to a quarter-million wire 
users, Creating more repeat-sales 
There's a quick 


rope 
and more new business. 
turnover market for Safe-Lines wherever 
wire rope is sold—and wherever wire 
rope 1s used Safe-Line ( lamps are needed. 
Sate-Line advertising is consistently at 
work building business in this huge, 
profitable market for distributors who 


stock Safe-Line Wire Rope Clamps. 


Safe-Line patented features are known to 
thousands of wire rope users. Its Never- 
Slip grip outpulls the strongest wire rope 

. it eliminates splicing and serving and 
U-bolts ... it prevents injury and mental 
hazards ... it is easy to use by any work- 
man... it carries a replacement guaran- 
tee against clamp breakage and fracture. 
Safe-Lines are approved by wire rope 
manufacturers, the Civil Aeronautics Ad- 
ministration and Underwriters’ Labora- 


tories. More than a million Safe-Lines 


are in daily use. 


Safe-Line Wire Rope Clamps are a quick- 
turnover item, profitable to stock and sell. 


Distributors are invited to write for 
details of the National Distributor Plan 


NATIONAL SAFE-LINE CLAMP CO. 


° Van Dyke, Michigan 


11252 Nine Mile Road 


INDUSTRIAL DISTRIBUTION © JULY, 1950 


193 


ur 4 


= 


PDN Gi DUR A REISE 








HOISTS 


SPUR GEAR 





SCREW GEAR 


DIFFERENTIAL 





DISTRIBUTORS ARE 
ENTHUSIASTIC BOOSTERS 


Distributors have something really worth- 
while talking about when they sell the 
“Philadelphia” line. They can present me- 
chanical details and advantages such as 
the special forged load sheave mounted on 
Timken Tapered Roller Bearings, solid 
steel driving shafts special steel safety 
hooks together with die-formed electrically 
welded steel load chain chrome-plated for 
rust resistance and increased life—all con- 
tributing to better value. And yet these out- 
standing features can be offered at prices 
which meets competition fairly and squarely 
and with substantial margin of profit for the 
distributor who is on his toes. 


Have You a Copy 
of the 
delphia 


18 page Phila- 
Catalog 4-A 
covering the complete 


line. If not, send for 


your copy today. 


CHAIN BLOCK &/ MFG. CO. 
MASCHER & NORRIS STS. 


PHILADELPHIA 22, PA. 





he 5 . 
BACK ORDERS at Maddock & Co., 


Philadelphia distributors, processed 
right on the floor of the receiving and 


CTICT 





Investigate Pensions 
Aspinwall Advises 


manufacturers 
take the initiative in investi 
gating whether or not pensions could 
be effectively set up in their own 
businesses, L. S. Aspinwall, pension 
trust consultant, told members of the 
Cutting Tool Manufacturers Associ 
ition at a recent meeting in Detroit 

In discussing types of pension plans, 
Mr. Aspinwall warned against trying 
it the to guarantee both 
fixed pension sums and also specifying 
fixed contributions on either an hourly 
or percentage of payroll basis. In gen 
eral, he said, the contributing of a 
fixed percentage of payroll is the best 
plan 

Martin Ewald was appointed execu 
tive secretary of the association, suc 
ceeding the late Harry Merrick 


Individual WCIC 


urged to 


sane time 
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HERE’S THE NEW 


. . . LOWEST COST 


Flexible Shaft 
Machine 


_. . TOP QUALITY 
in every detail 


BENCH 
MODEL 


a FLOOR 

pee MODEL A 
ere” fre. Th 
— nN —— 

- 
SUSPENDED ¢. 
ii MODEL 

- 


Available with ¥3 HP, 2 HP and 
% HP motors. Econoflex uses 
any standard accessories for elec- 
tric drills, drill presses and pneu- 
matic tools . . . and the complete 
line of fine Elliott accessories. 


The HANDIEST 


TOOL FOR 
Industry 

Auto Shops 
Machine Shops 
Home Workshops 
On the Farm 


The Elliott line is a complete 
line, including other Flexible 
Shaft Machines up to 3 HP pow- 
ered, unit drives, machines for 
specialized applications, a wide 
range of accessories . . . backed 
by more than 50 years of experi- 
ence. 


Write for complete details 
of attractive, profitable 
dealership arrangement. 


Elliott 


MANUFACTURING CO. 


212 Prospect Ave., Binghamton, N. Y. 

















Toss distributors know that Veelos y-belt is 
packaged in strong corrugated boxes each holding 
a 100-foot reel of v-belt. These boxes keep Veelos 
stock clean and fresh—are trouble-free to store, 
easily identified and instantly available. Veelos 
can be reshipped in its original carton direct to 


your customers. 


For sales of less than 100 feet, a display stand or 
wall brackets holding four reels of any width belt 
make Veelos readily available in any length. Over- 
stocking is unnecessary. But this is only a part of 
the Veelos story. Your customers are interested in 


Veelos bee OSS ..% 


e Inventory control is simplified for them, too, 
Just 1 reels of Veelos will take care of every 
v-belt need in the O, A, B and € widths. 


7 Veelos delivers full power! eee from source lo 


machine 


e Changing belts is fast . . . keeps machine down- 


time at a minimum. 


Phe story adds up to this: build customer good will 
and increase your y-belt business by selling Veelos 


the adjustable v-belt! 


MANHEIM MANUFACTURING & BELTING COMPANY 
MANHEIM, PA. 


Typical distributor's stock of 
Veelos v-belt. Strong cartons, 
easily identified, reduce handling 
and inventory problems. 


VEELOS 


THE ADJUSTABLE V-BELT 


Packaged 


FOR CONVENIENCE 


Profitable 


TO SELL... 


ADJUSTABLE TO ANY LENGTH * ADAPTABLE TO ANY DRIVE THE LINK 


Made in all widths in three types: regular, oil-proof and static 
conducting. Also double V in A and B. Packaged on reels 
in 100-foot lengths. Sales engineers in principal cities. 
Veelos is known as VEELINK outside the United States. 


V-BELT 
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oe YOU'RE SELLING 
THE GREATEST VALUE! 


- 

SOLD ONLY THROUGH 
DISTRIBUTORS 

BADGER Cor Movers con 

shift and move cors from 

loading and unloading 

plotforms in a minimum of & 

time. Selling BADGER Cor 

Movers is always profitable 

because each type fills a 

porticular need. The AD 

VANCE Safety Cor Wrench 

is another leader, We urge 

wsers to buy thru the 


distribute 


No. 22 Double spurs fit most 
standord makes of railway C 


every Car Mover 


ADVANCE CAR MOVER co 
aa APPLETON WISCONSIN 
eee 


the BEST hydraulic 


jacks for EVERY 


industrial use! 


| oerenmanut || Hein-Werner Hydraulic Jacks are built to 


give your customers better, longer service 
POWERFUL 


at rugged industrial applications. They're 
made extra strong at points of greatest strain 
... feature the famous Heinite Piston, and 
are tested at 1'2 times rated capacity. 


They're more economical, more efficient at 
ECOWOMICAL 


hundreds of maintenance and production HALLOWELL Solid Stee! Collars, function- 


versativg |) jobs. ally proportioned throughout . . . precision- 
} machined so faces run perfectly true . . . are 
J beautifully polished all over . . . yet they cost 
erent % ANY Rul THE BEST BUY IN less than common cast iron collars, 3” bore 
| Y ©... HYDRAULIC JACKS! and smaller are made from Solid Bar Stock. To 

4 make sure the collar won't shift on the shaft, 

compact |] they are fitted with the famous UNBRAKO 
Ui Made in models of 1%, 3 Knurled Point Self-Locking Socket Set Screw— 


e 5, 8, 12, 20, 30, 50 and the set screw that won't shake loose when once 


- 100 tons capacity. Also 


easy CM tightened. HALLOWELL .. . “buy word” in 
OPERATING (Tad manufacturers of H-W Push : 
nd Pull Hydraulic J shaft collars . . . available in a full range of 
MyORAULIC JALKS . — 9 


sizes for IMMEDIATE DELIVERY. 
factor? 


TESTED Write for name and address of your nearest 
HALLOWELL and UNBRAKO Industrial Distribu- 
tors. 


HEIN-WERNER CORPORATION 


Gnaheche, Wineeadn STANDARD PRESSED STEEL CO. 


——4 JENKINTOWN 13, PENNSYLVANIA 
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ctor saw 


Faster Cutting 
Means Faster Selling 
with 


NEW shatterproof 


blades! 


Sales literally multiplying with 
Victor's New “Molyflex” High 
Speed Hand Hack Saw Blades...the 
blades that in a recent test averaged 
23.8% more metal cut than all the 
leading brands tested. More uni- 
form, completely shatterproof. All 
hand sizes and pitches available. 


VICTOR STEELRITE 
METAL MARKING CRAYONS 


Another Victor profit-producer ... 
attractively boxed and available in 
a variety of sizes. Ideal for marking 
on hot, cold, damp or grimy metals. 
Withstand pickling, yet do not af- 
fect enamel application. 

Don't forget that Victor is con- 
sistently telling its 
sales story in leading 
industrial papers to 
over 400,000 interested 
buyers. And that 
Victor's famous Wall 
Chart and Metal Cut- 
ting Booklets are still 
available. Put 

these free sales boosters to 
work for you! 


SAW WORKS, INC., Middletown, N.Y, 


Mckers of Hand and Power Hack Saw Blades 
Frames. and Band Sow Blades 





PROMOTION LITERATURE quickly 
is located by Ed Henry, P. A. & § 
Small Co., York, Pa. Samples on glass 
fronts of cabinet show pamphlets and 
brochures 





Walter H. Bramman Joins 
Black & Decker in Seattle 


Walter H. Bramman has joined the 
sales force of The Black & Decker 
Mfg. Co. He will live in Spokane, 
Wash. and work with = company’s 
electric tool distributors in the eastern 
part of that state, as a as all of 
Montana and all of Idaho east of 
Boise. 

Mr. Bramman will be part of the 
Seattle sales force, managed by P. W 
Lund, who for many vears has been in 
charge of sales of Black & Decker, Van 
Dorn, and Home-Utility electric tools 
in the Pacific Northwest. J. H. Webb, 

covered Mr. Bramman’s territory, 
yw will be able to concentrate his 
in the Seattle area 


Raybestos-Manhattan Moves 
Marketing, Merchandising 


he new location of the department 
of marketing and merchandising at 
Raybestos-Manhattan, Inc. is at. the 
corporations executive headquarters 
61 Willet St., Passaic, N. J. The move 
effects a closer working arrangement 
with corporation officials and an ex 
under the con 
inklin A. Miller 
is director of marketing and merchan 


and J. W. Brush, Jr. as assistant 


pansion of activities 
tiued supervision of F1 


Buffalo Firm Formed 
s name ha 
unty clerk’s office for 

I 3 Gen 
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selling 
production 


dependability 


When your prospect has a tough 
lifting job that’s a vital link in his 


one where a breakdown would be 


production — 





costly, if not ruinous — tell him about 
the ‘Load Lifter’ Electric Hoist. How 
he can depend upon the ‘Load Lifter’ 
to lift loads within its capacities many 
times every hour in the day — every 
day in the year. 


Should he ask how such perform- 
ance is possible, your answer lies In 
pointing out the many special built-in 
features of the ‘Load Lifter’ that as- 
sure dependable service all the time. 
Other 
operating costs of ‘Load Lifter’ Hoists, 


selling facts are the low- 


minimum upkeep, adaptability to any 
difficult installation, wide range of 
lifting capacities — from 500 te 
40,000 ibs. —safety features thet 
protect the operator and the load. 


You might show him the installa- 
tion photos of ‘Load Lifter’ Hoist; in 
Catalog 215 to give him a better idea 
of the universal use of this hoist. 


We'll be glad to send you a supply of 
Catalog No. 215 if you need more. 


; LOAD LIFTER 
[ 


loists 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 

Builders of 'Shaw-Box’ Cranes, ‘Budgit' and ‘Load 

Lifter’ Hoists and other lifting specialties, Makers 

of ‘Ashcroft’ Gauges, ‘Hancock’ Valves, ‘Consol 

idated’ Safety and Relief Valves. ‘American’ 

Industrial and ‘Microsen’ Electrical Instruments. 


oo 


197 


* 
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CALDER the Dresser Line 


for Bigger Profits... Easier Sales 
OMA ADDR 


BUILT RIGHT—Best materials throughout . . . tool 
Right and Left hand Threaded Bushings 


eh 
\ 


‘ steel cutters... 


for Automatic Tightening. 


| AK 


Xs \ 


* th * \ \ \ IN 
EASY TO HOLD Extra i 
\\ Weight well distributed i \ 
\ ye \\ \\ for smooth handling. 
AY WA ASA ANS 
Also CALDER Fine Riaasud: Dressing Tools \\ 
EAS SANA SNS MNNAANNNANNAS SAN 
\\ SOLD ONLY Ais Cau DISTRIBUTORS . 
MQARRDAD])DRRQDQR DL 


CALDER a AlitaLbihinc co. 


2049 North Prince Street . Lancaster, Pennsylvania 











—— 
THREE BASIC 
ASSEMBLIES PROVIDE 
VERSATILITY 


PUMP ONLY 
ASSEMBLY 


assembly is 


PUMP 
DESIGN 
yigisg es 


The “Pump Only” 
adaptation designed to readily use 


existing power or operating facilities 


FLEXIBLE COUPLED 
ASSEMBLY 
Greater flexibility and ut lity is made pos 
sible when CMC DUAL PRIME Pumps are 
assembled in a flexible coupled manner 


CLOSE COUPLED 

ASSEMBLY 
Close coupled construction assures perfect 
pump and motor alignment necessary for 
peak performance under given conditions 


CMC innovations, such us improved open thrash type impellers, double 
shaft seals, and the exclusive double jet method of priming guaran- 


tee faster priming and greater capacities. Models range in size from 112" to 10”— 


RECEPTIONIST Mrs Betty White 
greets callers at ‘Tarbell-Watters (¢ 
Springfield, Mass 








capacities up to 240,000 G.P.H. Write today for latest catalog 


ACHINERY 0's.2 


OWA, U.S.A 


ONSTRUCTION 


WATERLOO, 
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Stewart-Warner Corp. 
Re-elects Directors 


All incumbent directors of Stewart 
Warner Corp. were re-elected at the 


annual meeting of stockholders, | 


recently in Chicago 

Directors returned to the board are 
Thomas H. Beacom, Irving S. Flor 
sheim, Charles I. Glore, Frank <A. 
Hiter, James S. Knowlson, George 
Miever, Jr. and William A. Patters 


New Blackhawk Man 
Assigned To Chicago 


Gene LaPorte has been appointed 
territory representative for Chicago by 
the Blackhawk Mfg. Co. of Milwau 
kee 

Mr. LaPorte previously was with 
Sterling Products Co. of Chicago for 
six vears. He succeeds Bill Manning 
and will operate under the supervision 
of district manager Dale E. Stenz 





PUBLIC ADDRESS system at Chapin 
Owen Co., Inc., Rochester, N. Y 
operated by Mrs. Betty Moskowitz, 
handily locates company employees 





He Does This 9 Times Less... with KEYSTONE! 


| ehomnendsenat of the spur gears on this 


transit cement mixer formerly meant greas- 


ing twice each day—and even at that there was 
considerable wear. But now, with Keystone 
#32 Medium, one cartridge serves three units 
and is applied once a week. For the past six 
months—since this company began using 
#32—excessive gear wear has ceased and no 
gears have been changed. Not only that but 
the first application of Keystone #32 had an 
immediate quieting effect on the spur gears, 
which were badly worn from the cement ag- 
gregates handled by the unit. 


This customer—a confirmed “Keystoner”’— 
was sold by performance. And why not! For 
he applies the grease easily and safely with 


SPECIALIZED 


the #32 gun applicator while gears are in 
motion; he now does this once instead of ten 
times a week; the grease does not “throw-off”’; 
wear is reduced; operation is improved, and 
lubrica- 


there’s a Jower end-of-the-month 


tion bill. 

Far from unusual, such performance is cus- 
tomary with Keystone: That's how—and why 
—we guarantee a saving of 10 per cent on 
present cost of lubrication, including labor. 
And it’s why Keystone means good business 
for the Distributor. 

KEYSTONE LUBRI- 

CATING COMPANY, 

2100 Lippincott St., 

Phila. 32, Pa. Est. 1884. 


LUBRICANTS 
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A NEW Standard for 


EMBURY LOAD-BINDERS 


Luck-E-Lite 
HIGHWAY TORCHES 


| 
| Applied 
o For 
Weight—only 13 lbs. Barrel length—10 inches 
Ratchet-Type Load Binder 
Operates Safely-Easily 


This NEW standard for Load Binders pro- 
vides the maximum amount of safety for 
the operator—no kick-backs, no exerting 
thrusts over an eccentric. It operates easily 
by one man in a matter of seconds. Full 
8-inch take-up by the ratcheting principle 
allows load to be tightened or loosened 
any degree without having to readjust 
the load 

Light in weight, easily maneuvered, this 
low-cost Load Binder helps prevent shifting 
loads and provides greater safety for the 
traveling public. 

Don't fail to stock this ratchet type load 
binder. For information on choice distribut- 
ing territories, write direct 


——a 


* Weather Guard Burner 

* Cam-lock Burner Hood— 
no threads to strip 

* Easy to Fill 

* LUCK-E-LITE Ring Chain— 
easy to carry and place. 

* Non-tipping 


° 
For More LUCK-E-LITE Facts, Write MUO/AACAAL FORGE AND MANUFACTURING CO. 


h 
EMBURY MANUFACTURING CO. 812B Shore Avenue Pittsburgh12,Pa 





WARSAW «* NEW YORK 


MOVING? 


Dont make the mailman chase you 


Send us your new address at least three weeks before you move 
you ll continue to get your copies of INDUSTRIAL 
DISTRIBUTION without a hitch. Just fill in the change of 


address fo 


and 


m below and mail to: 


Director of Cireulation, Industrial Distribution 
530 W. 42nd St... New York 18, N. ¥ 


Name 


OLD ADDRESS 


Street and No. 
City Zone 


NEW ADDRESS 


Street and No. 
City Zone 


New Company Name 


New Position 


Dont forget to notify your postmaster, too 
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INVOICES are prepared at W. J 
Foss Co., Springfield, Mass., by Mrs 
Manan Sheehan 





Compressor Firm 
Organized In Chicago 
\ new company, the Paramount 
Compressor Corp. has been organized 
in Chicago, Ill. to take over the manu- 
facture of a newly improved all-pur- 
pose, portable air compressor formerly 
made by the Compressor Corp. of 
America, St. Joseph, Mich 
Paramount's marketing 


sales and 


ill for a new distribution 


gram through 


} 
plans pro 
i t 


hardware, automobile, 
mill supply and farm equipment job- 
bers 

Ihe new firm’s office and plant is 
located at 512 North Sangamon St., 
Chicago 22, Ill. 


American Engineering Co. 
Advances John C. Mevius 


John C. Mevius who, for the past 


has been sales manager of 


ten vears, 
t 
t 


he company’s materials handling di 
ion, has been appointed to the post 
sales manager of the hvdi 

vision of the American 

Co., Philadelphia, Pa 
Mr. Mevius, in addition to his new 

duties, continues to be responsible fo 

ls handling t 


materials ted in 
hvdraulic sales by G 


wulic di 
i ngineering 


sales, assis 


Fleck 


Allison-Erwin Co. 
Constructs New Warehouse 


\llison-Erwin Co. has started con 
ruction on a new $125,000 ware- 
in Greenville, S$. C the 
f the Old Road 
Street 
: ES 
new building will 
one root 


1 
next September 


on 
Buncombe 
ae 

CATICS 
ind will be 
mpanv’s present add 

r St 








50,000 PIECES PER GRIND 
‘ AFFORD Si WILLEY'S SSSSSssEp 


you CAN 


ro SELL A PRODUCT with WILLEY’S 
THAT BACKFIRES SOLID CARBIDE TWIST DRILL 


pue TO POOR 
CONSTRUCTION! 








On the typical valve guide bushing 
at the right, a Willey’s Solid Car- 


bide Twist Drill, in use for 50 days 
—— — produced approximately 50,000 
. when you sell pieces per grind. During this 50 
H tsb day period, the wear on the drill was 
arris urg less than 1/16 inch. 
Couplings and Flanges Material, alloy cast iron. 
your customer STAYS SOLD 1589 R.P.M. Speed, 130 ft. 


Feed, .075. Automatic machine 


WRITE FOR CATALOG 


WILLEY’S CARBIDE TOOL CO. 


SOLE MAKERS OF WILLEY'S METAL 
1342 W. Vernor Highway Detroit 1, Michigan 











Harrisburg Seamless Steel Pipe Couplings 
are made to A.P.l. specifications . . . 
threaded on special machines assuring ac 


curacy of form, height, angle, and lead 


BETTER 
WELDED 
CHAIN 


i -F d Steel Pipe Fi 
ereleiong Greg Reegne ties Pipe anges for every industrial purpose, for 


are manufactured to A.S.A. standards é 
every essential industry-——wherever 


chains are needed, you'll find Wesco 
Chains doing a better job because 
they are better welded chains. 


machined under constant inspection to in- 
sure a product that meets critical require 


ments of engineers 


e Seit HarRisBuRG PROOF COIL CHAIN 


e Stay Happy! BBB COIL CHAIN 
Write for Catalogs... SLING CHAINS AND 
LOG CHAINS . . be 
e Vrite ior the Wesco Industrial 
Harrisburg RAILROAD CHAIN Chain Catalog 
3i33 mee) ite) y- Nile), | 


NHI) Harrisburg 18, Penna. Wiittad:d. CHAIN COMPANY 
1819 BELMONT AVENUE e CHICAGO 13, ILLINOIS 
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Leadership . | | TWO ORDER STARTERS 
through Craftsmanship @& For Hot Weather Selling 


Here are two especially active Sell- 
for ; strom summer sellers. Both promote 
hot weather comfort 3oth are ideal 
. for use in every metal product plant in 
sixty years America The clear Plastic Goggles 
are one of our best year-'round sellers. 
“Absorband” can easily pay for 
twenty-five times in a _ single 
week because it helps to save time and 
permits working more efficiently when 
the plant is hot enough to produce 
perspiration. 


OFFICE WORKERS at Raub Supply 
Co., Lancaster, Pa., include (left to 
nght) Harold Kilgore, Mrs. Mazie Et 
tinger, Ravmond Summy and Mrs. Amy 
Hoffman 





No. 39 Clear Plastic Goggles 
Chi ‘ago Amphitheatre are comfortable, extremely light weight, 


provide wide unhampered vision with- 


Selected by ASTE For °5§ out distortion, have ample ventilation, 


exceptionally high optical quality, fit 
over prescription glasses, withstand 
The Chicago Amphitheatre has hard usage, nave elasticity under im- 
' 41 ree or? pact. Two sizes, large and 
cen selected as the site of the 1952 Adjustable elastic head band 
liv ae for sumr r se o 
Industrial Exposition by the Ameri s1986 Bg Py ummer selling 
can Society of ‘Tool Engineers. The 
] ‘ } 
exposition is scheduled for the week 


of March 17. 


\ considerable number of space 
reservations already have been received 
at ASTE headquarters for the 1952 —_— | 
exposition. All such space reservations AssorBanp 


will be assigned top priority numbers 


+ 


¥ chicago 
for selection of exhibit space when 


floor plans are available. 


AMERICA’S NUMBER 1 BLOW TORCH American Association 


Moves To Washington, D. C. 


There can only be ONE first The official offices of the American 


and there’s good reason Supply & Machinery Manufacturers’ 
why that one is C&L. A life- Association, Inc., have been moved 


long policy of seeking out to Washington, D. C. 
and employing only the most 


The move, which puts the associa 
finished craftsmen, and putting tion office between Philadelphia (th 


ty i 
into their skilled hands the house of the National Association) and 


finest materials money can Atlanta, the headquarters f the 


I 


buy, has found its reward Southern Association), will make pos 


They have built into C&l ble more freauent contacts between This Sellstrom wool felt “Absorband” 
Blow Torches the rugged } I issociations, since mecting peeds work because it largely prevents 
7 . Me n rm ing in e 
dependability, the year-in-and by them very often are held 1 . Ne &. Mose enmtaetant 
year-out service you'd expect ington. 1eSS irritating than ¢ eer Sees 
from America’s finest heat ? uickly | g out wi saturates 
. ‘ J gas . . . moisture ’ermits repeated wash 
Sa ee” Sa R. C. Neal Names Lock ee Sy MIAME Wael tacts 
> . ¥ ‘ £ $ er ) List Lots of 1 te 
over 60 years. Secretary Of Company lot aaa cu, aaa an Sale “Pee 
Choose from 12 “Job Engi- \t the annual stockholders 1 : aes 
neered”’ models at your jobbers rR. C Neal Ce 2 ult % te l us a yo 
or write for catalog. J. Lock was elect I I order for immed k use hese 
l } ] } ire only two of the more than 200 Eye 
Tar witl I : 
een 1 the and Face Safeguards so'd under the 


has served is 


CLAYTON & LAMBERT MFG. CO. hi henge —ragpeaienge~ Ms 


His election fills the va 


l > ia tee of Quality 
“ane madawiasc: $@ULStrOM 
v caused whe rank § cCoy 
igned la because of ill health 


ind directors of the MANUFACTURING COMPANY 
BUILDS GREAT HEAT TOOLS ses ted are: Ray C. Neal, Manufacturers of Eye and Face Safeguards 


president; . M Sears, vice-president 662 N. Aberdeen Street Chicago 22, Ill. 
and Frederic J. Zierk, treasurer. 
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“Yin for MILWAUKEE QUALITY Zocrytime 


WIRE 
* PUSH BROOMS 





*BENCH BRUSHES 


T HE men who use MILWAUKEE 
brushes are boosters for them. 
The boss knows this and it’s but 
logical for him to make the orders 
read for MILWAUKEE quality. 
Your territory can pay well if you 
stay with MILWAUKEE. 


Centralization of purchases by dis- 
tributors is a sure way to simplify 
ordering. The MILWAUKEE line 
is complete in types for every in- 
dustrial need. Therefore, you can 
make MILWAUKEE your source of 
supply and be sure of the quality 
that users O. K. 


Catalog No. 36-R7 not only fea- 
tures the types pictured but shows 
the complete wire, bristle, and 
fibre line of Brushes and Brooms 
—send for a copy. 


1h, THE MILWAUKEE BRUSH MANUFACTURING CO. 


MILWAUKEE 8, WISCONSIN 


INDUSTRIAL 
BRUSH PROBLEMS 


@ Here is a complete brush 
tool supply source keyed to give 
you a dependable service—one 
that will work for you in build- 
ing sales and profit. We are 
fully equipped to produce spe- 
cial brushes designed from blue 
prints or specifications. 


Power Driven Wire Wheel 
Brushes 

“Mono-Bilt” 

“Steel-Clad” 

“Dura-Bilt” 

“Di-Bilt” 

“Peerless” 

“Twis-Tuft” 

Fine Wire PolishingWheel 
Brushes 

“Sturdi-Bilt” Wire Cup 
Brushes 

Fibre Wheel Brushes 

Wire Scratch Brushes 

Boiler & Furnace Brushes 

Foundry Brushes 

Platers Brushes 

Bench Brushes 

Floor Sweeping Brushes 

Push Brooms—wire and fibre 

Miscellaneous Maintenance 
Brushes 


Your Wlharket 


Steam & Electric Railroads 
Marine Industry 

Aviation 

Power Companies 

Public Works 

Quarries 

Mines 

General Contractors 
Chemicals 

Ceramics 

Public Buildings 

Paper Mills 

Food Industries 

Packing Plants 

Dairies 

Textiles 

Metal Working Industries 
Wood Industries 


1 ed be POR Tee Oe Rae Rh ki FMD Zh ts 


DS yoy a a a 
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de — —* ; 
The RAPIER 
The appearance of the Rapier at 
the turn of the I7th Century 
heralded anew, flashing, lightning- 
like precision in the art of swords- 
manship. This famous blade was 
made possible by the great skill 
and experience, in the art of metal 
working of armourers such as those 
who produced the famous Toledo 
blades. The fame of the Toledo 
blade was the result of uniformity 
and dependability 





Skill and experience in the proc- 
essing of metals combined with 

the development of new  tech- A) j 
niques, new equipment and a con- 

scientious attention to all details \ 

of manufacture are all part of the 

craftsmanship in every Barnes 

saw blade. Wherever production . 

metal cutting is a function of man- 

ufacturing— Barnes saw blades 

are famous for their eeonomy and 


dependability. 


FOR A BETTER JOB 


Call your Industrial Dis 
tributor on any metal sepa- 
rating problem. He or a 
Barnes Service Engineer will 
be very pleased to assist you 
in any Way possible 


. 


saan Your local Industrial Dis 
HERE’S HOW " amen’ 2 


tributor carries a complete 
Barne Famous Blades” ¢ ampaign calls stock of Barnes Blades for 
ittention to the service the Industrial Dis- your convenience, You can 
tributer can render. depend upon him for service 
ind advice 


WG. FARNES CG, IME. 


1297 TERMINAL AVE. ° DETROIT 14, MICH. 
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Find 
the man 
who 
needs 
one... 


Finding the man who needs a ‘Tugit’ 
Hoist as part of his toolbox equip- 
ment isn't hard. 

He's the farmer working alone, 
repairing farm hi y, stretchi 
fences! Utility workmen laying water 
mains, cables, underground conduits! 
The truck body manufacturer with 
door frames to square! The foreman 
of shop, mill, and factory maintenance 
crews who install and dismantle 

hinery and equip tt The fore- 
man of the county road crew! The 








man in the railroad repair shop who 
lifts journal boxes into their frames 
or coupling into place on gondola 
cars! The telephone crew putting in 
new telephone lines! And, anybody— 
any place—who has lifting, pulling, 
tightening jobs to do in close 
quarters! 

Yes, find the men with such jobs 
to do and you'll make a sale of a 
‘Tugit’ Hoist every time you tell 
them of the superior features these 
small lever-operated hoists have over 
similar hoists operated by ratchet 
wheel and pawl when it comes to 
spotting loads accurately, safety in 
operating them, small size but great 
strength. 


Are you well supplied with 
copies of Bulletin No. 388? 


If not, write for more. 


MAXWELL 


il, Pager’ 


AOL MARR 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 

Builders of ‘Shaw-Box' Cranes, ‘Budgit' and ‘Load 

Lifter’ Hoists and other lifting specialties, Makers 

of ‘Ashcroft’ Gauges, ‘Hancock’ Valves, ‘Consol 

idated' Safety and Relief Valves, ‘American’ 

Industrial and ‘Microsen’ Electrical Instruments, 





BILLING MACHINE at Root, Neal 
Co., Buftalo, N. Y. is operated by Miss 
Myra Ochler 





Chapter Officers 
Elected by Warehousemen 


The following officers recently were 
elected to head regional chapters of 
the American Steel Warehouse As 
sociation 

Northern Califomia Chapter: Presi 
dent, M. S. Donaldson, A. M. Castle 
& Co., San Francisco, Calif.; Vice 
President, Wayne Dukette, Joseph T. 
Ryerson & Son, Inc., Emeryville, 
Calif.; Secy.-Treasurer, R. D. Cortel- 
you, A. Milne & Co., San Francisco, 
Calif.; Chapter Director, James D. 
'ayler, Tayler & Spotswood Co., 
San Francisco, Calif. 

Northern Ohio Chapter: President, 
R. J. Foster, Republic Structural Iron 
Works, Cleveland, Ohio; vice-presi 
dent, T. S. White, Nottingham Steel 
Co., Cleveland, Ohio; secy.-treasurer, 
A. D. Messner, Betz-Pierce Co., Cleve 
land, Ohio; chapter director, F. W. 
Krebs, Super Steels, Inc., Cleveland, 
Ohio 

Northwest Chapter: President, W. 
R. Winter, Williams Hardware Co., 
Minneapolis, Minn vice-president, 
John Swift, United States Steel Sup 
ply Co., St. Paul, Minn.; secy.-treas 
urer, W. L. Greve, Minnesota Steel 
Supply Co., Minneapolis, Minn; chap 
ter director, W. R. Winter, Williams 
Hardware Co., Minneapolis, Minn 

Omaha Chapter: President, Leland 
Browne, Gate City Steel Works, Inc., 
Omaha, Nebr.; vice-president, J. A. 
Sadler, Sioux City Iron Co., Sioux 
Citv, Iowa; secy.-treasurer, R. W. 
Wilkinson, Paxton & Vierling Iron 
Works, Omaha, Nebr.; chapter direc- 
tor, Bruce R. Kenworthy, Des Moines 
Steel Co., Des Moines, Iowa 

Pacific Northwest Chapter: Presi 


The Seal of Approval 


Thousands of firms specify ‘‘Blue Devil’’ socket screw 
products because the highest standard of quality is 
consistently maintained. 


“Blue Devil’’ socket screw products are made in a 


modern plant devoted exclusively to the manufacture of 


socket screw products. They are products that both 
the distributor and manufacturer are proud to endorse. 


Socket Stripper Bolts 


also used for cam 
motions, link attach- 
ments, and other ap- 
plications which re- 
quire a long-wearing 
stud. 


-  nataapaartaae 


Flat Head 

Socket Cap Screws 
New flush type sock- 
et cap screws t 
standard counter- 
sink. 


Socket Screw Keys 


In all sizes—short or 
long arm series. 


ee 


Socket Set Screws 
New precision- 
ground threads 
assure finest su- 
per-smooth finish. 


Sold only 





Socket Cup Screws 

Sturdy, cold formed 
head 
fibre structure 


continuous 


Socket Pipe Plugs 

Safer and stronger 
than common malle- 
able iron -pipe plugs. 
Heads don’t pro- 
trude. Made of high 
grade alloy steel. Pre- 
cision-cut threads 
provide excellent seal. 


through authorized 
Industrial Supply Distributors 


SAFETY SOCKET SCREW COMPANY 


4447 N. KNOX AVENUE ° 


CHICAGO 30, ILLINOIS 


dent, A. W. Knutsen, American Steel New York Office —11 Park Place West Coast Warehouse—2022 E. 7th St., Los Angeles 
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New 3 Color Bulletin 
on Deming Deep Well 
Turbine Pumps 


Up-to-date information on 
Deming Deep Well Turbine 
Pumps is contained in this new 
BULLETIN 4700. 


Factory water supply is always 
a “live” subject but it is now 
of vital importance in many 
plants due to inadequate ser- 
vice from central water works 
under peak load demands. 


Deming Deep Well Turbine 
Pumps are selling faster than 
ever. Bulletin No. 4700 has 
the facts to help YOU sell these 
efficient pumping units. Write 
for free copy. 


= oe om 
THE DEMING CO. 
511 BROADWAY- SALEM, OHIO 


BNome 


i 
ad 
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A LARGE ORDER, in fact, the biggest ever delivered by the Chattanooga, Tenn., 


xanch of Hajoca Corp. leaves the 
nt lamps sold to a contractor 


warehouse 


The shipment includes 8,000 fluores- 





Warehouse Co., Portland, Ore.; vice 
resident, Colin G. Chisholm, Wood 
urv & Co., Portland, Ore 
casurer, Robert Cooper, J. 1 
tine & Co., Portland, Ore.; chapter 
dd tor, Norton L. Peck, Pacific Metal 
Company, Portland, Ore 

Philadelphia Chapter: President, T’. 
I’. Callahan, Atlantic Steel Products 
Co., Philadelphia, Pa.; vice-president, 
Thomas L. Parker, Edgar ‘Tl. Ward’s 
Sons Co., Philadelphia, Pa.; vice-presi- 
dent, W. A. Redpath, Joseph T. Ryer- 
on & Son, Inc., Philadelphia, Pa.; 
e-president, Allan W. Ainsworth, 
ce T. Potts Co., Philadelphia, 
vice-president, Lawrence Wech- 
. Athos Steel Service, Philadelphia, 
Pa.; vice-president, R. Mason Sheetz, 
Miller Steel Sales, Inc., Philadelphia, 
Pa.; vice-president, Wallace D. Hall, 
[.. Norris Hall, Inc., Philadelphia, Pa.; 
( treasurer, Philip P. Mannion, 
Mannion Steel Co., Philadelphia, Pa.; 
tor, W. H. Franklin, Edg 

0.. Philadelphia, Pa 
Chapter: Pr 
Charles Potter, Jones & Laughlin Ste« 
Corp., Pittsburgh, Pa.; 
D. M. Stembel, Lockhar 
( 
} 


; 
: sow 
Hasel 


CCTOTr, 


hapter dire 
comb Steel 
Pittsburgh esident, 
vice-president, 
Iron & Steel 
, Pittsburgh, ice-president, 
thn W. Mowry, : 
Pittsburgh, Pa.: Weldon 
Ram] Boiler ‘Tube Co. of America, 
NicKees Rocks, Pa.; treasurer, A. P 
Levinson, Levison Steel Sales Co., 
ittsburgh, Pa.; chapter director, Don 
ild C. Lott, Fort Duquesne Steel Co., 
Pittsburgh, Pa 
St. Louis Chapter: President, Lec 
Haines, FE. E. Souther Iron Co.., 
Louis, Mo.; vice-president, Howard 
Hubbell, Brass & Copper Sales Co., 
Louis, Mo.; secretary, Samuel D 
nant, Sligo, Inc., St. Louis, M 
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treasurer, H. FE. Hawkinson, Steel Sales 
Corp., St. Louis, Mo.; chapter director 
Lee J. Haines, FE. E. Souther 
Co., St. Louis, Mo. 

Southern chapter: President 
W. Smith, O’Neal Steel Co., Birming 
ham, Ala.; vice-president, J. P. But 
nett, J. M. ‘Tull Metal & Supply Co., 
Inc., Atlanta, Ga.; vice-president, I 
H. Krieger, Jones & Laughlin Steel 
Corp., New Orleans, La ice-presi 
dent, Frank I. Clark, Steel Service of 
Carolina, Inc., Charlotte, N. C.; secy 
treasurer: W. W. Messersmith, Wood 
ward, Wight & Co., Ltd.. New Or 
leans, La.; chapter director, Frank 
Pidgeon, Pidgeon-Thomas Iron Co., 
Memphis, Tenn. 

Southern California Chapter: Presi 
dent, J. Thomas Mahl, Mahl Steel & 
Supply Co., Huntington Park, Calif.; 
vice-president, T. L. Kishbaugh, Jo- 

yh || & Son, Inc., Los 

; vice president, G. i. 
Steel Co., Los An 
eles, C ; secretary, W. H. Lind- 
berg, Earle M. Jorgensen Co., Los 
Angeles, Calif.; treasurer, W. L. Rawn, 
Jr.. R-J-M Co., Los Angeles, Calif.; 
chapter director, Orie EF. Bean, Union 
Hardware & Metal Co., Los 
Calif 

Texas Chapter: President, L. C 
Klump, Southwestern Steel Products 
Co., Houston, Texas; vice-president, 
D. W. Bowman, Farle M. Jorgensen 
Co., Houston, ‘Texas; vice-president, 
Gus Momsen, Momsen-Dunnegan 
Rvan Co., EF] Paso, Texas; vice presi 
dent, G. B. Lane, Vinson Supply Co., 
Dallas, 
Pinkston, 


Iron 


, George 


Rverson 


Ange es, Calif 
Holly, Service 


Angeles, 


exas; vice-president, A. J. 
Moncrief-Lenoir Mfg. Co., 
San Antonio, Texas; secy.-treasurer, 
I. S. Jenner, Earle M. Jorgensen Co., 
Houston, Texas; chapter director, Ben 























WALTON 


@ Only manufacturer of the complete line 
—wire rope, wire rope fittings and tackle 9t THE UPSON-WALTON COMPANY 
& 


n 711 PERRY-PAYNE BLDG., Cleveland, Ohio 
blocks ... All engineered to the job by Ou : 


Upson -Walton for LONGER LIFE and 4 Tackle Blocks. 
, : ar 
BETTER SERVICE. Ye NAME___ 
POSITION _ 
THE UPSON-WALTON COMPANY Conmmey 


: ADDRESS 
Cleveland, Ohio city___ 
New York e Chicago e Pittsburgh 


Send free catalog on Wire Rope _ Rope Fittings 


bee ee 
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MORE VALUE !| 


Compre 


HANDLES: Wooden — selected high grade hardwood. Tubular — first 
quality steel pipe. COMPARE! 


TRAYS: Pressed — or formed and spot welded — from heavy guage 
carbon steel. Rolled top edges reinforced with continuous steel rods. 
COMPARE! 


FRAMES: Risers shaped for balance and proper wheeling level. 
Jackson NON-SLIP Device on tubular barrows, prevents trays from 
moving forward. Riveted heavy channel steel legs. COMPARE! 
AXLE ASSEMBLY: No bending, breaking or loosening — because 
threaded axles are screwed into malleable iron brackets, tying front 
end into a rigid unit and eliminating nuts or cotter pins. Wheel 
guards for easy dumping, strengthen front of frame. COMPARE! 
BEARINGS: Plain or roller. COMPARE! 

WHEE‘S: Pneumatic, semi-pneumatic and steel. Our own manufacture 
with many sizes to choose from. COMPARE! 

FINISH: Wooden handles dipped in durable, weather proof varnish. 
Wooden barrows finished in heavy, red enamel. Trays and metal 
parts dipped in waterproof enamel. COMPARE! 


7 
Compare JACKMANCO barrows and you'll agree they 


offer more value and greater sales possibilities. Used in 


construction, mills, factories, railroads, farm, home and 


garden. Since 1876, leadership through superiority. 


Superior 
Products JACKSON MANUFACTURING CO. 


Since 1876 HARRISBURG ¢ PENNSYLVANIA 
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IH. Knipe, Markle Steel Co., Houston, 
l exas. 

Washington Chapter: President, 
Edward LaBart, United States Steel 
Supply Co., Seattle, Wash.; vice-presi- 
dent, Eric Strommer, Hunt & Mottet 
Co., ‘Tacoma, Wash.; secy.-treasurer, 
R. N. Van Der Vart, A. M. Castle & 
Co., Seattle, Wash.; chapter director, 
Clyde W. Summerville, Seattle Steel 
Co., Seattle, Wash. 

Wisconsin Chapter: President, H. 
R. Wegner, Worden-Allen Co., Mil 
waukee, Wis.; vice-president, Roy C. 
Harris, Joseph IT. Ryerson & Son, 
Inc., Milwaukee, Wiis.; secy-treasurer, 
J. W. Ingwersen, A. M. Castle & Co., 
Milwaukee, Wis.; chapter director, 
\. S. Frederickson, Lakeside Bridge & 
Steel Co., Milwaukee, Wis. 


New Officers, Director 
Elected By Raybestos 

George R. Weber recently was 
clected treasurer of Raybestos-Man 
hattan, Inc. at the annual meeting of 
the board of directors. He succeeds 
W. H. Dunn, who has retired. 

W. S. Simpson was elected secre 
tary and W. Ward Kievit a director of 
the corporation. 

In addition to his new responsibil 
ity, Mr. Weber has been a director 
and vice-president of Raybestos-Man 
hattan, Inc., since the formation of the 
corporation in 1929, and also is gen 
eral manager of the United States 
Asbestos Division, Manheim, Pa 


Packard Sells Rights 
To Skilsaw, Inc. On Guide 
The exclusive manufacturing and 
sales rights to the new Capehart Saw 
Gide recently were sold by Packard 
Mfg. Corp., Indianapolis firm, to Skil 
saw, Inc. of Chicago. 
Ihe purchase by Skilsaw covers 
manufacturing and sales rights. 





FINAL INSTRUCTIONS on several 
ills planned by Paul Schroeder, sales 
man at Schultz & Anderson Co., New 
ark, N. J. are given by Allen Loftus, 


the firm’s sales manager 





“IT SAVES MONEY” 


It's a good idea — when talking to a 
man with production problems — to 
tell him about the valuable minutes 
saved in every working hour when a 
‘Budgit’ Electric Hoist does the lifting 
on production, assembly, and inspec- 
tion lines. Knowing the value of 
time in these days of high produc- 
tion costs, he'll be interested in 
wheat you have to tell him about 
‘Budgit’ Electric Hoists. 


Interested, too, in knowing how 
workers freed from useless lifting by 
‘Budgit’ Hoists turn their energy into 
increased production. This helps lower 
operating costs. He'll be interested 
in knowing that a ‘Budgit’ Hoist is a 
complete lifting unit in itself, has no 
installation costs——it's ready to go to 
work the minute he hangs it up and 
plugs into the nearest electric socket. 


Increased production, low operat- 
ing costs, freedom from accident 
charges mean —as the lawyers put 
it—— more time and/or money. More 
time for production — more money 
for worker; owner; and you, the man 
who sells ‘Budgit’ Hoists. 


Write us for more copies 
of Bulletin No. 391 


when you need them. 


( waxwer ) 6 {. ’ 
wi BUDGTI 
Hoists 
MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and ‘Load 
Lifter’ Hoists and other lifting specialties, Makers 
of ‘Ashcroft’ Gauges, ‘Hancock’ Valves, ‘Consol 
idated' Safety and Relief Valves, ‘American’ 
industrial and ‘Microsen’ Electrical Instruments 


and you do a 
profitable business in 
Western Socket 


There's profit in telling your customers about the extra strength 
and holding power they get in Western Socket Cap and Set 
Screws. Made of alloy steel, heat-treated in electric atmos- 
phere-controlled furnaces, these modern screws give maximum 


tensile strength with essential high Izod impact value. 


It pays you to tell them about these other extras, too: 


% Western Socket Screws are Safer . . . because 
internal wrenching permits flush-to-surface appli- 
cations, does away with dangerous, protruding 
bolt heads on moving parts and exposed shafts— 


and essential in post-war products. 


% They're Economical .. . fewer screws will do 
the job and do it better, resulting in faster assem- 


bly, savings of time, money, manpower. 


Western carries complete and extensive stocks of socket cap 
screws, set screws, stripper bolts. A few distributor territories 
are open. You'll like Western products and policy. Write 


today for catalogs and full details. 





Western Automatic 
Machine Screw Company co 


722 Lake Ave., Elyria, O. 


Precision Screw Products, Parts and Assemblies Since 1873 
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~ SALES: COME 
: “EASTER: WITH 


For extra sales... you can’t beat 
.a solid woven 


belting that’s loaded with such 


Easton Belting.. 


sales-compelling features as: 


ADAPTABILITY bakeries, candy plants, 
flour and feed mills, paper box plants, man- 
ufacturing plants and fruit packers, to name 


a tew 


INNERBOUND Construction . Exclusive 
production design to eliminate peeling and 


ply separation 


VARIETY OF SIZES Available in many 
widths and plies, Easton Belting can also 
be furnished with special impregnations 


and coatngs 


IDEAL FOR LIGHT CONVEYING AND ELEVAT- 
ING because of its low initial cost, dur- 


ability and maintenance-free service 





Remember Easton Belting . . . YOUR 

BEST BET FOR BOOSTING SALES! Com- 

plete information available in Bul- 

letin No. 2. Write for your free 
copy, today 


os 
setor 
| & Textite | Ca 


53 Pork Pi., N.Y. 7 © 300.6 W. Hubbard St., Chicago 10 
Factory: Easton, Po 


PRICING these days is a 


iectic than just after the war, ¢ 
E. ‘Thornton, pricing 


st Hardware Co., Brndg 





Distributors Benefit From 
Business Life Insurance 


U. S. Department of Com 


iN recently released a Smal 


deali vith the advan 
ire insurance, pal 
| ness firms. the 
for the benef 
vho 


this 


Pasi 
the hazards oi 


1m death of 


This type 
s nothing new 


life 


Such Coverage 


| 
for1 
Oo 


upon the deat 
ind (6) insurance 


itinued on page 213 
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FOR HYDRAULIC POWER 


Motor driven unit for general use... 
transfer, pressure, lubrication, hy- 
draulic actuation, and various other 
applications. Sizes 44 to 300. g.p.m. 


Pressures up to 300 P.S.1. 


USED BY OIL INDUSTRY 
For transferring gasoline and oils at 
refineries, bulk stations, tank ter- 
mina!s, and industrial plants. 
Sizes 40 to 200 G.P.M., 
pressures up to 69 P.S.1. 


FOR WIDE 
RANGE OF 
JOBS 


Pump Head 

with mechani- 

cal seal. Sizes 

} to 50 G.P.M.; pressures up to 150 
Ibs. P.S.I.; 1800 R.P.M. Supplied with 
flange or foot brackets. Packed box 
also available. Self-priming, operates 
in either direction, handles total suc 
tion lifts up to 25 feet. 


USED AS 
INTEGRAL 
PART 


Flange mount 
ing pump head 
with mechani- 
cal seal. For installation as integral 
part of original equipment. 
Sizes 1 to 300 G.P.M., 
pressures up to 300 P.S.1. 


Send for Catalog Today 


Complete information on the 
entire line of Roper Rotary 
Pumps 


Ask about Roper direct 
field sales assistance 


GEO. D. ROPER CORP. 
337 Blackhawk Park Avenue 
ROCKFORD, ILLINOIS 





SHOW YOUR CUSTOMERS HOW . Bridge the g ap 
3 in One Operation 


with time-savings as high as fifty percent 


“Quick and smooth as you please 
with the greatest of ease” 





ONE QUICK OPERATION now takes the place of several slower 
ones in bridging the gap following the rough grind through the 
buff. Tell your metalworking, woodworking. glass and plastics 
products customers how easily, quickly, BRIGHTBOY does it! 


Abrasive and rubber Brightboy BURRS, FINISHES, CLEANS, 
POLISHES, IN ONE OPERATION. Smooths, at the same time— 
to a perfect surface (often the “final’’) because of the simul- 
taneous combination-action of abrasive and rubber. No time- 
taking special dressing or preparation required: no skilled labor 
WHAT Abrasive-Plus-Rubber needed. 
BRIGHTBOY DOES: Made in wheels, sticks, rods and blocks, for machine and manual 
* ae cae ee ee use, Brigntboy is adaptable to so many applications that your 
frequently in one operation. customers will go for it at once. You'll make nice profits too, on 
oe eee ree a small stock investment that will turn over fast. For Brightboy 


ances; can be shaped 


to contour. is a “sales natural’ if you ever saw one! It is an extra-sales 
3. Produces a wide vari- 4 builder; you can sell it again and again along with logically 


ety of conventional 


and special finishes ‘ : related products: cutting tools, files, coarse abrasives. It 


and patterns; fre- eM A he s + 
euentty: the’ Genie! ‘3 rounds out your complete abrasives service to customers. 


ish 





Attractive franchises are open in fine industrial territories. 
use preparation or You'll find the Brightboy sales-opportunity outline mighty 


dressing no skilled < € ; ° . ° P 
lator to Weenie ie: ‘ Mo interesting. Write for it. 


Requires no before- 








BRIGHTBOY INDUSTRIAL DIVISION 


WELDON ROBERTS RUBBER CO. Newark 7, N. J. 
America’s Pioneer Manufacturers 
of Rubber-Bonded Abrasives 
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TOV ACI CLIECLCy mE | NOW... 


At New Low Price! 


Adjustable Wrenches | betula 


DELIVERY! 


REPLACE 29 SIZES = 


at $12 


~ thinner-lighter 
stronger 


Advertised Extensively in Trade Magazines 


Write for information on our 
Profitable Distributor Proposition 





55 Park Place New York 7, N. Y. 








Stainless Steel 
= BOLTS 
SCREWS 

= NUTS #: 

=WASHERS g 

4 


Until now 29 wrenches have been needed to handle A Complete Line 7 —~ 
the jobs done by these two new alloy adjustable Available from Stock (“4 
wrenches. They are thin—to get at the work easily. r 


Streong—designed for added strengtt at leverage STA " NL E S S ST E EL 


points. Light—to make job servicing easy. 

Economical—saves time, tools and materials. W N UTS 

Large jobs become simple ones. BO LTS sc R E s 

Giant alloy wrench No. OA-24 is 24” long, 7” _ fies Seiten 
Carriage ap ~~ 

thick, weighs only 10 Ibs. and adjusts to 13 Lag Wood Wing 

standard sizes from 1%" to 2%". OA-36 is 35” WASHERS Vi 

PATENT long, 1%" thick, weighs only 22 Ibs. and adjusts All Types RIVETS , 

APPLIED to 16 standard sizes from 2/3" to 4%". All-Types FITTINGS a 


FOR 
ANOTHER EXAMPLE OF ENGINEERING (@) 
THAT MAKES OTC TOOLS OUTSTANDING ; = Nam 


Muchine Machine He 














Ww i ik a - 
OWATONNA rnd for cs sent our 
TOOL COMPANY ihn ifm 


373 CEDAR STREET 
SCREW & BOLT CORP. 
OWATONNA, MINN. 135 Church St. New York 7, N.Y 


CO 7-0675 
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riod of a loan or the duration of a CH METEOR 

oy ge On property held Fast, low headroom electric wire 
Pension plans for group rope hoist. Specially designed 
( for heavy service applications. 


insurance, disability insurance 
ization insurance. surgic | Many exclusive design features. 
, Single and two speed models 

Capacities: 4% to 5 tons 


small business contemplating 
stablishment of a business life 
insurance plan faces technical prob 
lems that call for advice. ‘The usual 
procedure is to consult with three ex 
perts who can make certain that every 
ingle of the firm’s interests is being 
safeguarded. The three men are: The 
firm's attorney, its accountant, and its 
life insurance agent. The last named 
gives the technical advice concerning 
the arrangement of policies, while the 


Hr 


frst two provide the essential informa 


tion on which the plan is based and Industrial buyers and production executives listen when you talk 
double check it when it is completed CM Hoists because they recognize a service-proven line manufactured 
Many life insurance agents who spe by an experienced company that knows overhead materials handling 
cialize in business life insurance are problems and answers. Product acceptance is the first step to profitable 
1 the whole range of prob orders here are four “stock” items that move. 
but even life insurance experts 
prefer to have their client's 
ind accountant drawn in for 
litation 


b 
it] 


familiar wi 


lhe owner of a business, engaged in 

ution of his duties which make 

business a success, is not usually 
in a position to analyze his insurance 
needs or prescribe the correct policies 
or policy arrangements to meet those 
needs. These are technical activities 
ind call for technical advice 





Tax Factors 
l'ax factors, both income and estate, 


ire involved in almost all business life 
nsurance arrangements and should be 


\ ) 
taken into consideration, so that a il 
plan will not be set up which will un CH CYCLONE Cn COMET CH PULLER 


necessarily involve additional tax Model M high speed chain Portable, speed, low-cost elec- Lifts and pulls at any angle. A 

On the other hand, too Up h weight hoist. Light, easy to handle tric chain hoist. Favored for safe, easy operating, low-cost 

should not be given to the tax angles 1 ton model weighs only 35 production line applications general utility tool that saves 
| iE gl 1 tl 2 . t ‘ Ibs. Popular with maintenance Sturdy and compact. Plug in time on countless jobs. % ton 

§ ' , ¢ ' 

is they change and the pian set up workers. Herc-Alloy steel load on single or 3 phase power model weighs 13 Ibs. Capac 


today on the basis of a certain tax ad chain. Capacities: % to 10 tons. line. Capacities: % to 1 ton. ities: %, 1%, 3 and 6 tons 


intage may prove to be disadvan 


reous next year, if a new revenue [7/4 there is any question in your mind as to the efficiency and 


ted. Tl + enathes economy of your present materials handling methods then 
tec his, too, is atter 
ould be left in the hands of the 


Reserve for Emergencies 
Most business life insurance pl 
itilize life insurance which has « 


ilues and these cash values, growing 


wer the years, provide the firm wit HOIST CORPORATION 
1 ] 


valuable reserve for emergencies, Affiliated with Columbus McKinnon Chaig Corporation 


the event of any sharp dislocation 


business conditions. Where necessary, GENERAL OFFICES AND FACTORIES: TONAWANDA, N. Y. 
the policy cash values can be used 


: SALES OFFICES: New York, Chicago and Cleveland 
the basis for loans 


Distributors Everywhere 
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WEINBERG & McKEE 


VJ ~ 
wt VE THESE MODERN FEATURES! 


EEL, o 


Action illustrations demonstrate the use 
of many products. 


Nationally Advertised Lin 
with manufacturers ady 
of their trade-marks, 


es are tied up 
ertising by use 


600 West Jackson Bivd., 


Big Shaper Performance 
Small Shaper Price 
. » » Means big market 


The SHELDON 12” Back- 
Geared Shaper is neither too 
big, nor too small. It is just 
right for most shaper work in 
most tool rooms and shops. 


In weight, design features, 
capacity and performance, it is 
a “big shaper.” In price, oper- 
iting cost and floor space, it 
resembles a “small shaper.” It 
is the logical Ist shaper for the 
small shop and a cost-cutting 
tool in multiple installa- 
tions in large plants. lt 
is a profitable tool to 
catalog and to display 
with your other power 
tools, 


SHELDON 
Write for Shaper Circular that 12” Black-Geared 
shows, describes, and gives haper 
specifications of this shaper 
and its available accessories 


SHELDON MACHINE CO. INC. 4226 N. Knox Ave. Chicago 41, USA 
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Key-Man Insurance 

Almost every business has one or 
more men upon whom it depends 
heavily for its major success. Ire- 
quently it is the proprietor or man- 
iger. It might be the financial man, 
upon whose shoulders rests the firm’s 
credit, either for providing new financ- 
ing or for temporary credit needs. It 
might be the sales manager—or, in the 
case of a retail shop, the leading sales- 
man. It might be a chemist, engineer, 
or scientist, whose technical efforts 
produce the firm’s life-blood of ideas. 
\ny of these people could be of such 
importance to the business that his 
death would cripple it, or .at least 
cause a set-back until a replacement is 
secured. Key-man insurance provides 
insurance benefits at the death of this 
vital employee, so that the firm has 
resources provided with which to em 
ploy the successor in the competitive 
market. 


Partnership Insurance 


As a partnership automatically dis- 
solves at or shortly after the death of 
any one of its partners, there is an 
especially vital need for life insurance 
protection to safeguard the business 
against forced liquidation. The ade 
quate partnership insurance program 
accomplishes several objectives: It en 
ables the surviving partners to re 
organize at once and continue in busi- 
ness; it liquidates the interest of the 
deceased partner without loss; it en- 
ables the beneficiaries of the deceased 
partner to secure full, fair value for 
his interest in the firm, at once and 
with a minimum of trouble; and it 
lends support to the credit standing of 
the firm. 


Corporation Insurance 


A corporation is not as directly and 
immediately affected by the death of 
1 shareholder, as is the partnership 
by the death of a partner, but unfor- 
tunate consequences are a distinct haz 
ird. The corporation is not termin- 
ited at the death of an owner, as is 
the partnership, but with the transfer 
of the shares of the deceased stock- 
holder, new stockholders, new to man- 
agement and possibly an unknown 
element, may come into the picture. 
Che stockholder’s death also may deal 
a severe blow to the firm’s credit. An 
idequate corporation insurance pro- 
gram on the lives of the shareholders, 
to provide retirement of their inter- 
est at death, meets both of these situ- 
ations. It gives the deceased share- 
holder’s heirs full value of his interest 
at once and reduces the shock of 
changes in ownership. This is of spe- 
cial concern to the small corporation 
where the shareholders are few and 

(Continued on page 217) 





These NATIONAL PIPE features 
mean better performance 


/ 


e fe COMPLETE UNIFORMITY — 


SS Every time you re-order National Pipe, you 
| 


watiOn Al “/ 


get the same clean, smooth pipe, the same 
strength, the same ductility, the same metallic 
structure and the same resistance to corrosion 
that you got in every previous order. 


EASY CUTTING AND THREADING — 


National Pipe is made from high quality 
steel, free from slag, laminations and blisters, 
As a result, NATIONAL Pipe threads smoothly 
and easily. Threads retain their strength, even 
in the lightest part of the thread. 


EASY BENDING AND COILING — 


Top quality materials, special manufacturing 
methods, and close inspection give NATIONAL 
Pipe that extra ductility and strength that 
mean better performance for close and exact- 
ing work. 


STRONG JOINTS — 


Workmen everywhere, in plants and in the 
field, say that nothing can beat a Nationa 
Pipe joint for strength. That's just one reason 
why Nationa Pipe is the largest selling pipe 
in the world. 


SCALE - FREE — 


Phe Narionat Scale Free Process is your best 
assurance of pipe that's clean as a whistle, 
inside and out. So you get less corrosion and 
{ pitting, greater fluid flow, fewer damaged 


- 
(4 
rp lve . 1 clogged . 
wy valve seats and clogged orifices. 


— 


—- 


And when you’re selling pipe, don’t forget this: National Tube Company is the 
largest and most experienced manufacturer of tubular products in the world. Furthermore, 
National is the largest-selling pipe in the world. So when your customers buy National, you 
know that you’re selling the best pipe for the job that money can buy. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA 


COLUMBIA STEEL COMPANY, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


NATIONAL Steel PIPE 
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K & M SALES BUILD 
PROFITS AND GOOD WILL 


Dependable fluids handling equipment .. . 


B-NunI-UN 


SOCKET SCREWS 


K & M’s contribution to industry 


for nearly 374 of a century. 


You'll find this quality line well Zi 
known it's easy and profit- 
able to sell and it stays sold 


K& M PILOT OPERATED 
FLOAT VALVE 


For reliable control service on hot or 
cold liquid supply lines, on open or 
closed tanks, and with valve submerged 
in liquid if required. Single seat, pilot 
operated, piston balanced design per- 
mits tight shut-off with minimum float 
power. Sizes 2 to 2”, female screwed. 
For pressure to 150 Ibs. - 450°F. Globe 


SERIES 8300 


or angle types. Bronze or special 





alloys for corrosive liquids. 


K&M Y STRAINER \ 





For full protection to regulating valve con- 
trollers, meters and traps in service with 
steam, water, oil, gas or other fluids. Large 
open area perforated sheet metal screen 
assures proper straining with minimum pres- 
sure drop. Blow down connection for normal 
cleaning, screens easily accessible for full 
cleaning. For horizontal or down flow vertical 
installation. Sizes “% to 6 inches, perforations 
% to 2 inches. Semi-steel, bronze, cast steel 
or special alloys. 


TYPE 340 








if K & M PRESSURE 








REDUCING VALVE 


A compact internal pilot operated valve 
for close regulation in steam pressure reduc- 
tion service. Balanced piston pilot design 
assures minimum effect on reduced pressure 
setting from variable inlet pressure or flow 
requirements. Parabolic inner valve assures 
dependable control on high or low load 
requirements. Sizes 2 to 2 inches. Maximum 
inlet pressure 250 Ibs. at 400°F. Bronze body, 
stainless steel trim, screwed ends. 


TYPE 481 


These are a few typical items in the extensive K & M line With « qned and 
onstructed by specialists, it is a line to make money with 15 nformation 


will b ent promptly 


2033 - 43rd ST.. NORTH BERGEN, N. J Established 1879 


PRESSURE REDUCING & REGULATING VALVES ° LEVEL CONTROLS 
STRAINERS ad PUMP GOVERNORS e BACK PRESSURE AND RELIEF VALVES 
FLOAT VALVES e EXHAUST HEADS ® STOP AND CHECK VALVES 
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Start fastener sales soaring with 
Nu-Process Brighton Socket 
, Screws. Formed by an entirely 
[new  metal-working process 
Brighton Screws have every fea- 
ture cost-conscious fastener buy- 
,ers demand. They’re dependable 
in quality . . . . keep customers 
coming back for that quality they 
can trust. 

Complete line .. . . full dealer 
‘cooperation, modern sales aids 
,and a profit margin you'll be en- 
thusiastic about. 

| New catalog now available. Write 
on your letterhead for your copy. 


BRIGHTON 


SCREW & MANUFACTURING 


COMPANY 


1827 Reading Rd., Cincinnati 2, O. 





their interests Kecp them close to the 


management of the firm, possibly be 


ing one and the same. And the great TH FEATURE 1S THE 


bulk of the country’s corporations arc 
in this category. Large numbers of best of all 
them are small, closely held businesses 


which adopted the corporate form 


|, tax, and continuity Greater capacity: Desmond's exclusive all-steel 


le 
advantages. By so doing, however, slide is stronger (milled from the solid) 
these owners have not ¢ scaped the guaranteed not to bend or break in service. 


merely for its ra 


death hazards which affect any busi Steel screw enclosed, protected from 
ness organization dirt and chips 


Stands heavier blows: step milled jaw 
Individual Proprietorship inserts fit on shoulder; holding screws take 
Insurance no shock, are easy to remove when necessary, 
Easier lubrication: screw retainer is outside 
Life insurance protection for the  pcikail neck: Mali orn 
sole proprictor, to effect continuity for Pe FET" SNe Rane, HET SS OG ” 7 
the business and provide the propric Minimum backlash: longer, stronger vise 
tor’s dependents or heirs with sound nut lasts indefinitely 
valuation of the business at his death, One-piece non-pinching type handle 
is the nearest to ordinary personal in 
surance of all types of business insur 
ance. But even in the sole proprietor 
ships, there are special considerations 
that should be recognized when writ 
ing the business policy. Adequate and 
specific provisions must be written 
into the policies to meet the condi 
tions of a will or trust agreement con 
cerning sale or liquidation of the busi 
ness; selection of the beneficiary must 
be made according to the particular 
tuation; payment of premiums 
should be established definitely ac 


the best interests of the 


Pre 








ee aE 


ee oases 


in 

(here is no set pattern; each case 
has to be determined on its own 
merits. One plan may call for sale of 
the business to stated employees, with ~~” 
the purchase money provided by the 
insurance; another may provide that 
the business be run by the executor or ‘ 
the heirs; in still another, a trust com a nothin extra 
pany may be named as _ beneficiary p y g 
ind management control may _ be 
established. The specific plan is im 
portant, however. Many small busi 
nesses flounder upon the death of the 


sole owner merely because he did not 





Why settle for less than the best vise, when 
the best costs no more? Only Desmond-Sim- 
plex Heavy Duty Vises give you all these extra 
advantages—yet cost no more than ordinary 
vises. Next vise you order—machinists’, weld- 
ers’, woodworkers’, combination pipe, sheet 

es metal—ask your industrial distributor for 
of ill units engaged in manufacturing, “Desmond-Simplex”... The Desmond-Stephan 
wholesale, retail, and service trades Mfg. Co., Urbana, Ohio. 


Periodic Check-Up 


Once established, the business life 


provide the business insurance with 
which to maintain it. Numerically, 
businesses of the individual proprietor 
type are by far the most predominant, 


percent 


comprising approximately 70 ] 


insurance plan should receive, care 


fully and periodically, a check-up by 
experts. Financial conditions change, ' 
tax laws vary in effect, valuations of 


the interests of the owners are never SIMPLEX STEEL VISES 
Sitroe 


constant—a host of changing condi- 


tions can affect the plan and it is | en a oe 
important that the details of “ag 9 oe OY 
plan be kept up to date at all & 
} 
BALL sLARS atvou DAMOND WAN TOOLS AMRASIVE TPE 


VINO 
CUTTER TYPE Onessans AND MISS 
Ip Bo et ear, ata nie ae 


} 1d sees: 
times, Revaluations should be written 
in whenever necessary on partners! 
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and corporation policies. Every new 
revenue bill suggests need for a special 
check-up to make certain the tax 
angles are still adequately covered. At 
least once each year, the plan should 
go through this careful screening by 
the life insurance agent. 


Hardware Square Club 
Honors Fred Scholl 


Fred Scholl, president of the Long 
Island Hardware Co., Long Island 
City, recently was tendered a testi 
monial dinner by the Hardware Square 
Club of New York, Inc. on the oc 
casion of Mr. Scholl’s retirement as 
treasurer after holding various offices 
during his 20 year membership. 

Immediately following the testi- 
monial dinner, newly elected officers 
for the year were installed. They in 
cluded: president, George H. Jung- 
kind, Seneca Wire & Mfg. Co.; first 
vice president, Charles A. Pincus, 
Stanley Works; second vice president, 
Howard H. Jungkind, Tuck Mfg. Co.; 
third vice-president Les Bochner, 
Atlantic Hardware & Supply Co.; 
secretary, Roy Fowler, Franklin Hard- 
ware Co.; treasurer, Edward Brandt, 


Long Island Hardware Co. 


Williams Is Elected 
Schrader President 


Selden T. Williams, vice-president 


Randall Pillow Blocks are easy to sell as re- . . ; 
, of Scovill Mfg. Co., Inc. and general 


placement items because they are so widely 
used as standard equipment on many types of 
machinery and specified by leading manufac- 
turers in almost every field of industry. Users 
of Randall Pillow Blocks know from experience 
that they give excellent—quiet—long trouble 
free service. New users of Randall Pillow 
Blocks will be equally impressed by the econ- 
omy of the Randall line, the wide range of 
sizes in various styles and the many exclusive 


Randall features such as the double lubrication 


manager of A. Schrader’s Son, Division, 
recently was elected president of A. 
Schrader’s Son, Inc. 

Mr. Williams joined A. Schrader’s 
Son in 1929 and was appointed vic« 
president of Scovill Mfg. Co., Inc. in 
charge of manufacturing of Schrader 
domestic ind foreign plants, in 
November 1944. 

He is a member of the Society 
Automotive Enginecrs, a director 
\. Schrader’s Son; and director of the 


tt Brooklyn Chamber of Commerc« 
To date millions of Randall Pillow Blocks have : 


been put in operation; a conclusive proof of 


Randall acceptance and the sales potential for 
you. Write today for catalog No. 103 and com- 
plete distributors information. 


PILLOW BLOCKS GRAPHITED BEARINGS 
BUSHINGS THRUST WASHERS 


BAR STOCK CP, / | all BABBITTS 
SHEET LUBRICATOR SAFETY COLLARS 
RANDALL GRAPHITE BEARINGS, INC. 
215 E. Market Street Lima, Ohio Selden T. Williams 
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BOB-CAT HOISTS 


originated and designed by William F. Wright 


GIVE YOUR PROFITS A LIFT! 


trolley suspension; 
lug or hook type 
available 
Weston-type 
load brakes 
NEW PRESIDENT of The Bingham ; a 
H ind Corp f Fremont and ‘To peste k 
Ohio is Robert W. Kerr, who . . - hoa 


vas named chief executive officer 





Eastern Hardware Group 
Elects Officers, Golfs 


New officers of the Eastern Hard 
ware Golf Association, New York City, high hi 
recently were elected by the member j tag Rie 
cable drum elimi- 
nates overhang 


epicyclic gear train 
enclosed in oil bath 


ship; and the annual golf tournament, 
held at Shawnce, Pa., was won by co 
medalists E. A. Neal, Nicholson File 
Co. and S. D. Allen, Henrv Disston 
& Sons, Inc. In the championship 
flight, the winner was E. A. Neal: and 
R. P. Edwards, Burhans & Black, Inc 


pendant cable or 
was the 


unner-up. hook oscillates rope control 


Elected to the office of president and rotates S 4 
is Frank L. Campbell vette id é , 
lumb, Inc., Vice-president lected 5 / 


included Miles T Hutchin on, Roberts 
| 


) 


Co.; and John § \ 
ird Bolt & Nut 


Burdsall & W 


The new s 


} 


HEN you talk Bob-Cat Heavy-Duty Electric Cable Hoists, 


\ tdiy i 
liam, Wood Shovel & Tool plant buyers, production executives, materials handling 


Cdasurel 


experts listen. 





They are impressed by the Bob-Cat’s smaller over-all size . 
its lighter weight that means the Bob-Cat moves easier on the 
overhead rail for reduced operator fatigue. They like the Bob- 
Cat's 6 to | factor of safety ... the totally enclosed motor that is 
protected from weather, moisture, dust and corrosive atmospheres 
the unit-type construction that gives easy accessibility for 


maintenance, 


Ranging in size from | > to 5 tons, there is a Bob-Cat hoist for 
virtually every need in the plants you serve. Now made by The 
Ohio Electric Mfg. Co., the mew line of Bob-Cat hoists has advan- 
tages you can demonstrate... talk up... sell to your customers. 
Write for literature today. A-3148 


owe omo cucerme wre. co. ITO. 


ELIZABETH SMITH always is busy 5900 MAURICE AVE. ° CLEVELAND 4, OHIO 


it E. M. Hanson & Co., Philadeplhia, 
Pa.. whether as billing clerk or as Ohio also makes lifting magnets and controllers, E L 3 Cc TRI C 


vitchboard operator small motors, nail making machines. 
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W. J. VOSSBRINCK 
Sales Manager, Cleco Division 
Reed Roller Bit Company 


If you handle the products of the Cleco Division of 
Reed Roller Bit Company, you’re getting the kind 
of advertising help that helps you sell! As Mr. W. 
J. Vossbrinck, Cleco’s Sales Manager, says, “. . . it 
is vitally important that we reach every individual 
in our customer group who has any responsibility 
in the placing of orders. It is vital that we support 
our distributor organization with an advertising 
program that will reach all levels of management.” 
To reach plant operating men—the men who operate 
America’s industrial plants, Cleco uses FACTORY. 


-. vital that we 


And, Mr. Vossbrinck says, “FACTORY has proven 
effective for ourselves and our distributors.” 

Be sure YOU get the real sales help that FACTORY 
advertising can give you. FACTORY can do a real 
job on every product line you handle, because 
FACTORY reaches more of your customers and 
prospects in the manufacturing industries than pay 


to read any other industrial magazine. 
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TOUGH JOBS MADE EASY 


WITH THE 


cLECo 


14060 HIGH SPEED, PREOMATIC 


EDGE GRINDER 


/ 
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MAKING CONTACT... f ' _—— INTEREST 
7 
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member, audit bureau of circulations 
member, associated business publications 


A McGraw-Hill Publication > 330 W. 42nd St., New York 18, N. Y. 
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HERE’S WHY IT PAYS YOU 


TO READ THE ADVERTISING 


IN YOUR MAGAZINE... 





The advertising in INpUsTRIAL DisTRIBUTION is a rich source of valuable 
information. In this magazine you will find new lines and selling ideas that will 
apply advantageously to your business. 

Every issue is a catalog of products, services, and ideas — quickly available 
to you — just for the reading. 

Leaders in the supply business and their salesmen turn to the advertising 


because they’ve discovered it helps make their businesses more profitable. 

When you read all the ads in this magazine, the chances are good that you'll 
get leads that will materially help you do a better job. For example, you may find 
how a specific piece of equipment will answer the problem that one of your cus- 
tomers has been worrying about. Or a tool that’s made to order for many plants 
you call on. That’s why it pays to read the advertising. It’s good business. 

And remember, the manufacturers who advertise regularly in this magazine — 
which is the only magazine published to you and for you —believe in the indus- 
trial distributor. They advertise to help you sell. They are your co-partners in the 
job of serving industry efficiently and economically. 


Industrial Distribution 


A McGraw-Hill Publication 
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It Pays to Sell 
HACKSAWS, BAND SAWS and BAND KNIVES 


backed by the name 


Starrett 


Biades or bands bearing the 
Starrett name must uphold the 
Starrett reputation. You can 
give your customers extra 
assurance of top performance, 
uniformity and maximum 
cutting economy when you 
recommend and sell 
hacksaws, band saws 

and band knives 

precision made by the 
“World's Greatest 


Toolmakers”. 


SS 7 
: # Ba Make STARRETT 


ce \ Ta 7 Your Headquarters 
Nae é For All 
Precision Cutting 





Make Sure Your Customers Have Them 


NEW Starrett Hacksaw and NEW Starrett FAST-KUT 
Band Saw Catalog helps you Band Knife Folder describes 
choose the right hacksow or the complete line of band knives 


band saw for any cutting job. for high speed, Ww cost, pre- 


Starrett now meets all requirements for Hacksaws, Band 
Saws and Band Knives. Precision made by the World's 
Greatest Toolmakers in a new, modern building with latest 
facilities, advanced techniques and highest quality standards. 
Finest steel, scientific heat treatment plus precision manu- 
facturing combine to make STARRETT your best buy. 


cision cutting of soft or fibrous 
materials. | 
i 
| 


STOCK AND SELL THE COMPLETE LINE 


Mechanics’ Hand Measuring Tools and Precision Instruments 
Dial Indicators + Steel Tapes - Precision Ground Flat Stock 
Hacksaws, Band Saws and Band Knives 


THE L. S. STARRETT CO. . World’s Greatest Toolmakers . ATHOL, MASSACHUSETTS - U.S.A. 











...the Complete Chain Line 
--»s KNOWN FOR ITS QUALITY 


YOU CAN IDENTIFY CHAIN by pattern, size, material and finish. But the only 


way you can be sure of the quality of chain is to know who makes it. 


Shown here are a few of the more popular AMERICAN CHAIN patterns 
of welded and weldless chain. Every one is a good, strong, dependable, 
high quality chain. Nothing will ever lower the quality of AMERICAN 
chain, fittings, attachments, assemblies, repair links, cotter pins. 


Sell | AMERICAN — the Complete Chain Line 


York, Pa., Atlanta, Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. ane 


Ric 
ay 


In Business for Your Safety 





